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Selling the Lumber and Getting the Money 


There is a considerable amount of discussion at present as to what 
extent credit can be successfully handled in the lumber business. In this 
day we find that other lines of business are conducting various methods 
of extending credit. This is particularly true in the case of furniture 
dealers, automobile dealers, implements, musical instruments and radio, 
and more lately, such lines as clothing. This necessarily increases the 
field of competition and makes the road of lumber merchants, who en- 
deavor to do practically a cash business, more difficult to travel, for while 
we are endeavoring to sell new homes to prospective customers for cash, 
these other lines, through their high-powered salesmen, approach our eus- 
tomers and show them how easy it is for them to have any of the com- 
modities which I have mentioned on an ‘‘easy payment’’ plan, requiring 
practically no payment 
down. In our line of 
business, so far as I 
know, this method of 
merchandising has never 
been attempted to any 
great extent, and it still 
remains a question as to 
whether or not a lum- 
ber business could be 
successfully conducted 
along these lines. There 
is one thing certain, 
however; we lumber 
dealers would be obliged 
to make a considerably 
longer mark-up on our 
merchandise if we were 
to attempt extended = = Do you always watch 
eet: Sy We my Speen = such important details 
that it can not he done : 
at the present time. as getting accurate 

In my discussion to- legal descriptions of 
day, I will attempt to property, and correct 
handle the subject only mail addresses of cus- 
tomers? 
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To what extent 
should retailers extend 
credit? 


How closely should 
book accounts be kept 
collected up? 


Does material ever 
get to the job without 
being charged? 
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along the lines by which 
dealers have been oper 
ating in the past; that 
is, condueting as nearly 
a cash business as pos 
sible, but extending 
short terms of credit for 
the purpose of 
modation and conven- 

ience to their trade. We 

are told that goods well bought are half sold. It is my contention that 
accounts well and carefully made are more than half collected, and it 1s 
just as important to collect the money as it is to make the sale ; therefore, 
careful attention must necessarily be given to the opening of accounts if 
We are often too eager to 


accom- 


we expect to he successful in our collecting. 
make a sale, losing sight of this second most important necessity. In 
the larger firms the sales and eredit departments usually operate sepa 
rately and independently of each other, and in this we find the greates’* 
danger, because a sales force under the direction of a ‘*peppy’’ and 
energetic sales manager are constantly on their toes, using every possi 
bility to make sales, and too often the credit department is not advised 
or consulted until after the account is opened, a course which very often 
proves disastrous. 

Ordinarily we figure that sixty days’ business on our books, is keeping 
our accounts in good shape. It might, also, be interesting for you to 
know, that during 1919 and 1920, which were years of exceptionally 
heavy volume, our accounts were very often down to thirty-eight and 
forty days. There are, of course, different classes of accounts, and for 
the purpose of discussion, I will divide these into four classes: 

1. What we might call counter customers, asking for a limited eredit 
for a limited length of time and where the risk might be termed purely 





These questions and many others are answered in the address given recently 
before the Central California Lumbermen’s Club, Stockton, Calif., by G. E. 
Ground, agent Modesto Lumber Co., Modesto, Calif., beginning on this page. 


a moral one. These are accounts where the applicant may not own any 
property, and where the only security is his daily wage or salary. 

2. The counter customer asking for the same type of credit but who 
owns property, usually encumbered but offering some security for an 
account. 

3. The customer who is about to construct a building, who has secured 
for the purpose a building, bank, or other loan. 

4. A type of customer we might consider gilt-edged, having property, 
and being a good moral and financial risk. 

In dealing with the first two classes, I would say that there is no 
set rule by which any one could be guided in passing on their credit. 
Each application should be handled as an individual case and treated 
strietly on its merits. 
We know it to be a fact 
that there are no two 
‘human beings exaetly 
le it better té “s0 alike, and it is almost 

eg sacs! : 2 equally true that the 
slow” in giving credit = status of no two ae- 
than to be “hard- = 
boiled” in collecting? 
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counts is exactly alike. 
I have here a eard pre- 


pared for applications 
: . for credit, which we 
Is_ nationality any have used during the 


guide in deciding cred- 
it risks? 


past three or four years. 
However, I do not be- 
lieve that it is necessary 
to get all the informa- 
tion asked for on these 
cards, in most cases, but 
I will name what I con- 
sider the fundamental 
essentials in getting in- 
formation for the pur- 


Is it good policy to 
obtain promissory 
notes for past-due ac- 
counts? 





Can you collect with 
a smile, and get the 
debtor to pay with a 
smile? 


pose of 
credit. 

First, there should be 
a thorough understand- 
ing between customer 
and merchant as to the 
transaction. They both 
should know how much 
money the account is 
going to amount to, 
and, it is my suggestion, 
if «a prospective pur- 
chaser asks for eredit 
on material for the construction of a certain building, that an estimate 
he made as to the amount before granting the request, because too 
often if this is not done the debtor will afterwards make the excuse 
that he did not know the account was going to be so large. It should 
be thoroughly understood that if it is to be a sixty-day aeecount it is to 
he paid in sixty days, and is not to run ninety days or longer. It is well 
to cross-question the applicant and ask him if there is not some prior 
obligation that may prevent him from handling this account in sixty 
days. If this is done, he will usually reinforce his assurance to such 
an extent that it would be a difficult matter for him to have an excuse 
instead of the money. 

Second, it is most important to get the proper address of the applicant. 
I consider the address of more importance than the name, when it comes 
to an account, for the reason that if you have the address you can always 
locate your party, and any error in initial or name can be easily corrected. 
Of course it is important to get the name and initials correctly. 

In addition to name and address, the place of residence should follow, 
for the customer may reside in the country and get his mail through a 
post-office box. If the applicant is a property owner, the location of 
property should be separately given, as he may reside in one locality and 


(Continued on Page 50) 
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Financing Consolidations 


In the present trend toward 


larger units in 


industry, new capital is fre- 
quently required. 


We invite those who find it 
desirable to interest new cap- 
ital under these conditions, 
to submit their problems to 
this organization which has 
had years of experience in 
financing the Forest Indus- 


tries. 


LACEY 


Securities Corporation 


Illinois Merchants Bank Bldg., 
231 So. LaSalle St., 


Henry Bldg., Seattle, Wash. 


the lumber 


Chicago 
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Watch for 
Our Lists 


Buyers who watch our 
lists know that they can 
do as well on our offer- 
ings as is possible any- 
where. If you don’t find 
the items you want this 
week, look again on 
October 3. Every list off- 
ers a real buying oppor- 
tunity. 

150,000 ft. 6/4" No. 1 & Better 
Soft Elm. 


200,000 ft. 4/4” No.3 & Better 
White Pine. 
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will find it pays to buy 
from our flooring off- 
erings. Test us out 
on the following ; 
50,000 ft. 13/16 x 214" 
Factory Maple Flooring 


40,000 ft. 13/16x 2%" 
Factory Birch Flooring 
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Furnish Flooring 


for Big Job— 


We recently furnished the flooring for what is said to 
be one of the largest single jobs of flooring ever laid. 
This was for a new mail order plant in Kansas City 
and required 1,850,000 feet of our Maple Flooring, Ex- 
cept for 62,000 feet in the main offices, which was 
sanded, the flooring was laid ‘ust as it came from the 
plant. 


Try us on: 


13/16”x214” Clear Birch Flooring 
13/16”x2%4,” No. 1 Maple Flooring 


ROBBINS FLOORING COMPANY 


RHINELANDER, WIS. 
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We Appreciate 
Your Business 


and constantly strive to merit con- 
tinued patronage by delivering the 
grades you order. Our method of 
handling orders insures you entire 
satisfaction because you receive your 
invoice direct from the mill which 
fills your orders. This enables you 
to check all shipments of 


Northern Hardwood 
and Hemlock Lumber 


Remember we handle the entire 
outputs of the Weidman Lumber Co., 
Trout Creek, Mich., and Bergland 
Lumber Co., Bergland, Mich. Give 


us a trial on your next order. 


Weidman -Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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Does This Mean Anything to You? 


SURVEY MADE RECENTLY of about fifty retail lumber 
A yards in one of the central western States has developed the 
information that stocks are only about 60 percent of normal. 
Practically all of these dealers report a marked increase in demand 
and the outlook favorable for a larger business during the fall and 
winter. The survey shows that in some yards stocks have been 
reduced almost to the vanishing point through the sudden develop- 
ment of building activities in their communities that caught the 
dealers unprepared and with low stocks. In fact, in some cases 
long lengths of boards and dimension were cut into short lengths 
to complete rush orders. 
Is there not a message in this report of extreme importance both 
to manufacturers and dealers? 
What is true of this group of yards no doubt is equally true of 
perhaps a majority of retail lumber yards in most sections of the 
country. As the end of the crop growing season approaches there 


is no reason to modify to any appreciable extent earlier forecasts 
of bumper crops as a rule. 

Of course, there are sections where much damage has been done 
and the yield will be short, but taking the country over, good crops 
will be the rule and it is certain that much building will follow the 
harvest. 

Are the retailers prepared to care for this business that is prae- 
tically assured? 

Will the railroads be able to keep up during the heavy crop mov- 
ing season their splendid record of efficiency in handling shipments 
of lumber and other heavy and normally slow moving freights? 

The AMERICAN LUMBERMAN does not recommend heavy specula- 
tive buying because of the conditions, present and prospective, 
that have been enumerated, but it is convinced that lumber for nor- 
mal needs bought on the present market will prove to be a highly 
satisfactory purchase. 
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Surest Means to Promote Prosperity 


ARLY IN THE HISTORY of the United States its greatest 
chief justice, giving a decision in a landmark case said: “The 
power to tax is the power to destroy.” That great truth enun- 

ciated long before the country had attained a high place commer- 
cially, has been demonstrated as sound within recent years in the 
case of the income tax and other forms of levy. Not only has the 
Federal government at times indulged in an orgy of taxation and 
expenditure, but the States and smaller local self-governing bodies 
have spent and taxed as if there was no end to taxpayers’ means 
of payment. In all these levies members of the lumber industry 
have paid their share and they have felt in full measure the blight 
and burden of heavy taxes. Today, the greatest hindrance to re- 
forestation is either heavy taxes or the uncertainty as to what the 
taxes will be. 

When a policy of economy and retrenchment recently was an- 
nounced from Washington there was a fear in the minds of some 
persons that such a policy would discourage enterprise, would check 
investment and prevent expansion. It should be remembered, how- 
ever, that government consumes, it does not produce wealth; and a 
given amount of money expended by governmental agencies confers 
less public benefit than the same amount used in private industry 
and commerce. Tax money is spent; private funds are invested 
and used to create more wealth, which in turn is again used to multi- 
ply itself. Despite all the chatter of politicians about the concentra- 
tion of wealth in private hands, the fact remains that fewer per- 
sons are benefited by taxation than are injured by it, even though 
the money is taken directly from the wealthy. 

Interest just now is properly centered upon the legislative pro- 
gram of Congress because the subject to receive major consider- 
ation is taxation. With a president, a secretary of the treasury 
and other influential representatives avowedly in favor of tax 
reduction and governmental efficiency and economy it is to be hoped 
that citizens generally will gee the wisdom of giving their support 
to a policy that is designed to relieve business of the burden of 
taxation that hinders normal expansion and development. It is 
believed that lumbermen generally realize that the best service 
Congress can render is to cut taxes and reduce the costs of gov- 
ernment. That leaders in the industry hold to this view is abun- 
dantly evidenced in their opinions as reported in an article on 
page 42 of this newspaper. These opinions and the reasons for 
holding them as there given must interest all lumbermen and other 
citizens who desire to see the Government of the United States as 
well as of the States and local bodies administered wisely and 
economically. 





A College Course in Retailing 


NTIL RECENT YEARS the place of business of the retail 
distributer of lumber was called a “yard,” and the distributer 
himself was termed a “dealer.” Lately the distributer is more 

and more often called a “merchant” and his place of business, a 
“store.” These changes in name are but a tardy recognition of dif- 
ferences in methods that have slowly come about during a period of 
years. Not only has the distributer of lumber become more of a 
merchant than formerly; but, owing to the changes in methods or 
policies implied by the change in name, he has of necessity multi- 
plied the items in his stocks and the services that he renders to the 
community. He is no less a distributer of lumber than formerly, 
but he is a distributer of other building materials and other services 
as well. 

Lumber merchants who have been engaged in the business during 
the entire period while these changes have come about have adapted 
themselves to the changed conditions and see nothing abnormal 
in them. The development has been a logical one; for the buyer 
and user of lumber to be utilized in the construction of a house, a 
barn or some other building might reasonably expect to purchase 
the cement for the foundation, the brick for the chimney and the 
paints for the exterior and interior from the merchant who sold him 
the lumber. From advice in the choice of the material to be used it 
was but a step to advice regarding the plans for the structure, and 
if the building materials merchant might be expected to give advice 
about one he might find it profitable to advise about the other. 


It has been true in the past, and it likely will be largely true for 
a long time in the future, that the building materials business will’ 
be learned in the retail store and yard; but a need of special 
instruction long has been realized. In fact, lumber association them- 
selves had developed largely into educational agencies; and some 
of these have extended their educational facilities by means of 
carefully planned correspondence courses. Modesty ought not to 
forbid the statement also that the AMERICAN LUMBERMAN has made 
important contributions to the cause of education in retail merchan- 


dising. Now a college has established a course in the merchan- 
dising of building materials. 

On page 51 of this newspaper appears the announcement of 
Antioch College, an Ohio institution that long has been distin- 
guished for instruction in practical matters; outlining a course 
in building materials retailing. This course has been fostered and 
in part financed by the Ohio Association of Retail Lumber Dealers, 
and the plan of the course provides that students taking this course 
shall spend five weeks alternately in the college and in the lumber 
stores. The announcement indicates that the class instruction will 
be eminently practical, and certainly the work in the stores can 
not fail to be so. Evidently, retail lumber merchants had an impor- 
tant part in the framing of the course, and for that reason it may 
be said to embody in outline at least their ideas regarding the func- 
tion of the modern building material merchant as well as the intel- 
lectual equipment he ought to have to perform that function with 
credit to the industry and with satisfaction to his community. 





Forests Will Perpetuate Industry 


UMBERING HAS AT TIMES been carried on in most of the 
States of the Union, and it still is carried on in varying de- 
grees in many of them. But in the course of development 

lumber manufacture on a large scale has become concentrated in 
several heavily timbered regions; and lumber, like numerous other 
manufactured products, has increased in value, not because tim- 
ber has become scarce, but because other factors besides stumpage 
costs have become dominant. The conditions thus brought about 
have been favorable to the production and marketing of substitutes 
for wood, and manufacturers of rival products have not overlooked 
their opportunities to herald the alleged scarcity of timber. Un- 
doubtedly the lumber industry has suffered as much from that sort 
of exploitation as from any other, for when a commodity that has 
been proverbially cheap finally becomes more valuable it is easy to 
believe that it is either scarce or in concentrated control. 

Sometimes the rivalry between regional producers of lumber has 
led to the making of statements that confer little benefit upon 
those who make them while perhaps injuring other regions if not 
the industry as a whole. Attention is drawn to this danger in 
a circular received by the AMERICAN LUMBERMAN, and bearing the 
following caption, “Is This Good Advertising for the Lumber Indus- 
try?” and referring to an advertisement, which, it states, is appear- 
ing in current magazines, which carries in large type the heading, 
“Tumber’s Last Stand in the United States.” 

It is a common statement, even in the lumber industry, that dur- 
ing the coming years, while reforestation is taking place in the older 
regions, a large part of America’s supply of wood must be derived 
from the virgin forests of the more recently developed regions. It 
is also true that even in those regions the problems of cut-over land 
utilization and reforestation are receiving the same attention that 
they are being given in sections of declining production. 


Looking a long way ahead, and viewing the matter in terms of 
decades or scores of years, all the lumber producing regions of the 
United States are in the same situation: Lumbering can not be a 
permanent industry unless the forests are perpetuated by refor- 
estation and regrowth. Nobody who is conversant with the facts 
can doubt that the lumber industry will be perpetuated in all the 
regions of the United States where the lands can be better utilized 
for tree-growing than for any other purposes, and that the areas 
thus comprehended are ample to supply America’s needs farther 
in the future than anybody of the present day can fathom. 


In this circular it is said: “Ninety percent of the adver- 
tising space in many papers, relating to construction materials and 
utilities tells of wood substitutes. People are being urged to buy 
things that are as good as or better than wood and the implication 
always is that wood is scarce, will soon be unobtainable, lumbermen 
are ruthless destroyers of the last few patches of trees etc. It is 
my belief that advertisements that tell of the last stand of lumber 
play right into the hands of the lumber substitutes, as well as giv- 
ing support to the propaganda of all kinds against the cutting of 
trees for lumber.” 

It must be admitted by all lumbermen that the industry can not 
fail to suffer if the impression received by the public is that lum- 
bering is “closing out” as a business. Advertising that creates 
that impression must lack in cumulative value, for nobody wants 
to deal with an industry or use a commodity that is here today and 
gone tomorrow. Lumbering is not such an industry and wood is 


not such a commodity. Reforestation already is under way in all 
the great lumbering regions and investigations, surveys, plans and 
programs already undertaken give assurance that the United States 
will continue indefinitely to be the world’s greatest timber growing 
and wood using nation. This is the truth that lumbermen are most 
vitally interested in broadcasting. 
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Lumber Movement Declines 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 17.—According to 
reports received by the National Lumber Manu- 
facturers’ Association today from 364 of the 
Jarger softwood mills of the country, for the 
week ended Sept. 12, decreases in production, 
shipments and new business were noted, as 
compared with reports from 450 mills the previ- 
ous week. In comparison with reports for the 
same period a year ago, there were increases 
in production and shipments, while new busi- 
ness fell off to some extent. 


The unfilled orders of 245 southern pine and 
west Coast mills at the end of last week 
amounted to 607,964,491 feet, as against 631,- 
485,854 feet for 244 mills the previous week. 
The 137 identical southern pine mills in the 
group showed unfilled orders of 266,534,295 
feet last week, as against 272,546,021 feet for 
the week before. For the 108 west Coast mills, 
the unfilled orders were 341,130,198 feet, as 
against 358,939,833 feet for 107 mills a week 
earlier. 

Altogether the 364 comparable reporting mills 
had shipments 94 percent and orders 85 percent 
of actual production. For the southern pine 
mills these percentages were respectively 107 
and 99; and for the west Coast mills, 93 and 
87. Of the reporting mills, 351 (having a 
normal production for the week of 220,758,- 
849 feet) gave actual production 104 percent, 
shipments 98 percent and orders 89 percent 
thereof. 


The figures for last week, the week before 
and the same week last vear when 364 mills 
reported, follow: Production — 240,297,746 
feet, against 241,198,131 feet the week before, 
and 227,223,229 feet last year. Shipments- 
226,158,218 feet, against 235,016,146 feet the 
week before, and 223,354,158 feet last year. 
Orders—203,764,018 feet, against 233,487,968 
feet the week before, and 225,565,709 feet last 
year, 


A comparison of the reported lumber move 
ment for the first thirty-seven weeks of this 
year with the same period of 1924, follows: 
Production—9,005,382,194 feet, against $,595,- 
574,860 feet; 1925 increase, 409,807,334 feet. 
Shipments—8,876,586,904 feet, against $,536,- 
588,307 feet; inerease, 339,998,597 feet. Or- 
ders—S,728,654,393 feet, against 8,282,126,837 
feet; increase, 446,527,556 feet. 


The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for «a considerable period they 
have not been comparable in respect to orders 
with those of other mills. Consequently, the 
former are not represented in any of the fore- 
going figures. Eight of these mills reported a 
cut of 12,579,000 feet; shipments, 10,513,000 
feet, and orders, 9,736,000 feet. The reported 
cut represents 50 percent of the total of the 
California pine region. As compared with the 
revised report for the preceding week, when 
11 mills reported, substantial decreases in pro- 
duction, shipments and new business were noted. 


The West Coast Lumbermen’s Association 
Wires from Seattle that new business for the 
108 mills reporting for the week ended Sept. 
12 was 13 percent below production, and ship 
ments were 7 percent above new business. Of 
all new business taken during the week, 38 per- 
cent was for future water delivery, amounting 
to 30,775,891 feet, of which 19,195,477 feet 
was for domestic cargo delivery, and 11,580,414 
feet export. New business by rail amounted to 
1,514 ears. Thirty-seven percent of the week’s 
shipments moved by water, amounting to 31,- 
771,669 feet, of whieh 21,637,607 feet moved 
coastwise and intercoastal, and 10,134,062 feet 
export. Rail shipments totaled 1,671 cars, and 
local deliveries, 4,848,676 feet. Unshipped do 


mestie cargo orders total 121,335,858 feet; for- 
eign, 88,454,340 feet, and rail trade, 4,378 ears. 
A steady demand for loggers in nearly all parts 
of the fir producing territory continued, and 
there is some shortage of choker setters and 
rigging men because of a quite general resump- 
tion of logging. There have been comparatively 
few calls for sawmill workers. 

The Western Pine Manufacturers’ Associa- 
tion, with three more mills reporting, showed 
«a large inerease in production, shinments avout 
the same, while new business was soaiewhat less 
than that reported for the previous week. 

The California Redwood Association, of San 
Francisco, report (from 15 mills) was not re- 
ceived in time for publication last week. Re- 
ports received from the same number of mills 
this week indicate a slight decrease in produe- 
tion, with notable decreases in shipments and 
new business as compared with the preceding 
week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produe- 
tion), with reports from five more mills, in- 
dicated substantial increase in production and 
shipments and some gain in new business. 


The Northern Pine Manufacturers’ Associa- 
tion reported production and shipments about 
the same, with new business slightly below 
that reported for the week before. 


The Hardwood Manufacturers’ Institute re 
ported, from 88 units, production as 12,233.983 
feet; shipments 12,677,620 feet, and orders, 
16,122,215 feet. The normal production of 
these units is 16,141,000 feet. 


| Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 55.—Eprror. | 


[Special telegram to AMERICAN LUMBERMAN] 

NORFOLK, VA., Sept. 17.—For the week ended 
Sept. 12, forty-one mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 12,414,000 feet, manufactured 
10,375,853 feet, shipped 8,707,770 feet, and 
booked orders for 6,494,486 feet. 


Sawmill Destroyed by Fire 


AntTIGO, WIs., Sept. 16.—The sawmill of the 
T. D. Kellogg Lumber & Manufacturing Co., of 
Polar, Wis., was totally destroyed by fire Mon- 
day night. The lumber yard and other build- 
ings were saved, due to the heroie work of the 
bucket brigade, which was quickly formed. The 
loss was approximately $50,000, partly covered 
by insurance. The fire started in the boiler 
room and quickly spread throughout the mill. 
The mill was operating on a day shift. 

Nothing definite has been decided about re- 
building, but it is expected that the mill will 
be rebuilt, as the Kellogg Lumber company has 
been in business in this territory for the last 
thirty-five years. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 17.— Following are 
f. o. b. mill prices, Sept. 10 to 12, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail 
able dates: 


Sap Flooring Common Boards, S2S 
S4S 





Edge grain or 
1x3” B&better. ..$77.95 8” Now td... 9H 
Flat grain- BS NG 2s 
1x4” B&better .. 46.06 > oa 0 ae Pees 
1x4” No. 2 com.. 19.35 2d pple: CN 
1x6” No. 2 com.. 21.55 FSIS” NG. 2.62: 
1x6” No. 3 com. .*13.66 


Longleaf Timbers, S4S, 
Dimension, 2x4”, 16’ 20’ and Under 
CA Oe caret rete *$36.00 8” 
INGE Se ake secs 20.00 12’ 


*Figures for Sept. 5 to 10. 





To Discuss Uniform Building Code 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 17.—Richard G. 
Kimbell, of the building code committee of the 
National Lumber Manufacturers’ Association, 
left Washington today to attend the Seattle 
meeting, Sept. 28 to 30, of the Pacific coast 
building officials’ conference. Before going to 
Seattle, Mr. Kimbell will visit San Francisco, 
Stockton, Sacramento, Los Angeles and other 
California cities, to discuss witn loca: aiuorl- 
ties the proposed uniform building code for 
the west Coast, which will he a major subject of 
discussion at the Seattle meeting. 


National Directers’ ivext Meeting 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 17.—The board of 
directors of the National Lumber Manufactur- 
ers’ Association will hold its next meeting in 
Jacksonville, Fla., Dee. 7 and 8, as the guest 
of the Georgia-Florida Saw Mill Association. 


Minnesota Operations Cease 
[Special teleggam to AMERICAN LUMBERMAN] 
MINNEAPOLIS, MINN., Sept. 16—When the 

mill of the Crookston Lumber Co., at Bemidji, 
Minn., closed down today, the Shevlin interests 
for the first time in nearly forty years carried 
on no lumber manufacturing activities in Min- 
nesota. ‘‘Last log sawed at 4 p. m.’’ was the 
significant telegram received at the Minnesota 
general headquarters of the Shevlin, Carpenter 
& Clarke Co. from the Bemidji mill today, 4nd 
it marked the end of lumber producing in this 
State by interests which were founded by the 
late Thomas Shevlin nearly two score years ago. 

The Shevlin, Carpenter & Clarke Co. now 
carries on logging and manufacturing of lumber 
at its mills at Bend, Ore.; McCloud, Calif., and 
Fort Francis, Ont. 

At one time, according to T. A. McCann, vice 
president and general manager, the Shevlin in- 
terests produced up to 500,000,000 feet of lum- 
ber annually in Minnesota. Today their total 
production at the three large plants is about 
350,000,000 feet. The Shevlin, Carpenter & 
Clarke Co. will continue to make its headquar- 
ters in Minneapolis, Mr. MeCann announced. 
The organization will remain intact, all oper- 
ating and sales policies will be determined at 
the Minneapolis offices, and virtually all of the 
lumber handled by the company in 36 States 
will be sold through the Minneapolis sales 
foree, 

The passing of the Shevlin, Carpenter & 
Clarke Co. as a manufacturing company in Min- 
nesota Jeaves three large plants, out of ten 
‘early days’’ operators, still active in Minne- 
sota; they are the Weyerhaeuser, the Backus- 
Brooks and the Hines interests. 

The announcement by Mr. McCann that Min- 
neapolis would continue to be the distributing 
center for the company’s products was in line 
with the decision of other large lumber manu- 
facturing companies to center sales forces here. 
Mr. McCann said that Minneapolis was the log- 
ical center for distribution of the lumber from 
the Inland Empire. 

The Shevlin interests have operated mills at 
Minneapolis, Frazee, Spooner, St. Hilaire, 
Crookston and Bemidji, all of which now have 
heen shut down, some of them for many years. 

The shipping department of the Bemidji mill 
will be engaged at least a year in disposing of 
the lumber there. Negotiations have been 
opened, Mr. McCann said, by outside interests 
looking to buying the Bemidji mill and operat- 
ing on a limited seale, producing jack. pine 
and other lower grades of lumber to be used 
for box manufacturing purposes. The mill 
would be sold on a salvage basis. The negotia- 
tions may be concluded by Oct. 1, Mr. McCann 
forecast. 
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Prices on Telephone Poles 
I have had several inquiries asking me to state 
quotations on telephone poles. J note you do not 
give this information in your weekly report of 
lumber prices, but you might be able to advise me 
on the matter. 
I would be interested to know if you could give 


me, without too much inconvenience, the current 
prices on poles of different lengths there in Chi- 


cago. These are chestnut I would a little 
prefer the New York quotations if you should have 
them.—INQUIRY No. 1,597. 


poles. 


access to 

[This inquiry comes from a reader of the 
AMERICAN LUMBERMAN in West Virginia. It 
is published with a view to giving persons who 
are able to supply this information an oppor- 
tunity to furnish it to the inquirer whose name 
will be supplied on request.—EpIToR. | 


Telegraph Code for Lumber Industry 


We have for a good many years been using your 


Telecode, particularly with manufacturers on the 
Pacific coast. We have discovered that it seems 
to have gone more or less out of use. -Will you 
kindly advise us as to which other code in your 
observation is most generally used on the Pacific 
coast. INQuIRY No. 1,594. 


[This inquiry comes from a Michigan lumber 
concern. It is believed that the AMERICAN LuM- 
BERMAN Telecode is still the best code devised 
especially for the use of the lumber trade. For 
many years it was in quite extensive use among 
lumbermen and still is used to a very large ex- 
tent, but when the telegraph companies put in 
the night letter and the day letter special 
messiuges, the code ceased to be used to so large 
an extent as formerly. As a consequence the 
AMERICAN LUMBERMAN ‘Telecode was not in 
great demand and it is no longer printed. So 
far as is known in this office, there is no special 
code similar to the Telecode now in use. 

This inquiry is published in order that read 
ers may give this inquirer any information about 
codes they may possess. The name of the in- 
quirer will be supplied on request.—EpIror. | 


Would Supply Small Dimension 


We would like to get in touch with someone 
who could furnish us with contracts covering cut 
up material in) hardwoods or. softwoods. Being 
situated in the heart of the lumber producing belt 
it would appear that we could) buy ripped and 
eross-cut material and ship it KD to manufacturers 
ata greater saving than they could have the raw 
material shipped to their plants. Or, we could 
entertain toy and novelty manufacturing, some 
thing that we could do in conjunetion with our 
retail yard here, and we are now equipped with 
electrie power and have some available floor space 
which we would like to develop along the Jines 
mentioned, 

Any suggestions you can make to us whereby we 
ean vet in touch with jobbers such os we men- 
tioned, will be very much appreciated.—INQuIRY 
No. 1,598 

[The foregoing inquiry comes from a retail 
lumber concern in Wisconsin. Toy making is 
a novelty line that is more of a selling than a 
manufacturing project. A toy must of course 
eatch the fancy of the buyer and when produced 
on a large scale, must be sold in enormous quan- 
ties in order to return a profit to the producer 
and distributer It is well known, of course, 
that there is little protection for the producer 
or inventor of a novelty of this sort, and as a 
consequence he soon has competitors on every 
hand. For this reason toy manufacturers are 
loath to divulge particulars regarding the arti- 
eles they manufacture. 

The production and use of small dimension 
are on the increase, and specialists in this line 
who have studied the problems of production 
and the needs of users have found it quite profit- 
able. It, of course, requires special knowledge 
in order to meet the requirements of users, who 
generally are rather exacting in their specifi- 
eations. It is a promising field, however, and 
it is believed that a concern in a position to 
obtain and distribute this stock, if intimately 





informed regarding the consuming end, ought 


to realize handsome returns. This inquiry is 
published for the benefit of readers who may 
desire to be put into touch with this inquirer, 
whose name will be furnished on request.— 
J-DITOR. | 


Measurement of Small Dimension 


I would like to know how you would measure 
the following sizes of lumber: 244” by 244” by 


36, or 48 inches long. I wish 
board or Jineal measure would 
measurement of this stock.—IN- 


12, ov 16, or 24, or 
to know whether 
be used in the 
QuIRY No. 1,595. 

[This inquiry comes from Ohio. Under ordi- 
nary circumstances, of course, the stock de- 


seribed would be measured in board feet, and 


not lineal measure. As Jumbermen are aware, 
lineal measure is applied to moidings and some 
finished material of that kind, but for such 
rough stock as is here described, board measure 
ordinarily is used.—EpI1Tor. | 


Meaning of ‘‘Comb Grain’’ Pine 


What kind of wood is “Comb Grain Pine’? We 
thank you for this information.—INQUIRY No. 
1,099. 


{This inquiry comes from an Tllinois lumber 
company. ‘*Comb grain’’ is a term that is 
synonymous with quarter-sawn, rift-sawn, edge- 
grain, and vertical-grain, all meaning the same 
thing. In cutting any kind of timber into lum- 
ber there always will be a percentage of vertical 
or edge-grained products. These may be sorted 
out and separated from the flat sawn stuff, mak- 


manent surface for cabinet finish and a greater 
durability where wear is involved can be secured 
by quarter-sawing wood, which leaves the edge 
of the grain, or the hard summer growth in 
greater superficial exposure as distinct from the 
softer growth of the cooler season. Of course 
also the quarter-sawing of oak and some other 
woods exposes « more handsome figure than 
ordinarily is produced by flat sawing. 

The inquirer is doubtless familiar with quar- 
ter-sawing and with the other terms applied to 
this method of cutting lumber, but had not 
neard the use of the term ‘‘comb grain.’ ’- 
DITOR. | 


Carpenter Ants Destroy Oak Lumber 
thousand feet of oak boards 
stickers which have become in- 
The ants have bored a great 
lumber and we are afraid we 
shall lose it all unless we find some way to con- 
trol them. We have no dry kilns. Please let us 
know if possible how to take care of this pest.— 
Inquiry No. 1,596. 

[This inquiry, which comes from Pennsyl- 
vania, was referred to the bureau of entomol- 
ogy, Washington, D. C., and a reply from T. KE. 
Snyder, entomologist, was received as follows: 

“We are enclosing a bulletin on ants, in 
which are discussed carpenter ants, the insects 
which are apparently damaging this lumber. 
We would advise that the lumbermen spray the 


few 
outdoors on 
with ants. 
many holes in the 


We have a 
piled 


fested 


infested lumber with orthodichlorobenzene. If 


this chemical is used as a spray, we would ad- 
vise that the building be opened up since there 
is quite an odor to the chemical which may 


ing a collection of quarter-sawn lumber. 

The advantage secured in quarter-sawing oak 
or any other wood of pronounced grain is to 
Also a 


obviate shrinkage or warp. 


cerns that 


more per IpDITOR. | 


prove disagreeable in a closed room.’’ — Mr. 
Snyder’s letter 
supply the material mentioned, 


also contained names of con- 
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RESTRICTING PRODUCTION 


Messrs. Hersey, Bean & 
Brown, of Stillwater, Minn., in 
a recent announcement made a 
proposition to enter into a con- 
tract with other lumber firms 
to reduce the cut of logs for 
the coming winter. They say: 
“That all the mill owners in 
the West come together, by 
person or by proxies, and bind 
themselves under a_ strong 
written agreement that they 
will not saw, nor allow to be 
sawed, in their mills over a cer- 
tain amount of feet during the 
season of 1875. Let the 
amount each mill shall cut be 
determined by a disinterested 
committee, and let the amount 
fixed by them be binding uvon 
all parties, having large for- 
feitures if necessary. We think 
there would be but very little 
objection to this by any mill 
owners here in this section of 
the country. The overcutting 
of logs can not be stopped by 
the mill owners reducing their 
log operations, as we all know 


by our last winter's opera- 
tions.” The spirit of this 
proposition is good, inasmuch 
as it ever evidences’. the 


awakening of the lumbermen 
of the upper Mississippi to the 





necessity of taking some action 
towards overcoming the exist- 
ing evils in the trade. We are 
of the opinion, however, that 
such an arrangement as pro- 
posed. by these gentlemen 
would be difficult to bring 
about, and still more difficult 
to carry out to perfection. If 
the lumber makers of America 
will not regard the dictates of 
business prudence when their 
best interests are involved, 
they will hardly regard the 
conditions of a contract or 
bond. It will be an impossi- 
bility to get all to enter into 
such an agreement, in which 
event those who did would be 
at the mercy of those who did 
not, in that the latter would 
use all their means and all they 
could borrow in getting a large 
stock to sell, while their com- 
petitor’s hands were tied by 
the compact. There seem but 
two methods left by which a 
radical change can be effected, 
and they are: |. To agitate the 
subject by means of meetings 
and conventions similar to 
those already called and in 
contemplation, until the intel- 
ligent discussion and wide ap- 
preciation of the situation is 
forced upon the attention of 
all, and all conclude to act in 





accordance therewith. 2. To 
let the present state of things 
continue until it works out its 
own remedy, until the crash 
of financial status downs the 
whirr of the saw and the en- 
gine’s steady stroke. It is a 
question whether the most 
effectual cure does not lie in 
the latter method. 
* 8 & 

While rummaging among 
the lumber and mill establish- 
ments on the Ohio, at and near 
Cincinnati, we chanced into a 
mill which exhibited a great 
novelty to us, and were at once 
led to think Eureka! That 
is the mode or instrument by 
which the great trees of the 
Pacific coast could be cut into 
full width boards. We saw 
in the Messrs. Glenns’ mill, in 
full and satisfactory operation, 
a steel saw, 40 feet long, 5 
inches wide, and less than !/a 
of an inch thick, running 
unflinchingly through an im: 
mense black walnut log, which 
might have been three times 
the size, without detriment to 
the saw. We saw no earthly 
reason why the machinery 
might not be adjusted to run 
equally satisfactorily, sawing 
twice that, or even greater 
lengths. 
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Southern Pine Inquiry Brisk 


While bookings of 137 of the principal south- 
ern pine mills for the week ended Sept. 14 were 
approximately 5,000,000 feet less than for the 
preceding week, when the same number of mills 
reported, a slight decline in production over the 
same period has served to maintain balance in 
the industry, orders for the week running but 
89 percent below the total cut. As a result 
of this sudden shrinkage in business, order files 
were reduced 2.10 pereent, but shipments, run- 
ning 6.92 percent ahead of production for the 
week, have further depleted stocks. 

Inquiry is brisk with the mills and producers 
believe that the next few weeks will see an 
improvement in the middlewestern trade, liberal 
rains having relieved the drouth situation before 
serious damage to the corn had resulted. With 
fall building in full swing in the East, trade 
with the retail yards of that section is expand- 
ing slightly and further advances in price are 
expected. Demand throughout the South is 
active, but the movement to Florida has been 
seriously interfered with by the railroad em- 
bargo. Building timbers, railroad stringers and 
car sills lead in the export field, which has not 
changed in the last two weeks. Business with 
the railroads shows some improvement. 

Production has been curtailed by the migra- 
tion of common labor to the cotton fields, and 
there is. little chance of relief from the labor 
shortage before October. Although heavy rains 
have ended the drouth in several sections, a 
large amount of timber that ordinarily produces 
a good percentage of uppers, has been killed by 
the dry weather. Uppers are accordingly searce 
and prices are firm, with a notable tendeney to 
advance, The peak of demand being past, com- 
mons are holding their own. 


Northern Hardwood Trade Expands 


Northern hardwoods have reached about the 
best position of the vear. The mills are book- 
ing a large volume of business and are rapidly 
moving the surplus that accumulated in the 
earty part of the year when demand was ex- 
tremely light. Orders have been running 
nearly double production since early in Au- 
gust, and for the week ended Sept. 5 reached 
a total of 4,142,000 feet, as compared with a 
cut of 1,745,000 feet. Shipments for the same 
period were 3,250,000 feet, so that the week 
saw a marked expansion in order files and a 
further reduction of stocks. While the large 
consuming industries continue to buy on a 
hand-to-mouth basis, producers note a tend 
ency toward the purchase of larger blocks of 
stocks, not so much for speculative purposes 
as to cover for late fall and winter require- 
ments. 


The feature of current trading seems to lie 
in increased purchases on the part of the auto- 
motive trade. The proportion in which eall 
for common and better thick maple from this 
source has developed is distinetly enceourag- 
ing and ‘producers look for a good business 
with the automotive interests during the fall. 
The lower grades of birch and maple are in 
active request from the box manufacturers 
and are the strongest items on the respective 
lists of these two woods. The inerensed eall 
from the maple flooring factories, which are 
covering on their requirements for stocks, has 
also given the market a better tone. Sales to 
this group are also likely to show further 
expansion, as considerable business has not 
yet been placed because the flooring interests 
regard current prices as rather high. Trade 
With the furniture factories assumes a re- 
Sspectable volume, but the industry is proceed- 
ing cautiously and buying only to cover im- 
mediate needs. The millwork factories eon- 
tinue active. Prices are extremely firm, with 
the common items showing a tendency to ad- 
vanee, 


Northern and Eastern Softwoods 


The northern pine market is assuming a 
stronger position as inquiries and orders in- 
crease. There is a heavy demand from the 
retail vards of North Dakota and mixed ear- 
lots are moving forward to this section in 
steadily increasing volume. Many of the 
mills with heavy order files find difficulty in 
meeting the yards needs and are obliged to 
ask for an extension of time on filling orders. 
The lower grades are in active cali by box 
manufacturers in the Milwaukee and Chicago 
districts, but the movement to this group is 
not as heavy as it was two weeks ago because 
of competition from other woods. Crating 
material, however, finds a ready market with 





Statistics on production, orders and 
shipments appear on page 54 





the furniture factories, and there is a fair 
call for selects from the pattern interests. 
The mill cut continues to exceed shipments, 
but there is no great surplus of stocks, and 
vard items are extremely light. Prices are 
firm on practically all items except selects, 
which are being offered at concessions, while 
commons show a tendency to advance. 

Northern hemlock mills find trade a little 
more active, and there is some evidence that 
the temporary quietness that was noted in 
business two weeks ago is now passing. Or- 
ders for the week ended Sept. 5 exceeded 
those for the preceding week, notwithstand- 
ing the faet that three fewer mills reported, 
while the eut during the same period fell 
below that for the preceding week and the 
general average for the month. The country 
vards of Michigan and Wisconsin continue 
the best buyers. Prices are steady. 

Eastern spruce is moving in fair volume, 
but sales are being made at prices that are 
not satisfactory to producers. Recent ad- 
vances on spruce frames amounting to $2 find 
readier acceptance with the trade and ran 
dom prices are firm. 


Southern Hardwoods Strong 


Heavy rains in the southern hirdwood pro- 
ducing regions have enabled some mills that 
were closed down beeause of lack of boiler 
water to resume operations, with the result 
that the total cut of the mills has shown a 
slight increase. Output, however, is 78 per- 
cent of normal, while orders and shipments 
are 88 percent of this same base. Producers 
are keenly aware that any marked increase 
in production at this time might nullify re 
cent gains, and now that the surplus stocks of 
a few months ago have been reduced, are care 
ful to strike a favorable balance between sup- 
ply and demand. Orders ran 13.6 percent 
ahead of the cut for the current week, stocks 
as a result experiencing further depletion. 

The market is a little more active all 
around, though the bulk of the buying is be- 
ing done by the industrial trade. Overseas 
demand is expanding along with domestic, 
and the heavy inquiries being received from 
the former source would seem to indicate a 
brisk export business during the fall. There 
is a steady call for red and sap gum from the 
furniture trade, which finds its business ex- 
panding slightly, while hickory and ash are 
in more active request from the automotive 
interests. Dry stocks in oak find ready buyers 
in the flooring plants. Millwork factories are 
taking a good volume of gum and ouk, but the 
box trade is a little quiet. 

Mill stocks of red gum are searce and prices 
are notably stiff. Sap gum and the lower 
grades of oak, influenced by the brisk de- 
mand, are strong and tend to advance, 


Shortleaf Demand Improving 

The North Carolina pine mills booked a 
larger amount of business during the week 
ended Sept. 5 than during the preceding 
week, in spite of the fact that there were five 
less mills reporting, but the volume of orders 
runs below that for the early part of August. 
Producers, however, are expecting an expan- 
sion in trade the latter part of the month, as 
yard stocks in the North and East are re- 
ported to be low. Flooring, thin ceiling and 
partition are in fair demand and air dried 
roofers, which have been in light eall in the 
Kast, are finding a steadily improving market 
in the South. Stock box is moving readily 
in the rough at good prices. The mills are 
holding firm to their lists, believing that buy- 
ing will soon be brisk, and are advaneing 
prices on some items. 

Georgia air dried roofers are finding a 
ready market in Florida, and increased in- 
cuiries from the eastern and central western 
States promise an expanding volume of  busi- 
ness throughout the fall. Praetieally all the 
mills have good order files and are unable to 
make shipment as promptly as desired. The 
mills are all running full time and several of 
the large planing mills are operating nights 
in order to meet the heavy demand and ae- 
cumulate stocks while the excellent drying 
weather lasts. Prices are firm. 

Improvement in the industrial trade is the 
most notable feature of the Arkansas soft 
pine market, which continues strong. <A large 
volume of inquiries is being received from the 
retail vard trade, many of them for straight 
cars, although the bulk of the movement is 


still of cars containing wide assortment of 
items. Flooring boards and finish are the 


most netive items on the list. With produe- 
tion around normal, mill stocks on items for 
which there has been a brisk demand are 
searee. Priees are aecordingly firm. 

Fir Bookings Show Decline 

While bookings of the Douglas fir mills for 
the week ended Sept. 12 were 20 percent lighter 
than for the preceding week, this marked reces- 
sion in trading was accompanied by a 10 per- 
cent decline in output for the same period while 
order files showed only a 2 percent reduetion. 
The greatest decline came in the rail trade, 
which was 374 than the preceding 
week, despite the fact that one more mill re- 
ported, but explanation of this apparently poor 
showing is to be found in the fact that the raii 
mills have been foreed to turn down consider- 
able mixed car business because of low stocks. 
The Atlantic const trade is also mueh lighter 
for the current week but the decline is not 
sharp enough to affect seriously its general 
avernge and order files on stock for shipment 
to the eastern seaboard are heavy. California 
continues to take a good volume of lumber and 
export bookings are improving. 

The premiums paid in August for mixed 
ears have induced a large number of the mills 
to increase their output. Approximately thirty 
percent of the operators have put on extra 
shifts, but prior to the current week the ex- 
panding production has been nearly balanced by 
demand, and stocks, especially in uppers, are 
still low. .A survey of ninety-six identical mills 
on Sept. 1 revealed decreases in the stocks of 
five standard items over those of Aug. 1 amount- 
ing from 9.78 percent to 34.04 percent, with 

Ship- 
percent 


ears less 


uppers showing the greatest depletion. 
ments for the current week were 93 
of production, however, so there has been a 
slight accumulation sinee the first of the month. 
The log supply neatly balanees consumption, 
and there is no danger of a shortage as there 
are now enough loggers not dependent on the 
railroads operating to keep the mills adequately 
supplied at least until cold weather. 3oth the 
cargo and rail markets are strong. Uppers 
are firm and the price on common is well held. 
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The Voice 


WASHINGTON, D. C., Sept. 14.--What has delayed 
What, if anything, can be done to 
hasten its lagging approach *? Can Jegislation 
hurry it? Can business itself prod it into quicker 
ndvent * In other words, what should be done, 
what can be done, to attain an even greater meas 
ure of prosperity in these United States % 

All of these questions and more have been asked 
by William FP. Helm, jr., one of the greatest news 
paper syndicate writers and analysts in the coun 
try And from many centers of industry repre 
sentative business men have supplied the answers. 
These answers have formed the basis of a series 
of six copyrighted articles which are now appear 
ing in newspapers from the Atlantic to the Pacific 
coast And it is gratifying to note that the lum 
ber industry is prominently represented in this 
great serPes of articles. 

Mr. Helm has given permission to the publicity 
department of the National Lumber Manufacturers’ 
Association to make a resume of recent Jetters 
which he has received from representative lum- 
bermen and which for the most part were quoted 
in No. 4 of the series-—“The Voice of Business” 
released Sept. 2, 1925. Speaking of the lumbermen 
Mr. Helm says that unanimously the spokesmen for 
this $12,000,000,000 industry agree that the im 
perative need of today is tax reduction. Federal, 
State and local, they would have it, but particu- 
larly State and local. Lower taxes, most of the 
industry's leaders assert, are not only essential to 
increased prosperity but must be secured to keep 
present good times from = slipping toward depres 
sion. 

“It takes 100 years to grow a forest—-100 vears 
of taxation at from $1 to $8 an acre. When the 
forest is grown it won't fetch an amount equal to 
the taxes paid while growing it, plus interest on 
them.” Such is the succinct way one of the lead- 
ing figures in the lumber world puts it. He, like 
all the rest of his associates, answered ‘Tax re 
duction,” when asked by this correspondent to 
state the chief need of today to attain a greater 
degree of prosperity. 

That question was answered similarly by big 
men 6f other big industriés, but nowhere in Amer- 
ica his the answer been so ringing, so unanimous 
or so emphatic as in the realm of lumber. Make 
no mistake of it: The lumber inWustry is sincere 
in the conviction that without speedy tax reduc- 
tion all along the line the days ahead are beset 
with difficulty. 


the boom ? 


Tax Reduction Needed to Increase Prosperity 


Among the great lumber companies of the far 
Northwest is the Long-Bell Lumber Co., master of 
a young empire and maker of cities overnight. 
Here is what its vice-president and manager, J. D. 
Tennant, says: 


“Instead of our taxes growing less with the de- 
pletion of our assets the total tax is more; this 
can only be accounted for by the fact that the tax 
ing authorities feel that it is an opportunity to 
place the tax burden on the timber owner while 
the opportunity is there to do so. 

“The burden of taxes has become very pro 
nounced and is increasing by leaps and bounds 
yearly in order to provide funds to meet the ever- 
increasing cost of government, State and local ad 
ministration.” 

“The greatest need to increase prosperity is the 
reduction of taxes, both State and national,” says 
Ki. A. Frost, president Frost Lumber Industries 
(Ine.), Shreveport. La... manufacturer of yellow 
pine and hardwoods. “The situation should be 
met by Congress by reducing national taxes to a 
minimum consistent with the safety needs of the 
Government. When this is done I think splendid 
results could be expected and immediately.” 

Need Revision in Income Taxes 

Florida sends the same word. Says M. lL. Flei 

shel, president Putnam Lumber Co., Jacksonville : 


“For industriel revival and business prosperity 
we need a revision in income taxes. Why? Be 
cause capital is needed in this line of endeavor 
instead of in frozen securities. Mueh can be ac- 
complished by the abolition of tax-free issues. 
With tax revision, T believe a tremendous revival 
will take place soon.”’ 

From F.C. Knapp. Peninsula Lumber Co., Port 
land, Ore., comes word that: 


“Tax reduction is quite necessary and will be 
exceedingly beneficial but T can not admit that it 
is the only panacea for present ills. Presumably, 
this question will automatically adjust itself, to 
great extent, if the honest business men of the 
country are left alone to work out their problems 
and salvation.” 

Views of Two Idaho Manufacturers 


W. S. Rosenberry, secretary and treasurer Win 


ton Lumber Co., Gibbs, Idaho, states that the chief 


need of today is “decreased taxes, not only local 
and State, but also Federal.” He adds: 


“AS we sell our products more and more in for 
eign countries we are going to find that we have 


of Business — Lumbermen 


got to produce them cheaper, and the only way of 
preducing them cheaper is to cut down the cost. 
One of the big items of cost for years past has 
been taxes: if we can reduce our tax bills it will 
certainly help to stimulate business generally in 
this country.” 

Another Idahoan, KE. HW. Van Ostrand, president 
Craig Mountain Lumber Co., holding similar views, 
looks even further. Ile says: 





“J think the chief public need today to increase 
prosperity in the lumber business is to change the 
system of taxing timber lands and to withdraw 
public timber lands, both State and national, from 
competition with that privately owned.” 


Says Business Exploited by Tax Gatherers 


From the scuthern lumber belt come the views 
of C. UI. Sherrill of New Orleans, president Sher- 
rill Hardwood Lumber Co., who asserts : 


“The chief public need today to increase business 
prosperity is the historic and traditional need of 
business at all times——-to be relieved of burden 
some and discriminatory taxation and to be given 
the opportunity for honest and profitable operation 
and service. 

“Business has been grievously exploited by the 
tax gathcrers and so beset by restrictions and reg 
ulations that the wheels of progress are slowed 
down to the point where it is well nigh impossible 
to keep them turning. 

“Remedial results may be expected just as soon 
as sober statesmanship and sound economics take 
the place of shallow thinking and political selfish- 
ness in the halls of legislation.” 


Less Taxation and More Foreign Trade 


The State of Washington, whose forests con- 
tribute vastly to the annual lumber cut, sends the 














EDWARD HINES, A. ds: PEAVY, 
Chicago Shreveport, La. 
following reply from J. H. Bloedel, president Bloe- 

del Donovan Lumber Mills: 

“There is such a general agreement that tax re- 
duction is primarily one of the great issues before 
our business men that I will not elaborate upon it 
further than to say IT agree with it.” 

J. J. Donovan, vice president of the same com- 
pany, writes that his answer to the question, 
“What is the chief need to increase prosperity 7’ 
is “Less taxation and more foreign trade.” 


Cites Three Paramount Needs 


Three needs are seen as paramount by E. D. 
Kingsley, president West Coast Lumbermen’s As 
sociztion, Portland, Ore. These are set forth as 
follows: 

1. A prompt, wise and further revision of our 
tax laws. 

2. Assurance to the railroads of freedom from 
further legislative interference. 
es Industrial and labor cobperation and stabil- 
ay. 

“Since the war,’ Mr. Kingsley adds, ‘‘prosperity 
has been seriously crippled beeause of faulty taxa- 
tion, a correct taxing principle being converted 
into a measure of economic violence.” 


Thrift and Economy Essential 


In the city of Grand Rapids, Mich. (and, indeed, 
throughout that section), the outstanding lumber- 
man is John W. Blodgett. We believes that two 
things are essential to increase prosperity. Says 
Mr. Blodgett: 

“They are: 1, the practice of thrift and econ- 
omy of the real Coolidge type; and, 2, a change in 


Federal taxation. 





“We have passed the period of violent fluctua- 
tions due to readjustment following the war and 
have now settled down to a world-wide condition 
of intense commercial competition. We can only 
meet such a situation by the practice of economy 
and efficiency, both by the individual and the cor 
poration. 

“The individual should pay for his home before 
he buys an automobile. His wife and daughters 
should buy fewer silk and more cotton stockings. 
J use these items simply as illustrating what I 
mean by thrift and cconomy. Above all. we should 
not mortgage the future in order to buy luxuries, 

“The second need, i.e., a Change in Federal taxa- 
tion, is equally important. Federal income taxes 
must be reduced to the point where ordinary busi- 
ness investment will be just as attractive as in- 
vestmert in nontaxable securities. Death taxes 
must be cither abolished or reduced to a point 
where they will not force a man to withdraw 
money from his business and put it into marketable 


securities at the time of his ripest judgment and 


powers. 
Federal Economy Policy Example to States 


From Edward Hines, of Chicago, president of 
the large lumber company bearing his name, Comes 
the following thought: 


“Today, the Federal Government alone is de 
creasing taxation. Every State with, I think, one 
exception, is inercasing State, county and local 
taxation. This is an especial burden on business 
and rests with particular severity on basic indus- 
tries, such as agriculture, coal, and lumber where 
the tax on standing timber has increased in some 
States nearly 1.200 percent in 15 years. 

“The splendid example of the national govern- 
ment in insisting on economy and therefore reduce- 
ing taxation, ought to be followed by the legisla- 
tures of the various States.” 





CHAS. A. BIGELOW, 
Bay City. Mich. 


E. A. FROST, 
Shreveport, La. 


Need Time to Reéstablish Business Equilibrium 


In his reply to Mr. Helm’s questionnaire, Ernest 
Dolge, of Tacoma, expressed the opinion that the 
chief public need to bring about increased business 
prosperity is time. ‘We need time to re®stablish 
the equilibrium of business and it goes without 
saying that the result and the process of this re- 
establishment will be helpful to some and very 
damaging to others. Our progress, however, is 
favorable owing chiefly to the splendid example 
being set by our President who gradually is reés- 
tablishing the equilibrium of governmental func- 
tioning. * * * Not only should our Federal 
taxes be constantly reduced, but State, county and 
municipal government should take the cue and 
follow the President’s example. The very consid- 
erable expense item labeled taxes is more or less a 
justification for other extravagances, and in pro- 
portion as our taxes decline we may reasonably 
look for a decline in other avoidable expenditures.” 

A proper revision of surtaxes and general in- 
come tax applying both to individuals and corpora- 
tions, Is a chief public need today, according to 
tT. A. MeCann, vice president Shevlin, Carpenter & 
Clarke Co., Minneapolis. “Because of the excessive 
surtaxes we feel that the incentive for starting 
new business or expanding old business has been 
so modified by recent tax laws that the country as 
a whole has suffered. At the present time, outside 
of tax matters, we feel that the greatest need in 
business is recognition on the part of manufactur: 
ers, of which we are one, to lay out their sched- 
ules of production Commensurate with demand that 
can be obtained on a somewhat lower seale of com- 
modity prices than exists today. We feel that it is 
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ay Tax Cut Industry’s First Need 


rather heaithy not to have undue expansion based 
on too high commodity prices.” 

two things, to the mind of A. C. Dixon, of Eu 
vone, Ore., are outstanding. One is the settlement 


of the international debt question with consequent 
Jesseuing of danger of s rious international fric 
tion and war: the second is relief on the part of 


the people from the excessive burdens of taxation, 
municipal State and national. “In the matter of 
taxation, I believe that through publicity, munici- 
palities, States and National Congress should be 
impressed with the idea that thrift, as advocated 
py President Coolidge, is not a private virtue 
which ean not be adopted by public tax-imposing 
bodies and that the idea of personal and public 
thrift should be held before all the people of the 
United States for the next year or so and until 
the idea takes root and grows into action.” 


Urges Reduction of Farm Taxes 
Reduction of farm taxes is urged as a means to 
enhance prosperity by President Charles A. Bige- 
low of the Kneeland-Bigelow Co., large manufac 
turer of lumbor, Bay City, Mich. Mr. Bigelow 
SUVS 


“\ericultural and livestock interests, when pros 
perous, constitute about the largest single element 
of busing power in this country. Until they be- 
come more prosperous than they are, or have been 
for some few years, there will be no further tak- 
ing up of new lands or recultivation of abandoned 
farms, and they will not be the buying force they 
should be. 

“Taxation, especially State and county, is a se- 
rious matter with the farmer, and economy in ad- 
ministration of State expenditures followed by a 
reduction in taxes will be a strong factor in re- 





J. D. TENNANT, T. A. MeCANN, 
Kansas City, Mo. Minneapolis, Minn. 


storing the agricultural and livestock interests to 
prosperity. ‘ 

‘We have too much centralized government at 
Washington,” says O. O. Axley, manager Southern 
Lumber Co., Warren, Ark. On behalf of this com 
pany, one of the largest in the South, Mr. Axley 
says: “The politicians need to refer to the States 
Imany things that they would like to have a Fed 
eral Government handle through bureaus, commit 
tees ete. This was never intended by our original 
Constitution. 

“A stronger faith in the’ fundamentals,” Mr. 
Axley continued, “coupled with a stronger desire 
fo obey laws, constitute our immediate need. Un 
fortunately, we have lost some faith in our busi 
hess affairs because of the politicians, for whom we 
ourselves are largely responsible.” 

Adjust Production to Consumption 

Make it legal for manufacturers to adjust pro 
duction to consumption and one of industry’s evils 
over production, will be eliminated, in the opinion 
of Charles S. Keith, of Kansas City, Mo., presi 
dent Central Coal & Coke Co., which also is a 
sreat lumbering concern operating both in the 
South and Northwest. Speaking of the latter ac 
tivity, Mr. Keith says: 


“To accomplish this (remedying excess produc 
tion). it would be necessary to have it legally per 
itted to adjust production to consumption. To 
xet the full benefit it is necessary to have both a 
reduction in taxes, with taxes levied on the basis 
of output rather than so much per year on the 
land, and legal right for the manufacturers to 
‘gree to adjust production to consumption. Nat 
ural resources are wasting industries, but the pres 
ent basis of State taxes, based on the land tax, is 
UN Urge produce in order to meet tax require 





ments at a time when the public can not consume 
the product. This results in waste of the raw 
inaterial and rapid depletion, affecting costs and 
values to the publie in more ways than one. First, 
the cost is immediately affected by the tax. Second, 
the rapid depletion in the absence of replacement 
of growth naturally results in enhancement of cost 
of the remaining amount of such resources. 


‘This is especially true of timber where, under 
conditions of overproduction and low prices, all of 
the timber harvested can not be utilized, as the 
low grade part thereof would not yield the cost 
of transportation and manufacture. Such low 
grade product has a decided economic use, but be- 
cause of the low prices on higher grade products, 
naturally the public takes that which is best at 
the least cost and leaves the balance to waste, but 
the public eventually pays the cost in higher 
prices at later periods. For instance, during the 
period 1900 to 1916, overproduction in the South 
resulted in the destruction of available timber 
which was permitted to waste in the woods equiv 
alent to seven years’ production. This has re- 
sulted in enhanced costs of raw material consumed 
in an amount difficult to measure. Stumpage in 
the South has increased in value from $1 in 1900 
to $17 today. If the eight years of production 
which was wasted was standing in the trees today, 
southern pine stumpnuge would probably cost pot to 
exceed $8 to $9. The enhancement in cost is being 
borne by the public today because of unnecessary 
depletion in the past. If taxes — levied on the 
product when converted at a ‘rtain rate per 
thousand feet of production, imenendl of on the land, 
the urge of production would be released.’ 


In the opinion of A. J. Peavy, president Peavy- 
syrnes Lumber Co., Shreveport, La., a large part 
of the lack of public confidence is caused by un- 
sound expectations as to future realizations. “The 




















J. HW. BLOEDEL, W. S. ROSENBERRY, 
Jellingham, Wash. Gibbs, Idaho 


public has for the last several months,” says Mr. 
Peavy, “been fed up on press predictions of won 
derful business just ahead, and when this has 
failed to materialize the public has tried to lay 
the blame to governmental officials, whether justly 
so or not, rather than take a retrospective inven- 
tory to determine whether or not the fault is with 
the individual in expecting something unreasonable 
without the necessary effort having been put forth. 


“Tf believe a sane and economic administration 
of public affairs would make it possible for a re- 
duction in taxes, both Federal and State, and es 
pecially in the Federal surtax—the result of which 
would be that a tremendous amount of money now 
invested in tax-free securities would be released for 
business investment, which would directly stimu 
late business and would indirectly make less funds 
available for the purchase of tax-free securities, 
both State and Federal, and thus make it less easy 
to dispose of such securities, which in itself would 
effect a considerable saving in taxes.” 


A. I. Osborn, president Scott & Howe Lumber 
Co., Tronwood, Mich., whose home is in Oshkosh, 
Wis.. is an outstanding student of business eco 
nomics In his reply to Mr. Helm, Mr. Osborn 
says: “A reeent questionnaire that I sent out re 
lating to our loeal tax problem before our legisla 
ture indicated that for 14 typical and representa- 
tive sawmill concerns in this territory there was 
for State, county, school and local taxes a burden 
of $2 a thousand to the consumer on eyery 1,000 
feet of lumber shipped by the concerns. In addi 
fion to this there was for the prosperous year of 
1923 an additional burden of about $1 a thousand 
for the tax burden imposed hy the United States 
Government. In addition to this the consumer was 





burdened with an additional $1 a thousand for 
workmen's compensation costs. 


“It is easy to see that the only way to reduce 
these burdens and to bring relief both to the pro- 
ducer and the cousumer and to increase the volume 
of business is to reduce our United States income 
tax as far as is senna by a radical reduction in 
the costs of running the national government. 
Iloneycombed as the civil service is with a lot of 
easy-going servants who work short hours and very 
leisurely, and with a civil service to a certain ex- 
tent created to meet the demands for political pat- 
ronage, there is a great field for securing a large 
reduction in costs of government through the re 
duction of government employees by eliminating 
useless positions and by speeding up the work of 
those left to fill the remaining positions. 

Asserts Business Is Over-taxed 


W. M. Ritter, of Columbus, Ohio, and Washing- 
ton, D. C., perhaps the largest individual hardwood 
manufacturer in the United States. writes Mr. 
Helm : 

“The system of taxation involving the business 
concern has become so involved and complicated 
that it is not exaggerating to say that a very large 
part of the brains and energy and effort that 
should be employed in the constructive, creative 
activities of the business are devoted to efforts to 
comply with the tax laws and to avoid incurring 
liability for penalties or punishment through some 
inadvertent omission or failure to strictly observe 
some legislative enactment or departmental regu 
lation. 

“It has been shown that the multiplicity of 
taxes—State, Federal and local—is so great that 
it is possible for a typical business coneern to have 
to pay 23 kinds of taxes. One business coneern 
has shown that it has actually paid over $20 a 
share of the company’s stock in taxes. It has also 
been shown that an estate running into the mil- 
lions of dollars may happen to be so located in 
different States that, being subject to Federal tax- 
ation and various State taxes, the estate would 
actually be unable to pay the taxes imposed; in 
other words the taxes would amount to more than 
the total estate. This but gives an inadequate idea 
of the oppressive absurdity of the taxation condi 
tions at present obtaining. It goes without saying 
that initiative and enterprise and effort are re 
tarded and largely destroyed by any such system.” 

At’ the request of Mr. Helm, Frank G. Wisner, 
of Laurel, Miss., president National Lumber Man- 
ufacturers’ Association, will be quoted extensively 
in a special statement on taxation which will be 
syndicated to the American newspapers early in 
October. A copy of Mr. Wisner’s statement is not 
at present available. 

Wilson Compton, secretary and manager of the 
National Lumber Manufacturers’ Association, is 
also scheduled for a special article upon lumber 
economics to be syndicated for publication in the 
larger daily newspapers of the country about 
Oet WW. 

SREB EBEBLBEBLBAABAAA GAGA’ 


Analyzes Hand-to-Mouth Buying 


MINNEAPOLIS, MINN., Sept. 15.—The Minne- 
apolis Federal Reserve bank, in its latest re- 
port, gave considerable attention to an analysis 
of the hand-to-mouth buying policy which has- 
been adopted. One of the reasons, it said, is 
that the prices of various commodities are so 
high that dealers hesitate to carry large stocks. 
At the same time, the report pointed out, the 
railroads are equipped to give prompt service. 

The report illustrated the change in buying 
policies by analyzing the purchases of lumber 
from retailers and the stocks kept on hand by 
dealers in the Jast five years. A group of lum- 
ber dealers in the Northwest reported the sales 
and stocks in board feet from 1920 to 1924, in- 
clusive. Stocks of lumber showed a sharp de- 
cline while the sales were only slightly de 
creased in 1922 and 1923. The tabulation fol 
lows: 


Sales in Percentage of 








Year Board Feet Preceding Year 
1920 . 201,432,000 “ata 
1921 : 166,055,000 82.4 
1922 , . 186,950,000 112.0 
192% 175,818,000 94.6 
1924 . 160,231,000 91.1 

Average Stocks in Percentage of 

Yenur Board Feet Preceding Year 
203,175,000 ee 
53,155,000 75.4 
126.744'000 82.8 
127,719,000 100.8 
144,299,000 89.5 

‘There apparently has been no great change 


from the so ealled hand-to 
1922.’’ the report said, 


miscellaneous and _ less-than- 


in the buying habits 
mouth poliey since 
‘“sinee both the 
carload shipment curves have followed mueh 
the same course since that time.’’ 
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It would be hard to imagine an improvement achieved through remod 
eling that would add more to the appearance and convenience of a small 
town home than the example here presented, which consists in nothing 


more than the addition of a a trifling cost. 


sunny enclosed porch, so designed that 




































in outline this part, which shows the 
the large picture, moving it about until in position, and observe the effect 


improvements described above, 


Well Designed Porch Effects Wonderful Change 


the windows come out in spring to be replaced by sereens for the sum- 
mer, and to go back again when the first cold weather comes. The simple 
railing around the flat deck roof adds to the charm of the structure at 
The only alteration in the original structure was the 


change of doors and windows 
leading to the new porch. 
Wide double doors were pro- 
vided in plaee of the origi- 
nal small door, and a_ big, 
wide window took the place 
of the two small windows, so 
ws to let plenty of light in 
during the winter time; and, 
when the doors were open, to 
provide an air ef roominess. 

It is worth while to note 
that the owner did not make 
the mistake often made, of 
building too narrow a porch. 
The proportionate cost of 
adding three feet to the 
width of the porch is very 
small in comparison with the 
roominess and comfort se- 
cured, In a country where 
the mosquito thrives this is 
highly important, for a 
screened porch as here illus- 
trated is large enough to 
entertain a whole company 
on a sultry summer evening, 
Without discomfort from in- 
sect pests. 
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AUGUST BUILDING. BREAKS ALL RECORDS 


August rolled up the highest monthly total of 
construction contracts on record, according to 
survey of the F. W. Dodge Corporation. New 
construction work started in the 356 eastern 
States (which include about %& of the total con- 
struction volume of the country) amounted to 
$5°9,690,200. The previous high record was in 
March of this year, with a total of $546,970,700. 
The August increase over July was 11 percent; 
over August, 1924, 66 percent. 

Construction started in the 36 eastern States 
during the past eight months has reached a total 
of $3,778,792,000, an increase of 25 percent 
over the corresponding period of 1924, and by 
fur the largest amount for any similar period 
of any year. At the end of June, this year was 
15 percent ahead of 1924; at the end of July, 
20 percent ahead; and at the end of August, 25 
percent ahead. This shows the rapidity of the 
rise in building activity during the past few 
months. 

The big August volume was to an extent due 
to largely increased activity in and around New 
York City, where, up to July 1, this year’s build- 
ing activity was comparatively low. August 
was a record month in building contracts in New 
York and vicinity, as well as in the entire ter- 
ritory covered in the Dodge report. 

Last month’s building contract record in- 
cluded: $263,485,000, or 45 percent of all con- 
struction, for residential buildings; $105,848,- 
900, or 18 percent, for commercial buildings; 
$33,667,200, or 6 percent, for educational build- 
ings; $32,472,200, or 6 percent, for social and 
recreational projects; and $22,692,800, or 4 per- 
cent, for industrial buildings. 

Contemplated new work reported for the 36 
States in August amounted to $820,602,200, 
which also broke all previous records. There 
was an increase of 17 percent over the contem- 
plated work reported in July, and of 62 percent 
over the amount reported in August of last year. 


New England 

August building contracts in New England 
amounted to $48,937,600. This was a decrease of 
16 percent from July, and an increase of 62 per- 
cent over August of last year. The month’s 
record included: $25,693,000, or 53 percent of all 
construction, for residential buildings; $7,938,500, 
or 16 percent, for commercial buildings; $4,485,- 
200, or 9 percent, for public works and utilities; 
$3,379,000, or 7 percent, for educational buildings; 
and $2,321,300, or 5 percent, for industrial build- 
ings. 

Total new construction work started in New 
England from Jan. 1 to Sept. 1 has amounted to 
$319,584,300, an increase of 34 percent over the 
corresponding period of last year. 

Contemplated new work reported for New 
England last month reached a total of $36,527,- 
000, a decrease of 15 percent from the amount 
reported in July, but an increase of 14 percent 
over the amount for August of last vear. 

New York State and Northern New Jersey 

All previous building records were broken last 
month in New York State and northern New 


Jersey, which had a construction contract total 
of $209,985,200. 


The previous record month was 
March, 1924, with a total of $168,697,600. The 
new record figure is 24 percent over the pre- 
vious one. The August increase over July was 
72 percent: over August, 1924, 142 percent. 


Residential buildings in August amounted to 
$109,402,900, or 52 percent of all construction: 
commercial buildings, $49,473,700, or 24 percent; 
public works and utilities, $19,610,500, or 9 per- 
cent: educational buildings, $9,972.700. or 5 per- 
cent; hospitals and institutions, $5,127,700, or 2 
percent; and industrial buildings, $3,963,800, o1 
2 percent. 

The big 
the 1925 


August 
total 


construction volume brought 
to date up to $956,948,400, an in- 


crease of 3 percent over the first eight months 
of last year. Up to August 1, this year’s build- 
ing volume for the district was running behind 
that of last year. 

Contemplated new construction reported for 
the district last month amounted to $204,641,500. 
While this was considerably larger than the 


amount of contemplated work reported both in 
July of this year and in August of last year. it 
Was slightly under the amount of work actually 
Started last month. 


Middie Atlantic States 

Last month’s construction contracts in the 
middle Atlantic States (eastern Pennsylvania, 
southern New Jersey, Maryland, Delaware, Dis- 
trict of Columbia and Virginia) amounted to 
$51,819,700. This was a 7 percent increase over 
July and a 88 percent increase over August of 
last vear. Included in the August record were: 


$27,365,700, or 53 percent of all construction, for 


residential buildings; $6,416,700, or 12 
for public works and utilities; $6,000,100, or 11 
percent, for social and recreational projects; 
$4,084,600, or 8 percent, for commercial build- 
ings; $3,424,600, or 7 percent, for educational 
buildings; and $1,773,500, or 3 percent, for indus- 
trial buildings. 

New construction started in these States dur- 
ing the past eight months has reached a total of 
$376,891,000, an increase of 22 percent over the 
corresponding period of 1924. 

Contemp:ated new work reported for the dis- 
trict last month amounted to $160,947.100. This 
Was exactly double the amount reported in July 
and 144 percent more than the amount reported 
in August of last year. 


percent, 


Southeastern States 


Last month's construction contracts in the 
southeastern States (the Carolinas, Georgia, 
F_orida, Tennessee, Alabama, Mississippi, Ar- 
kansas and Louisiana) amounted to $69,111,800. 
There was a drop of 21 percent from July and an 
increase of 26 percent over August of last year. 
Included in the month’s record were: $24,478,900, 
or 35 percent of all construction, for residential 
buildings; $16,089,200, or 23 percent, for commer- 
cial Luildings; $16,024,700. or 23 percent, for pub- 
lic works and utilities: $3,993,000, or 6 percent, 
for educational buildings; and $2,874,000, or 4 
percent, for industrial buildings. 

New construction started in the southeastern 
States during the past eight months has 
amounted to $491,936,000, an increase of nearly 
20 percent over the corresponding period of last 
year. 

Contemplated new work reported for the dis- 
trict in August amounted to $112,284,900. Al- 





Of Course 


Everybody ought to go to church. 
But how they have to be urged! 


Everybody ought to give to charity. 
But how they have to be urged! 


Everybody ought to carry insurance. 
But how they have to be urged! 


Everybody ought to obey the laws. 
But how they have to be urged! 


Everybody ought to take exercise. 
But how they have to be urged! 


Everybody ought to go to the polls. 
But how they have to be urged! 


Every family should own a home. 
But they must be urged, and urged, 
and the lumber dealer must do the 
urging. If he doesn’t the automobile 
dealer will. 











though this was 28 percent less than the amount 
reported in July, it was more than double the 
amount for August of last year. 


Pittsburgh District 


Construction contracts awarded during the 
month of August in the Pittsburgh district 
(western Pennsylvania, West Virginia, Ohio and 
Kentucky) amounted to $77,078,000. Although 
this was a decrease of 26 percent from July, it 
was an increase of 61 percent over August of 
last year. This month’s record included: $25,- 
129,800, or 33 percent of all construction, for pub- 
lic works and utilities; $23,707,400, or 31 percent, 
for residential buildings; $11,921,000, or 15 per- 
cent, for commercial buildings; $5,362,800, or 7 
percent, for educational buildings; and $5,025,500, 
or 7 percent, for industrial buildings. 

New construction started in this district dur- 
ing the past eight months has amounted to 
$594,056,000, an increase of 60 percent over the 
corresponding period of last year. 

Contemplated new construction reported for 
the district last month amounted to $145,286,400. 
This was more than double the amount reported 





in July and more than three times the amount 
reported in August of last year. 
The Central West 
August construction contracts in the central 


West (Illinois, Indiana, lowa, Wisconsin, Michi- 
2an, Missouri, Kunsas, Oklahoma and Nebraska) 
amounted to $125,027,200. This was a 25 percent 
increase over July and a 40 percent increase over 
August of Jast yvear This month’s record in- 
cluded: $49,742,000, or 40 percent of all construe- 
tion, for residential buildings; $23,123,100, or 18 
percent, for public works and utilities; $15,497,- 
700, or 12 pereent. for commercial buildings; 
$11,875,600, or 10 percent, for social and recrea- 
tional projects: $6,819,100, or 5 percent, for edu- 
cational buildings: and $6,557,700, or 5 percent, 
for industrial buildings. 

New construction started in 
ing the past eight months 


dur- 
amounted to 


this district 
has 


$971,636,700, an increase of 40 percent over the 
corresponding period of 1924. 

Contemplated new work reported for this dis- 
trict in August amounted to $142,856,100, a de- 
crease of 6 percent from the amount reported in 
July and of 31 percent from the amount reported 
in August of last year. 

The Northwest 

Contracts awarded during August in Minne- 
sota, the Dakotas, and northern Michigan 
amounted to $7,730,700. This was a decrease of 
14 percent from July and an increase of 21 per- 
cent over August of last year. Last monthb’s 
record included: $3,095,100, or 40 percent of all 
construction, for residential buildings; $1,210,400, 
or 16 percent, for public works and _ utilities; 
$942,000, or 12 percent, for hospitals and institu- 
tions; $844,200, or 11 percent, for commercial 
buildings; and $716,000, or 9 percent, for educa- 
tional buildings. 

New construction started in this district dur- 
ing the past eight months has amounted to 
$67,744,500, an increase of 7 percent over the 
corresponding period of last year. 

Contemplated new work reported last month 
amounted to $9,059,200. This was 33 percent less 
than the amount reported in July and 19 percent 
less than the amount reported in August of last 
year. 

Texas 


August construction contracts in Texas (which 


is not included in the 36 eastern § States) 
amounted to $21,665,600. This was an increase 


of 20 percent over July and of 75 percent over 
August of last year. Last month’s record in- 
cluded: $7,737,500, or 34 percent of all construc- 
tion, for industrial plants (the important item 
in this group being the seven-million-dollar 
power project at New Braunfels); $6,811,300, or 
31 percent, for residential buildings; $2,354,600, 
or 11 percent, for educational buildings; and 
$2,157,400, or 10 percent, for commercial build- 
ings. 

New construction started in Texas during the 
past eight months has amounted to $128,293,000, 
this being an increase of more than 3 percent 
over the preceding eight months. 

Contemplated new work reported for Texas in 
August amounted to $17,782,100. This was about 
equal to the amount reported in August of last 
year and was an increase of 59 percent over the 
amount reported in July of this year. 


To Celebrate “Own Your Home” Week 


LitTLE Rock, Ark., Sept. 15.—Climaxing the 
city-wide Own Your Home campaign now under 
way, the mayor will designate Own Your Home 
week, as a time of civic celebration. The 
newspapers will prepare for it with advance 
publicity on the home ownership idea, streets 
will be decorated, and numerous interesting 
events introduced. 

The real estate board of this city, together 
with a local newspaper, is sponsoring the eam- 
paign, which is part of the national home owner- 
ship movement, fostered by one hundred or more 
concerns interested in one way or another in 
promoting building. The National Lumber Man- 
ufacturers’ Association is actively behind the 
campaign, which is featured by a motion pie- 
ture entitled ‘‘ The Great Idea,’’ distributed by 
the Atlas Educational Film Co., Oak Park, Ill. 

Similar celebrations have been held in many 
other cities, and this film is a feature of the 
‘“week’? everywhere. It is a four-reel film, 
made by a large cast of professional film actors. 
For its production a house known as ‘‘the most 
perfect home in America,’’ was constructed. 
Every operation from the beginning, including 
the financing, selecting of a site, construction 
of the house and the final furnishing and land- 
scape gardening, was caught by the camera. 
The story contrasts home ownership with life 
in an apartment, and ‘‘ puts over’’ the owner- 
ship message. 

During the week local stores will have special 
window displays illustrating various phases of 
home ownership and furnishing. A local news- 
paper will run a big home building supplement, 
pastors will be asked to preach on home owner- 
ship and its relation to good citizenship, there 
will be contests conducted in all the 
schools, and other interesting features will char- 
acterize the celebration. 

In many of the two hundred cities of the 
United States and Canada in which similar cele- 
brations have been held a very decided impetus 
has been given to home building, which in some 
cases has attained the proportions of a genuine 
boom. 
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Do Retailers Overestimate 
Industry Has Equipped to 


The old idea of economy has several dif- 
ferent manifestations, and they differ from 
each other so much that a person would 
hardly recognize them as belonging to the 
same family were it not for the family 
name. One of the oldest of the clan is 
“Making it do,’ This resembles “Doing 
without.” While a person must yield re- 
spect to these two ancient and gloomy 
brothers, there are some economy jobs for 
which they are not very well suited. They’re 
too rough workmen. All of us run into 
rough jobs at times when they are the right 
boys to employ, but as a general rule they 
do their best work in a pioneering commu- 
nity. Find a place where manual labor 
is not very expensive, where money is dear 
and time unlimited, and many a man has 
got slowly ahead by working long hours 
with inefficient equipment. He suits his 
program to local conditions. Our great- 
grandfathers cut wheat with cradles; and 
their little fields and the small money value 
of the crop could not have supported self 
binders, had those machines been available. 
To be effective the self binder and the power 
thresher had to have a big acreage in which 
to do efficient work. 

The binder and the threshing machine are 
with us, and nobody would dream of going 
back to the cradle and the flail. If a man 
does not have enough grain on his own farm 
to warrant owning these tools he rents them 
of his neighbors. 

Equipment Needs Wide Field 

Well, something of the same situation is 
present in the retail lumber field. Modern 
life in America is setting pretty high stan- 
dards of lumber merchandising. More and 
more of service is expected of the dealer; 
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what it needs and what you can sell in it 
to the best advantage. But you may leave 
out these and a lot of other things, such as 
hardware and paints and delivery and con- 
tracting and turnkey prices; and yet you’re 
a long way from getting back to the sim- 
plicity of retailing of forty years ago. Look 
over your stock. See where it comes from. 
Count up the percentage of cost that goes 
into transportation. Count the different 
kinds of woods in your bins and note the 
variety of millwork you sell. Compare the 
investment in your stock with your grand- 
father’s investment in his stock. No mat- 
ter how simple and elemental you’ve kept 
your business, you have a huge investment 
upon which you must make interest. For 
all practical purposes there is little resem- 
blance between your retailing business and 
that of your grandfather’s, except that his 
lumber was made out of trees as yours is. 
You pay your labor, skilled and unskilled, 
much more than he did. Your lumber is 
much more sophisticated than his was; 
for yours is the product of scientifically 
built and operated mills, of complicated 
power machinery; and it comes through 
scientifically constructed dry kilns and past 
the scrutiny of highly skilled graders who 
divide it into a multitude of grades that 
would have been bewildering and irritating 
to dealers a couple of generations back. 

In fact, back of your yard is an enormous, 
highly capitalized, carefully organized in- 
dustry that is making use of all possible 
helps of science and industrial organiza- 
tion to produce a line of goods of uniform 
grade and maximum usefulness. This prod- 
uct comes to you, and you must market it. 
It costs so much that you can not risk ruin- 
ing it by careless handling, so you build 














Office and yard of Botsford Lumber Co, at Faribault, Minn., situated in a splendid agricultural 
district 


and this expansion of service consists of 
more than the so called frills of the busi- 
ness. You, as a practical retailer, may not 
look with favor upon so much architectural 
service, for instance; or you may not believe 
that a dealer should enter the banker’s field 
and begin arranging the financing of your 
customers’ houses; or you may think that 
this business of monkeying with landscaping 
is pure nonsense. All right; we’ll say at 
once that you know your community and 





warehouses in which to store it. You train 
your labor in piling and trucking so that 
pieces are not broken or corners marred. 
Your labor draws high wages, so you sup- 
plement it with trucks and other handling 
machinery. In the course of the years you 
have passed from the era of the sickle and 
the cradle to the era of the self binder. 
And with this change has come the prob- 
lem of the self binder; to be a paying propo- 
sition the fields worked must be large. This 
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Handling Capacity or Is Field Too Crowded ?— 
Meet Public’s Demand for Expensive Services 


brings up a matter about which neither this 
nor any other journal can give very prac- 
tical advice. Is it true that there are too 
many yards? Most retailers think there 
are. What can be done about it? We don’t 
profess to know. 

To be sure, there are certain things that 
can be said about it in a general way that 
may have more or less point. It is probably 
true that few communities are being worked 
as intensively and at the same time as wisely 
as they might be worked. This can be said 
of everybody and the field in which he works, 
including this department and the fellow 
who writes it. One way to help make all 
existing yards more profitable than they 
are, and so in a measure justify their ex- 
istence, is to improve their selling methods 
so as to reap more completely the potential 
crops of new buildings. But there is a limit 
to that. There is the danger that it will 
run into forced selling, “breaking down sell- 
ing resistance,” bad credit risks and the 
premature exhaustion of the community’s 
buying power. 

Any progressive and intelligent dealer can 
do much to guard his own business against 
the day when conditions may force part of 
the yards out, by looking to his credits, the 
financing of his business, the completeness 
and’ economy of his service, the personal 
acquaintance he has in his community and 
the practical knowledge he can acquire of 
that community’s needs. This is just de- 
fensive-tactics on his part, and probably is 
not relevant to any discussion of whether 
or not there are too many yards. But it may 
be said in passing that this kind of protec- 
tion is the sort of thing that brings addi- 
tional profits to the yard, even though the 
number of yards remains the same. It’s 
good stuff whatever happens. 

Albert G. Roemer, manager of the Lam- 
pert yard, in Mankato, Minn., was talking 
about this matter. 

“Sometimes,” he said, ““we could wish our 
town had fewer yards. It would help out 
on both sides of the counter. I believe we 
could do nearly twice the volume of business 
with practically the same overhead. That 
would mean that we could take down a lit- 
tle more profit and at the same time give 
our customers the benefit of lower prices.” 


Competition Tends to Reduce Yards 


The Realm hears this statement often; 
except that not all retailers who wish for 
fewer yards also wish for lower prices. 
Most of them look with longing only at that 
extra volume of net profit. That’s the 
pleasant part, but it’s not the whole story; 
for part of the general pressure that seems 
to be making for fewer yards is the desire 
of the public to be served at less cost, and 
the habit buyers have of going where the 
price is lowest. It has been said, and this 
department has echoed the statement, that 
the public is more interested in service than 
it is in price. We believe that in general 
this is true. But we are not saying the pub- 
lic has no interest in price. Anybody who 
has ever tried to sell goods knows that there 
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is an enormous interest in price. Many 
buyers would pay more if they have to do it 
to get what they want; but once the service 
offered is reasonably even, then the price 
of course becomes the deciding factor. If 
that were not so, automobile makers would 
not be struggling to reduce their prices. 
These auto makers, who are pretty keen 
students of the public and their buying 
habits, are trying to do at least two things. 
They are trying, first, to make their cars 
more attractive; to give them good lines, 
speed, long wear, clever accessories, low 
maintenance cost and the like. This is in 
the nature of service. Then, second, as we 
mentioned above, they are trying to reduce 
prices. There are at least two reasons for 
the desire to reduce the price. Each manu- 
facturer is in keen competition with every 
other manufacturer; and each manufac- 
turer wants to put his price down to the 
point where he will tap the largest possible 
layer of the buying public. Every time he 
takes $100 off the price of the car, he brings 
it within the reach of a greater number of 
possible customers. 


Cut-Throat Methods Benefit Nobody 


Probably a slight shift in price has more 
effect upon motor buyers than upon house 
builders. But our customers have been 
more or less aware that houses cost more 
to build than they used to; and while they 
have been inclined to lay all the blame upon 
a supposed increase in lumber prices, and 
none at all upon increased wages and the 
more elaborate equipment of the average 
house, the fact can hardly be escaped that 
this general belief that house building has 
become more expensive has kept a fair num- 
ber of people out of the market. The rather 
amusing idea held by certain individuals, 
that the more dealers there were in a given 
line the more competition there would be and 
the lower the prices asked, seems to be dis- 
appearing. Our customers are no longer 
opposed to a reasonable amount of consoli- 
dation; but they are watching with some care 
to see that their own interests are served 
when such consolidation takes place. Their 
interests should be served in that event. If 
a larger volume of trade is diverted to the 
remaining yards, this increase should make 
for better service and perhaps for lower 
prices. One or both of these things our 
customers have the right to expect; and 
which they should have depends largely on 
the sort of service they have had before. 
The Realm could name some communities 
where the greatest boon to the public would 
not be cut prices. It would be an uptodate 
system of mercantile service. 


Are Yards Handling Capacity? 


One matter rather puzzles us, and we 
want merely to mention it. Ever since we 
have been visiting lumber yards, the dealers 
have been telling us that they were so 
equipped and situated that they could han- 
dle twice the volume of trade without in- 
creasing the size of the plant or of the force. 
Are no yards working to reasonable capac- 
ity? How does it happen that so many yards 
are overequipped and overmanned? We 
really would like to know. Is it because 
the requirements of modern service make 
necessary an investment in stock and ware- 
houses and labor which sales will not sup- 
port? Or is it possible that managers over- 
estimate the capacity of their plants and 
their force? Producers of electric current 
always keep a certain margin of unused 
Capacity for carrying the peak load and 


for guarding against emergency; and we 
imagine that sqme such margin is necessary 
in the retailing of lumber. In other words, 
we wonder if these dealers who could han- 
dle twice the volume with the same gross 
overhead really could do it. Maybe they 
could. It is hard to say, offhand, which 
would be worse; to try to carry a given load 
with 25 percent too little equipment, or with 
25 percent too much. But it is undoubtedly 
true that many of us add to our equipment 
and thus to our permanent policy of service, 
a good many innovations without quite 
counting the cost. Presently we find our- 
selves burdened with machinery and man 
power that does not bring in the maximum 
return. But by that time our customers 
have become accustomed to the prompt and 
full service which this extra equipment pro- 
vides, and we can’t cut it out. In general, 
however, this department holds to the prin- 
ciple of having enough stock and enough 
sheds and enough trucks and men. We 


business had never been better. The wheat 
was not yielding quite so much as it did 
last year, but 1924 was a bumper year for 
wheat. One measured field yielded 56 bush- 
els to the acre; a perfectly enormous yield. 
But all the crops were looking fine at the 
time of my visit, and repairing and remod- 
eling have been going forward steadily all 
season. Probably there will be an unusual 
volume of new building in the fall. 


Building Funds Are Plentiful 


D. P. Murphy, of the Hayes-Lucas Lum- 
ber Co., was out the day I called, and I 
talked to a young fellow named Jones. He 
told me there was an abundance of build- 
ing money. The building and loan han- 
dles a good deal, and in fact is actively 
looking for projects where it can place its 
money. Individuals make a good many 
loans, and yards finance a few customers. 

W. R. Pearce, of the Botsford Lumber 
Co., Faribault, whom we mentioned in an 














A typical southern Minnesota farm home, evidence of a rich agricultural and dairying region 


do this because we really believe the public 
is more interested in service than in price. 
It’s generally true that you can’t sell stock 
if you don’t have it, and a customer who is 
impatient because an inadequate service 
is holding up his carpenters, is pretty likely 
to pay a little extra price next time at a 
competitive yard. 


Mankato Region Very Fertile 


We want to mention a few of the Minne- 
sota dealers with whom we talked on this 
little trip, and who have suggested in one 
way or another the things we’ve been 
writing about. L. M. Bowen, of the Stan- 
dard Lumber Co., Mankato, told us that 
while Mankato numbers about fifteen thou- 
sand, which is large for a farm town, and 
while it has some rather important tool 
shops and other factories, it is essentially 
an agricultural town. He and several other 
dealers claimed this region as a close rival 
of Eden in fertility and beauty, and from 
what we saw of the countryside it looks as if 
the farmers here have favorable conditions 
for working out of the last end of the post- 
war slump. Mr. Bowen said decidedly that 
he didn’t care for stucco or the other so 
called substitutes for lumber. These things 
are not making good. “A house ought to be 
good for fifty years, at least,” Mr. Bowen 
said, “and I’ve never yet seen a stucco job 
that looked to me as if it had fifty years 
of service in it.” 

Herbert H. Hockenbrock, of the Botsford 
Lumber Co., was wearing a pair of coveralls 
and had been out loading Celotex on a 
farmer’s wagon. As he shucked the armor, 
he said that in his opinion prospects for 


earlier article in connection with the dairy- 
ing industry, said that in Faribault and the 
surrounding country there was a good vol- 
ume of repairing and remodeling. There 
is plenty of building money available here. 
The building and loan is only a few years 
old, but it is strong and aggressive. The 
yards do little or no financing of jobs for 
their customers, though Mr. Pearce thought 
that lumber companies might find a well 
organized loan department a splendid busi- 
ness builder in years of tight money. He 
added that it probably would be a difficult 
thing to handle. Many branch managers 
fully competent to handle the yard business 
might be at a loss in handling loans. 


Rent Beaters Poor Investments 


In the office of the E. M. Leach & Sons 
Lumber Co. I talked with a young man 
named Dillon. He told me that many of 
the new houses being built are small af- 
fairs; costing, for the lumber, some $500 or 
$600. They are built in an effort to get 
away from high rents. We sometimes won- 
der what will be the state of these emer- 
gency houses ten years from now. We 
sympathize with the desires and plans and 
hopes back of them, but we wonder if in 
the long run they’ll not prove to be very 
expensive investments. Of course, if they 
serve their purpose now, that is all that can 
be asked of them. Mr. Dillon commented 
upon the excellent crop prospects and stated 
that he found Faribault a very pleasant 
place in which to live. It is a school town. 
Shattuck Military Academy is located across 
the river. St. Mary’s, a school for girls, is 
also a Faribault institution. 





48 AMERICAN LUMBERMAN 


SEPTEMBER 19, 1925 





News and Business Ideas for Retailers 


Lumber Firm Makes Good Display 

DANVILLE, ILL., Sept. 14.—At the recent Th 
Fair, held in Danville, the 
Elliott Lumber Co., in accordance with its an 


nois and Indiana 


nual custom, had an attractive booth in which 
were displayed samples of millwork produced in 
its own planing mill. This exhibit included 
doors, breakfast nook, built-in drawers, cup 
boards ete. 

A feature of the display was a contest, with 
a breakfast nook awarded as prize. Visitors 


doing, if any. Thus a good list of prospects was 
obtained. J. Hf. Elliott, president of the ¢om- 
pany, says that as a result of the display quite 
a number of sales of millwork were made, both 
during and sinee the fair. 

The Elliott company quite recently erected a 
new building to house its offices and planing 
mill, this being located at 640 Kast Fairchild 
Street. The building is of hollow tile and face 
brick, and measures 56 by 205 feet. The office 
aud hardware salesroom occupies 30° by 56 
feet on the ground floor, fronting on the street, 





ILUMBERMAN. 


expense as necessary. 


shingled three times. 


way of doing the job. 





This Week’s “Timely Tip” 
Covering an Old Roof 


I did a thing a few days ago that I have been thinking 
might interest some of the retailer readers of the AMERICAN 


I wanted to cover a house roof with roll roofing and 
wanted it to look as presentable as possible, with as little 


The house was built fifty or more years ago and has been 


The roof boards were hemlock and hardwood, unplaned, 
and of varying widths, in some places 4 or 5 inches apart. To 
put the roofing over the old shingles would make too poor 
and rough looking a job for what I wanted. 


I tore off the old shingles, pounded down the nails and 
covered the old roof boarding (without changing it in any 
way) with scant half-inch hemlock boards, fresh sawn. 


I put the half-inch stuff on with shingle nails, running it 
up and down (cross-wise of the old boards), making a tight, 
strong roof bed, and covered it with slate coated roofing, 
got a neat looking roof, and saved about $50 over any other 


Any kind of resawn inch lumber would do for such a 
job. Lumber worthless for anything else would work in 
all right, as the old roof boards give all the strength neces- 
sary. The job required eighteen rolls of roofing.—A. I. 
Loop, A. I. Loop Co., North East, Pa. 


Watch for next week’s “Tip” 








were invited to deposit cards bearing their 
names in a box, from which was drawn the prize- 
winning name. The box contained 9,600 names. 
The cards which visitors were required to fill out 


in order to participate in the drawing for the 


prize had spaces for stating what building, re 
modeling or repairing the signer contemplated 





with two large display windows. The office 
is equipped with large vault, cloak room and 
toilets. On the second floor is a private con- 
sultation room, the balance of the second floor 
space being taken up with drafting tables, 
drawing supplies ete. 

The plans for most of the buildings for which 


the Elliott company furnishes the material are 
prepared in the company’s own drafting de 
partment. 
@aanaaaanaaaar 

Architectural Service Draws Trade 

Los Gatos, CALIF., Sept. 12.—The Norton- 
Phelps Lumber Co., of this city, maintains an 
architectural service which is much appreciated 
by its customers, and has proven a strong mag 
net for attracting home-building business. An 
architect is regularly employed by the firm, 
and spends all his time in the company’s office 
aiding prospective home builders. The com- 
pany has found that while plan books furnish 
the general idea, the customer nearly always 
wants some changes made. In fact, he often 
has a rough sketch, embodying his own ideas, 
which he wishes to have worked up to a com 
pleted plan, and this service rendered for him 
nearly always secures the order, 


Ads Feature One Item at a Time 

LOVELAND, COLO., Sept. 14.—Walking into the 
office of the Harris Lumber Co. recently the 
sign, ‘Oak floors are cheaper than a rug,’’ 
greeted the correspondent’s eye. He was curi- 
ous, for he couldn’t see how an oak floor could 
be cheaper than a rug. ‘‘How come?’’ he 
asked, and then it was explained that the com- 
pany could furnish the material for an oak floor 
cheaper than one could purchase a rug for the 
same space. Of course, the flooring was *-inch 
und short lengths, perhaps left over when the 
mills had cut the standard lengths. Then, too, 
they weren’t the same color all the way through. 
Searcely any of the pieces was more than two 
fect long, but they were tongued and grooved 
at the ends as well as en the sides, and surely 
did match up nicely. 

The advertisement on the sign was short and 
pointed, designed to interest people in hardwood 
floors. Perhaps the customer will not want a 
floor made of short pieces, but when his in- 
terest has seen aroused it is easier to sell him 
material of standard lengths and colors for his 
home, and the price may not be much more than 
the cost of the rug mentioned in the advertise- 
ment. 

This lumber company believes in taking one 
item of merchandise and saying something short 
and snappy about it. It stresses that item for 
several days, then takes up another. For in 
stance the following: 

SCREENED IN Sereens Made to Order In Our 
Shop.—-Harrkis LUMBER Co.—Headquarters for all 
vood Paint Products. 

Not much wasted effort there. Screens and 
paint for screens go well together, but there is 
nothing said about lumber or anything else that 
goes into a building. By playing up the screens 
for a week the company sold a lot of them and 
the shop was kept busy making special sizes. 

Then for a week the company may go strong 
on roofing, farm gates, or paints, but never does 
it attempt to advertise more than one line at a 
time, and it has been found that this system 
pays, taking a year’s advertising and business 
into consideration. The advertising is always 
seasonable. For instance, when haying time 
approached and farmers were getting their 


equipment ready the company advertised that 
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New office building and planing mill of Elliott Lumber Co. 
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Display of Elliott Lumber Co, at Illinois and Indiana Fair 
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it had buck and stacker teeth for hay stackers. 

In its window displays the same policy is 
carried out. Never is there a mixture of mer- 
chandise in the window. If it is paint the firm 
is pushing, paint and paint brushes only go in 
that window. And at Christmas time a place 
is found in the Christmas advertising for some- 
thing from the lumber yard, for example: 

THINK OF MOTHER’S CHRISTMAS’ FirRStT.—A 
preakfast nook will save many steps. This and 
many other useful gifts, such as tea wagons, med- 
icine Cabinets, ironing boards, built in our shop. 
Harris LUMBER Co. 

This brought a very satisfactory number of 
sales of goods for gift purposes. 


Address Slips Do Double Duty 
There is something about a snappy epigram 
that attracts attention and the chances are, 
if the saying is a good one, that it will linger 


Wee 
it wie? a 
Me % 


Display of Gifford Lumber Co., Royal Oak, Mich. 
exposition held in that city last 


in the mind to become indelibly associated with 
the place where it was first seen or heard, 
to pop up in conversation at some unexpected 


moment. David DeVries, of the S. J. DeVries 
Lumber Co., Chicago, has capitalized on this 


psychological axiom in a rather unique form, 
and one that may contain a helpful idea for 
lumbermen, 

In the course of a day’s business the DeVries 
company sends out a large number of in- 
voices, many of which have only the name of 





Only a coward takes it sitting down. 
Run if you must, fight if you can, but for 
heaven’s sake, get up. 

The man who refuses to turn around 
often has to turn turtle. 

If we ever fail to thank 
patronage, it is no 
ungrateful. 


you for your 
inlication we are 


The City of Happiness is not only in 
the State of Mind but in the Province of 
every man. 











the customer and the location of the job ap 
pearing on the face. As these invoices are 
mailed in ‘‘ window’’ envelopes, it is necessary 
to enclose a separate piece of paper on which 
is typed the name and complete m: uiling address 
of the customer. This sheet is so inserted in 
the letter that the typed addresses appear at 
the ‘‘window,’’ the invoice or other matter be- 
ing placed be ‘hind it. 

About a year and a half ago David DeVries, 
vice president, hit upon the ide a of utilizing the 
hacks of these address slips for printing catchy 
epigrams. He tried this out with great success. 
Customers complimented him on the idea, and 
urged him to have more of the slips printed. 
Mr. DeVries heeded these exh iortations, and 
how the company uses slips bearing fifteen to 
twenty different epigrams, a few of which are 
reproduced above. 


An executive of a large Chicago packing firm, 





on observing Mr. DeVries’ original little pub- 
licity feature, was so impressed that he intro- 
duced the idea in his own business, and now 
every ‘‘window’’ envelope that leaves the office 
of that company carries an addressed slip on 
the reverse of which is a snappy advertisement 
of the hams, bacon, or other products produced 
by the firm. Other variations of the idea may 
occur to lumbermen as being adaptable to their 
own businesses. 


Retailer Makes Effective Display 


RoyaL OAK, Mic#., Sept. 15.—The Gifford 
Lumber Co. and the Mellon-Wright Lumber Co., 
both of Royal Oak, a suburb of Detroit, pre- 
sented extensive exhibits at the second ‘‘ Million 
Dollar’? exposition held here last week. Daily 
parades of decorated floats, and street entertain- 
ments, featured the entertainment program. In 
addition to 377 prizes given by business and 
professional] 
men, awards were made 
for the ten oldest cars 
exhibited, as well as for 
winners in the haby 
show. 

The exhibit of the 
Gifford company was of 
special interest. I!xcel- 
lent results are reported 
from this exhibit, which 
had as one of its prin- 
cipal features photo 
graphs of homes built 
in the Royal Oak see 
tion of the ‘greater 
city’? from materials 
furnished by this firm. 

In special advertising 
in connection with the 
exposition, J. F. Graves, 
another local lumber re 
tailer, announced finan 
cing facilities for the 
owners of lots in Royal 
Oak and adjoining communities who desired to 
build homes. 


, at ‘* Million Dollar’’ 
week 


Loan Plan Aids Home Builders 

Los ANGELES, CALIF., Sept. 12—The White 
lock Lumber Co., of Bell, a suburb of this city, 
has been very successful in expanding its home 
building business through the operation of an 
amortization loan plan, through which persons 
of moderate income are enabled to acquire 
homes on easy monthly payments. 

When locating in Bell several years ago and 
organizing the company which bears his name, 
Frank L. Whitelock realized that such an ar- 


rangement would be a boon to many prospective 
customers, and would bring business to his yard 
that otherwise would not materialize. Accord- 
ingly he perfected arrangements for financing 
the building of homes for people who could meet 
the very reasonable requirements, on an amor- 
tization plan. Starting on a small seale Mr. 
Whitelock has developed this phase of his busi- 
ness to large proportions. 

The plan quite naturally has proven popular, 
and persons who have secured homes through, 
its operation have passed the word along to 
their friends and neighbors, with the result 
that new applications from those sourees are 
received daily. 

According to M. A. Shipman, of the White- 
lock company, the loans run for 142 months, 
monthly payments on the principal being $7 
for each $1,000 borrowed, plus interest at 7 
percent. Credit is given immediately for each 
payment on the principal, thereby reducing the 
succeeding interest payments accordingly. As 
$3,000 will build a neat little home, it is possi- 
ble to acquire a home on monthly payments as 
small as $38.50 for the first month, and grad- 
unting downward during the period of the 


loan, 
See aeaeaeaeaaaan 


Tells Merits of Kiln Dried Fir 

An unusually striking ‘‘broadside’’ cireular 
setting forth the splendid facilities of the Cen- 
tral Coal & Coke Co., Kansas City, Mo., for sup- 
plying thoroughly dried, full-size fir lumber, 
has just reached the office of the AMERICAN 
LUMBERMAN. The old growth yellow fir which 
the circular describes is the product of the 
Oregon-American Lumber Co., a subsidiary of 
the Central Coal & Coke Co., at Vernonia, Ore., 
und one of the most extensive and complete 
developments in the west Coast lumber indus- 
try. In this bulletin the company emphasizes 
the fact that it is in position to furnish thor- 
oughly dry stoek, manufactured full size ae- 
cording to American Lumber Standards. All 
grades, 2 inches and under, are kiln dried and 
dressed, after seasoning, to American Standard 
sizes. 

Information of value to dealers, contractors, 
builders and architects has been summarized 
on one side of this circular, while the other 
side contains photographie views of the com- 
pany ’s west Coast plant, making it an attrae- 
tive hanger for dealers’ offices, especially as it 
is printed in two colors and bordered in red. 

Dealers wishing to be fully informed regard- 
ing this permanent and unfailing source of high 
grade, thoroughly seasoned and aceurately man- 
ufactured fir lumber, will do well to read this 
bulletin carefully; and if they have not already 
received it, to drop a line to the Central Coal 
& Coke Co., Kansas City, Mo., requesting a copy. 





WAS NOT Written 


BY A ace 





This attractive float of the Gledhill & 
from the 
made of 


strips of crepe paper, 


Kime Lumber Co., 
judges in the recent **Shelby Day’? parade. The roof and front of the 
the colors being arranged in the order of the 





of Shelby, Ohio, won very high praise 
cabin were 


rainbow. The 


space between the fence and the edqes of the truck was covered with grass green crepe paper. 


The ‘Skids’? were given two dozen halloons (most of 


which, however, were broken before the 


photograph was taken) and prismatic colored paper caps 
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Selling the Lumber and Getting the Money 


(Continued from Front Page) 
own property in another, and in some cases not 
get his mail at either place. Always find out 
whether the applicant owns or rents his property, 
and if an owner, the amount and kind of prop- 
erty he owns, and whether he has legal title or 
is purchasing on contract. In either case, the 
amount of encumbrance should be ascertained. 
It is also well to ask for references from other 
firms with whom he has had credit. This is 
particularly important if he has recently arrived 
from some other locality. Later these references 
should be checked and a rating obtained through 
the local credit bureau, if there is one. It has 
always been our policy to get a rating on every 
new customer, irrespective of how well we may 
know him, or how long he has been in the com- 
munity, and we very often meet With some sur- 
prises as regards people that we know very well. 
Reputation for Tightness May Be Asset 

It is my opinion that it is much better to be 
considered tight in the matter of granting credit 
than to have the reputation of being constantly 
suing to collect accounts. Again, I believe that 
the trade has more respect for a firm that is 
careful than for one which is inclined to grant 
credit promiscuously. I believe, too, that any 
adverse advertising a firm may get through 
being careful will be offset by an equal or 
greater amount of good advertising, and it is 
an undisputed fact that the ‘‘dead beat’’ will 
avoid the merchant from whom it is difficult to 
get credit, and flock to those who, as they say, 
are ‘‘easy.”’ 

While I do not want to convey the idea that 
a merchant can be guided solely by the nation- 
ality of an applicant, it is true that characteris- 
tics of people of different nationalities make 
them good or bad risks, but, in every case, with 
exceptions. For example, in our community, 
which runs strongly to the dairy industry, we 
have quite a Swiss population, and while we 
have had a great many accounts on our books 
with Swiss people | do not know of a single in- 
stance where we have lost a dollar .on an ac- 
count opened with a Swiss, and so far as I am 
able to learn, this is more or less true as regards 
the people of that nationality all over the coun- 
try. We also find foreign-born people of some 
other nationalities almost equally good, but 
others, not so good. We do find, however, that 
if an account with a foreigner goes bad it is 
usually one of the worst that we have to con- 
tend with. Our experience with practically all 
foreigners of a white race has been generally 
satisfactory, and as a rule, while it is rather re- 
grettable, it is a fact that we have less concern 
in opening a new account with a white man who 
has a foreign accent than with one of our own 
native-born Americans. 

Importance of Getting Correct Legal Description 

In opening accounts of the third class—that is, 
where material is sold for building construction 
and where there is a loan to take care of the 
payments, it is always well to get a legal de- 
seription of the property and have same cor- 
rectly written on the ledger sheet. This is par- 
ticularly important where one man is building a 
number of houses for speculation. In this case 
he will usually designate his different houses by 
numbers, or otherwise, and the precaution of 
seeing that each lot of material is properly 
charged to each job as given by purchaser (and 
in case where he does not give that information, 
it should always be obtained from him, thereby 
having the proper legal description of property 
on the ledger sheet for each one of these jobs) 
will prevent a lot of grief later on in case it 
should be necessary to file a lien. 

Some contractors are inclined to have material 
charged to a certain job number rather than 
definitely naming the job. In cases of this kind 
we always get the complete information as to 
who that job is for and location of property at 
time of making first charge to a new job number. 

Find Out Before Delivering Material 

It is always well before making delivery of 
first material to make sure that the loan has ac- 
tually been granted to the purchaser and that he 
has proper title to this property. Further, it 
should be ascertained as nearly as_ possible 
whether or not the loan granted is sufficiently 
large to cover entire cost of building, and if not, 
the purchaser should be asked to make a suffi- 
cient showing as to where the balance of the 
money is coming from. In case sale is made 
through the contractor, the full name and ad- 
dress of owner should be procured and he should 
be advised from time to time as to the amount 
of money received on materials, approximate 
balance due ete. 

The question is often raised as to the advisa- 


‘ 


bility of doing this, as the argument is made 
that it very often causes bad feeling on the part 
of the contractor. My experience has been, how- 
ever, that if a material man goes to an owner 
and advises him of his responsibilities accord- 
ing to the lien law and asks him if he knows the 
contractor sufficiently well to leave it up to him 
as to the paying of his accounts on that job, he 
will very often say, no. It can be suggested that 
he make his checks payable direct or that he 
ask for receipted bills and receipts before deliv- 
ering check to contractor but, in doing so, make 
it clear to the contractor that he is making 
these requests as a matter of business to pro- 
tect himself against the lien law, rather than to 
say that the material man has made this request. 

If this is properly explained to an owner, he 
will usually coéperate; however, there will al- 
ways be exceptions, and in more than one case 
we have offended contractors, due to the fact 
that owners have been so unappreciative and so 
spineless as to pass the buck to the material 
man when settling with the contractor. If, on 
the other hand, we had ignored the owner and 
had been obliged later to file a lien against his 
property forcing him to pay for some of his ma- 
terial a second time, he would come to us with 
a loud cry and say, ‘‘Why didn’t you suggest 
that | pay you direct?” and the sad truth is, we 
would be morally at fault in not having so ad- 
vised him if we had any suspicion whatever that 
this thing might happen. 

Returned and Transferred Material 


One of the most important things, and one of 
the most difficult, is to make sure that in all 
cases the material goes to the job to which it is 
charged. In cases where the material man 
makes the delivery it is rather an easy matter, 
but very often the contractor has his own deliv- 
ery facilities and insists on hauling the materials 





Easy Payments 


“What’s all dat noise gwine on 
ovah at you’ house last night?” 
asked an old colored woman of 
another. “Sounded like a lot of 
catamounts done broke loose.” 

“Dat? Why dat was nothin’ 
only de gen’man from the furni- 
ture store collecting his easy pay- 
ments.” 











himself. This is very dangerous for the mate- 
rial man if a contractor is inclined to be care- 
less or tricky. 

We also find that contractors who operate in 
this manner will never return any materials to 
the yard but will either remove what is left to 
some other job or to some dumping place that 
they may have for this purpose. This also com- 
plicates matters in case of lien. TI think it is 
well that a material dealer should insist upon 
all materials left over on a job being returned to 
his yard for credit; but if the contractor insists 
on transferring same to some other job, try to 
make an arrangement whereby proper credit 
can be given to the job from which it was re- 
moved and a proper charge to the job to which 
it was taken. If a contractor is inclined to co- 
operate, it can be handled in this manner. Of 
course, in some respects we dislike to see ma- 
terials come back into our yard for credit be- 
cause they are often in a damaged condition, but 
in my opinion it is a little better to take a slight 
loss in this way, than to jeopardize an account 
on an entire house bill in case a lien should be 
necessary. 

Assuming that we have used due care and 
diligence in the matter of opening accounts, we 
find that our job is still only half finished. In 
spite of the most extreme care there is bound to 
be a certain percentage of accounts that will 
over-run, a smaller percentage that are going 
stale, and a still smaller percentage that are 
going bad. Bad accounts are often due to con- 
ditions, rather than because of error in open- 
ing. As a matter of fact, as you all know, the 
best looking account on your books might pos- 
sibly turn out to be the worst. There are al- 
ways conditions that no one can foresee, and 
over which neither the creditor nor debtor has 
any control; therefore, the most careful credit 
man will find plenty of work to do in the matter 
of collections. In order to be successful in the 
collection of accounts, constant daily attention 
must be given to this work. It is not a job for 


the first of the month or the middle of the 
month, but it is a job for six days out of every 
week of the month. There are always certain 
accounts that should be given attention on cer- 
tain days, and if they are given attention 
promptly, the result is bound to be good. It is 
my contention that a creditor should be as 
prompt as his debtor. This will impress the 
debtor that he is dealing with a business man 
who is going to be exacting and expect him to 
live up to his obligation. 
Getting Out Statements of Account 

We all have various methods of getting our 
accounts into the hands of the people who owe 
us, and with the modern methods of merchan- 
dising, it is customary to mail out our bills 
every month, except in certain cases where 
we may have reason to present the bill in a per- 
sonal way. These bills should be mailed 
promptly and on the first day of the month if pos- 
sible, because the more prompt bills will very 
often receive more prompt attention. If a bill 
is to be presented personally, it should be done 
promptly, and the person who presents the claim 
should be properly coached to do so in a busi- 
nesslike manner, but not in a way that it will 
be antagonistic to the debtor. 

In mailing a bill for an account that is to be 
paid on a certain day in the month, it is well to 
hold back that bill from those which are mailed 
on the first of the month, and mail it a day or 
two preceding the due date, and see that the 
date of payment is written some place on the 
bill so that it will be seen. This is another de- 
gree of promptness that will impress the debtor, 
and very often if he can not meet the payment 
on time he will phone, write, or come to your 
office for an extension, which should be cheer- 
fully granted, if reasonable. The matter of 
granting an extension, however, is one that 
should never be treated lightly. It should al- 
ways be handled as a matter of great impor- 
tance. Some time should be given to the trans- 
action to impress the debtor that he is receiving 
very careful consideration and that he is indeed 
receiving an accommodation. This will generally 
leave him in a frame of mind whereby he will 
use every possible effort to make good at the 
expiration of the extended date. On the other 
hand, if the creditor is careless and grants the 
extension readily with a wave of the hand, the 
debtor is likely to treat the matter in a like 
careless manner. 

Promissory Notes‘for Past Due Accounts 

It haS always been a debatable question as to 
whether or not it is a good plan to procure 
promissory notes on past due accounts. It is 
true that very often a debtor considers that he 
has made a temporary settlement when he has 
given a note and feels free to put off the creditor 
as long as possible, as he will argue that the 
note is drawing a good rate of interest and that 
the creditor is getting paid for the accommoda- 
tion. I do not believe there should be any set 
rule as to the matter of taking notes on ac- 
counts, but I do believe that if there is likely to 
be any question as regards any dispute or re- 
pudiation that may arise later if the debtor is 
pressed it is well to take the precaution of get- 
ting the account into the form of a promissory 
note. There is always a psychological moment 
for getting a debtor to sign a note. This is at 
the time when he comes to you and tells of his 
hard luck and begs for further accommodation. 
My method in this case is to act before talking. 
I go to the bookkeeper and have her make out 
the note. I take the note in one hand and a well 
inked pen in the other hand, walk back to the 
counter and impress him that we have decided 
to stretch our rules and grant his request, and 
will take his note. although in so doing, we are 
making an exception to our policy. Nine times 
out of ten he will sign the note without com- 
ment. 

Methods of Forcing Collections 

There are several good methods of forcing col- 
lections. I very often find that just a letter 
from our attorney will bring immediate results, 
because when a debtor receives a letter signed 
by an attorney, he knows that he means busi- 
ness, and also knows that the attorney will not 
write very many letters, but will resort to im- 
mediate action. 

There is considerable question as to the ad- 
visability of attachment suits. I find that it is 
very hazardous to attempt collection through 
the attachment of automobiles as the equity is 
always very questionable. They are seldom 


owned clear of encumbrance by anyone whom it 
is necessary to sue, usually being bought on 
contract, or if not, there will be a chattel mort- 
gage; or if neither of these, a third party claim 
will be filed by the wife after the attachment. I 
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do find, however, that the attachment of real 
property will very often bring desired results. 
While it is true that a debtor can take advan- 
tage of the homestead law, which may tempo- 
rarily block the creditor, if the attachment is left 
on the property the time will come when he will 
want to sell same or re-finance his loan, and in 
either case it will be necessary to satisfy the 
attachment. 

In the case of securities, such as deed of trust, 
it is very often not necessary to actually fore- 
close, but mere mention of the same will bring 
results. 

Where There Are Loans Against Jobs 

In accounts of the third class there are other 
methods to be used. In the case of jobs on 
which there are loans, it is well to keep a care- 
ful check on the progress of these jobs so that 
the creditor knows at all times how much money 
the debtor has received on his loan. Also, the 
amount, if any, that has been applied to his 
material account. In a great many cases it has 
been our custom to take written orders on the 
loan company, at the beginning of the job, for 
the amount of the material bill, with an under- 
standing that there will be a subsequent order 
given later for any extras that may accrue. 
These orders are usually made to apply on a 
portion of each payment and are immediately 
filed with the loan company, and if accepted by 
them will be automatically taken care of as the 
payments are due. I find, however, that it is 
necessary to keep a check on the loan company, 
as in some cases they have mysteriously pro- 
duced prior orders or advances, that had been 


necessary for them to make, so thev would not 
have sufficient funds to take care of our order in 
its entirety. In @ll cases, where there are build- 
ing loans, the borrower is required to file a no- 
tice of completion before receiving the third or 
completion payment. Immediately upon finding 
that the notice of completion has been filed, I 
make it a point to check with the loan company 
as to the amount of money there will be avail- 
able and as to whether there will be sufficient 
funds to take care of our claims. If I find that 
there is any doubt, I quietly file a lien. If the 
money is paid, it is a very easy matter to re- 
lease the lien, and very often the borrower 
never knows that a lien has been filed. If, on 
the other hand, the money is not forthcoming, 
the lien is a matter of record filed within the 
time limit required by the lien law, and even 
though the loan company has a prior lien very 
often the loan can be increased sufficiently by 
them to satisfy the lien. 


Handling Outlawed Accounts 


All of us who have been in business long 
enough, have outlawed accounts. There is not 
a great deal that I can say as regards this class 
of accounts, except that we should not lose sight 
of them on our books, or lose sight of the people 
who owe them. Many an honest man lets his 
account outlaw because of some condition over 
which he has no control and not because he 
wants to take advantage of his creditor. We 
have had cases of men voluntarily coming to us 
and paying accounts that were outlawed. In 
other cases we have gone to such debtors who 


were getting on their feet and by a word of en- 
ccouragement have been successful in getting 
them to make a payment or sign a note, and 
eventually the full amount of such account was 
paid. There are collection agencies who thrive 
on the collection of outlawed accounts, so why 
should we not by a little diligence collect some 
of these accounts ourselves? “very dollar of 
outlawed debts collected adds a dollar’s profit to 
our business. 

One thing that should be practiced between 
lumber merchants, whether competitors or not, 
is exchanging information as regards the stand- 
ing of any individual and in particular con- 
tractors. Whenever this information is asked 
for by a fellow merchant, it should be given 
promptly, accurately and honestly. 

The only further suggestion I have at this 
time in the matter of handling credits and col- 
lections, is not to lose sight of one most impor- 
tant thing, which is, keep smiling. When a man 
approaches you for the purpose of opening an 
account, look pleasant, don’t scowl. If you are 
obliged to refuse him credit, do it with a smile. 
He may go to your competitor and meet with a 
cold reception, after which he may come back 
to you and pay you the cash. When you go to 
collect, present the bill with a smile; if you ask 
a man for money do it with a smile; if you dic- 
tate a collection letter, keep a smile on your 
face. If you must take a note, get it with a 
smile, and, finally, if you have to sue him, sue 
him with a smile; and if you do this, and win 
your suit, and get a judgment, and he has to 
pay you, he will probably pay you with a smile. 


Analysis of Proposed Course in Retail Lumber at Antioch College 


[By T. F. Laist, Director of Research in Retail Lumber, Antioch College, Yellow Springs, Ohio] 


September will see the inauguration at Anti- 
och College of a course in retail lumber, the 
first of its kind, fostered by the Ohio Associa- 
tion of Retail Lumber Dealers. The course 
may therefore be said to make its initial bow 
to the world under the most favorable circum- 
stances; first, it will be operated under the 
Antioch plan, and, secondly, the director and 
staff of the college will have the benefit of the 
closest contact and the full cobperation of those 
actually engaged in and prominent in the indus- 
try. Thus, two of the criticisms often brought 
against our educational system have been met, 
since the student will obtain practical as well 
as theoretical training during the whole of his 
college years and because his advisers will be 
practical and successful men of business, in 
touch with present day conditions. 

The objective of the course is to fit its 
graduates for the lumber business; particularly 
to engage as executives in the retail lumber 
and building supply business, and in all of these 
various activities which have come to be re 
garded as necessary adjuncts to a modern lum 
ber yard although they can not be classified 
as strictly retailing lumber. Thus, first of all, 
Antioch will become a source from which lumber 
dealers may draw able assistants of high caliber 
and efficient training. 

The lumber business has undergone great 
changes within the decade, becoming more and 
more complex and embracing not only more 
items of merchandising but encroaching on 
new and distinct fields formerly regarded as 
entirely foreign to this business. A perspective 
of the field of the advanced yard of today, the 
conditions to be met, and the requirements of 
the future will enable us more to clearly formu- 
late the fundamentals of the course proposed. 


Fundamentals of Course Proposed 


First of all, the lumberman should know 
and understand his material, lumber—common 
Species, grades, markets, uses, handling and 
Storage. These perhaps are the most obvious 
requirements of a course in lumber. Secondly, 
the lumber yards of today are of sufficient size 
and have sufficient turnover to justify the 
application of modern methods of business 
organization. Thus, a yard must have its 
credit, accounting and cost kee ping departments. 
Thirdly, it must be able to render service to 
contractors and others in estimating, taking off 
quantities and elementary engineering problems. 
Preparation of plans for small structures and 
plan service are becoming the established cus- 
tom. Planing mills are adjuncts of lumber 
yards. The sale of specialties in roofing, metal 


products, limes, cements and insulating mate- 
rials logically has fallen into the hands of the 
retail lumber dealer. Financing homes in a 
limited way has become a legitimate function 
of the supply business. Wood preserving is 
becoming more necessary. This brief enumera- 
tion in itself suggests many subjects for instrue- 
tion. 

Summarizing, the lumberman should have a 
technical knowledge of his materials, must be 
familiar with business administration, cost ae- 
counting, credits, estimating, and must have at 
least a rudimentary knowledge of good en- 
gineering practice. He must be familiar with 
materials, not only lumber, but other materials 
employed in construction, THe must also under- 
stand planning and designing of minor strue- 
tures. The lumberman, if trained, may occupy 
the position in his community of counsellor on 
matters pertaining to building excepting where 
the highest engineering and architectural skill 
is called for. Finally, the lumberman will find 
of use knowledge of financing, determination 
of real estate values, lien laws, and advertising 
and publicity methods. 

This, then, is a brief statement of our prob 
lem. Before going on let it be remembered that 
the subjects enumerated, are only those of a 
highly specialized character, supplementing the 
regular prescribed school courses in other de 
partments leading to a degree. The require 
ments in this respect and the entrance exam 
inations are on a par with those. generally 
udopted by the State universities. 

Work Both Practical and Theoretical. 

The specialized work generally starts in the 
second year and continues through the sixth. 
Under the Antioch plan the student’ spends al 
ternately five weeks at college and five weeks 
employed in some practical work for all but a 
vacation period of five weeks each vear. The 
students are paired, insuring the employer con- 
tinuous service. 

Antioch College, in this department, does not 
propose to turn out finished structural or archi- 
tectural engineers, contractors, or foresters, but 
hopes to enable the graduate to meet each of 
these professions on common ground in the 
course of business and to fill the gap between 
the professions representing the consumer and 
the supply dealer. 

The mere tyro usually knows his own goods 
more or less well, but the supersalesman is the 
one who studies the consumers’ needs and the 
requirements of those to whom he proposes to 
sell. It is the man who can ‘‘talk shop’’ with 
the architect, engineer, or contractor, and un- 


derstands their respective viewpoints that will 
not only meet with success himself but will give 
the greatest service. Therefore the lumberman 
must sometimes venture out of the preeinets 
of his own yard to study his business. 


Subjects to Be Taught 

What are the subjects to be taught at Anti- 
och? Before going into the details of the cur 
riculum, item by item, let us for the moment 
give consideration to the principal groups into 
which the course may be divided logically. Ob 
viously, first we must familiarize ourselves with 
the materials handled; therefore, the first main 
group may well be termed ‘*materials,’’ cov 
ering a detailed study not only of lumber but 
all the materials which are now to be found in 
the stock of most retail yards, such as roofing, 
insulating material, lime, cement, plaster, paint, 
and many other building materials which from 
time to time will he added to the already 
lengthy list. 

Logically, the next group of topics will be 
those which have to do with the utilization of 
the materials enumerated. In order to sell our 
goods we must be familiar not only with the 
material itself in the abstract but must have 
some knowledge of how and where the pur- 
chaser intends employing it. For this reason 
at least an elementary knowledge of building 
construction is necessary. To acquire this we 
must be able to acquire the language of the 
blue print, give expression to our thoughts in 
line as well as words, and learn to read plans. 
With construction and plan reading will also 
be taken up simple problems of planning and 
designing. The third of the primary courses 
will deal with quantities—taking off and com- 
puting quantities and in the preparation of bills 
of particulars. With this the dealer is vitally 
concerned. The very life of the business de- 
pends on the speed and accuracy with which 
bills of quantities are prepared. 

The fourth of the primary groups will deal 
with the special problems of the lumber yard; 
the fifth with specialized work; and the sixth 
with trade promotion and extension. 

In conclusion, the importance of giving full 
weight to the practical requirements of the 
present day yard is accepted as paramount and 
it will be the aim in this course to reflect the 
experience of the most advanced lumber mer- 
chandisers. With the codperation of lumber- 
men generally and of material manufacturers, 
it is to be foreseen that eventually the school 
may develop standards of practice that will re- 
sult not only in material profit to the dealers 
themselves, but of benefit to the public at large. 
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Eastern Activity in Lumber Industry 


Lumber Fire Losses Heavy 

New York, Sept. 14.—The great number of 
fires in lumber vards and woodworking estab- 
lishments and the heavy losses resulting from 
them have attracted the attention of fire un 
derwriters here the last few days. Seareely 
a day this month has been free from such a 
fire and the losses vary from a few thousands to 
several hundred thousands. 

The loss at Hawkesbury, Ont., on Sept. 9, 
was estimated in Canadian Press dispatches at 
several millions, the value of the lumber de- 
stroyed alone being placed at more than $1,000,- 
000. Among the losses listed on lumber and 
woodworking plants since Sept. 1 are the fol- 
lowing: 

Lockesburg, N. Y., planing mill........$8 225,000 
Lockport, N. Y., shingle mill.......... 200,000 
Tontogany, Ohio, lumber............5. 8,000 
North Bergen, N. J., molding mill....... ....... 
Columbia, Miss., box factory and veneer 
| SSE en ame eee see 
Micumean. Ky... WMC. «6. os. 66.6009.5 0s 
Tullahoma, Tenn., hardwood plant..... 
Blytheville, Ark., sawmill and = veneer 
MN nig Seece a oust lara Vines ierbinis ahem 


125,000 
$0,000 
500,000 


450,000 


Wilmington, Del., lumber yvard........ 20,000 
Bay Minette, Ala., lumber............ ps lateleteeta ls 
South Windham, Me., box factory...... 300,000 
Hawkesbury, Ont., lumber............ 4,000,000 
sonnet Airy, TENN, BOWL. oc ci cc.ceis: ccwisme 
POLO. Fi; Bs, AUCs 0.9 0.5 0:62 -90.%. 010 s+ 75,000 
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New Process for Drying Lumber 

NEw York, Sept. 14.—George E. Rice, vice 
president and manager of the Conservation 
Company of America, has recently established 
in a lumber plant at Gloversville, N. Y., a sys- 
tem which he claims will replace the kiln drying 
of lumber. Mr. Rice asserts that his process 
conserves the tree from the time it is felled 
until the lumber is put on the market for sale. 

Mr. Rice told a representative of the AMER- 
ICAN LUMBERMAN at his home in Brooklyn, that 
his process is the result of many years of ex- 
perimenting. He has worked for years in eon- 
junction with the Department of Commerce to 
fine a cheaper and better method of preserving 
lumber and the solution of the problem is just 
now being found, he says. 

The Conservation Company of America is said 
to be on a very sound financial footing, with 
Edward C. Parish, of 52 Wall Street, as presi- 
dent. 


The company makes no pretense of running the 
lumber mills, Mr. Rice said. We install the plant 
according to our methods and we train the em- 
ployees of the lumber company to handle it. Al- 
though we will seek in no way to gain control of 
lumber establishments, we will contract to estab- 
lish a successful and_ profitable conservation 
process, and we purpose to keep in touch with the 
companies until everything is running to the best 
advantage. We have proved that by our methods 
a better grade of lumber can be produced ata 
cheaper price than with the customary drying 
process. 

When a lumber concern wants our conservation 
methods, we simply turn its inquiry over to the 
Rice-Simonds Engineering Co. The engineering 
company then confers with officials of the lumber 
company and we make recommendations of what 
we think may be accomplished. After the engi- 
neers have completed their work, they submit re- 
ports to the Conservation company and bids on 
the work are prepared. 


The first experiment with the Conservation 
system is being made in Gloversville at the 
plant of F. D. Peters & Co., Mr. Rice stated. 
Mr. Rice personally visited Gloversville and 
assisted in establishing the system, which is 
expected to be in operation within two months. 

Mr. Rice said he was born in Gloversville 
and that there was considerable sentiment in 
his desire to give his scheme its first big tryout 
in that city. He added: ; 


Conservation has been the ery in the lumber in 
dustry for years. But there has been delay in 
applying nature’s own remedies to the cure of 
decay. The application of these processes to wood 
turning, in my opinion, is one of the most im- 
portant things that the lumber industry has to 
consider. 

We are trying it out in Gloversville and there 
is every indication of success. We will start im- 
mediately to install our processes in the Peters 
plant. They start with the fallen tree and are 
maintained in every stage through which the wood 
passes, 

We operate through the use of carbohydrates 


and foreed drying. which prevent the wood from 
shrinkage, warping or checking. We also preserve 
the wood against insects and decay, which are 
prominent factors in the deterioration of nearly all 
varieties of wood. 

Mr. Rice said he had studied the problems 
of wood preservation for twenty-one years. He 
says he expects to install plants widely, many 
other contracts being in prospect, and that other 
industries beside lumber will benefit by his 
discoveries. Mr. Rice asserts that his conserva- 
tion methods are being employed with success 
in other countries and that he has made an es- 
pecial study of American woods so as to apply 
them here. ‘‘We will undertake operations in 
the United States on a large seale,’’ he con- 
cluded. 
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Reforestation of Idle Lands 

NEw York, Sept. 14.—With forty of the 
sixty cities in the State participating in the 
movement for reforestation of idle lands, and 
corporations and game clubs, as well as indi- 
viduals, joining in the movement in increas- 
ing numbers, the State conservation commission 
is swamped with orders for seedlings this year. 
Already orders for 1,332,625 are on file at the 
offices of the commission, which is double the 
figures of a year ago, when the total was 652,- 
330 trees. 

Most of the city forests are planted on water- 
sheds for the protection of the city’s water 
supply and serve another purpose as well, in 
that under the conservation law they also con- 


covered 500 feet underground during the dig- 
ging of a tunnel in 1920. The log was buried 
in gravels of a Tertiary stream bed about twelve 
feet under the lava cap of the great flow which 
terminated the Tertiary period. The wood, 
therefore, is at least one million years old and 
was remarkable for its state of preservation 
except as to the lighter springwood or sapwood 
on the outside of the log it had not materially 
deteriorated. 


Activities of New Jersey Dealers 

Newark, N. J., Sept. 15—The fall meeting 
of the New Jersey Lumbermen’s Association, 
to be held Sept. 24, at the Berkeley-Carteret 
Hotel, Asbury Park, will be one of the biggest 
gatherings the association has ever held outside 
of its annuals, according to Secretary Erwin 
Ennis. 

The Jersey dealers are in an_ especially good 
frame of mind at present, said Mr. Ennis. The 
last month was the largest on record for New 
Jersey in the matter of building and our member- 
ship feels that the good business will continue. We 
have word of thriving business especially from the 
coast towns. It is when business is best that the 
members take most interest in association work 
and for that reason, if for none other, I expect a 
creditable turnout. 

Mayor Thomas L. Raymond, of Newark, is 
contemplating calling a conference to investi- 
gate charges of discrimination in freight rates 
to and from Port Newark. A complaint was 
lodged with the mayor by lumbermen and 
others, who suggested that a conference be 





customer. 





THE SMALL CUSTOMER— 


Appreciates courtesy as much as the big customer. 
Usually stays with the firm which plays fair until he becomes a big 


Is often as hard to deceive as the bigger one. 
Never likes to be told that he is a small customer. 
Is always just as quick to feel an injustice. 

Is entitled to a square deal regardless of his size. 
Makes big business for the firm that cultivates him. 








stitute game refuges. The orders now on file 
indicate that a number of farmers are turning 
land unsuitable for agriculture into baby for- 
ests, while a number of industrial concerns de- 
pending on forest products for their output are 
listed as customers. 


Examples of Wood’s Longevity 

Syracuse, N. Y., Sept. 14.—Nothing in the 
world of living things has greater endurance 
than wood under certain favorable conditions. 
Even in the field of inorganic things it it prob- 
able that man can manufacture nothing that 
will last longer than wood, says the New York 
State College of Forestry, Syracuse University. 

We have wooden buildings in the United 
States that date from the beginning of our Co- 
lonial history, but we must go to older countries 
to find the best examples of the long life of 
wood structures. There are sacred temples in 
Japan built of wood 1,300 years ago. The tim- 
bers in Westminster Hall, London, have endured 
for 1,000 years. The well preserved wooden 
articles found in King Tut’s tomb date back at 
least 5,500 years. An excavation recently made 
in Washington, D. C., disclosed cypress stumps 
not less than 20,000 years old and may have an 
age of 200,000 years. 

C. L. Hill, of the district office of products 
in California connected with the United States 
Department of Agriculture, sent a sample of 
wood to the Forest Products Laboratory at 
Madison, Wis., where it was identified as be- 
longing to the famous Sequoia tree family, the 
giant trees of California, a species of tree that 
at one time grew in the forests of America from 
coast to coast. This piece of wood was dis- 


called, at which civic bodies will be represented. 
‘«The indifference of carriers to the adjustment 
of freight rates,’’ it is said, ‘‘has been more 
pronounced recently than at any other time and 
the Newark business men feel that they are 
suffering unjust hardships.’’ 

An example of the alleged discrimination is 
in pulpwood. The rate from Port Newark to 
Watertown is 30.5 cents a hundred, while from 
New York the corresponding rate to Water- 
town is 23 cents. Mayor Raymond has prom- 
ised to call the conference at an early date and 
the lumber firms interested all will have repre- 
sentatives present. 

John W. Breen, for many years manager of 
Manning Freeman & Son, Metuchen, N. J., has 
just become head of the organization under the 
firm name of Manning Freeman & Son (Ine.). 
Mr. Breen is president and his son, John W., 
jr., secretary-treasurer, the latter having re- 
signed as manager of the Thomas Langan Lum- 
ber Co., Perth Amboy, to take over the new 
position. 

C,. E. Reeb and his wife, of Roselle, N. J. 
recently returned from a two months’ trip to 
the Pacific coast. Mr. Reeb is president of the 
Reeb Millwork Co. and while on the Coast 
called on a number of manufacturers. 

SPA RBBABLBEBEEAELAAAAG: 

THE UNITED STATES ForREST SERVICE has con- 
structed and maintains 8,663.4 miles of tele- 
phone lines on the national forests of Oregon 
and Washington. These lines are for the pro- 
tection of the forests and are of great impor- 
tance in the speedy reporting and handling of 
forest fires. Plans call for the construction of 
an additional 1,520 miles to complete the sys- 
tem. 
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Long Island Suburbs in Big Building Boom 


New York, Sept. 14—Lumber dealers, 
wholesale and retail throughout the southern 
part of Nassau County, the famous Long Island 
South Shore, are experiencing the greatest fall 
boom their business ever has had. It is the 
natural aftermath of the feverish lot buying 
that began in the Rockaways and which has 
extended as far east as Babylon, almost thirty 
miles. Every indication points to a continu- 
ance of the building activity and lumber and 
material men look forward to the liveliest win- 
ter season on record. 

Houses are being erected by the hundred in 
this area. Practically every place reports rec- 
ord numbers of plans filed and work actually 
undertaken. Operations which a year ago 
would have attracted wide attention are passed 
by casually by the trade reporters as incon- 
sequential. The exodus from New York City 
with its crowded millions is on in earnest and 
southern Nassau County is getting the bulk. 

Just to mention a few of the known facts 
that are delighting lumber and material men 
and keeping their office forces very busy: 

At Long Beach, the superintendent of build- 
ing reports the year’s building plans eall for 
more than $5,000,000, a new high water mark. 
These plans call for 361 structures in eight 
months, as against only 412 in all of 1924. 
Here the Long Beach Lumber Co. has never 
fewer than three cars waiting unloading and 
frequently has barge delivery in Reynolds Chan- 
nel to expedite its deliveries. The Nassau 
Trucking Co., too, has entered the building 
material business on a large scale and has just 
completed a new office near the Long Island 
freight yards. 

At Island Park, just north of Long Beach, 
the new area of more than 1,000 lots just being 
filled, has all been sold, which presages a tre- 
mendous spring building boom. Here portable 
and knockdown houses are much in vogue, and 
dozens are being built in the earlier developed 


sections. Still further north along the Long 
Beach Boulevard, at Oceanside, the Caston Cor- 
poration has sold its first battery of forty 
bungalows and has begun another unit of fifty. 
Nearby contracts have been let for 200 houses 
at Oceanside Beach and a‘dozen are well under 
way. As at Island Park, practically all lots in 
Oceanside have passed to builders, or owners 
who build. Isaae Terrell, one of the oldest 
residents, is cutting up the ancestral estate and 
building moderate priced homes that find a 
ready market. 

In East Rockaway, in Baldwin, Rockville Cen- 
tre and Hempstead, all adjacent places to this 
territory, the building activity is unprecedented 
and seems to show no signs of abatement. The 
oldest lumber yards on Long Island, those of 
the Davison estate at East Rockaway and of 
the Combes estate at Rockville Centre, are doing 
the biggest business in their long history. 

Further north, and a bit away from the South 
Shore section, the Latham Bros. Lumber Co., 
of Mineola and Port Washington, is extend- 
ing both its plants. One of their ‘‘little’’ con- 
tracts this week was the supplying of 200,000 
feet of insulating material for a new apart- 
ment house in Garden City. The E. A. White 
Organization not only has marketed a large 
tract near Mineola to home buyers, but is ar- 
ranging for its transformation into a real home 
section. 

Though lumber dealers are not so vitally in- 
terested because of the demand for absolute fire- 
proof construction, the school building program 
on the South Shore is interesting. Long Beach 
is letting contracts for two new schools and 
a hospital; Oceanside is building three new 
schools. Hempstead, Baldwin, Mineola and 
Valley Stream taxpayers all have voted for 
additional school buildings. Likewise the influx 
from the city of home owners has caused a 
greater demand for theaters and fully half a 
dozen are under way or soon will be. Naturally, 


the great population jump causes extension of 
the chain stores and the Bohack concern just 
let contracts for its own buildings in Hemp- 
stead and Merrick, just to mention one. 

The realty boom in the Rockaways has also 
caused lumber dealers and building material 
men to face a record rush. Hicks, Hicks & 
Hicks are doubling the size of their yards; 
John A. Woods & Sons Co. at Lawrence and 
the Cedarhurst Lumber Co. at Cedarhurst, also 
are feeling the effects of the Rockaway activity. 

Because New York City is planning to spend 
upward of $40,000,000 in public improvements 
in Queens alone, including the 9-mile board- 
walk at the Rockaways, the market there should 
be better than stable for some time. 


In Nassau County, especially along the South 
Shore and in the places mentioned, building 
though record breaking, in the view of conserva- 
tive observers, has only just begun. Mounting 
tax costs in New York City, plus higher assess- 
ments and increased land values, are driving 
people by the thousands to seek homes else- 
where. The bulk of Nassau being within the 
one hour commuting zone, by electric train, gets 
the greater share of this. 

Still another factor is the proposal of the 
township of Hempstead to develop its 10,000 
acres of lands in common and lease home sites 
on long terms to those who would build. 
The voters also have before them the cession 
of 1,000 acres to the State for a park, an enter- 
prise that would mean the immediate expendi- 
ture of at least $2,000,000 in filling, bulkhead- 
ing, bridging ete. and the opening of vast 
tracts. Should both these enterprises go 
through, as now séems most likely, the town- 
ship would soon be tax-free, an Utopian condi- 
tion that staggers the imagination in what it 
would mean to home building, for at least 50,000 
families could be accommodated on the devel- 
oped lands and build moderate priced homes 
within access of the city. 


Hearing on Western Freight Rate Advance Adjourns 


The hearing on the proposal of western car- 
riers to advance freight rates in western terri- 
tory, which has been in progress before Chair- 
man Clyde B. Aitchison, of the Interstate Com- 
merce Commission, at the Edgewater Beach 
Hotel, Chicago, since Sept. 8, was concluded 
Wednesday, Sept. 16, when the railroads intro- 
duced the last of their testimony in justification 
of the advance. 

On order of Chairman Aitchison, the hearing 
just closed was confined to a presentation of 
the carriers’ case and the development of such 
facts as might warrant the western lines in peti- 
tioning for an advance at this time. Most of 
the testimony of the roads went to show that the 
western lines are at present operating without 
receiving a return on a large portion of their 
investment and that the position of agriculture 
has improved to such an extent that the pro- 
posed advance would not be burdensome. 

The shippers and carriers will meet again at 
the Edgewater Beach Hotel on Oct. 26 for the 
cross-examination of the witnesses who testified 
at the present hearing. It is likely that the 
shippers will introduce testimony at that time 
also. Subsequent hearings at which the ship- 
pers will be given an opportunity to present 
their side of the case have been scheduled as 
follows: St. Paul, Minn., Nov. 9; Denver, Colo., 
Noy. 16; San Francisco, Nov. 23; Dallas, Tex., 
Dec. 2; Kansas City, Mo.; Dee. 14. Final argu- 
ments will be made before the entire commission 
in Washington. 

It was tacitly agreed among the lumbermen 
present at the Chicago hearing that the lumber 
phase of the case will be heard in Kansas City 
on Dee. 14, thereby obviating the necessity of 
lumbermen or their representatives traveling 
from city to city in following up the case. 

While the carriers are asking for an increase 
of 5 percent in freight rates, they are proposing 


a flat advance on certain commodities that will 
apply equally to all rates and not disturb the 
present rate structure. On lumber this uniform 
advance is 2 cents a hundred pounds. 

Details of the carriers’ proposals with respect 
to lumber and some of their more important im- 
plications are explained by A. G. T. Moore, 
traffic manager of the Southern Pine Associa- 
tion, as follows: 


The carriers propose to advance the lumber rate 
uniformly 2 cents a hundred pounds from and to 
the territory west of Chicago and the Mississippi 
River. To illustrate, from the Southwest to points 
in Iowa, the advance would be 2 cents. From the 
Pacific coast, the advance would be 2 cents. There 
would also be an advance of 2 cents from the 
Mississippi Valley and southeast territory, the 
entire amount of the advance in that instance to 
go to the lines west of the Mississippi. No ad- 
vances are proposed to Chicago, Mississippi River 
and Ohio River crossings, nor to points east of 
Chicago or north of the Ohio River. In other 
words, no advances are proposed to Central Freight 
Association, Buffalo, Pittsburgh, Eastern Trunk 
Line and New England territories. Nor is any ad 
vance proposed to territory south of the Ohio River 
from the Southwest. 

In brief, the carriers realize that on account of 
the splendid earnings of the southeastern and Mis 
sissippi Valley lines, it can not be hoped that any 
advances could be made from those territories 
which would in any wise increase their revenue. 
This is also true of the lines north of the Ohio 
River, whose earnings are very satisfactory. There 
fore, if the rates from the Southwest were in 
creased to such highly competitive territory as 
Central Freight Association and other territory 
north of the Ohio River, the one-cent differential 
which was fixed by the Interstate Commerce Com 
mission to govern rates from the Southwest over 
the Mississippi Valley would be disturbed, and they 
realize that such a move on their part would re 
sult in violent opposition from the shippers, as well 
as being contrary to the Interstate Commerce Com 
mission’s previous orders fixing the one-cent dif 
ferential. 

An interesting phase of the case is the fact tht 
the earnings of the southwestern lines are far 
more satisfactory than are the earnings of most of 
the northern transcontinental lines. The State 
railroad commissions of the Southwest urged the 


Interstate Commerce Commission to make a new 
group, segregating the southwestern lines. Al- 
though the carriers within the Southwest are earn- 
ing more than the north transcontinental line car- 
riers and are asking generally 5 percent increases, 
yet on lumber, on account of the flat 2-cent ad- 
vance proposed, they are asking more than 5 per- 
cent where the present rate is less than 40 cents a 
hundred. 

In view of the fact that to the middle western 
territory affected, where southern pine can be sold, 
the rate is less than 40 cents, the lumbermen from 
the Southwest will protest the advancing of lum- 
ber rates a greater percentage than other com- 
modities are advanced. The north Coast and Cali- 
fornia lumbermen will also oppose any advances in 
their rates. 





Increased Use of Creosoted Pine Poles 


The use of pressure creosoted pine poles in 
1924 showed an increase of nearly 100 percent 
over the 1923 figures, according to the service 
bureau of the American Wood-Preservers’ As- 
sociation. The following statistics, covering 
pressure creosoted pine poles for each of the 
last eight years, have been compiled by R. K. 
Helphenstine, jr., of the United States Forest 
Service in coéperation with the American Wood- 
Preservers’ Association. Figures on creosoted 
pine poles as a separate class have never before 
been given out. 

No. of pine 


poies pres 


No. of pine 
poles pres 


Year sure treated Year sure treated 
it. See eer 103,804 1b | schon 224.777 
Lo). ee 67,541 Reale eae aes 291,991 
BE aca oe aeewars 156,346 i: Sere 451,852 
RO iiat aaa 167,289 Bee ascnde as 899,201 


The desire of public utility officials for a 
pole combining the qualities of strength and 
durability which will enable them to give the 
best service with minimum interruption due to 
repairs, replacements and damage from climatic 
disturbances, is given as the reason for the in- 
creased demand for these poles. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Sept. 14. 





The following statistics were compiled by the National Lumber Manufacturers’ 


Association: 














Softwoods: Production Shipments Orders 
Week ended: 1925, Sept. 5; 1924, Sept. 6— 1925 924 1925 1924 1925 1924 
Southern Pine Assoc BATION... 0... c eee eee e cece eee renee nee necens 73,568,321 12; 439, 565 76,835,341 74,765,918 77,318,318 64,946,380 
West Coast Lumbermen’s ASSOCIATION: ..0.05.0:00 0c cee cccsvcees 103,134,746 4,752,607 97,659,036 84,708,989 100,491,914 94,838,577 
Western Pine Manufacturers’ Association................050008 31,388,000 28,6 46,000 27,408,000 23,223,000 25,874,000 21,975,000 
California Redwood Association... LS ssn Gsci aw ae nate tcainia ators coe iers as 8,343,000 8,350,000 8,421,000 5,930,000 8,465,000 4,733,000 
North Carolina Pine Ass0CiAtion:.......6.666si0cs5555 bo swew be cee ie 9,006,864 8. "O36. 683 7,113,669 6,903,419 6,419,736 5,700,000 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,539,000 1,749,000 1,712,000 1,237,000 1,406,000 580,000 
Northern Pine Manufacturers’ Association. ..............000000% 10,506,700 12,667,900 10,532,500 43 623,000 8,000,000 8,140,000 
RRR NSTI SOIR sce Soar! ake Rileding wns ewe take a ae eee cag 486,631 216,841,755 229,681,546 204,391, 326 227,974,968 200, 912 2,957 
Thirty-six weeks: 1925, Dec. 28 to Sept. 5; 1924, Dec. 30 to Sept. 
Southern Pine Association... 0.600060 6pes saree newness venies oe om 2; 775.88 899,921 2,773,039,066 2,720,513,429 2,782,690,102 2,721,783,220 2,718,141,051 
West Coast Lumbermen’s Association... 600.0466 6055. b00s0eeeees x 602, 418, 025 3,312,163,842 3,765,642,741 3,481,489,317 3,738,740,668 3,357,084, 200 
Western Pine Manufacturers’ Association. . 4°147;178,000 1,119,474,000 1,083,556,000 1,038,418,000 1,072,439,000 1,028,225,000 
California. Redwood ASSOCIALION 6.0.6.5. 6- 600% 6 ov 0 50s wenn sews vases 270,212,000 309,139 000 250,234,000 247,471,000 252,309,000 244,229,000 
North Carolina Fite ASmacatin 6 xoiiciicics oiececs voeeesies 6 oboe Selena 204,795,102 272,996,52 297,901,616 273,377,030 245,332,487 235,443,877 
Northern Hemlock & Hardwood Manufacturers’ Association... 111,993,000 96,983 "300 91,058,000 82,354,000 72,673,000 65,977,000 
Northern Pine Manufacturers’ Association. ............-+00e200% 370,899,900 333,493,200 321,915,000 296,889,000 301,315,000 307,688,000 
GaP SG BU RCE Bins 05.5 2050545 Stee ee PE AERO EESSR eee 8,583,395,948 8,217,288, 63 1 8,530,820,786 8, 202,688,449 8, 404, 592, 375 7,956, 788, 128 
*California White & Sugar Pine Manufacturers’ Association, 
OER BK WU ROKS is dha .d65 5 0.8 OWES TAREEEMEAG GS SOOO EOD SR EO ES 781,477,000 732,628,000 734,086,000 538,133,000 G2EGSB0G0 ketenes 
WE OAGCA SCE. Bis 6oiis 450s OSs 6 oe dies Ove ea EOS 1,887,000 5,311,000 1,398,000 11,657,000 443,000 9,563,000 
Hardwoods: : 7 
Northern Hemlock & Hdwd. Mfrs.’ Assn., thirty-six weeks.... 180,328,000 151,063,000 118,791,000 108,549,000 118,372,000 99,773,000 
*Revised figures for thirty-six weeks; not included in general totals; represents about 77 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Sept. 12.—Direct sales of Douglas fir from Aug. 31 to Sept. 5, inclusive: 
Prices ——Sales—— Prices 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6”’— No. Feet No. High Low Spread 
BOS A ksssnn ees sees ewe Boke x 36,000 4 $49.00 $46.00 $ 3.00 No; 2 amid Petter .c.c. ceases 105 593,000 6 $37.00 $30.00 $7.00 
DO 2h: dud chy bs 4 8e0 8s vein ee 488,000 9 45.00 37.00 K.00 POA Sa 4a Pe aS A 23 146,000 i) 31.50 26.50 5.00 
oe 3 PSs aia 55 112,000 y 33.00 25.00 8.00 Common, No. 1. Sis 
DO. S> BOOTINE . ean Seen re ae an teens tones sg 670,000 9 19.50 14.50 5.00 
4” No. 2 and better...... . 24 154,000 5 31.00 27.00 1.00 on” ‘ - ‘ . a 
ht ai memaametes 16 72° 000 } 24.00 21.00 2) 12 eda te tote corm: 29 149,000 7 20.00 16.00 4.00 
6” No. 2 anc sitter... = ee 75,000 i 38.00 35.00 3.00 imension "2 se 
No. 3 neelanesaes 15 68.000 5 232.00 2700) 5.00 PE RRA Graielals coepere wera wares 169 533,000 6 17.50 15.00 2.50 
Stepping— AES ee atty pecs vet cat 149 405,000 8 20.50 16.50 4.00 
No. 2 and better. .....:.<...% 18 23,000 5 70.00 60.00 10.00 eee 107 251,000 8 21.50 16.50 5.00 
Finish Beh be riheseetnay eect rey scastoseua 56 76,000 8 21.50 17.50 4.00 
BE ie a ho cs a cmdeoteiesiauna 18 35,000 9 59.00 52.00 7.00 BO BeBe ee o5. bas Seereen 11 95,000 9 25.00 18.50 6.50 
Casing and base............ 16 30,000 6 66.00 59.00 7.00 1S lS ae ee ee a 16 36,000 6 25.00 20.00 5.00 
Ceiling, %x4” Lath 
No. 2 and better....... a 74 310,000 9 32.00 26.00 6.00 Pee erie es Wines etek eae ae 20 142,000 5 4.00 S Pete 40 
PO. Be ar SA Skee wie Be 22 151,000 10 25.50 20.00 5.50 PROMO, oooh ooh ince ieee 1 20,000 1 3.45 





National Analysis 


WASHINGTON, D. C., Sept. 14.—The National 
Lumber Manufacture rs? Association has issued 
the following analysis for the period ended 
Sept. 5, orders and shipments being shown as 
percentages of production: 


During During 36 
Week Ended Wks. Ended 
Sept. 5 Sept. 5 


No. of Ship- Or- Ship- Or- 


Associations mills ments ders ments ders 


Southern Pine ...... 13 104 105 9S 9S 
WEEE CORRE) 0 e5 ces o 107 95 97 105 104 
Western Pine ....... 32 87 82 94 93 
OL ae To 3 74 23 94 SO 
Calif. Redwood ..... re Subhas ae 92 93 
No. Carolina Pine... 34 7 71 9S 80 


No. Hemlock & Hdwd.; Ie 2 109 128 iz 65 
Northern Pine ...... 100 76 87 81 
Southern Cypress... . 16 107 125 110) 110 
Ildwd. Mfrs. Institute 61 97 104 97 105 


411% 97 97 9S 96 
*Represent 2 percent of cut in region. 
yIneludes hardwoods and softwoods. 
‘Last week there were reports from 391 mills. 





Hemlock and Hardwood 


OSHKOSH, WIs., Sept. 14.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock Manufacturers’ 
Association by twenty to twenty-five firms that 
ordinarily ship about one-third of the total 
monthly shipments reported to the association 
by all members, and shows averages for July, 
August and 1925 to date and weekly figures for 
September : 

Hemlock 

Period— Firms Cut 

Weekly average 


Shipments Orders 


DRY cssaeaw es 3,677,000 2,295,000 2,060,000 
AMGUSt 2.2545 4,248,000 2,588,000 1,983,000 
To date, 1925 3,137,000 2,538,000 2,023,000 
SRDE: Bis ssn cass 16 3,487,000 2,045,000 1,576,000 
Hardwood 
Weekly average— 
SLY. cae snan ce -. 38,312,000 2,979,000 4,358,000 
AAPUBE.. «00:00: 2,895,000 4,070,000 4,853,000 
To date, 1925. .. 5,020,000 3,320,000 3,301,000 
ODL. Bids scscks 16 1,745,000 3/250, 000 4,142,000 





SEATTLE, 


WASH., Sept. 


Stock Report of Coast Mills 


12.—The Sept. 1 stock report of the West Coast Lumbermen’s Associa- 


tion comparing Sept. 1 with Aug. 1, is as follows: 


Flooring, v.g., No. 2, 1x4” 
Flooring, s.g., No. 2&btr., 

Dr.siding (106), No.2&btr. 
Ceiling, No. 2&btr., 5x4". 
No. 1 S1S or shiplap, 1x8” 
No. 1 SIS1E & rough 2x4” 
Fadi 6 |) Se Lge 

*Increase. 


Item comparisons 


Stock report 
i Percent No. Average stock 


Identical mills—96 
113 mills 119 mills ™ 


Sept. 1 Aug. 1 Sept. 1 Aug. 1 decrease mills Sept. 1 Aug. 1 
ela 5,872,000 7,326,000 5,731,000 6,576,000 12.85 50 117,440 138,226 
1x4” 2,811,000 3,127,000 2,687,000 2,513,000 *6.92 53 53,038 56,855 
1x6” 1,293,000 2,222,000 1,242,000 1,883,000 34.04 34 38.029 49,378 
Spaae 2,731,000 3,505,000 2,283,000 2,712,000 15.82 44 62,068 73,021 
Satacaee 19,708,000 21,307,000 19,373,000 17,697,000 *9.47 78 252,667 263,049 
ee 34,859,000 40,519,000 33,176,000 37,225,000 10.88 87 400,678 455,270 
eaten 19,744,000 21,093,000 18,360,000 20,351,000) 9.78 70 282,057 297,085 





e 
The West Coast Review 
Sept. 
, 117 mills report as follows to the 
West Coast ere ‘rmen’s Association: 


SEATTLE, Wast., 


ended Sept. ¢ 


Production ...103,134,746 


Shipments . 97,659,036 
(OOPGCPS: 2.2604 100,491,914 
Shipments— 


Water delivery: 
Domestic 
RAMON scars arn ies ees 


Total water (32%) 
Rail, 1,998 


Total shipments ....... 


New business— 
Water delivery: 
Domestic 
Export 


Total water 


Ce or eee 
Local auto and team deliveries 


Oak Flooring Statistics 


The following statistics for August have been 
compiled by the Oak Flooring Manufacturers’ 
Association : 


12.—For the week 


Statistics for August 





Feet 
F a ee REPU A ARM RUER 55 5 pO isl areas aie datn len mrere aia eave ee 16,282,000 
3% below orders MINIs 55 eyan tem dee ke 48,948,000 
2%% below production 
Orders 
PEN ss eave seh ia'y utecuiene tant eratalenaeea 54,372,000 
Reet Meat UO TS ASST 19)! RO ae ere 9, S44. 000 
asi =e Stock on hand Sept. 1...4....6c00.00 41.082.000 
_ 23 267.02 : : ‘ 
rs a me Consolidated Figures for Eight Months 
ane 982,400 Feet 
— a és PUTIN goss. 59 how sii wc lark «VISIO ace Bm wale 338,696,000 
ee Rar 31,249,425 SSRPERPINVOTIOB: a os 58:io:5 0-0 6 016 910: 0 9:0,4,8.0-4 0,0:0:0 0 A ROO 
Ee ee ee 59,940,000 QUOTE NG eRe sie eared vied beck SHAS ba ens 1 SOOO 
nares 6,469,611 The following are statistics for the weeks 
= ni ended as shown and comparative periods: 
Beran heter epee 97,659,036 : : ‘ 
sk 36 1925— Production Shipments Orders* 
ORIG Fina Pere oes 10,020,000 9,849,000 9,820,000 
| ee) Sr ra ae 11,112,000 11,434,000 11,329,000 
bac pase July 13-Sept. 5.. 80,470,000 85,364,000 90,523,000 
woe 24,420,199 1924— 


soos 9,957,104 July 14-Sept. 6.. 59,005,000 66,305,000 76,832,000 
: ene *Orders booked for the week ended Sept. 5 
Seog kicaniouil ate 37,382,303 . 








tree were 2 percent under production and shipments 

BOARS MORE OATS 5. a vlrsi aco ie seas ce «cre ere ce vack 56,640,000 were 2 percent under production. 
Local auto and team deliveries........ 6,469,611 Fercentages of Thicknesses, Week Ended Sept. . 
Wotal New DUSINESS: «0666660666 ssc 100, 491, 914 , é Sis % is” 
PROOMECTION. 6.6666 cc 0 3 6s 75 14 6 ) 
Unfilled orders— SHIPMENtS «...6666008 71 18 6 5 
DOMOBTIC CAREO oii sd oncccccescederes 123,213,189 OUGEES since asisinisic se 71 15 7 ‘ 
MAIER S05 o0c chev hors apace & ie skein ek eae ea 88,596,644 Of the total 9,202,000 feet booked during the 
RAN. BiOCIMCATB ies. 5 css. 5G <a arses was totanee 137,130,000 | Week ende d Sept. 5, 71 percent was jj-inch; 16 
a ed percent, %-inch; 7 percent, %-inch, and 6 per- 
Total unfilled orders................-348,939,833 | CeMt Was ak-inch. L. ¢. 1. sales in addition, it is 


Car basis is 30,000 feet. 


estimated, amounted to 920,000 feet, making the 
grand total 10,122,000 feet. 
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Production and Shipments of Western Pine 
PORTLAND, ORE., Sept. 12.—The Western Pine Manufacturers’ Association report for July is as follows: 
Production Statistics for July Shipment Statistics for July Production and —_ee Cannes 
; 19 g24 
——Mills reporting—— Production —Mills reporting— Shipments—— 
ae. hae Siegen . Set eee a ees PR .*y PRGUMOIONE so cosas esas 187,737, 347 142, 440, 330 
; Total Nocut Cutting 6. et No. No shpmts. Shpg. Cars Feet Shimuenter 324.4 162.120.078 122,401,585 
BOI ssn cigceck 45 2 43 187,737,247 1926... 45 0 45 5,973 162,120,078 Selecteer es 

| ee seaee eau 46 3 43 142,440,330 1924.... 46 0 46 4,725 122,401,585 Cut exceeds shipments 25,617,169 20,038,745 

| June production was 192,053,035 feet; shipments, 158,995,842 feet. 

| 1925— 1924—__—___ 1925. 1924 

| Cars Feet Cars Feet ; Cars Feet Cars Feet 
Maras ats eer neeea 290 8,740,970 240 5,784,473 We mes os otee wwdkwabeeaes 62 1,651,819 57 1,546,506 
MNPREOINED. io dolce tend vawaeen 424 10,321,291 309 7,441,576 SHAN eon dene da Sxewacuace ae 79 2,077,393 70 1,853,153 
cans a oy sam anaea cs 36 1,785,543 35 894,066 OLR 385 10,176,848 343 9,372,046 
Washington ..............0005 428 15,169,188 361 9,210,669 Staining aaegaiiaieponneneeara: 176 4,593,078 133 3.362.228 
WOPth DAROCG <occe ee ck cswens 205 5,177,618 99 2,456,766 PRRREMBENIE 4 c'gra a ttre 'a arn hac iararetace 42 1,069,907 22 566 

o (4,01 6 : ’ ’ 22 566,861 

: Mowery DAMOUR ios sisis ei scncen eens s 115 2,969,271 121 3,095,326 Atlantic coast States......... 1,345 36,622 597 1,165 31,426,651 

| MAIDGROES 6 <o0 snes caocemine 490) 12,647,424 372 9,459,834 Other eastern States.......... 73 1,986,620 52 1,335,311 

| MS 5s <ivasvdwasaev eons 345 8,766,307 201 5,314,757 Oklahoma and Texas......... 18 564,203 5 92,976 

: RR cio eipe es 401 10,341,673 317 7.861.251 California aladdin Kha we Re oeawes 27 744,744 33 837,755 

| Illinois jeans 177 12.598 996 385 9'951.037 ( anada occ cece ces ecseeeererees 2 23,146 1 25,763 

«Rae a ST ae be, Leste sees bib tahpedis INGO, CONOQEIEN dice cwcsew seen: 1 a») rae té“‘i«‘“ 
DE Sci psee uence hea ew ee ems S89 2,199,585 56 1,400,207 Nevada 1 33° 424 “9 

NGIRASRE. 4 xoct ccs cncounieseas 211 5,423,869 146 3,696,917 New Mexico ..............2... rae 5 "48,579 
MOIBROUEE. cicina s ciac aus oesiceee cue 87 2,112,484 70 1,840,552 aie HERR ss 
SRR c cpacancecanrccreiones 164 1,293,784 130 3,526,325 5,973 162,120,078 1,725 122,401,585 

. The distribution of shipments into the grouped States for July, 

, : Cars Feet Feet Cars Feet 
New York woe etc eee ee eerenes 478 12,995 152 ONION: 1.5 alain, he aaa pie cana 457,546 NEGEV SIRO ose div cucwededes 34 968,325 
POMMSVIVG@NIA cc cascovncees ot 395 10,757,597 NOt distributed: ... cc cccccccs 49 1,197,442 WeWienae ~. ~ 4s). ooccwecmcdc. » 57.010 
ONG MORMON hoc, ciwcie ene eee 173 4,862,685 - —_—_—_ ——. Kentucky 3 77.569 

MassachusettS .....ccccccoes 122 3,315,144 Total Atlantic coast States.1, 345 ) 36,622,557 eed sila oF oh : dies 
PPO CUNOIRG isso 'e'c.8 ose cece 79 2,174,094 RIOMRWUEO. dic ccen cp eewsewsucs 5 121,029 aa ee aonas 
Rhode Island ............... 20 566,158 District of Columbia........ 1h 401,966 Fotal other eastern States. 73 1,986,620 
LL Sa ae ies etn en Ce fie 6 157,400 Mareland <...<<.c0c.csnevse { $9,280 Oklahoma .................-. 11 315,404 
New. Elampshiire. «<<< .5i6s<: 5 139,004 NERNEY oc Wade < eceu'es aware 10 271,441 WOMAD oo cieic cece cccwcivecceoas 7 248,799 

Compared with June as “normal,’’ prices were reported by 8 mills as normal; by 21, as above normal, and by 1, as below normal—while inquiry was 
reported by 12 mills as normal; by 15, as above normal, and by 3, as below normal. 
Southern Pine B ifornia Pi Oak Flooring Stocks 
outhern Pine Barometer California Pine Sales a ooring Stoc 

) NEW ORLEANS, LaA., Sept. 14.—For the week SAN FRANCISCO, CALIF., Sept. 12.—For the The Oak Flooring Manufacturers’ Associa- 

; ended Sept. 11, Friday, one hundred thirty- | period Sept. 6 to 12, the California White & | tion has prepared the following statisties as to 

) seven mills report as follows in the Southern | Sugar Pine Manufacturers’ Association reports | Stocks on hand Sept. ' 

) Pine Association: Percent Percent | Sales as follows: as mr aa 

) of pro- of ship 7 . . J ’ a . re peo per 

) Pais Feet duction ments | California White Pine Mixed Pines 12 x1%” $ 435.000 ossneee || ES 

) PYOGuCtion <<: «..> 73,078,304  ..... Keet Common Feet 13 re (FETE # . "694,000 "734.000 19 

‘ Shipments ... 3,721 TS157,279 106 Nos. 1 & 2 clr. 147,000 LC Ree 17,000 neous so 13.365.000 an 206.000 278 
Orders* on © select. 66% 387,000 INGie oe sacttes 196,000 Rear Oe Cae SA oe” peter ests rk 

5 Received 3,449 12,425,551 99.11 92.69 DD select Shik wie 467,000 No. Wiecaacds 731,000 ay oti re 18,494,000 39,628,000 214 

Ou hand end No. 3 cleat 153,000 INR eae cus's 528,000 : . 5 God. 

otan iRe ooh was : bo - : a EMO dn so cin dba’ 5,924,000 5,380,000 91 
week .82:707 266,884,293 «..«.. ee Inch shop .... 154,000 No. 1 dimen.. 836,000 x2” 5.987.000 > 859.000 48 

*Orders on hand showed a decrease of 2.10 No. i shop.... 498,000 No. 2 dimen.. 50,000 Bre Sy ee eae baichtalahy ieietat is oa 
percent: one hundred and thirty-seven mills con- No. 2 shop. .. 1,561,000 Timbers ...... 10,000 Total %” ...... 11,911,000 8,239,000 69 
tributed to previous week’s report. a — ° ty — | ee Lin. ft. WEEMS hui o kaemnxes 1,936,000 2,177,000 112 
Normal production for these mills was 81,52¢ ebtr., snort. ‘, seveled siding— %yx2” 2 2 2 
‘ gRo pay ee er ae 7 ~ D&btr., short. 12,000 B& btr. 59,000 WOR Ksianasansedas 4,408,008 alata = 
Of 125 mills reporting running time, 17 were Shop, short o° 22,000 Co wee cece eee 26,000 Total Bam ..esis 4,344,000 } 637,000 107 
working overtime, and SS full time; 4 were shut I anel, %" a.w. 6,000 | 3 See ae 10,000 j x1” i Rts a ie ore 533,000 108,000 20 

Ss down; 1 operated two days: 1, three days: 4.  poigader std. .. 2,000 Douglas Fir 5). | ha Sen Mei 8 3.677.000 4,280,000 116 

c four days: 11, five days: and 2 five and one-half Shop, std. 69,000 Feet — 

1 days. Sugar Pine C&btr. na ees 86,000 TOR. Sewaas 1,210,000 4,388,000 104 
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What Southern Lumbermen Are Doing 


Seventy-five Cars of Hardwood Sold 

MEMPHIS, TENN., Sept. 15.—Seventy-five cars 
of hardwood, mostly red gum and white oak, 
were sold last week by the Delta Export Lum- 
ber Corporation to foreign customers, accord- 
ing to the statement of W. M. Lynch, manager 
of the organization. Approximately 1,300,000 
feet will be included in the cars. The orders 
are for immediate delivery and mills associated 
with the Delta Export Lumber Corporation are 
now working on these. 

This is an indication that the market ‘abroad is 
improving, says Mr. Lynch, for this business was 
placed at considerably higher prices than have 
ruled overseas for several months. I believe that 
an increase in business should be noted from now 
on as conditions are getting much better, judging 
from the reports we are receiving. The demand 
from the United Kingdom is not as good as it 
should be for there is a surplus of lumber on 
hand which was sold at exceedingly low prices. It 
will take another month or so to clear up the 
market there. Demand from other sections, how 
ever, is fairly good at this time. 


Elected Head of Lumber Company 


WALNUT RipGE, ARK., Sept. 14.—A. Mathile, 
of Walnut Ridge, prominent business man and 
land owner, has been elected by the board of 
directors as president of the Sharum-Benning- 
field Co., of Hoxie, to fill the vacancy caused by 
the death of W. R. Lane. Pat Whalen has been 
elected vice president. Mr. Whalen is a mer- 
chant of Hoxie. Mrs. W. R. Lane was elected a 
member of the board of directors 


Rebuilding Planing Mill 


MaxeEys, GA., Sept. 14.—A. T. Brightwell & 
Sons are rebuilding their planing mill and 
boiler room at this place, which were destroyed 
by fire on Aug. 1. The work is going ahead 
satisfactorily, and T. J. Brightwell, manager 
of the lumber department, says the plant soon 
will be in full operation. 


Buys Plant and Logging Equipment 


WILMINGTON, N. C., Sept. 14.—Thomas 
O’Berry, lumber manufacturer of Wilmington, 
has purchased the timber, railroad and logging 
equipment of the Northeast Lumber Co., of 
Norfolk, Va., and has leased the plant of that 
concern at Castle Hayne, N. C. In making 
this announcement, Mr. O’Berry stated that be- 
ginning at once he will start operations at the 
Castle Hayne plant and that the wholesale de- 
partment of his business will be located there, 
while his retail business will be conducted from 
his plant at Hilton. About a hundred men 
will be employed at the Castle Hayne plant 
which consists of a sawmill, two dry kilns, plan- 
ing mill and storage sheds for dressed lumber. 


Discuss Grading of Export Lumber 


LAKE CHARLES, La., Sept. 14.—Officials of 
the White-Grandin Lumber Co., of Slagle, were 
hosts Friday night at a dinner at the Majestic 
Hotel to a group of officials and inspectors of 
the American Pitch Pine Export Co., of New 
Orleans. 

The party from New Orleans, including R. E. 
Simmons, secretary of the Export company; 
M. L. Hobbs, representative from the New 
Orleans office; Inspectors Russ, Delmass and 
Heighnote for the eastern division including 
Louisiana and Mississippi, motored from Alex- 
andria, reaching Slagle at 10 o’elock. A joint 
meeting of the two groups of officials was held 
at Slagle and a general discussion of manufac- 
turing and grading problems was led by Mr. 
Simmons. Following the meeting a tour of 
inspection was made of the mill and suggestions 
offered by the representatives of the American 
Pitch Pine Export Co. as to the grading of 
export lumber. The Slagle mill exports a 
great deal of lumber through the New Orleans 
export company, having already contributed 
about 15,000,000 feet of lumber this year. 

Later in the afternoon the Slagle officials 


brought the New Orleans visitors to Lake 
Charles, where they were entertained at the ho- 
tel until 11 o’clock, at which time they left 
for New Orleans. The party from the White- 
Grandin Lumber Co. included: R. H. Rhodes, 
manager of the mill; 8S. W. Coates, superin- 
tendent; W. L. Rubottom, chief clerk, together 
with A. W. Johnson, superintendent of the 
Louisiana Central Lumber Co. at Clarks, La., 
and O. C. Rabby, representative of the Amer- 
ican Pitch Pine Export Co., whose headquar- 
ters are at Lake Charles. 

Honored for Twenty Years’ Service 

DEQUEEN, ARK., Sept. 14.—W. A. Prater, mill 
superintendent at DeQueen for the Dierks Lum- 
ber & Coal Co., is in receipt of a service button 
from the headquarters of the company at Kan- 
sas City, Mo., on which is inscribed: ‘‘20 
Years and Over in Our Service.’’ Mr. Prater 
came to DeQueen when the Dierks company pur- 
chased the sawmill and lumber business con- 
ducted by H. C. and E. Y. Williamson, which 
was more than twenty years ago. He had been 
with the company before that time, however. A 
commendatory letter accompanied the button. 


State Board of Forestry Appointed 


ATLANTA, GA., Sept. 14.—Clifford Walker has 
just announced the personnel of the new State 
board of forestry for Georgia, appointed by 
him under the provisions of the forestry ad- 
ministration act. 

The members of the new board appointed for 
one year are Bonnell H. Stone, Blairsville, Ga., 
and Miss Alice Baxter, Atlanta, Ga. J. Leon- 
ard Rountree, of Summitt, Ga., is appointed for 
four years; C. B. Harman, Atlanta, Ga., for 
three years, and Alex. K. Sessums, Cogdell, Ga., 
for two years. The governor is ex-officio chair- 
man of the board and other ex-officio members 
are the secretary of State, the State geologist, 
and the director of extension work at the State 
college of agriculture, Athens, Ga. 

The board met on the morning of Sept. 12 
and elected Bonnell H. Stone, a past president 
of the Georgia Forestry Association, as secre- 
tary pro tem and a committee consisting of Mr. 
Stone as chairman, 8S. W. McCallie and C. B. 
Harman was appointed to investigate the sub- 
ject of income for the board’s activities and 
to apportion this fund properly. A committee 
of five was also appointed consisting of C. B. 
Harman, chairman; Bonnell H. Stone, Alex K. 
Sessums, J. Leonard Rountree and M. E. Judd 
to work with the Georgia Forestry Association 
and cooperate with it in every way possible. 

The first task of the newly appointed board 
will be the selection of the State forester. This 
is expected to be accomplished shortly in order 
that the department may be organized and in 
working order by the first of the year. 


Lumberman Appointed Federal Judge 

MEMPHIS, TENN., Sept. 15.—Col. Harry B. 
Anderson, world war veteran and prominent 
hardwood lumberman of Memphis and _ the 
South, has been appointed Federal judge for 
the western district of Tennessee, succeeding 
the late Judge J. W. Ross. His appointment 
was approved late yesterday by President Cool- 
idge on presentation of Attorney General John 
G. Sargent. There were a large number of 
aspirants to this position but it is said that 
Col. Anderson’s war record and the support 
of his candidacy by the American Legion 
throughout the United States did much toward 
settling of the appointment. 

Jol. Anderson is prominent in lumber circles. 
He was formerly interested with his father, S. 
B. Anderson, in the old Anderson-Tully Co., of 
Memphis, and at present is interested with his 
father in the mill at Plaquemine, La. The mill 
operates under the name of S. B. Anderson & 
Son. 

Col. Anderson is not primarily a hardwood 
man, but is an attorney of much distinction. 


He served the lumber industry in this capacity, 
however, on numerous occasions. He enlisted 
in the United States Army, during the World 
War, although he was past the draft age. He 
went to the first officers’ training school and 
was commissioned a captain. He was later pro- 
moted to major and was sent to France where 
he was placed in the advocate general’s office. 
Later he was assigned to the famous Yankee 
(26th) division, and was commissioned a lieu- 
tenant colonel and made judge advocate of the 
regiment. His war record was excellent and 
he had many friends among army men who 
urged his appointment. 

Judge Anderson, as he will now be known, 
will open court in a few days. 


Log Towing Restricted by Low Water 


CLARENDON, ARK., Sept. 14.—White River 
probably has broken all records for low levels. 
Log towing now is impossible south of Claren- 
don, where the water is not more than two feet 
deep over sand bars. A committee of local 
steamboat owners and mill operators called on 
Government officials this week in Memphis, and 
the major in charge of this river has promised 
the cooperation of this department in clearing 
the channel so that steamboats can resume 
operations. Several large mills are facing a 
shutdown within the next ten days if the river 
does not rise, and there is little indication of 
this. 
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Two-Day Fire Causes Heavy Loss 

FRANKLIN, VA., Sept. 14.—Fire, which raged 
through the plant of the Camp Manufacturing 
Co., here last Thursday and Friday, destroyed 
more than 1,000,000 feet of lumber and caused 
damage estimated by plant officials as approxi- 
mately $60,000. Fire fighting apparatus from 
Norfolk and Suffolk assisted in extinguishing 
the fire. The fire threatened to destroy the 
community of houses occupied by company em- 
ployees. Some of the dwellings nearest the 
plant were dynamited in order to stop the spread 
of the flames. 


Celebrate Golden Wedding Anniversary 


MINNEAPOLIS, MINN., Sept. 15.—B. F. Nelson, 
pioneer Minneapolis lumberman, and Mrs. Nel- 
son, have just celebrated their fiftieth wedding 
anniversary. 

Mr. Nelson came to Minneapolis from Ken- 
tucky sixty years ago and with a capital of $1 
began his career. He became a successful lum- 
berman, establishing his first sawmill on the site 
of what now is the $3,500,000 Nicollet Hotel, 
one of the most prominent business corners in 
the city. 

Mr. Nelson today is head of the B. F. Nelson 
Manufacturing Co.,-manufacturers of roofing 
material. 

Mr. and Mrs. Nelson were married at North- 
field, Minn., half a century ago. Their children 
and other relatives helped them celebrate their 
golden wedding anniversary and at the same 
time the sixtieth anniversary of Mr. Nelson’s 
arrival in Minneapolis. 


THE CORNELL University forestry college 
was among the exhibitors at the State fair held 
recently in Syracuse, and called attention in 
its exhibit to the fact that New York farms 
need 12,000,000 fence posts annually and New 
York vineyards 1,000,000 grape stakes, while 
chestnut, which has been the stand-by for posts 
and stakes for the last century, is dying out. 
Two solutions are offered for this problem; 
first, treating all non-durable woods, such as 
soft maple, beech, elm and red oak, with creo- 
sote, a process which has been found advan- 
tageous after eight years experimenting; sec- 
ond, planting of seedlings of durable species on 
the State’s 3,000,000 acres of idle land. The 
college recommends four species for planting; 
black locust, European larch, white cedar and 
osage orange. 
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Mill Representatives and -Salesmen Confer on Problems 


New York., Sept. 14.—In connection with a 
meeting of the mill representatives and sales- 
men of the Southern Pine Sales Corporation, 
to be held in that company’s offices in this city, 
on Sept. 18 and 19, Charles Hill, general sales 
manager, has sent out a letter addressed ‘‘To 
Our Customers, Actual and Prospective,’’ in 
which are outlined the policies of his company 
and the service it offers to the retail lumber- 
men. The program for the conference provides 
for discussion by the manufacturers and by 
the salesmen, of a number of intensely practical 
subjects that affect the welfare of the industry 
as a whole. In his letter to the trade, Mr. Hill 
says: 


In order that we may better deserve a more 
liberal share of your patronage, better serve the 
mills we represent and achieve that satisfaction 
which results from an endeavor to understand and 
live up to our responsibilities, we have ealled a 
meeting of mill representatives and salesmen to 
be held here on Sept. 18 and 19. Believing you 
are interested, we attach a copy of our program. 

Our Contact With the Public 

Completeness of understanding is essential in 
all human relationships. Our contact with the 
public is through you, and our contact with you 
is through our salesmen. They are not merely 
purveyors of our merchandise but they are our 
emissaries to you to ascertain your requirements 
and inform us. You are under no obligation to 
give them orders simply because they solicit them. 
If we can render you an acceptable service, then 
as a matter of course you will place your business 
with us. 

Our Useful Product 

The species of lumber in which we deal has had 
a place in the eastern market for at least fifty 
years. It needs no defense and we shall not at- 
tempt to over-emphasize its usefulness. It stands 
on its own merits. 


Service to Our Customers 
The proximity of our mills to the markets, as- 
suring quickness of delivery, makes a strong appeal 
to all of our customers. This natural advantage 
is enhanced by the facilities afforded through 
this corporation. Having first-hand information 
at all times of stock on hand at the various mills 
and orders against the stock, we are in position 
to render better service than many of our com- 
petitors. 
Service to Our Mills 
The service we render our mills is equally ef- 
ficient, for we are at all times in direct touch 
with all markets to which their product can be 
economically shipped. If one market fails, an- 
other is available. The manufacturer is thus as- 
sisted in determining his operating policy. So 
long as the markets will profitably take his product 
he will naturally operate to capacity. When the 
markets will not take his product at a profit, then 
just as naturally he reduces his output unless he 
deems it wiser to operate at a loss for a_ brief 
period on account of other considerations. 
Service to Our Industry 
We hope, also, that we may render some service 
to our industry. It is in that spirit that we have 
consistently opposed the increasing practice of 
reducing the dimensions of finished lumber with- 
out a corresponding adjustment in measurement. 
In its ultimate effect it is as harmful to the in- 
dustry as it is unjustifiable, for it increases the 
cost to the consumer, thereby making competition 
with other building material more diffieult for 
the manufacturer, while it is of no real advantage 
to him, there being no increase in volume of the 
log output. 


Basis of Lumber Merchandising 


Like all other basic commodities, lumber is sold 
according to a system of measurement. The rule 
of board measurement is the one in general use 
in this country. Its definition is clear and there 
is no possibility of misinterpreting it. In mer 
chandising it is the usual practice to apply the 
rule to the piece in its rough state when in con 
dition for commercial use. The product of our 
mills is manufactured according to this rule. We 
intend that the lumber, when dry, shall be as 
hearly the indicated sizes as fair average manu- 
facturing practice will permit. If the lumber 1s 
surfaced, at the request of the buyer, it is under- 
Stood that the original measurement will continue 
and that the necessary waste will be for his ac- 
count. We conceive that the manufacturer has no 
more right to excessively waste the property of 
the buyer in surfacing the sides and edges than 
he would in trimming the ends of the pieces. Our 


rough lumber, generally speaking, is of the same 
width and thickness as that from which standard 
sizes of dressed lumber are produced, but our 
dressed sizes are larger than standard sizes and, 
therefore, we designate them ‘“Super-Standard.” 
Although larger than the standard there is no 
difference in the measurement. ‘The saving to the 
consumer is apparent and we commend them to 
the retailers of lumber as well as solicit their 
support in an endeavor to have, in the industry, 
a clear understanding of lumber measurement 
which is the first essential element in merchandis- 
ing. Without it there is no true basis for com- 
petition. 


Program for Mill Representatives and Salesmen 


The program as prepared by Mr. Hill for 
this occasion is as follows: 


(1) GRADING OF LUMBER 
G. L. Hume, vice president 
Montgomery Lumber Co. 

(a) Suggested changes in present grades and 
grading rules. 

(b) Special grades. 

(c) Edueation of mill inspectors. 

(d) What should be considered a fair mark of 
perfection for the total annual amount of a mill’s 
shipment ? 

(e) Re-inspection when complaints are made; 
what latitude should be allowed salesmen in mak- 
ing settlements without incurring the expense and 
inconvenience of official inspection. 

(f) To what degree are salesmen responsible for 
complaints and how can there be improvement ? 
SIZES AND PATTERNS OF 

STOCK VS. REGULAR 


(2) SPECIAL DRESSED 
Hf. G. Roberson, sales manager, 
Savannah River Lumber Co. 

(a) Comparative cost. 

(b) Waste incurred in disposing of droppings. 

(c) Conditions required in taking orders. 

(3) Tre INFLUENCE AND RESPONSIBILITY OF 

SALESMEN IN HOLDING CUSTOMERS 

A. A. Danser, representative, eastern Pennsylvania 

(a) What are the fundamental qualities neces- 
sary in the salesmen ? 

(b) To what degree is the mill responsible ? 

(c) How far should a salesman go in urging a 
sale? , 

(d) What errors common to salesmanship should 
be avoided by the salesmen? 

(4) KILN DRYING AND DRESSING LUMBER 


KF. P. Prettyman, secretary and treasurer 
J. F. Prettyman & Sons 
(a) Reducing the moisture content. 
(b) Checking, cupping and twisting. 
(ec) Loss in kiln drying. i 
(d) Verfection in dressing; necessary condition 
of equipment; speed of machines. 
(e) Care of dressed stock at the mill. 
(f) Care in loading dressed stock. 
(g) What items should be bundled and _ the 
number of pieces per bundle? 
(5) BRANDING THE SUPER-STANDARD 
F. L. Scott, manager, Citizens Lumber Co. 
(a) Best device to employ. 
(b) Best time to brand. 
(ec) Cost of branding. 
(6) THE MANUFACTURE OF MOLDINGS AND MOLDED 
FINISH 
F. G. Davies, vice president, 
A. C. Tuxbury Lumber Co. 
(a) Preparation of the lumber. 
(b) Necessary equipment. 
(c) Requirements for storage and care of the 
finished product. 
(d) Time required to prepare carload orders. 
(e) Stock patterns vs. special patterns. 
(f) Special lengths. 
(7) THE SALESMAN’S OBLIGATION TO THE COM- 
PANY AND MILLS 
J. N. Ryniker, representative, 
Hudson Valley and Long Island 
(S$) PRopoRTION OF STOCK TO PRODUCTION NECES- 
SARY FOR A MILL TO CARRY TO MEET THE 
REQUIREMENTS OF OUR TRADE WITHOUT 
BEING A BURDEN TO THE 
MANUFACTURER 
George S. Clark, president, 
Atlantic Coast Lumber Corporation 
(a) Cost of carrying stock, insurance, taxes, de- 
preciation. P J 
(b) Difference in effectiveness of mill organiza- 
tion when stock is moved promptly as compared 
with slow movement of stock. ‘ . 
(c) Length of time necessary to carry pine after 
kiln drying to perfect its condition. 
(d) Length of time necessary to carry cypress 
to properly dry it. z ; 
(e) Vessel shipments vs. rail shipments. 

(9) PRropUuCTION OF CRATING IN SHOOK FORM 
F. L. Finkenstaedt, president, 
Waccamaw Lumber Co. 

(a) Source of supply. 

(b) Necessary equipment. 

(c) Time required to produce a carload. | 

(d) Best method of bundling and storing in car. 


(e) Lengths and widths best suited to our pro- 
duction. 

(f) Desirability of a variety of orders. 

(g) Value to a mill in disposing of necessary 
waste. 

(10) ADVERTISING THE SUPER-STANDARD 
Chas. M. Fletcher, representative, 
Philadelphia and south Jersey 
(a) Most effective means for us to employ. 

(b) How may the retailer build up his business 
by merchandising Super-Standard ? 
(11) THE DEVELOPMENT OF A MARKET FOR QUR 
CYPRESS 
J. R. Stephenson, representative, 
Baltimore and Washington 
(a) How does the type of our cypress compare 
with that produced in other sections? 
(b) What advantage do we have over other cy- 
press manufacturers? 
(c) Describe differences in type and grading of 
cypress put up by our different mills. 
_ (d) Any suggested changes in grading or manu- 
facturing sizes. 
(12) MERCHANDISING MISCELLANEOUS ITEMS 
W. B. Montgomery, representative, 
South Carolina and Georgia 
(a) The type of retailers who will buy them. 
(b) Method of presentation to the buyer. 
(c) Are sales possible in all markets? 
(13) Paciric Coast Woops As A COMPETITOR OF 
NORTH CAROLINA PINE 
John M. Gibbs, seecretary-treasurer, 

North Carolina Pine Association, Norfolk, Va. 
(14) DEVELOPMENT OF THE FLORIDA MARKET FOR 
Our Propuct 
F. H. Keller, representative, Florida 

(a) What type of buildings predominate? 

(b) How does the retailer regard our finish ? 

(c) Can a market be developed for our flooring 
and also our sheathing boards? 


(15) THE EVOLUTION OF THE RETAILER 
Edward Richardson, representative, 
New England territory 

(a) Compare his point of view and methods of 
buying and selling with those of ten years ago. 

(b) In what respect do the retailers’ demands 
differ from the past? 

(c) Contrast the care of his merchandise with 
that he formerly exercised. 

(d) What new methods of the manufacturer and 
the wholesaler most favorably impress the retailer? 
(16) ADVERTISING METHODS OF OUR COMPETITORS 

Geo. C. Fairchild, representative 
Northern New York 

(a) Magazine advertising. 

(b) Bill-board advertising. 

(c) Demonstration. 

(17) THE IMPORTANCE OF THE TRAFFIC DEPART- 
MENT 
J. E. Tuggle, traffic manager 

(a) Of what assistance can it be in merchandis- 
ing? 

(b) How ean the mills more fully coédperate? 

(c) What can the salesmen do to avoid errors 
and increase efficiency ? 

(18) How May THE MILLS AND THE OFFICE Co- 
OPERATE WITH THE SALESMEN TO IM- 
PROVE THE SERVICE? 

J. F. Costello, representative, West Virginia 

What information not now 
salesmen would be of service ? 


available to the 


(19) MARKETING OF NORTH CAROLINA PINE FROM 
A BOX-MAKER’S STANDPOINT 
Paper prepared by F. E. Rogers of E. H. Barnes 
Co., Norfolk, Va. Read by our representative, H. R. 
Butler. 


(20) MERCHANDISING LOW-GRADE HARDWOODS 


H. M. von Bulow, representative 
Metropolitan District 

(a) For what purposes is there a demand? 

(b) What are the requirements as to grading; 
condition of stock; ete.? 

(ec) What information is required of the vari- 
ous mills regarding manufacturing and grading 
methods to enable salesmen to more intelligently 
represent the product ? 

(21) Use AND EXPENSE OF AUTOMOBILES 

Cc. B. Ward, representative, Western New York 

(a) With the improved condition of highways 
and the extension of “bus” service, may the sales- 
men dispense with automobiles or do you regard 
them as cssential and economical for our use? 

(b) What is the most economical method of op- 
eration and care of machines? 

(c) When, if ever, is it profitable to trade a 
used machine for a new one? 


(22) Wovunp Ir Be oF Any ADVANTAGE TO US TO 
MERCHANDISE -AIR DRIED ROOFERS AND 
DIMENSION ? 

C. K. Brown, representative, Western Pennsylvania 

(a) Would it interfere with the products we 
are now handling or would it assist? : 

(b) What should be avoided in developing the 
sale of this class of stock? 
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Outdoor Sports Attract Lumbermen 


Pittsburghers Hold Final Golf Meet 

PirrspurGH, Pa., Sept. 16—A_ tie resulted 
yesterday for the low net score in the fifth 
and finul meet of the 1925 golf tournament of 
Pittsburgh lumbermen, this meet, held at the 
Pittsburgh Field Club, including many guests 
who were not golfers. Ray Babeock and C. J. 
Diebold both turned in net scores of 74. As 
both had won prizes earlier in the season, the 
trophy was awarded fk. A. Bowles, who had a 
net score of 79. The prize for the low gross 
score was awarded A. J. Diebold. 

George L. Glass wus the winner of the sez 
son’s trophy, and the prize for the low score in 
the putting contest was won by C. V. MeCreight. 
After the meet, a duck dinner was served at the 
club. Among the guests was County Commis 
Ba beock. 


Adirondack Dealers in Outing 

RocHEsTER, N. Y., Sept. 15.—Last Saturday 
was a big day for the members of the Adiron 
dack Lumbermen’s Association, who held their 
annual outing at the Brown Swan Club, 
Schroom Lake. The dealers from the entire 
Adirondack Mountains region turned out in 
foree with their families and made it a gala 
occasion surpassing even some of the big af 
fairs held in former years. Every member, 
every salesman, every manufacturer, and every 
newspaper in the association’s territory was 
depended upon to function as a part of the 
publicity committee, 

Rufus Prescott was chairman of the recep 
tion committee, L. V. Streever was chairman 
of the entertainment committee, and Mrs. D. P. 
DeLong headed the ladies’ entertainment com 
mittee. Chairmen of the other committees 
whose efforts helped to make the affair a sue 
cess were the following: EK. R. Carroll, sports 
committee; Harry Funston, committee on 
prizes; C. M. Putnam, membership committee ; 
C. H. Ashley, program committee, and H. J. 
Willard, invitation committee. Many of the 
Visitors stayed over on Sunday for a day of 
golfing, boating and swimming. 

SR AZAALGEBLAALD 

Salesmen Guests of Retail Dealers 

CLEVELAND, OHIO, Sept. 14.—The fifty-one re 
tail lumber concerns which are members of the 
Cuyahoga County Lumber Board of Trade were 
hosts to their sales representatives last Saturday 
afternoon at an outing held on the 158 nere 
farm of William C. Haag, about ten miles from 
Cleveland. Forty-one concerns were represented 
in the 139 who attended, all making the trip 
by auto. A lengthy program of sports and 
athletic contests of various kinds was carried 
out for which thirty-two prizes valued at $150 
were awarded, the outing culminating in a real 
clam bake at 6 p.m., held on the spacious porch 
of Mr. Haag’s farm home. The committee who 
handled all the arrangements for the outing 


sioner Kk. V. 


Clarke, William C. Haag, Frank J. Chesney, 
Don Benaumont, Bert Reid and J. A. Gillespie. 
This was Mr. Gillespie’s last official act for the 
Cleveland fraternity before going to Chicago, 
where he will become manager of that district 


Plans for Golf Tournament 
Detroit, Micu., Sept. 14.—The final golf 
tournament under the auspices of the Detroit 
Hoo-Hoo Club will be held at the Hawthorne 
Valley Golf Club on Tuesday, Sept. 22. Thirty- 





Wood Lumber 


The W. D. 
Co.’s  Laseball team at 
Birmingham, Ala., is com 
posed entirely of employees 
at the company’s Birming 
ham plant and stands well 
up toward the top of the 
City League. It has been 
the means of bringing the 
ward, mill, and office forces 
into closer touch with each 
other and the result has Leen 
increased loyalty and a Let 
** Bill 


Ding,’? the company’s trade 


ter understanding. 


mark, appears prominently 


on every uniform 








for the Peavy-Byrnes Lumber Co., of Shreve 
port, La. 

So successful was the outing that it is planned 
to hold a smoker at an early date, probably at 


























Salesmen enjoying real clam bake on spacious 
porch of William C. Haag’s farm home 


the Chamber of Commerce elub rooms or at oa 
Cleveland hotel where several successful business 
men in the lumber trade, as well as in other 


was composed of Tom Gray, chairman; Harley lines, will address the retail lumber salesmen, 














Snapshot of Cuyahoga County ‘‘grandstanders’’ who watched the athletic events 





six holes will be played for the championship 
and for the award of the Detroit Lumber Deal- 
ers’ Association cup which must be won three 
times for permanent possession. In the com- 
petition for the Natalbany Lumber Co. cup 
for low net in thirty-six holes the handicap 
will be based on three scores at Hoo-Hoo tourna- 
ments during this season. Other valuable prizes 
will be donated and competed for. A chicken 
and frog leg dinner at Westwood Inn will be 
served in the evening. A program of profes- 
sional talent has been arranged for. 


To Hold Golf Tournament Next Month 

CINCINNATI, OHIO, Sept. 15.—The sixth an- 
nual tournament of the Cincinnati Lumber- 
men’s Golf Association will be held on the links 
of the Hyde Park Country Club, Cincinnati, on 
the morning and afternoon of Wednesday, Oct. 
7. The arrangements for the tournament are 
in the Hands of a committee consisting of H. 
M. Spielman, chairman, J. C. West and W. R. 
Bass. 

The tournament will conclude a suecessful 
season under the presidency of George W. Hand. 
A dinner will follow the tournament at which 
the prizes will be distributed and new officers 
elected, 

The events include contests for the Champion- 
ship trophy, President’s trophy, First National 
Bank of Covington (Ky.) trophy, Mowbray & 
Robinson cup; morning event, afternoon event, 
morning handicap, afternoon handicap, consola- 
tion prize and attendance trophy. 


Sixth Annual Labor Day Picnic 

BEND, ORE., Sept. 12.—The sixth annual Shev- 
lin-Hixon Labor Day pienic was attended by 
nearly four thousand people, and was the most 
successful held so far, according to officials. A 
train of logging cars fitted up for passengers, 
carried more than two thousand to the pienic 
grounds at Benham Falls, one of the pictur- 
esque points along the Deschutes River over 
which the logging trains pass in the trip from 
the woods to the mill at Bend. A second log- 
ging train brought men and women from the 
logging camps, while an unusually large number 
went to the picnic grounds by automobile. 

The annual tug-of-war between the mill and 
woods teams was won for the third time by 
the latter team. Athletic events for men and 
women, boys and girls featured the day’s events, 
while dancing was enjoyed during the day. The 
musi¢ was furnished by the 30-piece Shevlin- 
Hixon band which occupied a special car on the 
trip out from town. 

R. D. Moore, assistant general manager of 
the company, was general chairman of the pic- 
nic, and he was assisted by more than one 








NH 


ae ee a 





et 





ful 
nid. 
ich 


ers 


ONn- 
nal 
a 
nt, 
la- 


ev- 
by 
ost 


prs, 
nie 
ur- 
ver 
‘om 
og- 
the 
ber 


and 
by 
and 
nts, 
The 
lin- 
the 


of 


pie- 
one 





SEPTEMBER 19, 1925 


AMERICAN LUMBERMAN 39 





hundred committeemen. W. J. Coleman, mill 
superintendent, was chairman of the grounds 
committee, and George Green, a veteran on the 
transportation committee from previous years, 
was in charge of that part of the day’s 
activities. 

The company furnished lunches for the bach- 
elors present while families brought basket 
lunches. Three tons of watermelons, 155 gal- 
lons of ice cream, eight cases of lemons and 
1,200 packages of crackerjack for the children, 
were furnished by the company. 

SRR AAaaa 
Empire State Dealers’ Activities 

BuFFALO, N. Y., Sept. 14.—The Buffalo Lum- 

ber Exchange has decided to hold its annual 


Activities of 


What Befell a Crop of Whiskers 

SAN Francisco, Cauir., Sept. 12.—Even a 
sawmill has its ‘‘ornery’’ days, and if you 
don’t believe it drop a card to J. K. Walmsley, 
pioneer planing mill owner of Napa, Calif. 

To begin with Walmsley is one of the old 
settlers of the Napa Valley district, probably 
the most beautiful in California if not in the 
United States. Thirty years ago Walmsley 
started to grow a crop of whiskers which would 
make the whole world sit up and take notice. 
About that time the annual ‘‘ Whiskerino’’ con- 
tests came into vogue and the Napa sawdust 
and splinters magnate was all in the ‘‘clover’’ 
so to speak. 

Along came the Diamond Jubilee, and there 
by hangs a tale. 

While business was rushing and Walmsley 
was doing the best he could to rush out all 
orders so that he could attend the annual 
‘“Whiskerino’’ contest and enter his flowing 
beard, he bragged to the country side that 
no razor had touched his cheek in thirty-odd 
years and that he was a cinch to win the 
‘‘Whiskerino’’ title of the State. Then to get 
a closer look at his audience, he leaned too far 
forward and his crop of whiskers came just too 
close to the whirling blades of a planer. There 
was «a swishing sound and the air was filled 
with hair. Walmsley emerged a heart-broken 
man, his thirty years of hirsute cultivation 
thrown away. , 


To Build Million-Dollar Mill 


Vancouver, B. C., Sept. 12.—Sale of the 
waterfront property owned by the B C Mills 
Timber & Trading Co. to the Vancouver harbor 
commissioners is reported this week. The 
property, extremely valuable as the shipping 
interests of the harbor have increased, was sold 
for $2,450,000, and the Dominion Government 
is virtually the purchaser. 

For the time being the mill will remain, and 
continue to operate. The harbor board by ar- 
rangement at once takes possession of the 
easterly 400 feet of the frontage which adjoins 
the huge Ballantyne pier completed a year or 
two ago, and which is owned by the board. 
Plans announced by the B © Mills Timber & 
Trading Co., through Erie W. Hamber, gen- 
eral manager, are that ultimately the concern 
will move across the inlet to Moodyville, where 
extensive deep water frontage and an excel 
lent mill site have been owned by the company 
for years. This is the former location of the 
old Moodyville Sawmill Co., also a pioneer in- 
stitution, which was absorbed by the present 
owners and the mill dismantled years ago. 
Completion of the second narrows bridge across 
the harbor gives rail access direct to Moody- 
ville. Deep sea ships can also load at Moody- 
ville, which once was a big export center. 

The company has announced that it will build 
& million-dollar mill on the Moodyville site, 
taking more than’ two years to complete. The 
original Moodyville mill, built by Seth Moody 
and an English company, was operating before 
the Hastings mill, as the B C Mills Timber & 
Trading Co.’s plant is known. The latter, which 
Is the pioneer industry of Vancouver, as well 
as the oldest sawmill in continuous operation 


chestnut outing in the Boston Hills on Oct. 6. 
The members have voted in favor of a large 
aviation field to be controlled by the city. 

The Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen held its annual 
clambake on Sept. 10 at Hindewattle’s Grove, 
near Syracuse, with about eighty-five salesmen 
and retailers from that section present. A box- 
ing exhibition was the main feature of the 
afternoon program and eighteen rounds were 
fought by real headliners. A baseball game 
was started, but was interfered with by rain. 
The nines were captained by H. T. Trotter and 
George Gillespie. A number of Buffalonians 
were in attendance at the outing, including C. 
R. Kelleran, president of the association. 


West Coast 


in British Columbia, was built in 1865, by Capt. 
Stamp, an English sea captain, who had, with 
English backing, some years before built the 
first mill in British Columbia on Alberni Canal, 
west coast of Vancouver Island. The company 
has always engaged extensively in export trade 
and hus maintained separate trade relations of 
its own with long established custom in South 
Africa, Australia and South Ameriea. It has 
built up a valuable connection. As it also owns 
extensive timber holdings with a large logging 
railway system at Rock Bay on Vancouver 
Island, the company is prepared to continue 
for years. 
Sea LZEZaEa 

Observations on the Fir Situation 

SEATTLE, WASH., Sept. 12.—There will be no 
great shortage of logs this fall, remarks a com- 
petent observer of the fir market. Since rains 
early in the month have completely eliminated 
the forest fire hazard for the present season, 
there will be no further obstacle to log produc 
tion prior to the close of the year, when severe 
weather including heavy snow in the hills some 
times forces a curtailment. Log freight rates 
are a moot topic, with a prospect of an early 
adjustment; but even if the rates are not settled 
there are enough loggers not dependent upon the 
railways to keep. the mills supplied. From this 
same source of information it is learned that 
there are quite strong prospects of an advance 
of $1 a thousand on logs on Grays Harbor by 
Oct. 1. 

As to the lumber market, a decrease in un 
filled rail orders last week might indicate that 
business is falling off; but it seems to be due to 
exhaustion of stocks in the hands of the rail 
mills, since prices instead of decreasing have 
shown a slight upward tendency. The volume of 
business in California shows little change; and 
there is no change of consequence in export 
trade. The Atlantic coast situation, for the first 
time in months, is stationary. As to steamer 
space, it appears that freights are about at the 
peak, but without any signs of a break. 

A leading wholesaler makes this comment: 
‘*The mills are running steadily, and about 30 
percent of them are operating two shifts; yet 
they are not piling up any surplus. They seem 
to obtain orders for their stock as fast as they 
can cut it, and from present indications the 
demand will probably increase, as the export 
business is expected to improve shortly.’’ 


Officials Inspect Panhandle Properties 

Spirit LAKE, IDAHO, Sept. 12.—A number of 
eastern stockholders and officials of the Pan- 
handle Lumber Co., of this city, arrived here 
a week ago for a fifteen-day visit with John 
Dimeling, general manager. The party is com- 
posed of Henry S. Mosser, president of the 
company; John L. Hall, a direetor; I. W. Glea- 
son, a stockholder; all of Williamsport, Pa.; 
and George Mosser, Allentown, Pa., also a stock- 
holder. 

The easterners are inspecting the plants and 
properties of the company. Extensive improve 
ments have been made to the plants during the 
last two years. The company operates sawmills 
at Spirit Lake and Ione, Wash., having a com- 
bined output of 60,000,000 feet per annum, a 
large percentage of which is Idaho white pine. 


Golf Association’s Ninth Annual Plans 


St. Louis, Mo., Sept. 16—The ninth annual 
tournament of the Lumbermen’s Golf Associa- 
tion of St. Louis will be held Oct. 9 at the North 
Hills Country Club, it was announced in a let- 
ter sent out to members yesterday by W. J. 
Yardley, president. It is expected that golfers 
among the lumber fraternity in all parts of 
the country will attend. Mr. Yardley’s letter 
stated that there will be a large number of 
prizes. 

The tournament will be followed by the an- 
nual dinner and election of officers of the asso- 
ciation. William Christmann is vice president, 
and C. H. Gruner, seeretary-treasurer. 


Lumbermen 


. . *,? 
Reforestation a Business Proposition 
SEATTLE, WASH., Sept. 12.—The Automobile 

Club of Washington, from its headquarters in 
this city, is taking an active part in forest pro- 
tection. Its latest effort appears in the re- 
printing and distribution of a pamphlet on 
‘“Timber Growing—a Business Problem,’’ set 
ting forth an address by Frank H. Lamb, of 
Hoquiam, Wash., delivered at the annual meet- 
ing of the Washington State Chamber of Com- 
merce in Tacoma, Aug. 7. Among other in- 
cisive statements, Mr. Lamb says: 

It is time to stop talking about reforestation as 
a hobby or a subject for a parlor discussion, and 
take it up as a business proposition, both from 
the standpoint of the private investor and as stock- 
holders in this State and Federal government. We 
are all interested in the subject from the stand- 
point of general commercial development. We are 
all more interested, however, as a stockholder in 
the State and national forests. Some of us may 
eventually become interested as private timber 
growers. We can all help to promote the infant 
industry in several ways. 

First, let us create a forest fire conscience that 
will make every citizen look upon a forest fire, no 
matter whether it is in standing timber or in some 
apparently worthless cut-over lands, as a potential 
menace, liable at any moment to destroy valuable 
property, or at any rate prevent the immediate re 
foresting of cut-over lands. Secondly, let us give 
our support to any constructive legislation on tax 
ation that will enable the timber grower to survive, 
and that will place him on an equality with the 
producers of any other kind of crop. 

“Nature has placed it within cur power to 
create here in’ Washington a permanent lumber 
industry of vast proportions. Whether we take 
advantage of our opportunities, or whether we 
allow 55 percent of our State to become worthless 
and unproductive, is entirely dependent on the 
citizens of the State. Most of us do not want 
State paternalism in timber growing, any more 
than in other lines; but unless we treat timber 
growing as a business and give it an equal op 
portunity as regards protection and taxation, the 
future of our cut-over lands will be very uncer 
tain. There is no time to lose. We will need the 
timber supplies before they are available. We 
should start at once. 


Coast Mill Sustains Fire Loss 


SEATTLE, WASH., Sept. 12.—Fire of unknown 
origin completely destroyed the mill of the Dent 
Lumber & Shingle Co., at Berrydale, Wash., 
Sunday morning. The plant, which specialized 
on car material, was equipped with a cireular 
headrig, and had an eight-hour capacity of 
38,000 to 40,000 feet. The fire also burned 
about 750,000 feet of lumber. The loss on the 
mill was $65,000, and on the stock $20,000— 
insured for about one-third. A total of approxi- 
mately 700,000 feet of lumber was saved. The 
company owns a three years’ supply of timber, 
adjacent to the mill property, running about 
50 percent old growth fir and 50 percent second 
growth. The company is owned by F. K. and 
H. A. Dent. 

SPaaeaaeaeaaeaeaasa 
Lumberman’s Daughter Wins Contest 

OGDEN, UTAH, Sept. 12.—Harvey P. Randall, 
manager of the Pioneer Coal & Lumber Co., has 
the prettiest daughter in Utah. His 16-year- 
old daughter, Estella, has been chosen from 
among all the girls in Utah as the prettiest, 
and as a result of being so honored receives a 
free trip to California and $100 for expense 
money. Many of the beauties from all parts of 
the State competed for the title of Utah’s pret- 
tiest girl, and it is considered quite an honor 
for Estella Randall to win the prize. 
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Sessions at Thirty-fourth Annual Concatenation| o! 


Foremost in the record of the thirty-fourth Annual of Hoo-Hoo should be written the word “har- 


mony” and along with it the name of James H. Allen, retiring Snark of the Universe. 


From a back- 


ground of contention and strife, there has come forth a new ritual, positively revolutionary in its changes 


from the old order of things. 


But whatever bickering and difference of opinion may have existed, all 


traces of conflict have been wiped out, and the members of Hoo-Hoo are unitedly in favor of the new 
deal. This shifting from the old to the new has heen accomplished under the steady and guiding hand of 


Mr. Allen. 


That it has been done so thoroughly, amid possibility of great peril and yet with no friction 


at all in the final result, is due to the genius of the Snark as a presiding officer of fine ability and finesse. 
In this fact alone is the best tribute that could be given, touching the masterly administration of the 
executive who has now triumphantly taken his tlace in the House of Ancients. 


{Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WASH., Sept. 16.—Sweeping across 
the broad plains and lofty mountain ranges 
of the American continent, the hosts of Hoo- 
Hoo this week triumphantly descended upon 
Spokane for the most successful annual meet 
ing ever held in the history of the Order. 
From whatever point the sessions may be re- 
garded, they have been a series of uplifting 
achievements. Appropriately enough, they 
began in a house of worship under the in- 
fluence of the christening of a tender babe; 
and from that focal point the influence of 
things spiritual irradiated and dominated the 
deliberations. There was practical work of 
the highest degree. The ritual was changed, 
How broad the scope of the modifications old 


members of the Order will understand when 
they are told that the water used during 
initiation must be uncontaminated and the 
candidate notified that its source is the pure 


recesses. of Mother Earth. Hoo-Hoo in an 
intensely practical way has reaffirmed and 
elaborated its stand on forestry and the mul- 
titude of problems connected with lumbering. 


It has raised its limit of membership to 
99,999. The Order has gone to lengths never 


dreamed of by its founders thirty-four vears 
ago, in blocking out a mission for 
itself. 

While Hoo-Hoo through its voluntary act 
has set out to do a work of spiritual and = pa- 
triotie uplift, the merry prince of the Order 
has lost none of his benign traits, for he is 
still the fun loving, friendly genius of old. 


serious 


The meeting, which today came to a glori 
ous conclusion, brought some hundreds of 
members of the Order into a west Coast city 
truly regal in its natural setting and distin- 
guished far and wide for its hospitality 
Spokane, the ideal convention center of the 
Inland Empire. As an earnest of the wel- 
come, three of the broad thoroughfares were 
gaily decorated, the international motif pre- 
vailing, with American and British colors side 
by side. The sessions were held in the Daven- 
port Hotel, celebrated among the great hotels 
of the world, and reflecting the spirit of the 
oceasion. The lobby bore the insignia of the 
Black Cat, while in a prominent spot, fixing 
the gaze of all who went that way, was the 
replica of a forest fire burning furiously 
against the background of a luminous photo- 
graph. Amid all these scenes of intense life 
and activity, the convention did its work. 
There were dinners and dances and parties, 
automobile excursions, and golf tourneys, en- 
hancing hospitality so profuse that only those 
who have enjoyed Spokane can realize what 
it is. 

This epochal meeting was the thirty-fourth 
in Hoo-Hoo, and the fifth to be held on the 
Pacific coast. It paused in its deliberations 
to pay high tribute to the worth and labors 
of James H. Allen, retiring Snark of the 
Universe, to Henry R. Isherwood, secretary- 
treasurer, and to the parson, Peter A. Simp- 
kin, chaplain of the Order. It elected as 
Snark, A. J. Hager, Lansing, Mich., and it 
chose Kansas City as the meeting place of 
the thirty-fifth annual in 1926. 

Sunday evening at 7:29, the services at St. 
Paul’s M. E. Church were conducted by Chap- 
lain Simpkin, who spoke on ‘‘The Power of 
Brotherhood’’ to a congregation that filled 
every seat. Along the pews were the Hoo- 





Hoo colors in ribbons of blue, gold and white. 
At the christening, which was most impres- 
sive, Mr. and Mrs. Donald H. Clark, of Seat- 
tle, brought forward their son, ten weeks old, 
for the ceremonial, giving the baby the name 
of Donald Rowlee Clark. The godfathers 
were James H. Allen and Bolling Arthur 
Johnson, This christening became a measure 
of the spiritual forces in evidence throughout 
the convention. 


OPENING SESSION 


Monday morning promptly at 9:39, Mr. 
Allen brought down the gavel in the Hall of 
the Doges, proclaiming the convention 
officially open. There was an invocation, then 
the singing of ‘‘America’’ and ‘‘God Save 
the King’? under the leadership of the 
Spokane Hoo-Hoo male quartet and the Twin 
Cities Hoo-Hoo orchestra. Harlen I. Peyton, 
president of the Chamber of Commerce, wel- 
comed the delegates for the city, and E. F. 


nna 








ALLEN, 
Mo. ; 
Newly Elected and Retiring Snark, Respectively 


A. J. HAGER, R ffi « 
Lansing, Mich. ; St. Louis, 


Cartier Van Dissel, for the Pacific Northwest. 
‘¢You must be serious if you want to suc- 
ceed,’?’? said Mr. Peyton. Senior Hoo-Hoo 
Hager made a fitting response. Harry John Mil- 
ler, of Seattle, member of the House of An- 
cients, took the floor to tell how Van Dissel 
once introduced the late Frank B. Cole, who 
was famously bald, as S48. He closed with 
original verse, ‘‘Where the Cattails Grow,’’ 
enjoying much applause. 

Mr. Allen, in preface to his formal report, 
said: ‘Unless we enlarge somewhat our 
scope of Hoo-Hoo, we shall fail somewhat in 
our mission as guardians of the forest.’’ 


Report of the Snark 


In making his report, Snark Allen said, he 
would not deal with statistics and financial mat- 
ters, referring members to the report of Sec- 
retary-Treasurer Isherwood for data of that 
sort. The Snark then referred to the erection 
of the monument of granite at Gurdon, Ark., 
the birthplace of the order. He said that the 
membership of the order is now full and that 
it will be necessary therefore either to increase 
the membership, or limit or change the custom 


of carrying the members after a certain past 
due period. In his opinion if the amount of 
the dues is not paid within thirty days, members 
should be dropped. Referring to the support 
and impetus given to the order by former of- 
ficers, Snark Allen said that the Hoo-Hoo spirit 
had uw great momentum when the present su- 
preme officers took office this year. Referring 
to the work of Parson Simpkin, he said the 
parson is going up and down the highways of 
the nation as a spokesman for the membership, 
preaching that religion is a great undeveloped 
resource available to men of the industry. He 
referred also to the proclamation issued on 
Universal Brotherhood day, Sept. 9, the first 
service of which was held this year. It is 
hoped, he said, that this will bring about think- 
ing by all churches, fraternities, lodges, clubs, 
that will finally bring about a consolidation of 
the good motives of all. 

The social life of the lumber industry, he said, 
is being revamped by Hoo-Hoo. In fifty cities 
there is set up the framework for social enter- 
tainment. The Hoo-Hoo button, he said, means 
the lumber industry, and men are proud of this 
industry, the button serving as a means of: in- 
troduction everywhere within it. Hoo-Hoo, he 
said, does not meddle in polities, but it does 
resent willful, malicious abuse of any of. its 
members, and it is intended to become such a 


well working power that unscrupulous _ poli- 
ticians will fear its influence. Hoo-Hoo, he 


said, permits no illegal act, no appearance of 
law violation, and asks no favors, but urges 
the State and Federal governments to use it 
and its entire machinery for the furthering of 
forest observation. The order, he says, is 
bringing about a change of opinion and _ atti- 
tude of the public toward the industry and men 
within it. If Hoo-Hoo is to attain the influ- 
ence of which it is capable it is necessary that 
it enlarge its membership to at least 99,999, and 
organize at least 249 clubs throughout the 
United States and Canada. With its present 
membership of 9,999 and only 50 clubs seattered 
sparsely throughout the states and Canada, only 
the surface of the lumber industry is being 
scratched. 

In the clubs, he said, all members are study- 
ing through discussion, statistics of the lum- 
ber industry and other basic industries. The 
science directly studied most in Hoo-Hoo is 
forestry, because a knowledge of forestry is 
essential to the carrying out of the program 
of reforestation that Hoo-Hoo is supporting. 
Finally Snark Allen named the following as 
the crystallized purposes of Hoo-Hoo: 

Our Crystalized Purposes 


1. Health, Happiness and Long Life, love of 
one’s fellowman, brings this. To become the 
spiritual background of the lumber industry. 

2. We are for the lumber industry their social 
entertainment committee. As stated above, we 
have the clubs, officers and members anxious to 
serve all lumber associations. 

3. We are pledged to all movements which have 
as their purpose forest perpetuation. 

4. We advocated the Friends of the Forest move- 
ment. We have advocated that State govern 
ments, under their police powers, working in ¢0- 


operation with the lumber manufacturers, assist 
in forest prepetuation. 
5. We have advocated that the fire insurance 


companies become interested in insuring the foresis 
against fire in building schedules of rates and 
standard fire prevention and fire. protection stand- 
ards. : 


6. For better wood utilization we advocated that 
colleges and universities use practical demonstra- 
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tion mills to teach boys and men how to manu- 
facture better lumber. 

7. We are advocating that the Clarke-McNary 
law be amended so that the money appropriated 
annually to buy timber.land, be changed so that 
the money so appropriated be used to pay the 
vendor interest at 4 percent on the purchase price 
and the vendor to receive his principal from the 
Government out of the first timber sold. This 
money would buy lands 25 times as fast as the 
present system, 


The Snark then made the following recom- 
mendations : 


That the Senior Hloo-Hoo be encouraged at all 
times, provided he has rendered great service to 
Hoo-Hoo to expect to become the Snark of the 
Universe. 

That an auditing committee of three, all resi- 
dents of within fifty miles of St. Louis be ap- 
pointed and authorized to audit the books of the 
order and assist the secretary-treasurer in system- 
atizing his records so that a monthly statement 
muy be got out to the Snark and comprehensive 
reports made on the affairs of the Order. 

That the Bulletin be systematically arranged, 
having a fixed and well known space for the secre- 
tury-treasurer, for the Chaplain and for the Su- 
preme Nine. 

That the drive for membership be made in less 
spectacular manner and with more dignity. 

That the Concatenated Order of Hoo-Hoo which 
is continuously advocating “own your own home,” 
buy. and own its home quarters. 

That all members put forth great efforts to stop 
small chatter of one member again another, and 
while maintaining freedom of speech avoid heated 
discussions. 

That a blanket bond be secured covering the en 
tire office force of the Order. 

That in order to amend, modify, or change the 
present bylaws of this Order, first, it must be done 
in an annual convention assembled; second, in 
order to change the bylaws, it be required that 
two-thirds of the votes be cast, each State voting 
to be allowed as its number of votes the actual 
number of members it has in the Order in good 
standing at the time of the convention. 

That this convention clarify the relationship of 
the department of the Hoo-Hoo government so that 
it may be well understood that the Snark and the 
remainder of the Supreme Nine are the executive 
body. 

That the Annual is the only legislative body 
the Order has. 

That the House of Ancients is judiciary, or 
supreme court of the Order from whose decision 
there is no appeal. 

As recommendation 10, Snark Allen proposed 
the query whether the Order might not appoint a 
small commission to investigate the subject of 
forestry, naming several phases of the investiga- 
tion that might be undertaken. 

In conclusion he said it had been a pleasure 
to him to serve the order and he complimented 
members of the Nine, the Vicegerents and other 
officers who had generously codperated with 
him. The secretary and treasurer and his office 
force, he said, have been as efficient as could 
be expected in view of the great volume of work 
and the small force to perform it. 


Report of Secretary-Treasurer 

Introducing the secretary, Mr. Allen asked 
Mr. Isherwood to give a general outline, since 
typewritten copies of the report were avail- 
able. The secretary said the goal of 9,999 
was already won, representing the finest man- 
hood that could be realized. 

Stating that the year just closed was the 
most successful during his administration, 
surpassing all previous years in number of 
new members, clubs formed and various other 
factors, Mr. Isherwood gave a general sum- 
mary as follows: 


New members initiated Sept. 5, 1924, to 


RIOD s he ORR aie one Rik Ee OMA ie BUR 2,232 
PCR OI oe eee ter oan aetna Meme ee ee 91 
PRCIRU OED: FOMBCMCED oko 6 60 eo 0 ibd be K ow 0% 481 
Members paid dues to Sept. 9, 1925........ 6.385 
Fronorary Fife members... <0... cscs cece cs 222 
EROROLGNY INOHINCES «oc i cos seckin ken ues 5e 
Members paid dues to Sept. 9, 1924........ 815 

IUD 9-6. k Oe EW Eo AE le we or 10,381 


We closed our records Sept. 8, 1925, with all 
obligations paid and a cash balance of $3,804.06. 
3alance in Hoo-Hoo benefit fund, Sept. 5. 

924 5 


y Po eee ORT EET. eo 
Premiums deposited in fund from Sept. 
o, 1924, to Sept. 8, 1925. ......00- 7,900.79 
Interest earned on bank balance....... 84.47 
TROHEE: oo Sided Raia Sd ale wi ildiaeeek eae eee 
38 death claims paid........ $3,800.00 
Expenses paid (charge on tele- 
graph transfer) ........ 1.40 3,801.40 


Balance on hand, Sept. 8, 1925....$ 7,520.85 


It is my belief that Hoo-Hoo at 
this Annual meeting has enacted 
constructive changes of greater 
consequence to the Order and has 
advanced further than any similar 
gathering in the last twenty years. 


—Frank Trower, No. 12835. 





The remainder of the report of the seere- 
tary-treasurer was devoted to recounting de- 
tailed activities, during which he took ocea- 
sion to pay high tributes to members of the 
Supreme Nine, the Counselors, the Vicegerent 
Snarks, the Chaplain, to the lumber trade 
press, and to the various lumber associations 
that have displayed such keen interest and 
given such valuable support to the activities 
of Hoo-Hoo. He outlined some of the arduous 
work at international headquarters that has 
been so well handled by the limited foree at 
his disposal. An especially interesting fea- 
ture of his report was that devoted to his re- 
sponse from Hoo-Hoo clubs to an appeal for 
contributions for the relief of tornado suffer- 
ers in the Mississippi Valley in March. The 
response was rapid and generous, twenty clubs 
contributing $5,230. Mr. Isherwood discussed 
the work of the Hoo-Hoo clubs and the 





HARRY T. KENDALL, HOUSTON, TEX.; 
Elected Senior Hoo Hoo 


‘*Friends of the Forests,’’ which took such an 
active part in the observance of forestry 
week, 

The members were enthusiastic in their 
praise of the splendid record made by the 
Order as brought out in the exhaustive report 
given by the secretary-treasurer. 

Parson Simpkin gave an account of his 
stewardship, and was followed by members of 
the Supreme Nine. 

In announcing committee appointments, the 
Snark said, ‘‘My selections are not of the 
rubber stamp variety. We want work that 
will advance the Order at least ten years.’’ 

This closed the formal session. Adjourn- 
ment was taken amid a good natured uproar, 
for at that moment Al Porter marshalled his 
Kandy Kid Kaddies in front of the rostrum, 
introducing the bevy of handsome young 
women to the expectant Hoo-Hoo’s. During 
the noon hour there was a joint luncheon of 
the Supreme Nine and House of Ancients, Mr. 
Allen presiding. Also in the Isabella Room 
there was luncheon for visiting ladies. 


Osirian Cloister Initiates Twenty-eight 


Monday afternoon at 3:39 the Osirian Clois- 
ter, C. D. LeMaster, of Fresno, presiding 


of Hoo-Hoo a Series of Uplifting Achievements 


as High Priest of Osiris, initiated twenty- 
eight candidates. 

Monday evening a gathering of more than 
500 Hoo-Hoo and ladies in the Marie Antoi- 
nette room ushered in a series of brilliant so- 
cial events. It was a dinner and dance under 
the direction of the Cloister. The big ecard 
for the evening was announced by Mr. Le- 
Master as Madame Felina Cateuss, Catawba, 
Russia, rendering ‘‘On Top of the Fence.’’ 
A richly gowned artist of vast proportions 
and majestic mien came down the stage and 
sang in a clear soprano, drawing an encore 
and a bouquet of cattails from J. P. Austin, 
of the AMERICAN '[LUMBERMAN, amid laughter. 
The second encore was rewarded with a fine 
Havana. ‘‘Thank you,’’ said the recipient in 
a deep bass voice. It was a clever impersona- 
tion by Herbert J. Anderson, of Portland, Ore. 

Mr. LeMaster spoke seriously on ‘‘The 
Ideals of the Osirian Cloister,’’ and Parson 
Simpkin on ‘‘The Legend of Osiris,’’ elo- 
quently depicting the higher life known to 
the Egyptians before the time of Moses. The 
Twin City Hoo-Hoo orchestra came into ae- 
tion, providing musie for a gay and happy 
throng until midnight. 


TUESDAY MORNING 


Tuesday morning, two closely related sub- 
jects, ‘‘ Value of the Loeal Hoo-Hoo Club’’ 
and ‘‘Why Hoo-Hoo Is Going Over So Big in 
Vancouver, B. C.,’’? gave an intimate trend to 
the session. First was Sam P. Johns, newly 
elected president of the Hoo-Hoo Club of Se- 
attle, numbering, 230 members, all of them 
active and calling one another by given 
names. ‘*‘We have manufacturers, whole- 
salers and retailers, who formerly met sepa- 
rately,’’ said he. ‘‘ We find that men ean get 
together much more easily on a basis of mu- 
tual confidence if they know their front 
names. Our club is successful in radiating a 
wonderful trend of good fellowship.’’ 

J. A. Edgecumbe, Vicegerent Snark for 
Vancouver district, told of the decision to re- 
vive Hoo-Hoo there, remarking humorously 
that ‘‘shingles were the first board of eduea- 
tion.’’? Hoo-Hoo could not, have been revived 
in Vancouver except for the support of Bill 
Tomlinson, Col. James Lightbody and others. 
Success was due to the fact that they knew 
the purposes and ideals of Hoo-Hoo, includ- 
ing efforts to ‘‘save the forests’’ on both 
sides of the line. At the first concatenation, 
March 27, they had to reinstate three mem- 
bers to get the necessary nine. ‘‘We will 
have a membership of 250, one of the livest, 
if not the livest, among the Hoo-Hoo elubs. 
There are a lot of things we can do and we 
ure going out to do them.’’ 

Mr. Allen commented that ‘‘This is the 
greatest report ever made to Hoo-Hoo.’’ 


Kk. D. Kingsley, Portland, president of the 
West Coast Lumbermen’s Association and 
Vicegerent Snark for the Portland district, 
spoke on ‘‘Faets Concerning the Lumber In- 
dustry.’’ He raised a laugh by saying that 
recently a fir manufacturer was immensely 
cheered on being told by a fortune teller that 
he would meet with financial reverses—for if 
reverses didn’t come soon, he would be bust- 
ed. He continued: 


Looking over facts in the fir industry, any econ- 
omist will tell you we have a sellers’ market. For 
once the economists are wrong. It has been a 
buyers’ market all this year. In the face of facts 
tremendously strong in their favor, west Coast 
manufacturers generally speaking are unhappy and 
some even distressed. But I am not here to dis 
pense gloom. The west Coast will get out of it all 
right, and get on a sound foundation of produc 
tion, selling and service.”” Mr. Kingsley reviewed 
such problems as fire, taxation of timber, logged- 
off lands, and capital stock taxes, which last he 
criticized as class legislation. Referring to Hoo- 
Iloo. Mr. Kingsley suggested that it ought to 
reach out for things really worth while, conclud- 
ing: I understand the membership is rapidly ap 
proaching the maximum. Is the membership what 
it ought to be? Have we built as well as we 
might ? Can we build still better, and become 
stronger and greater? The questions should be 
pondered and deep thought and study given to 
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J. A. EDGECUMBE, A. A. HOOD, 
Vancouver, B,C Minneapolis, Minn 


Jabberwock Custocatian 


those things which might make for a greater and 
better Tloo-Hoo. 

The address was referred to the resolutions 
committee for appropriate action. 

“«The Business Man’s Part in Forestry’? was 
developed by C. M. Granger, United States dis 
trict forester, of Portland. ‘¢The conservation 
child of Hoo-Hoo,’ oa 
kitten. It is a great big cat, and from the 
noise it made during American Forest Week, ii 
is a cat that will keep the neighbors awake until 
forest conservation comes fully into its own. 
No organization is better fitted to bring this 
about than is Hoo-Hoo.’’ 

At the close of Mr. Granger’s paper, a motion 
was passed instructing the resolutions committee 
to draft a resolution endorsing the work of 
Col. W. B. Greeley and the Forest Service. 


he said, is no longer a 


Speaks on Hoo-Hoo Ideals 


The announcement was made that Hoo-lHoo 
would have the honor of naming the chairman 
for American Forest Week. 

The next speaker on the program was T. A, 
Sparks, of the Theo. A. Burrows Lumber Co., 
Winnipeg, Man., who added an international 
aspect to the session. He spoke briefly, but 
forcefully on the subject of ‘* Hoo-Hoo Ideals. ’’ 
He commented on the Hoo-Hoo membership in 
Canada, stating that since his election to the 
Supreme Nine, the Too-Hoo membership of all 
Canada has increased from 25 to nearly 500. 
He took no credit himself for this growth ex 
cept in his ability to appoint such able assistants 
as Brother Edgeecumbe, of Vancouver, and 
Brother Griesenger, of Windsor, Ont. 

Hoo-Hoo is essentially a service organization, 
continued Mr. Sparks. J know of no line of in 





RODMAN HENDRICKSON, SAN FRANCISCO, 
Elected Junior Hoo-Hoo 


dustry in which men should be more capable of 
rendering service than in the lumber industry. 
During the war we served our country in an un 
selfish way. During peace let us serve our fellow 
Jumbermen and we will have gotten the spirit of 
Hoo-Hoo, the only common meeting ground of the 
industry. In our own sphere of lumbermen it) will 
pay big dividends in the friendship gained, the 
confidence restored in your fellowmen and in the 
joy of service. And when we broaden this servic: 
aus we have an opportunity to do in our campaign 
for forest conservation we are doing a service for 
posterity. Ideals should be a part of our person 
ality and an expression of our inward character. 
Ideals can not be separated from the character of 
those expressing them, Visions of service must 
transfigure our daily tasks, 


‘*frouble, Trouble; Boil and Bubble’’ 


The next speaker was Roy A. Dailey, manager 
north coast district, of the Nuational-American 
Wholesale Lumber Association, who weleomed 
Hoo-Hoo to the annual in the name of. that 
organization. 


Mr. Dailey said that he realized that it} was 
unnecessary before a gathering of representative 
Jumbermen to point out the increasing importance 
of the wholesale distributers in this industry. The 
eight hundred members of his organization alone, 
he said, marketed annually over twenty billion feet 
of Jumber, approximately one-half of the amount 
produced in the United States. As there are many 
Wholesalers not affiliated with that organization it 
is safe to estimate, he said, that fully 75 pereent of 
the lumber manufactured is marketed through 
wholesalers. 


In the main Mr. Dailey devoted his time to oa 
discussion of controversies that arise in the lumber 











C. D. LeMASTER, I. J. ANDERSON, 
I'resno, Calif. ; Portland, Ore. ; 





and return the duplicate for the wholesaler’s record, 
Mr. Dailey explained that until the customer signed 
and returned the acknowledgment there is no con- 
tract. The order acknowledgment form should of 
course have on it full reference to the grading rules 
and conditions of sale as adopted by the lumber 
association under whose grades and rules the stock 
is manufactured. The terms of payment, routing, 
the description of stock ete., also should appear 
on the ackuowledgment. Before this order acknowl- 
edgment is mailed out it should be very carefully 
serutinized and all chances of misunderstanding 
eliminated, all ambiguity cleared up. It) should 
be made “fool-proof and crook-proof.” 

If it is necessary to make the matter clear, a 
sketch of the material order should be placed = on 
the acknowledgment. Some shippers, he said, make 
a practice of keeping a clause book containing 
clauses, Which when added to the order, clarify the 
meaning and eliminate the possibilities of misunder- 
standing. 

It is often said, Mr. Dailey remarked, that buyers 
will not sign and return the acknowledgment of 
this sort. Experienes of members of the north coast 
district, however, who are using this system, show 
that 92 percent of these order acknowledgments are 
returned to them. Sending a self-addressed stamped 
envelope for the return increases the proportion 
returned, 

Litigation Resorted to Only in Extreme Cases 

Another source of business disputes, he said, is 
lack of tact. Ile then cited examples to show that 
in the absence of deliberate intention to defraud, 
it is advisable to take complaints in good part and 
avoid antagonizing the customer who complains. 


In cases of disputed accounts, the speaker said, 
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A. L. PORTER, J. M. BROWN, 
Spokane, Wash. ; Spokane, Wash. ; 


PROMINENT HOO-HOO ACTIVE IN PROCEEDINGS 


industry and their causes, as well as methods of 
avoiding such disputes. His experience has taught 
him, he said, that the main causes of dispute are 
selfishness, misunderstanding, and lack of tact. Ie 
said he would not discuss selfishness in) business 
because selfishness—-—grecd——is a sin that is at the 
bottom of a very large percentage of the troubles 
that oceur in both personal and business affairs. 
The only way selfishness can be eliminated, he said, 
is through pointing the way to benefits derived from 
a more generous attitude and the spirit of fair 
play between buyers and. sellers in the business 
world. 
Losses Due to Faulty Contracts 


Many misunderstandings in the trade are due to 
ignorance of customs in effect in the industry. It 
is surprising, he said, how little some business men 
know about the existing customs of the trade. Most 
of the troubles that arise in connection with busi- 
ness transactions, he said, are due to loose or faulty 
contracts. While a Jumberman in making a pur 
chase of real property will examine the title and 
take all the precautions necessary to secure his 
rights, he will in the sale of lumber ignore all these 
precautions, even though the amount involved. is 
much greater, 

In view of the looseness that prevails in the 
methods of selling lumber, Mr. Dailey said, the 
wonder is that more disputes did not arise. He 
recommended that when an order is received from 
a customer, either direct or through a salesman, 
the acknowledgment should be written up in tripli- 
cate, of which the wholesaler should keep a copy 
and sign the original and duplicate and send them 
back to the customer with the request that he sign 


litigation is*resorted to only in extreme cases. The 
trouble and expense involved commonly outweigh 
the benefits realized even when a suit is won. More 
and more, he said, business men are turning to 
arbitration as a means of settling trade disputes. 
Mr. Dailey then told of the work in arbitration 
that has been done by the National-American asso 
ciation. Arbitration, he said, is not a new thing, 
but has been in existence and use for hundreds of 
years and now in many States arbitration awards 
are legalized and given the force of judgments. 
Last year, he said, 325 cases were arbitrated 
through his association, the amount of money in- 
volved in these cases being something over $200,000. 
With members of that organization arbitration 
with other members, or with members of any other 
recognized trade organization is | compulsory. 
Finally, the speaker said he believed that the day 
would come when every lumber contract would 
contain the following clause : 

“Any dispute arising under this contract shall be 
determined by arbitration under the rules of the 

association.” 

‘¢Protecting Our Forests,’’? was the subject 
assigned to A. W. Laird, general manager Pot- 
lateh Lumber Co., Potlatch, Idaho. It was por- 
trayed in a masterly manner, drawing from Mr. 
Allen the comment that the big men of the 
West were the ones to handle the problem of 
forest protection. 

George M. Cornwall, Portland, Ore., closed 
the session with an address on ‘‘ Unsolved Prob 
lems of the Lumber Industry.’’ 
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Concatenation Tuesday Evcning 


Tuesday evening at 8:09, the members of 
Hoo-Hoo assembled in the Marie Antoinette 
Room for a coneatenation. There was a class 
of thirty kittens and eight reinstatements. The 
light effects were beautiful, novel and inspiring, 
and the work was done faultlessly, bringing 
forth praise from everyone who saw it as the 
best ever put over. The officiating team for 
Spokane district is made up as follows: Snark, 
R. L. Bayne; Senior Hoo-Hoo, W. G. Ramshaw ; 
Junior Hoo-Hoo, A. Grantham; Bojum, D. C. 
Spoor; Scrivenoter, C. A. Bartleson; Jabber 
wock, Ed L. Rowles; Custocatian, Gordon R. 
French; Arcanoper, Lee Smith, and Gurdon, 
b. R. Gleeton. 


WEDNESDAY MORNING 


Preliminary to the opening session there was 
a breakfast attended by twenty-five members of 
Hoo-Hoo, including Vieegerents, Snarks end 
delegates from various Hoo-Hoo clubs. Harry 
Partridge, of Minneapolis, presided and George 
Burgoyne, of Chicago, officiated as secretary. 
Suggestions tendered were subsequently placed 
before the proper committees. Snark Allen 
spoke briefly, directing attention to a handsome 
cup to be awarded annually to the Hoo-Hoo 
club scoring highest in a contest for points. 

At the convention there was a splendid ad- 
dress on ‘‘Selling Conservation’’ by I. N. Tate, 
assistant manager Weyerhaeuser Sales Co., 
Spokane. Herbert A. Templeton, president 





Kk. D. KINGSLEY. 
Portland, Ore. ; 


ANDREW MacCUAIG, 
Spokane, Wash. : 


Custocatian—Arthur A. 
Minn. 

A. canoper—AFin Schwager, Seattle, Wash. 

Guidon—W. W. Brock, Miami, Fla. 

The nominations ¢committee consisted of R. A. 
Hiscox, L. D. May, R. J. Williams, J. A. Edge- 
cumbe, Harry L. Folsom, H. J. Anderson, H. D. 
Foote, Louis F. Burgess and Ernest A. Ehlert. 

The first act of the new Snark, after a neat 
speech asknowledging his election, was to re- 
appoint Peter A. Simpkin, chaplain. 

Arthur Cook praised the work of Secretary 
Isherwood, calling him to the rostrum and pre 
senting a bouquet of roses. The secretary re 
sponded feelingly. 

The final act of the session was to raise the 
limit of membership from 9,999 to 99,999) on 
motion of Mr, Allen. 

WEDNESDAY NOON 

Rarely, if ever, has there been such an instal 
lation as that when Jim Brown delivered the 
gavel of the Hoo-Hoo Club of Spokane to Ed. 
L. Rowles, incoming president. It was a noisy, 
rollicking luncheon in the Hall of the Doges, 
putting the splendid Spokane hospitality at its 
very peak. It was a mixed party, attractive, 
almost bewildering in its display of talent and 
beauty. Time after time the count of nine, 
‘*By the tail of the great black eat’? rang out 
in riotous enthusiasm over what was taking 
place. Jim, returning gracefully though stren- 
uously, had a package for everybody. He made 
the ladies sing ‘‘ Jingle Bells’’ while the men 
roared away on ‘*The Old Gray Mare.’’ He 


Ilood, Minneapolis, 





A. W. LAIRD. R. L. BAYNE, 


Potlatch, Idaho: Spokane, Wash 


PROMINENT HOO-HOO ACTIVE IN PROCEEDINGS 


Western Retail Lumbermen’s Association, Port 
land, Ore., spoke on ‘Good Will, Work, Fellow 
ship.’’ 

Iixtensive changes in the ritual were consid 
ered and approved point by point, David Wood 
head, of Los Angeles, Calif., reading the text. 

Resolutions Adopted 

Resolutions were adopted as follows: 


Opposing the Federal capital stock tax and ure 
ing its repeal, notification of this being made by 
hight letter to Frank G. Wisner, president National 
Lumber Manufacturers’ Association, Laurel, Miss. 

Pledging Hoo-Hoo to immediate action to carry 
forward a just and effective national forest policy. 

Favoring forestry schools. 

As to roof covering, opposing diseriminatory 
practices in insurance and condemning untruthful 
advertising. 

Expressing appreciation of Spokane hospitality. 

Speoking in affectionate appreciation of Chap 
lain Simpkin. 

Favoring official and individual effort to increase 
legislative appropriations to fight forest fires. 


ELECTION OF OFFICERS 
The report of the nominations committee, 
Which was unanimously and enthusiastically 
adopted, follows: 


Snark of the Universe—Alton J. Hager, Lansing, 
Mich, 
r Scnior Hoo-Hoo—Harry TT. Kendall, Houston, 
CX, 


Junior Heo-Hoo—Rodman 
Francisco. 
Boium—RB. F. Howe, Boston, Mass. 
Ncrivenoter—Theodore Sparks, Winnipeg, Man. 
Jabberwock—J. A. Edgecumbe, Vancouver, B. C. 


Hendrickson, San 


Lrought up the men who had done the work to 
make the thirty-fourth meeting of Hoo-Hoo 
a stupendous success—Al Porter, Dave Spoor, 
George Duffy, R. L. Bayne, Billy Ramshaw and 
Andy MacQuaig. He permitted BK. F. Cartier 
Van Dissel to make a speech to the ladies. There 
was music by the superb Hoo-Hoo quartet 

Messrs. Fitch, Masterson, DeVoe and Smith; 
and back of them was the Twin City orchestra 

Messrs. McCune, “Thornquest, Oukens, Davis, 
Widergren, Nelson, Nielson and Campbell, 
under the graceful and easy leadership of Stan 
ley F. Staples. They brought up front H. L. 
Canfield, of Woodstock, Ont., and made him 
sing ‘‘My Baby,’’ to the joy of the crowd. 

Charley Call, of St. Louis, arose to say that 
visiting Hoo-Hoo would go to Vancouver, B. C., 
and then Jim Brown read a telegram from 
Perry Roe saying they had to be there next 
Monday. 8S. S. Waterman invited them to Ta 
coma Saturday; ‘‘ Hoot Mon’’ Lightbody to 
Victoria Sunday; Sam Johns to Seattle Tues 
day; H. J. Anderson to Portland ‘‘for the rest 
of the week.’’ Mr. LeMaster asked them to 
drop in at San Francisco and Dave Woodhead 
said he’d delight to show them the California 
brand of hospitality at Los Angeles. 

It was sure a great installation of officers. 
When Ed finally got the gavel away from Jim 
he announced that he’d be running the Spokane 
Hoo-Hoo Club for a year with the aid of Al 
Hager, Snark of the Universe. 














H. R. ISHERWOOD., 
St. Louis, Mo.; 
Secretary-treasurer 


ALVIN SCHWAGER, 
Seattle, Wash. : 
Arcanoper 


WEDNESDAY EVENING 


For the annual banquet of Hoo-Hoo, the main 
floor and galleries of the Marie Antoinette room 
were thronged with one of the gayest parties 
the West has staged in recent years. Promptly 
at 6:29 there began a program of continuous 
vaudeville deluxe, lasting until 8:59. The per- 
formers included the Lest talent of the Daven 
port and the most popular numbers featured the 
Black Cat. 

At the proper moment Bolling Arthur John- 
son, Seer of the House of Ancients, conducted 
the ceremonial of embalming James H. Allen, 
retiring Snark, presenting him with the emble- 
matic ring. Mr. Allen responded in a speeeh 
vibrant with true oratory as he recounted the 
spiritual values of the Annual. Col. James 
Lightbody, who for twenty years has_ sent 
heather from Scotland to the Annual, was pres 
ent for the first time, making presentations in 
person to Mrs. LeMaster and Mrs. Allen, wives 
of former Snarks. Hach of the ladies responded 
graciously, Mrs. Allen saying, ‘‘If there is a 
sadness in saying farewell to this annual meet 
ing in a city of glorious hospitality, it is soft 
ened by the knowledge that never will there be 
another opportunity for another man to go to 
another Hoo-Hoo convention all alone.’’ 

At this point there was a movie of the observ- 
ance of Forest Week in Lansing, Mich., by the 
Friends of the Forest, showing active participa- 
tion by Mr. Hager, newly elected Snark. When 
the lights came on again the floor was cleared 
and the merry prince held sway among the 
dancers who brought the thirty-fourth annual 
to an enjoyable and appropriate close. 





THEODORE A. SPARKS, WINNIPEG, MAN.; 
Elected Scrivenoter 
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Sept. 22—-Minnesota Loggers’ Association, West Hotel, 
Minneapolis, Minn. Annual, 


Sept. 22-24—Southern Logging Association, Roosevelt 
Hotel, New Orleans, Lu. Annual. 


Sept. 24—New Jersey Lumbermen’s Association, Hotel 
terkeley-Carteret, Asbury Park, N. J. Fall meeting. 

Sept. 26—East ‘Texas Mill Managers’ Association and 
Tri-State Mill Managers’ Association, Hotel Youree, 
Shreveport, La. Joint meeting. 

Sept. 28—American Forest Week Committee, Washing- 
ton, D. C. General meeting. 

Sept. 29—-Mississippi-East Louisiana Sawmill Managers’ 
Association, Morton, Miss. 

Sept. 28-Oct. 2—National Safety Council, Cleveland, O. 
Annual safety congress. 


Oct. 1-2--Washington State Forestry Conference, Seat- 
tle, Wash. Annual. 

Oct. 2—Lumbermen'’s Golf Association of Memphis, 
Colonial Country Club, Memphis, Tenn, Annual 


tournament. 

Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Wushington, D. C. Annual. 

Oct. 14--Buffalo Lumber Dealers’ Association, Buffalo, 
N. Y. Annual. 

Oct. 20—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. 

Oct. 28—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Patton Hotel, Chattanooga, Tenn. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 

Oct. 28-31—Pacific Logging Congress, 
Seattle, Wash. Annual. 

Oct. 30-31—California Retail Lumbermen’s Association, 
Fresno, Calif. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 12—North Carolina Pine Association, Charleston, 

S. C. Semiannual meeting. 


Olympic Hotel, 


Noy. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 

Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual, 

Dec. 7-8—National Lumber Manufacturers’ Associa- 
tion, Jacksonville, Fla, Quarterly meeting of 
directors. 

Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 

tion, Kansas City, Mo. Annual, 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 

Association, Edgewater Beach Hotel, Chicago. An- 


nual, 
Feb. 18-20, 1926—Western Retail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portland, Ore. Annual 


institute. 
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State Forestry Conference Program 


SEATTLE, WASH., Sept. 12.—In issuing a eall 
for the fifth annual State forestry conference, 
to be held here Oct. 1 and 2, Hugo Winken- 
werder, chairman, recites that through its past 
efforts the conference has succeeded in getting 
under way a real reforestation program for 
the State. Since the foundation has been laid, 
it is hoped that this year’s conference will 
definitely start the work of reforestation. Mr. 
Winkenwerder says the problem will not be 
solved effectively unless Federal, State and 
private agencies all do their share. Federal 
and State agencies have made a good beginning. 
The chief obstacles to the reforestation of pri- 
vate timber lands are: (1) The great risk oc- 
casioned by forest fires; (2) the present system 
of taxing young growing forests; and (3) re- 
search work that will lead to more definite 
knowledge pertaining to reforestation methods 
and more thorough utilization of forest prod- 
ucts. Hence, the work of the conference will 
be concentrated on those three matters. 


Among the topics to be discussed will be for- 
est fire legislation, the relation of the Clarke- 
MeNary act to the State of Washington, the 
need for State-supported research in forestry, 
needed changes in State forest policy, and need 
of reform in forest taxation laws. Members of 
the conference who will take part are George 
C. Joy, State supervisor of forestry; R. L. 
Fromme and W. G. Weigle, United States For- 
est Service; E. B. Chinn, Loggers’ Information 
Association, Seattle; H. M. Granger, district 
forester, Portland, Ore.; Clark V. Savidge, 
State land commissioner; Norman G. Jacobson 
and E. T. Allen, Western Forestry & Conserva- 


tion Portland; Thornton T. 


Association, 
Munger, director Pacific Northwest Forest kx- 
periment Station; Charles W. Saunders, Seat- 
tle, chairman house committee on forestry; J. 
W. Shaw, Vancouver, Wash., chairman senate 


committee on forestry; Frank H. Lamb, Ho- 
quiam, Wash.; J. KE. Calder, Montesano, Wash. ; 
J. J. Donovan, president State Chamber of 
Commerce and vice president Bloedel Donovan 
Lumber Mills, Bellingham; C. S. Chapman, 
Weyerhaeuser Timber Co., Tacoma; Arthur 
3evan, secretary, Seattle; Frank J. Laube, de- 
partment of economics University of Washing- 
ton; John A. Homer, Seattle; J. T. S. Lyle, 
Tacoma. The presiding officer will be L. T. 
Murray, West Fork Logging Co., Tacoma. 
As one of the most important parts of the 
program the conference will consider a proposed 
reforestation measure for the State of Wash- 
ington, in the form of a bill for introduction 
in the legislature. This bill will be read by 


Mr. Bevan, and an analysis given by Prof. 
Laube, Mr. Homer and Mr. Lyle. Mr. Allen 


will conduct an open forum on taxation. 


Buffalo Dealers’ Annual 

Burra.o, N. Y., Sept. 14.—The Buffalo Lum- 
ber Dealers’ Association will hold its annual 
meeting and election on Oct. 14. The date has 
been postponed one week, owing to the retail 
lumbermen’s convention in Washington, which 
members of the local association desire to at- 
tend. 


To Hold Logging Congress in Tent 

SEATTLE, WASH., Sept. 12.—At a meeting of 
the board of directors of the Pacific Logging 
Congress at the Olympic Hotel, here, Aug. 22, 
it was determined to hold the deliberations of 
the Congress in a tent enclosure adjoining the 
large tent in which the logging machinery 
show’s main exhibit: will be staged. 

A. Whisnant, secretary of the congress, an 
nounces that it will be heated, well lighted and 
comfortable, and equipped with a canvas cov- 
ered floor, extra canvas sides and ceiling. The 
exhibitors in the machinery show will codperate 
with the congress in closing the show in the big 
tent while the congress is in session. During 
the two hours noon intermission and after the 
congress closes at 4 o0’clock in the afternoon, 
the machinery show will run wide open. 

Great interest is being taken in this exhibit 
by manufacturers of logging machinery, equip- 
ment and supplies and practically all of the 
large companies have already secured space and 
are making plans for an extensive exhibit of 
their products. 


Upper Peninsula Loggers Elect 


HouGHTon, Micu., Sept. 14.—At the annual 
meeting of the Upper Peninsula Loggers’ Asso- 
ciation, held here at the Douglas House last 
Saturday, the old officers were reélected as 
follows: 

President— FE. J. Case, Donken, Mich. 

Vice president—T. R. Ward, Ewen, Mich. 

Secretary-treasurer—C. Hl. Lang, Houghton, 
Mich. 

Reports showed that there are plenty of men 
available for work in the woods and that as a 
result there has been no change in the wage 
rate paid. 
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Campaign to Increase Wood Box Use 

MINNEAPOLIS, MINN., Sept. 15.—Fifty lum- 
bermen and wood box manufaeturers who at- 
tended a regional meeting in Minneapolis last 
week of the National Association of Box Manu- 
facturers resolved to join in the nation-wide 
movement designed to stimulate use of wood 
containers among shippers. 

A campaign has been outlined which calls for 
informing shippers of the advantages of using 
wood boxes as a means of preventing losses. 
Stickers, which read ‘‘This Order Must Be 


Shipped in Wood Boxes,’’ have been prepared 
in books to be Jeft with buyers. Use of these 
stickers would stipulate the type of packages 
and emphasize the advantages of shipping in 
more stable containers, according to the manu- 
facturers. 

Use of substitutes for wood boxes, according 
to speakers at the meeting, has resulted in 
losses. Yet the substitutes have gained in popu- 
larity to such an extent that aggressive methods 
must be used by the wood box makers to protect 
their business. Therefore, the campaign was 
adopted, the speakers pointed out. Out of 250 
boxes shipped out today in the trade, only 100 
are wood, according to speakers at the meeting. 

Safety by shipping in wood boxes and protee- 
tion to the buyers is the slogan to be laid before 
the shippers in this movement. 


Weekly Barometer in New Form 

MEMPHIS, TENN., Sept. 15—The weekly 
barometer showing the trend of hardwood pro- 
duction, sales and shipments, which is issued 
by the Hardwood Manufacturers’ Institute, is 
appearing in a new form. It is now carrying 
a barometer which shows the production, order 
and shipment figures at a glance, as well as 
carrying the detail of the reports received. It 
compares favorably with all reports of this 
nature that are issued by other organizations. 
Between 117 and 125 units are now reporting 
for this feature of the statistical service of 
the institute. 


Louisiana Retailers Hold Annual 
[Special telegram to AMERICAN LUMBERMAN] 
NEW ORLEANS, La., Sept. 16.—At its annual 
meeting held today in the rooms of the New 
Orleans Lumbermen’s Club, the Louisiana Re- 
tail Lumber Dealers’ Association reviewed the 
year’s activities, discussed plans for the coming 
twelve months and elected the following officers: 
President—R. J. Abbott, J. W. 
Co., Baton Rouge. 
First vice president—M. I. 
ber Co.) New Orleans. 
Second vice president—-S. J. 
rive Lumber Co., Pineville. 
Treasurer—D. Beach Carre, W. W. 
New Orleans. 
Secretary—F, L. 
Lake Charles. 
Directors (including the officers above)—J. 
Carroll, Carroll Lumber Co., Alexandria; J. | 
Vetter, St. Bernard Cypress Co., Arabi: W. 4 
Robinson, Robinson-Slagle Lumber Co., Shreveport ; 
I). Knoop, Otto Knoop Lumber & Realty Co., 
New Orleans: Paul Nohe, St. Germain-Nohe Lum- 
ber Co., Jennings ; R. F. Lorio, LaRose Lumber Co., 
Lockport; G. L. Cline, Cline Lumber & Manufae- 
turing Co., Shreveport. 


Darling Lumber 
Rhodes, Delta Lum 
Dauterive, Daute- 
Carre Co., 


Peters, Louisiana Western Co., 


. 


> 


President Harry D. Knoop called the meeting 
to order at 11 a.m. Roll call by Secretary F. L. 
Peters revealed a representative attendance. 
Reports of officers and other routine business 
followed in regular order. N. P. Brown, who 
represented the association at the Hoover stand- 
ardization conference in Washington last May, 
reported on the work of the meeting. Atten- 
tion was called to the address of Franklin 
Dickey as published in the AMERICAN LUMBER- 
MAN of Aug. 22. Secretary Peters was requested 
to ask the AMERICAN LUMBERMAN for 75 copies 
of the issue, for distribution to the membership. 

Claude Hortman was elected the association’s 
representative to the National Retail Lumber 
Dealers’ Association, to succeed W. A. Robin- 
son, who served in that capacity through the 
current year. 

Discussion of plans for the coming year re- 
sulted in a decision to hold four general meet- 
ings at three month intervals, the exact dates 
to be fixed later. The first will be held at Lake 
Charles, the second at Alexandria, the third in 
Shreveport, and the fourth will be the annual, 
at New Orleans. It was voted also to hold the 


annual in November hereafter, instead of Sep- 
September is the busy season for 


tember. 











red 
Lese 
y in 
inu- 


ling 
l in 
)pu- 
10ds 
teet 
was 
250 
100 
ing, 
tee. 
fore 


1 
ekly 
pro- 
sued 
», is 
ying 
rder 
l as 
It 
this 
ons. 
ting 


of 


l 
NJ 
nual 
New 
Re- 
the 
ling 
ers: 
nber 


um 
Lute- 


Co., 


CO. 


F. 

J. 
—_ * 
Ort; 
Co., 
.um- 
Co, 
ifac- 


ting 
Ps 
ince. 
ness 
who 

and- 
May, 
tten- 
iklin 
BER- 
sted 
ypies 
ship. 
on’s 
nber 
ybin- 
the 


. Te- 
neet- 
lates 
Lake 
“ in 
nual, 
| the 
Sep- 

for 





SEPTEMBER 19, 1925 


AMERICAN LUMBERMAN 65 





retail lumbermen throughout 
Louisiana. 

3y postponing the meeting to November, it 
is hoped to increase the attendance materially. 

Luncheon was served by the New Orleans 
Lumbermen’s Club. During a brief afternoon 
session, the routine business was conducted, 
talks were made by a number of the members 
present, and the election of officers was held, 
with the results announced above. Both out- 
going and incoming officers predicted a busy 
and successful season ahead of the association, 
with excellent prospects for increase of its mem- 
bership and expansion of its service. 

Final adjournment was voted at 2:30 p. m. 


Successful Meeting of Hardwood Men 

Los ANGELES, CALIF., Sept. 12.—H. W. Swaf- 
ford, secretary of the Pacific Coast Hardwood 
Dealers’ Association, has just returned from an 
extended vacation to the Pacific Northwest 
which ineluded attendance at the semiannual 
meeting of the association at Vancouver, B. C., 
Aug. 1] and 12. The northern group of the 
association, including the member hardwood 
concerns from Vancouver, Seattle and Portland, 
and headed by J. Fyfe Smith, of Vancouver, 
were the hosts; and according to Mr. Swafford, 
they entertained in royal fashion. 

President D. J. Cahill in his opening address, 
emphasized some of the outstanding achieve- 
ments of the last year. The National Hardwood 
Lumber Association has established an official 
inspection service on the Pacific eoast and has 
recognized the Pacific Coast Hardwood Dealers’ 


pretty much 


Another feature of the convention was a 
thorough diseyssion of the subject ‘‘How to 
Increase the Use of Hardwood Finish in the 
Home.’’ It was brought out that not more 
than five hundred feet of hardwood trim is 
required in the three main rooms of an average 
home, and if the public knew that it only cost 
one hundred dollars more for hardwood than 
for softwood trim, nearly everyone would insist 
on hardwood. Every wood has its place and 
hardwoods are the most satisfactory for inte- 
rior finish. 

The association now has twenty-nine members, 
as four new firms were admitted at the meet- 
ing. The new members are Exchange Lumber 
& Manufacturing Co., Spokane, Wash.; J. J. 
Matthews Hardwood Lumber Co., Seattle, 
Wash.; Hardwood Lumber Co. (Ltd.), Van- 
couver, B. C., and Imported Hardwoods (Ltd.), 
Vancouver, B. C. 

The first afternoon of the convention was 
devoted to an exciting golf tournament; while 
a banquet, staged Wednesday evening by the 
Vancouver members, was a fitting climax to the 
meeting. After some discussion, it was finally 
decided to hold the annual meeting of the asso- 
ciation, scheduled for some time in January or 
February, at Coronado, Calif. 

SABLA 

Favor Grade Marking of Lumber 

KALAMAZOO, MICH., Sept. 14.—Fifty repre- 
sentatives of the building interests of Kalama: 
zoo gathered for a banquet and meeting at the 
Burdick Hotel, Friday, Sept. 11, to discuss the 
grade marking program recommended by Seere- 














Members and visitors in attendance at the semiannual meeting of the Pacific Coast Hardwood 
Dealers’ Association, held recently at Vancover, B. C. 


Association by electing C. H. White to the board 
of directors. A modification of the rule deny- 
ing reinspection of lumber shipped by water, 
already inspected by association inspectors, has 
been secured. Application has been made for 
the extension of the 80-cent rate on hardwood 
lumber to certain territory east of the Missis- 
sippi River. This matter is still pending. The 
National association has been asked to ehange 
the rule covering the grading of figured red 
gum, and it has the matter under consideration. 
The use of hardwoods for interior finish has 
been urged, and a questionnaire on cost ac- 
counting has been sent out. 

Some of the practical features of the conven- 
tion were a full discussion of the figures shown 
by returns on a questionnaire on cost account- 
ing; uniform contracts to protect dealers buy- 
ing c. i. f.; group advertising; and uniform 
terms of sale. The outstanding feature in the 
cost program was the great depreciation in both 
measurement and grade in the operation of 
kiln drying hardwoods. The average in depre- 
ciation of measurement was found to be 6 per- 
cent and the depreciation in grade, 514 percent. 

The advantage of group advertising was 
shown by one of the members who advocated 
advertising along four lines; a hardwood ex- 
hibit room, outside billboards, newspapers and 
lumber periodicals. The convention went on 
record as recommending that every local divi- 
sion should put on a practical advertising cam- 
paign in its community. 


tary of Commerce Herbert Hoover and now be- 
ing inaugurated by the Southern Pine Associa- 
tion. Herbert North, of the North Lumber Co., 
presided as chairman of the meeting. 

L. E. Sigur, trade extension representative 
of fhe Southern Pine Association, touched brief- 
ly on the subject of grade marking as a part 
of Secretary Hoover’s ‘standardization pro- 
gram, and spoke of the numerous meetings be 
ing conducted by the association in other cities. 
L. R. Putman, ‘merchandising counsel of the 
Southern Pine Association, gave an excellent 
talk regarding the advertising campaign which 
the association is conducting, and the benefits 
which will be derived from this movement, mak- 
ing the distribution of southern pine easier for 
the retailer. He also explained that the grade 
marking of lumber would have an effect of 
making the grades more uniform and that 
lumber would he better manufactured as a 
result. 

B. F. Van Blacord, contractor and builder, 
explained conditions as they existed in Holland, 
his native country. He said that whenever a 
building was constructed there, the material was 
inspected by State officials to protect the builder. 
He expressed the wish that such a situation 
existed in this country in every instance. He 
voiced his opinion that the grade marking of 
lumber was a right step and heartily endorsed 
the movement. 

William H. Peck, secretary of the Kalamazoo 
Building & Loan Association, stated that the 


building and loan men favored the grade mark- 
ing of lumber because they were desirous of 
seeing better materials go into the construction 
of all kinds of buildings.. He said that in many 
cases a building would have greater loan value 
if the materials used in construction were known 
to be of proper grades. Other speakers of the 
evening included Mr. Van Volkenberg, archi- 
tect; Leonard Woodruff, of the Van Bochove 
Lumber Co.; A. Fitzgerald, city purchasing 
agent, and S. Wiltsey. 

A resolution was adopted by the meeting 
endorsing the movement and pledging the use 
of grade marked lumber. 


Ontario Retail Directors Confer 


TORONTO, ONT., Sept. 14.—The directors of 
the Ontario Retail Lumber Dealers’ Association 
met here last Thursday and a quantity of 
routine business was disposed of, in addition 
to several matters of outstanding importance. 


In order to increase the already healthy mem- 
bership list for 1925, it was decided to put on 
a drive for members for the remaining part of 
the year, at a nominal flat rate fee of $5 a 
member. Important progress was made in con- 
nection with the matter of inter-insurance for 
retail lumbermen. Negotiations are now well 
advanced in the direction of opening up to the 
retail lumber trade of Ontario the facilities of 
the Canadian Lumbermen’s Insurance Ex- 
change. The committee on insurance was given 
authority to continue these negotiations and the 
outlook is that, at an early date, retail lumber 
risks that are eligible will be placed with a 
good Canadian inter-insurance exchange op- 
erated by lumbermen in their own interest. 

In connection with building and loan asso- 
ciation matters, J. L. Naylor, chairman of the 
committee, reported the probability of develop- 
ments in the near future in the Border Cities, 
which would result in taking advantage of the 
offer of the Ontario Retail Lumber Dealers’ 
Association to codperate both financially and 
actively in the organization and operation of 
a building and loan association. As yet, the 
progress made in this connection has been large- 
ly in the nature of discussion and negotiation. 

Standard cost accounting along the lines of 
the system in use by the National Retail Lum- 
ber Dealers’ Association in United States was 
advanced another step, and there is a strong 
probability that in the very near future the 
National system will be installed in Ontario. 

G. S. Zinimerman, president of the Ontario 
Retail Lumber Dealers’ Association, and Horace 
Boultbee, secretary, were appointed a delega- 
tion to attend the annual convention of the 
National Retail Lumber Dealers’ Association 
at Washington, D. C., on Oct. 7, 8 and 9. 

The directors decided to hold the next annual 
meeting of the association at the King Edward 
Hotel, Toronto. It is expected that the dates 
will be Jan. 20, 21 and 22. 

The slogan committee submitted a series of 
fifty-two slogans which had been sent in, in 
connection with the competition recently an- 
nounced. None of these slogans seemed to fill 
the bill with complete satisfaction and it was 
decided to increase the amount offered by way 
of a prize and to extend the time. The commit- 
tee was given power to increase the prize from 
$10 to $50. 


? 





To Organize Forest Fire District 


SoperToN, Wis., Sept. 15.—A fire district to 
comprise all but the two northwest townships 
of Forest County, half of Florence County, and 
parts of Oconto and Langlade counties, is to be 
organized by the Wisconsin conservation com- 
mission to facilitate the fighting of forest fires 
in this territory. Crandon, county seat of For- 
est County, is to be headquarters of the district. 
Four fire towers having telephone communica- 
tion with headquarters are to be erected at 
advantageous points and lookouts maintained 
in them during the dangerous seasons. William 
P. Clawson, forest ranger, will be in charge of 
the district. It is thought that two vears will 
be required to carry out the work. 
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L. C. L. Shipments 
of OAK and MAPLE 
Flooring from our 
Chicago warehouse 


SERVICE is a much over-worked word But here’s 
what it means when you deal with Bartholomew. 
Quick Delivery-—from «a modern warehouse; ship 
ping connections with all railways and Chicago boat 
docks. 

Guaranteed Quality--every foot strictly guaranteed 
for quality and milling in accordance with Asso 
ciation rules 

Money Back Guarantee—-complete satisfaction us 
sured, or your money back, without quibbling. 
We know you will like our way of doing business. 
Wire, our expense, for prices any quantity, delivered anyw ere. 


Write for colored postcards, free, to help you sell Oak fooring. 


ps7 by Va 
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E. BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
ee somes 











Pine Location 


If interested in location for planer in terri- 
tory where plenty of pine timber and custom 
rough lumber available — two railroads, five 
rock roads — we have five acres yard, sheds, 
dry kiln and power for sale liberal terms. 


The Ripley Stave Co., New Albany, Miss. 











ROBERT W. HUNT CGO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 














Established 1847 


C.B. Richard & Co. 


29 Broadway, NEW YORK Customs Brokers. We 


handle = — of 
x cargo, collect invoices 
Ocean Freight 
Brokers 


and discount drafts. 
Special department handling export lumber shipments 


Commercial Credits 
for Exports& Imports 








GILBERT NELSON & CO. 


Public Accountants 
Il SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











Carolina Retailers Mix Business With 
Pleasure at “ Vacation” Convention 


HENDERSONVILLE, N. C., Sept. 14.—The ‘‘ va- 
caution convention’? of the Carolina Retail Lum- 
her Dealers’ Association, embracing lumber- 
men of North and South Carolina, came to a 
close here Sept. 11, after two days of social 
and business sessions. The convention was al- 
most entirely ‘‘vacational.’’ A number of 
papers were read and several interesting ad 
dresses were made, all of which tended to give 
the Jumbermen something to think about after 
they returned to their respective places of busi 
ness to begin operations for the fall work. 
Stunts, dinners, barbecues and buffet lunches 
were given with regularity by the host city, 
and these were thoroughly enjoyed by the lum 
bermen from the Tarheel and Palmetto States. 
One of the particular features was the large 
number of Jadies present at all of the events. 

The association selected Greenville, S. C., as 
the place for the next meeting, which will be 
held some time in January, the exact date to be 
fixed later. 

The only business pertaining directly to the 
ussociation was the discussion on admitting the 
Virginia retail lumber dealers to the Carolina 
association. No definite action was taken on 
this matter. After careful consideration it was 
decided to have more discussion on the propost- 
tion at the Greenville meeting, and at that 
time to make a decision. 

The meeting was called to order at 9:30 
o’clock the morning of Sept. 10 in the Terrace 
Hotel. Frank A. Brooks, of Greensboro, N. C., 
president of the association, was in the chair. 
John TT. Watkins, mayor of Hendersonville, 
made the address of welcome. W. J. Snead, of 
Greenwood, responded to the mayor’s address. 

Talks, all of which were limited to ten min 
utes, were made by various lumbermen = on 
“¢ Association Work.’’ EF. S. McCormick, for- 
mer president of the Kentucky association, 
spoke on the association work of the retailer. 
William Petrie, manager of the Gulf Red Cy 
press Co., of Savannah, Ga., gave the whole- 
salers’ side of the association question. C. B. 
Harman, secretary of the Southern Sash, Door 
& Millwork Manufacturers’ Association, of At 
lanta, Ga., spoke from the standpoint of the 
millwork manufacturers’ association. J. LL. 
Camp, jr, of the Camp Manufacturing Co., 
Franklin, Va., spoke on the association work 
of the manufacturer. John E. Thayer, of the 
Southern Builders’ Supply Association, Ashe- 
ville, N. C., and John M. Gibbs, of Norfolk, Va., 
secretary of the North Carolina Pine Assoeiz 
tion, concluded the association work discussions. 

This first session adjourned at 12:30 0’c¢lock, 
and thirty-minutes later the members departed 
for Lake Lanier. At 2 o’clock a delightful 
dinner was served at the summer resort. The 
Terrace Pavilion at Hendersonville furnished 
the scene for an enjoyable buffet supper that 
night at 8 o’clock. Stanley Wright, chief engi- 
neer of the Laurel Park development project, 
near Hendersonville, and William J. Snead were 
among the speakers at this function. 


SECOND DAY’S SESSION 

The second day’s session was opened at 9:30 
o’clock with closed sessions for the retailers 
and wholesalers. The remainder of the morning 
session was devoted to various addresses, all of 
which pertained to the retailers, their problems 
and duties. The first speaker was A. 8. Parker, 
vice president and general manager of the 
Snow Lumber Co., High Point, N. C. He dis- 
cussed the best method for creating new  busi- 
ness and holding old customers, declaring that 
this could only be accomplished by observing 
proper ethies and the ‘‘Golden Rule’? of serv- 
ice. 

‘* Business Ethies’’ was the theme of an ad- 
dress by Herbert West, president of the Georgia 
retail lumber dealers’ association, and manager 
of the West Lumber Co., of Atlanta, Ga. Mr. 
West declared that no lumberman could be 
successful unless he obtained the confidence of 


his customers and the wholesalers. He said 
that ‘good measure’? was essential in any busi- 
ness. 

Robert S. Query, manager of J. H. Wearn & 
Co., of Charlotte, N. C., spoke on ‘*Our Com- 
petitor.’?’ He said that any lumberman could 
dig down beneath the surface and find, as a 
usual thing, that his competitor was a fair and 
square man, and that any errors that might 
be noticeable in his estimates of jobs could be 
traced to errors of the head and not the heart. 
He discouraged the practice of ‘‘knocking’’ 
competitors. 

Organization of «all working forees is the 
secret of holding to a minimum overhead and 
other expenses, according to an address by J. 
M. Atwater, president of the Almance Lumber 
(o., Burlington, N. C. Mr. Atwater told the 
lumbermen that he made it a practice to or- 
ganize his office, yard and mill forces. He said 
that he tried to impress upon each employee 
that the company was his company, and that 
the more each one put into it the more he would 
get out. By giving his workmen adequate re- 
muneration, he declared, his concern had found 
that it had reduced its overhead and other ex- 
penses considerably. The amount of produc: 




















WILLIAM J. SNEAD, 
Greenwood, S. C.: Norfolk, Va.; 
Who Spoke at Carolina Retailers’ Meeting 


JOHN M. GIBBS, 


tion, he said, depends upon the amount of 
work a company can get out of each employee. 
In creating interest among the employees, Mr. 
Atwater declared, his coneern had discovered 
that it derived greater benefits from a few 
enthusiastic men than it would derive from a 
larger number of dissatisfied employees. 

H. A. Pfohl, president of Fogle Bros. & Co., 
Winston-Salem, N. C., spoke on the problem 
of delivering products. He advocated the prac- 
tice of delivering f. 0. b. to the job, declaring 
that a better price could be made to the con- 
tractor by this method than by having the lum- 
ber delivered on the yard. A vote was taken, 
and practically every lumberman present de- 
clared that they practiced the pricing of prod- 
ucts f. o. b. yard. 

Keep advertising consistently was the advice 
given by M. R. Bagnal, president of Bagnal- 
Cunningham (Ine.), of Columbia, S. C. ‘‘It 
pays to advertise,’’ declared Mr. Bagnal, ‘‘and 
the best mehod I know of advertising is to 
keep your products continually before the eyes 
of the public.’’ Mr. Bagnal declared that a 
small ad is preferable to a large one. He said 


that a company could not afford to go into big 
advertising every day, but that a small ad- 
vertisement in the daily papers was necessary 
to every successful business. ‘‘It is far better 
to occupy a little space in the newspapers every 
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day,’’ he declared, ‘‘than to have a page ad- 
vertisement in the same periodical several times 
a year.” 

W. J. Snead, president of the W. J. Snead 
Lumber Co., of Greenwood, S. C., told the lum- 
bermen how to handle the price peddler. He 
declared that the only way to manage the con- 
tractor, who attempts to ‘‘ brow beat’’ the lum- 
bermen through quoting lower figures said by 
him to have been given by competitors, is to 
stick to the original estimate. Sometimes, 
he said, the price peddler deceives a particular 
lumberman by declaring that ‘‘so and so’’ 
offers ‘‘such and such’’ much cheaper, when, 
as a matter of fact, he has not even figured 
with the other retailer. ‘Don’t eut your 
prices,’’ advised Mr. Snead. ‘‘If every lum- 
berman would stick to his first figures, the life 
of the price peddler would be short lived.’’ 

H. C. Satterfield, president of the Cary Lum- 
ber Co., Durham, N. C., advised his hearers to 
confine their open accounts to the legitimate 
man. In order to give satisfaction to his cus- 
tomers and at the same time have the account 
secure, he said, the retailer should take care 
and not deal with customers who are not legally 
responsible. The more a lumberman deals with 
irresponsible persons, he declared, the less serv- 


ice will he render to his safe customers. 

A retailer should give his regular customers 
ample time in which to meet their open account 
obligations, declared E, T. Micky, president of 
the Orinoco Supply Co., of Winston-Salem, N. C. 
If a responsible man is unable to pay, he said, 
it would not be good business to ‘‘close him 
out’’ without taking into consideration the rea- 
sons for his inability to meet his obligations at 
a particular time. Mr. Micky declared that the 
friendship of customers is one of the lumber- 
man’s greatest assets. 

After the addresses of the morning meeting 
the Carolina lumbermen adjourned, and at 1 
o’clock left for: Laurel Park. There a barbe- 
cue was given by the Laurel Park Development 
Co. The dealers were also favored with some 
very good music, and various stunts were per- 
formed after the North and South Carolinians 
had had their fill of barbecue. 

After a general session held at 5 o’elock and 
at which time Greenville was named as the next 
meeting place, the convention adjourned. The 
association members left Hendersonville full 
of praise for Roy Bennett, chairman of the en- 
tertainment committee, and his cohorts, and 
also for the mountain city that had given them 
such a good time. 


Recent Hoo-Hoo Happenings 


Celebrate State’s Diamond Jubilee 

San FRANCISCO, CALIF., Sept. 12.—The regu 
lar weekly Hoo-Hoo luncheon, which fell during 
California’s Diamond Jubilee week, was an 
incentive for the San Francisco club to provide 
something interesting for the occasion. The 
entertainment was in Spanish style, the dinner 
was 2 la Spanish and the speaker was a man 
versed in the early history of the State, colorful 
in the extreme with romance, love, hatred, law- 
lessness and adventure. He was George Barron, 
director of the M. H. De Young Memorial Mu- 
seum of San Francisco. C. C. Stibich, of the 
Frederic S. Palmer Lumber Co., was chairman. 


Install Hoo-Hoo Club Officers 

SEATTLE, WasH., Sept. 12.—A thrill swept 
through the ranks of Seattle Hoo-Hoo in the 
midst of Thursday evening’s concatenation at 
the Yacht Club, when L. R. Fifer, Vicegerent 
Snark, interrupted the serious work in order 
to read this message: ‘‘The flyers have been 
picked up. All safe.’’ 

The assemblage was eloquently silent for the 
fraction of a second—then burst spontaneously 
into applause, hand-clapping and cheers. Then 
the work was resumed, and the final obligation 
administered to a class of four kittens: Peder 
Pedersen, Washington Mill & Spar Co.; N. R. 
Jernberg, Bahamas-Cuban Co.; Paul Rebhaln, 
Holmes Lumber Co.; P. A. Warrack, Guarantee 
Millwork (Ine.). 

The concatenation was preceded by a dinner, 
with elaborate entertainment introducing vocal, 
instrumental and terpsichorean specialists, as 
preliminary to the installation of the newly- 
elected officers of the Hoo-Hoo Club of Seattle. 
The new president, Sam P. Johns, of the Sno- 
qualmie Falls Lumber Co., received the gavel 
from the retiring president, Alvin Schwager, 
of the Nettleton Lumber Co. Mr. Schwager 
briefly and impressively reviewed the work of 
his administration, outlining some of the ad 
vantages of Hoo-Hoo. ‘‘OQur main objective 
was to become better acquainted,’’ he said; 
‘fand every individual among us has been sue- 
cessful along that line dependent on the faith 
fulness with which he has attended the meet 
ings. A better feeling has been created, not 
merely among individuals, but in the various 
branches of the lumber industry and in the firms 
we represent.’’ 

President Johns, in his address, spoke of 
friendship as ‘‘the keystone of Hoo-Hoo,’’ and 
quoted Solomon to show that ‘‘he who would 
have friends must be friendly himself.’’ 

A humorous feature was staged by Donald 
H. Clark, of the Starks Manufacturing Co., in a 
burlesque speech during which he assumed the 
tole of the newly-elected president. 


There was a complimentary expression by the 
entire gathering in recognition of the services 
of Mr. Schwager, and of Phil G. Hilditeh, see- 
retary. 

Roland CC. Williams, retiring Vicegerent 
Snark, introduced Mr. Fifer, the new incumbent. 

Mr. Johns announced the appointment of the 
following committee chairmen: 

Program, W. E. Crosby ; attendance, F. R. Smith, 
Wallace-Ballard Lumber Co.; fraternal, Fred E. 
Campbell, Chinook-Gobey Co. ; public affairs, Sher 
man LL. Johnson, Washington Cedar & Fir Prod 
ucts Co.; sports, John L. Colby, Colby & Dickin 
son; publicity, Horace McClure; entertainment, 
Hugh P. Brady, Colby Lumber Co.; membership, 
Cecil V. Gray, Gray Lumber & Shingle Co.;  re- 
search, C. C. Bronson, C. C. Bronson Lumber Co. ; 
music, Dan V. O'Brien, Lloyd Hillman Lumber 
(Co. : finance, W. E. Gibbs, Bradstreets. 

As a policy for the club, President Johns di- 
rected special attention to the new committee 
on music, with Mr. O’Brien as chairman, and 
said also that the administration planned to 
encourage social activities, with the probability 
of frequent dancing parties. 


Snaaanananaas 


To Participate in Civic Activities 

MINNEAPOLIS, MINN., Sept. 15.—Members of 
the Twin City Hoo-Hoo Club are to take a 
prominent part in a joint meeting of all civic 
¢lubs in Minneapolis which is to take place 
Tuesday, Sept. 22, at the new Nicollet Hotel. 
The purpose of the meeting is to codrdinate 
activities for «a constructive winter’s program. 
The development of the Twin Cities will be one 
of the objectives. The Hoo-Hoo quartet will be 
present at the get-together meeting. All of the 
members are being urged to attend this meet 
ing in order that lumbermen may have a prom 
inent part in shaping activities for the civic 


clubs. 
Csgamteaaaanaaaaanaat 


Named Head of Soldiers’ Home 


3ALTIMORE, Mp., Sept. 14.—The days of the 
North Carolina pine trade of two score years 
or so ago were recalled several days ago by 
the publication of the report that Theophilus 
Tunis, in his time one of the most prominent 
figures in the business, hud been named super 
intendent of the Maryland Confederate soldiers’ 
home, and was now relating reminiscences of 
his participation in the conflict for the enter- 
tainment and instruction of his granddaughter. 
Mr. Tunis, who was for years president of the 
Tunis Lumber Co., which had offices in’ the 
Merchants’ National Bank Building, Baltimore, 
and which encountered reverses financially, has 
since engaged in various ventures, and has 
appeared in the lumber district infrequently. 
Many lumbermen will doubtless be interested 
to know how he is speuding his days now. Mr. 
Tunis is eighty vears old. 





A Floor 
for Every Need of 
the Home Owner 


Maple and its kindred woods, Birch 
and Beech, were certainly intended for 
the use of home owners. In these three 
species of woods Nature put all the 
beauty, strength and durability re- 
quired of a floor. Of course, each wood 
is especially suited to use in certain 
places but these three woods cover 
every need of the home owner. This 


means that lumber merchandisers are 
offered big sales possibilities in our 





Probably 20% or better of all Maple, Beech 
and Birch flooring sold has been manufac- 
tured by us. Our flooring is truly the “Old 
Reliable” in every sense of the word and it 
will sell readily for you. 


Keep in Touch with 
Our “Special Offerings” 
Fill out and mail the coupon below so that 


you may receive our stock lists as they are 
issued from time to time. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 
Company 


Receiver for WILLIAM HORNER 


Perkins Building, 


RAPIDS, MICH. 
te GRAND 


Plant: 
ered — Newberry, Mich. 
Trust Co. 

Receiver for aN MAIL 
William Horner ~~ COUPON 
Grand Rapids, Mich. TODAY 


Gentlemen:—Please send me 

your latest stock list of Hardwood 

Flooring, also see that my name is put “™% 
on your regular mailing list. Thisdoes not § 
obligate me in any way. i 


! 
l 
| Perkins Bldg., 
| 
| 
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Try us on the 
Following: 


WISCONSIN OAK 


lear 4/4” Ist & 2nds 

3 cars 4/4” No. | Com. & Btr. 
ears 4/4” No. | Com. & Sel. 
ears 4/4” No. | & No. 2 


“~ 


Com. 
cars 4/4” No. 2 Common 
ears 4/4” No. 2 Com. & Btr. 


BIRCH 


cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 


SOFT MAPLE 


ears 4/4” Ist & 2nds 

cars 4/4” No. | Com. & Btr. 
cars 4/4” No. | Com. & Sel. 
7 cars 4/4” No. 2 Com. & Btr. 


The Adams-Thom 
was’” Lumber Co. 
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Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!’’ 
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Hemlock—Complete Stock 


Birch No. 1 Com. & Btr.. 350,000 Maple No. 2Com._-___- 60,000 
Birch No. 2 Com. 175,000 Maple No. 3 Com._____- 150.000 
Birch No. 3 Com... . 225,000 Basswood No. | Com. & Btr. 30,000 
Maple No. 1 Com. & Btr. 50,000 Basswood No. 2 Com...__. 8,000 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 
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‘ Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 











Lively Discussion at Plywood Meeting 


The quarterly meeting of the Plywood Man- 
ufacturers’ Association was held Wednesday, 
Sept. 16, at the Auditorium Hotel, Chicago. 
The meeting was called to order by the presi- 
dent of the association, F. L. Zaug, of the 
American Plywood Corporation, New London, 
Wis. The whole meeting was characterized by 
lively and intelligent discussion on all of the 
vital subjects which came up in the course of 
the day. 

The first report was given by Commissioner 
M. Wulpi, who reviewed the work of the asso- 
ciation and general trade conditions. He said 
that most of the members were getting back of 
the monthly barometer and that everyone was 
realizing its value. The 1925 Credit Book is in 
the hands of the printer and will soon be ready 
for distribution. The Pacific Coast Plywood 
Manufacturers’ Association has expressed its 
willingness to codperate in finishing the work 
to be done on the plywood text book. In speak- 
ing of general trade conditions, Mr. Wulpi pre- 
dicted marked improvement as the foreign debt 
settlement nears completion. 

Treasurer W. A. Phillips pronounced the 
treasury of the association in good condition. 

In discussing the progress being made on the 
plywood text book, it was decided to name the 
hook ‘‘Reference Book on Veneer and Ply- 
wood.’’ Some of the manuscript and a number 
of the illustrations for the book were on exhi- 
bition at the meeting. A motion was passed 
authorizing the promotion text book committee 
of the association to inaugurate a campaign to 
raise $10,000 needed to complete the book. It 
was also decided that the first copies of the 
book should be distributed as follows: The 
association should retain 1,000 for its members, 
1,000 should be sold at $3 each, and 1,000 given 
to the contributors to the fund. President 
Zaug predicted that the book would be 


ready for distribution within a few months. 

Cost Engineer R, I. Bradley gave a short 
report on the progress being made in engineer- 
ing costs. F. B. Ward, of the Hanson-Ward 
Veneer Co., Bay City, Mich., chairman of the 
cost committee, gave a report showing that cost 
accounting was absolutely essential to intelli- 
gent selling. He said that if a manufacturer 
could quote the price on every item in a manu- 
factured article instead of quoting it as a 
whole, he can break down price resistance and 
get a better price for his product. And in order 
to do this he must apply cost accounting to his 
business. 

The feature of the afternoon session was a 
paper read by Commissioner Wulpi on the sub- 
ject ‘‘Looking Backward to See the Future.’’ 
His paper which touched the history of the coun- 
try’s business activity was illustrated by four 
charts. Mr. Wulpi complimented the Federal 
Reserve System and referred to it as an anchor 
to which business could tie. He also said that 
it tended to lessen panics. A good fiscal sys- 
tem is the greatest instrument in a country’s 
national defense and that was the reason we 
made such an excellent showing in the World 
War. 


The meeting was then thrown open to the dis- _ 


cussion of problems and conditions confronting 
the members. The discussion centered around 
general business conditions. While there tends 
to be a few weak spots in the veneer and ply- 
wood business, the manufacturers as a whole 
are doing a very good business. The increased 
demand for radio cabinets has increased the 
manufacturers’ order files, and has given new 
life to the veneer market. One manufacturer 
stated that business was better now than it had 
been any time since the boom in 1920. Every- 
one expects good business until at least the 
first of the year. 
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VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (4% x 6%4’’) $5.00, Postpaid. 
! American Lumberman | 











431 So. Dearborn St., CHICAGO, ILL. 











Vote to Increase Club Dues 
[Special telegram to AswtHRICAN LUMBERMAN]J 
NEW ORLEANS, La., Sept. 16—A_ general 

membership meeting of the New Orleans Lum- 
bermen’s Club, held in tle club rooms Tuesday 
night, Sept. 15, voted to increase the dues of 
the resident members, effective Oct. 1. Non- 
resident membership dues were left unchanged. 
It was announced that the club is now clear of 
debt and with the increased revenue from higher 
dues will be placed on a sound and_ healthy 
financial basis. 

Coming Philadelphia Meetings 
PHILADELPHIA, Pa., Sept. 14.—The 2x38 Club 

announces that its fall get-together meeting 
will be held Tuesday evening, Sept. 22, at Kug- 
ler’s restaurant. 

The Lumbermen’s Exchange of the City of 
Philadelphia will meet Thursday evening, Oct. 1, 
also at Kugler’s restaurant. A special speaker 
for the occasion is promised. 


Pittsburgh Estimators Make Plans 

PITTSBURGH, Pa., Sept. 15.—The Pittsburgh 
Estimators’ Club held a general roundup of new 
members, as well as some old ones, who re- 
turned to complete the course, at the Fort Pitt 
Hotel last Thursday night. President J. L. 
Broido, of the Center Lumber Co., presided 
over the meeting, which was addressed by J. D. 
P. Kennedy, of the May Lumber Co., a diree- 
tor of the Millwork Cost Bureau; R. S. Porter, 
jr., of the Diebold Lumber & Manufacturing 
Co., and G. Ik. Beadling, of the Carnegie Lum- 
ber Co. 

Plans were made for the ensuing term. These 
will include the support of the mill owners in 
the Pittsburgh district, who will attend the 
meetings and take an active part in the eclub. 
A schedule outlined provides that representa- 


tives of three different mill owners shall be 
one expects good business until at least the 
were also.made to compare production costs in 
mills throughout the city in different lines of 
special millwork. 


‘2a a@aeaeaeaaan: 


Club to Fight Antishingle Ordinance 

SHREVEPORT, La., Sept. 14.—Strong protest 
has been made by the Shreveport Lumbermen’s 
Club against a plan of the city council to enact 
municipal legislation barring wooden shingles 
from roofs of all residences erected in Shreve- 
port in the future, also barring the shingles 
from buildings that are repaired. The pro- 
posed legislation is in the form of a city ordi- 
nance introduced by R. L. Stringfellow, public 
safety commissioner. It will come up for adop- 
tion at an early date. 

The Jumbermen’s club at its meeting last 
week devoted most of luncheon time to discuss- 
ing the proposed antishingle ordinance. Presi- 
dent L. C. Allen appointed a special committee 
to ask the council for a hearing at which the 
committee will present facts in the interest of 
wooden shingles. The committee consists of 
W. F. Johnson, chairman; F. J. Hortig, whole- 
saler; W. A. Robinson and E. R. Jones, retail- 
ers. 

Secretary L. A. Darby, of the club, was au- 
thorized to telegraph the Red Cedar Shingle 
Bureau and the Southern Cypress Manufactur- 
ers’ Association, so as to advise them of the 
prospective legislation that they might also be 
represented at a hearing before the city coun- 
cil. ; 

Under the ordinance offered by Commissioner 
Stringfellow, and which passed the council at 
the first reading, fire resisting material for 
roofs in all residential districts of the city will 
be required, and wooden shingles barred. 

A warm fight may be expected as was the 
case a few years ago when the lumber interests 
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and others succeeded in defeating a move of 
similar character against wooden shingles. 


Club Holds First Fall Meeting 


EVANSVILLE, IND., Sept. 16.—The first fall 
meeting of the Evansville Lumbermen’s Club 
was held Tuesday night at the Vendome Hotel, 
with Charles Wolflin, president, in the chair: 
A general discussion of business conditions indi- 
cated that members were rather optimistic, the 
consensus being that while there was not going 
to be any immediate improvement in business, it 


would gradually get better. Those who spoke 
were Daniel Wertz, Maley & Wertz Lumber 
Co.; M. G. Harding, Evansville Veneer Works, 
and G. E. Bauman, G. E. Bauman Hardwood 
Co. 

There was a good attendance of members with 
several visitors, including G. A. Callaway, rep- 
resenting Eastman, Gardiner & Co., of Laurel, 
Miss.; Larry Mitchell, of Phoenix, Ariz., and 
G. T. Wyatt, Magie City Lumber Co., of Bir- 
mingham, Ala. 

The next meeting of the club will be at the 
Vendome Hotel, Tuesday night, Oct. 13. 


Southern Forest Research Activities 


[Special telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, La., Sept. 16.—The Southern 
Forest Research Advisory Committee, meet- 
ing in the St. Charles Hotel here today, re- 
viewed the last year’s work of the Southern 
Forest Experiment Station, which it serves 
as adviser, considered its working program 
for the coming year, and offered several rec- 
ommendations whose adoption will, it is be- 
lieved, increase the usefulness of the work to 
the South. 


Working Along Six Main Lines 


Chairman Henry E. Hardtner opened the 
meeting by calling upon Director R. D. Forbes, 
of the Southern Forest Experiment Station. 
Mr. Forbes, after explaining the organization 
and general purpose of the station, said it has 
been working along six main lines, embrac- 
ing: 

Fire studies centered upon the effect of fires 
upon the forests, and including both extensive and 
intensive surveys periodically, together with the 
experimental work on selected tracts. Mr. Forbes 
regretted the lack of precise and indisputable in- 
formation regarding the fire losses. Were such in- 
formation available, he declared, all of the south- 
ern States would be contributing to fire protection 
whereas now only four of the nine—Texas and 
Louisiana for years, Alabama recently, and Geor 
gia just starting—have taken an organized step 
toward fire control. 

Measurement studies to ascertain the rate of 
tree growth. The study of second growth southern 
pine, begun in 1921, is nearing completion and it is 
hoped to get the report out by next spring. The 
only other growth studies dealt with Louisiana 
tupelo. The preliminary report is undergoing re- 
Vision, but probably will be ready within a month 
or SO. 

Management studies, dealing with cutting meth- 
ods to bring about satisfactory natural reproduc- 
tion: surveys of natural reproduction, of thinning 
to speed up the rate of growth, of brush disposal, 
and an extensive survey of cut-over lands to esti- 
mate the natural growth unassisted. This is ren- 
dered very, difficult by the recurrent fires. 

Naval stores studies, conducted mainly at 
Starke, Fla., dealing with chipping methods and 
their effect on gum flow, yield of gum from trees 
of different sizes, management of turpentined tim 
ber and the effect of commercial operations on 
typical areas. 

Artificial reforestation studies, prompted in part 
by the estimate that ten million acres in the South 
are “so denuded of seed trees as to require arti- 
ficial planting.” 

Grazing studies, to determine how far large 
landholders may get current revenues by grazing 
their reforesting lands without injury to the forest 
growth. Experimental work is being done in co- 
operation with the Coastal Plain Experiment Sta- 
tion at MeNeil, Miss. 

Tree disease studies, conducted by desultory ob- 
servation, there’ being no forest pathologist at- 
tached to the staff. 

Forest insect studies, conducted in collaboration 
With the bureau of entomology. 


Outlines Plans for Coming Year 

The plans for the coming year, Mr. Forbes 
said, differ very little from the last year’s 
program. The continuing studies and experi- 
mental work must be maintained through a 
fixed period of years and occupy much of the 
staff’s time. It is hoped to expand the work 
on artificial reforestation and to make a study 
of the Great Southern Lumber Co.’s commer- 
cial plantations; to extend also the surveys 
already under way into Arkansas, Louisiana 
districts not yet covered, into southern Ala- 
bama, western and northern Florida, and 
southern Georgia, North Carolina and Vir- 
ginia, 
Forest Entomologist and Pathologist Needed 

For the committee on public relations, 
Chairman James Boyd submitted the follow- 


ing resolution, which was adopted by unani- 
mous vote: 

WHEREAS, It is generally conceded that there 
are three enemies of the forest—fire, inseets and 
disease, and decay—and the Southern Forest Ex- 
periment Station is equipped only to deal with the 
first of these, and the measures for dealing with 
insects, disease and decay are the subjects of the 
activities of bureaus of the Department of Agri- 
culture; therefore be it 

Resolved, By the Southern Forest Research Ad- 
visory Committee that we hereby request the sec- 
retary of agriculture to assign a forest entomolo- 
gist and a forest pathologist to the Southern 
Forest Experiment Station, as observations reveal 
that there have been recent serious losses to timber 
and that there is imminent need for the discovery 
of preventive measures to combat the ravages of 
these enemies of the forest, and the Southern For- 
est Experiment Station is unable to furnish ade- 
quate information. 

Information on Spread of Slash Pine 

J. K. Johnson, of the Great Southern Lum- 
ber Co., asked for information regarding the 
spread of slash pine, usually found in low and 
wet lands. Because of its rapid growth and 
merchantable value, the Great Southern com- 
pany has been planting it extensively. Rep- 
resentatives from south Atlantic States re- 
ported that nursery and experimental plant- 
ings of slash pine are doing well even in the 
foothills, and have stood the drouth better 
than shortleaf and longleaf pine. Naval 
stores operators declared that the gum and 
turpentine vield from slash pine is greater 
than that from other species. Accordingly, 
the following was adopted: 

Your committee, recognizing the value of slash 
pine and the desirability of extending its range, 
recommend to the research agencies in the several 
States: 

“Experimental plantings of slash pine and keep- 
ing the,director of the Southern Forest Experiment 
Station informed of observations on its natural 
range, to the end that all authentic information on 
the subject be brought together and made avyail- 
able.” 

Erosion as a Forestry Problem 

From slash pine, attention was drawn to 
erosion as a forestry problem. 

President Barre, of Clemson College, re- 
marked that slash pine plantings there were 
a part of a study of the use of pines with 
which to check erosion. As erosion consti- 
tutes a problem in many of the southern 
States, the suggestion was offered that studies 
of erosion be added to the experiment sta- 
tion’s program. Director Forbes thought that 
this might be worked out in codperation with 
the agricultural experiment station, more di- 
rectly concerned by the erosion of farming 
lands. After discussion, this recommendation 
was adopted: 

Your committee, recognizing the importance of 
soil erosion and its bearing upon forestry, and ap- 
preciating the necessity of making a thorough sur- 
vey of present extent of our knowledge thereof 
before organizing a correlated research in coépera 
tion with the director of the Southern Forest Ex 
periment Station and the other agencies in the 
several States, suggests that this be made the sub 
ject of definite recommendation at the next meet- 
ing. 

Reports from the several State agencies rep- 
resented, talks by lumbermen members on 
their work in reforestation, fire prevention, 
selective cutting ete., proved very interest- 
ing. It was decided that two days should be 
allotted to the next meeting, one to be de- 
voted if possible to field work at Urania or in 
the Bogalusa district. 

3efore adjournment the committee voted 
itself a new name and will be known henee- 
forth as the Southern Forest Research <Ad- 
visory Council. 


NorthernWoods 




















Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire for prices. 


50M’ 4/4” No. | Com. Basswood 
150M’ 4/4” No. 2 Com. Basswood 
35M’ 5/4” F. A. S. Basswood 
F. A. S. Birch 
100M’ 4/4” Sel. Bire 


OOM’ 4/4” N Btr. Birch > 
200M’ 4/4” Ne. 2 Cem. Birch 
43M’ 5/4” F. . Birch 
41M’ 5/4” Sel. Birch 
30M’ 6/4” F. A. S. Birch 
3M’ 6/4” = Bireh 


200M’ 4/4” Sel. H. Maple 

122M’ 4/4” No. 3 Com. H. Maple 

3M’ 5/4” Sel. H. Maple 

25M’ 5/4” No. | & Btr. H. Maple 

100M’ 6/4” No. | & Btr. H. Maple 

130M’ 8/4” No. 1 & q 

15M’ 5/4” No. 1 

27M’ 4/4” Sel. & 4 

RM’ 5/4” Sel. & Btr. Wis. Oak 

17M’ 3/4” No. : Com. & Btr. Ash 
' 
2 





11M’ 3/4” No. 2 Com. & Btr. Soft Elm 
} 75M’ 3/4” No. | Com. & Btr. Bireh 
é 50M’ 3/4” No. 2 & Btr. Basswood 







































































Rust-Owen Lumber Co. 
DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











brates “EXTRA STANDARD” 


‘ 
















HARDWOOD FLOORING 
Maple - Oak - Beech 


Birch 
gandig 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even though you do not subscribe for the above ser- 
vice, we'll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and whoiesale lumbermen to collect their 
accounts. Just advise us the amount due you. We'll 
get it. 


LumBermen’s Crevit Association 


Suite 1740-68608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











Co PITTSBURGA CoS 


—— 











West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 
































White P ine MINNEGOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














[ B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 








Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches. red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


fn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 
American Lumberman 
431 So. Dearborn St., Chicago, III. 















Utilizes Trucks for Long Distances 


International and Graham Bros. trucks, in addi 
tion to teams, are employed in the delivery service 
of the Newfane Lumber & Manufacturing Co. 
(Inc.), of Newfane, N. Y., wholesaler and retailer 
of lumber, sash, doors, molding, millwork, fruit 
packages, crates and 
building materials. Solid 
tires are used on the In 
ternational, while the 
Graham truck is equipped 
with pneumatic tires. 

“We find the team de- 
livery the most econom- 
ical within a radius of 
one to three miles,” said 
Charles II. Kvyans, gen- 
eral manager of the New- 
fane Company, in com- 
menting on the — firm's 
delivery equipment. “The 
3 ton International comes 
in handy for four- to five 
ton loads up to twenty to 
thirty miles. The 14-ton 
Graham handles three 
quarters of our deliveries 
up to three-ton capacity 
within a radius of fifty 


7 





doy using about five gallons of kerosene and one 
quart of oil on each round trip. 

“Every night the two machines were gone over 
by our night watchman. He saw that bolts and 
nuts were tight, made the necessary adjustments 
and put both machines in shape for the next day’s 
work. The night watchman started the motors at 








miles. 

“We estimate the cost 
on the team at $10 a day. 
On the International 
truck our cost is 35 cents a mile, and on the Gra- 
ham truck 25 cents a mile, which does not any 
more than cover the actual maintenance of truck 
and chauffeur. In the conduct of our lumber busi 
ness we frequently hire trucks to do special haul 
ing for a lower price than the same service would 
cost if done by our own trucks.” 


(S@BBBBEBBaBAa: 


Trackson-Fordson Low Cost Hauling 


At a cost of but 50 cents a mile per thousand 
feet for hauling hardwood logs, the Charles W. 
Fish Lumber Co., of Eleho, Wis., hauled 55,330 
feet of timber over a nine-mile haul with two 
Fordsons, ‘Trackson Full-Crawler equipped. The 
total hauling cost was $2,465.45, making the cost 
per thousand feet hauled over the company’s road 
$4.44. according to the report recently completed. 


“The tractors were used constantly. One week 
when all the teams were tied up on account of 
storm and bad roads, both tractors worked,” said 
Otis I. Pennington, superintendent of the Fish 
company. “We used four-foot sleds and had only 
snow roads. With this small amount of logs we 
did not consider that we were justified in putting 
money into ice roads.” 

“We paid our drivers $5 a day,” said Mr. Pen- 
nington in accounting for the hauling costs, “and 
our kerosene cost 11 and 12 cents a gallon. Oil 
cost about 75 cents a gallon. We used about forty 
gallons of wood aleohol in the radiator and = air- 
washer chamber. We found that under ordinary 
conditions the round trip of eighteen miles took 
about three hours. We made three round trips a 





. 


One of the fleet of trucks, loaded with millwork, employed in the delivery 
service of the Newjane Lumber & Manufacturing Co. (Inc.), of Newfane, N.Y. 


4:30 each morning so that they were good and hot 
to take the road on the coldest mornings. <At first 
glance this seems rather extravagant but our ma- 
chines came through the winter in excellent con 
dition, 

“In the summer we use the Trackson-Fordsons 
with graders and log with them in the winter.” 


° 
“Caterpillars” for Every Power Need 

The Caterpillar Tractor Co., of San Leandro, 
Calif.. has recently issued an illustrated folder 
covering its five “Caterpillar” omodels—10-ton, 
Sixty, 5-ton, Thirty, and 2-ton—and describing the 
various juses to which this equipment is best 
adapted, such as logging, building roads, plowing, 
moving dirt, harvesting, freighting, removing snow, 
municipal work ete. 

Under ‘the head of “Logging,” appears the fol- 
lowing information: “In none of its widely varied 
fields of usefulness has the performance of the 
‘Caterpillar’ tractor been of so speetacular a na 
ture as in logging. Breaking trails through virgin 
forests, snaking logs out of dense timber stands, 
negotiating steep grades, skidding or pulling 
wheeled carriers over seemingly impassable ground, 
dragging sleighs over ice-covered roads or trailers 
through hub-deep mud—these are a part of the 
‘Caterpillar’s’ every-day work in the woods. What- 
ever the logging job, if it calls for power—and 
plenty of it-—-the ‘Caterpillar’ tractor is the logical 
choice,” 

Saaaaaaaaaan 

Durning 1924, 430,842 motor vehicles were regis- 
tered in New York City, 310,838 in Chicago, 260,- 
SS7 in Detroit and 191,580 in Cleveland. 











Hauling tandem loads with a Trackson Full-Crawler equipped Fordson at the camp of the Charles W. 
Fish Lumber Co., of Elcho, Wis. 
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Smoothing the Road 
It’s rather rough, this life of ours, 
More sand than grass, more rocks than flow’rs, 
And so I do not know a thing 
A man can better do than sing— 
Yes, though the road is rough, perhaps, 
Smooth it a bit for other chaps. 


This life is rather rough, I know, 

And yet the rocky road we go 

Gets smoother with the tramp of feet, 
And that is what makes life so sweet. 
We know that every path we tread 

Grows smooth behind though rough ahead. 


It’s rather rough, the road of life, 
And yet I know the toil, the strife, 
Are like our footsteps evermore, 
Making it smoother than before. 

I’m glad to know that those to come 
Find it a bit less burdensome. 


This life is rather rough, I guess, 
And yet I know the feet that press 
The upward path make smoother ways 
For other men in other days- 

Ah, yes, life’s greatest joy, perhaps, 
Is smoothing it for other chaps. 


We See b’ the Papers 


Well, only eleven months now until vacation. 

As we go to press the Pittsburgh Pirates 
should be putting on chains. 

Reading income tax payments doesn’t mean 
a thing, except a mean disposition. 

We no longer should refer to Germany as 
‘‘she.’? You know, the woman pays. 

Still you must admit that Col. Mitchell is 
hardly what you would call a shrinking violet. 

Strange how the Davis cup remains in 
America, where we have so very little use for 
one. 

The only way you can get Americans to take 
the world seriously is to get up a world’s 
series. 

Great Britain has recognized Mexico. We 
recognize it every time they shoot up an Amer- 
ican ranch down there. 

Over two-thirds of the divorces granted in 
the United States are granted during the first 
two years of marriage. If they could see their 
mistake so soon after it is strange they couldn’t 
see it before. 

An Indiana man paid $500 for a bee, and 
there have been nights when we would have 
almost paid that for a certain mosquito. 

‘‘Desire Under the 
Elms,’’? which is a perfect 
picture of New England life 
as it isn’t, is to be presented 
in Chicago. 

People who used to wake 
up with a dark brown taste 
in their mouths can get the 
same effect by going to a 
Broadway show. 

We never saw this play 
‘‘Bought and Paid For,’’ 
but we are sure that it had 
nothing to do with an auto- 
mobile. 

Oil is rapidly taking the 
Place of coal, which is natu- 
ral, since the gas-engine has 
Superseded the fireside. 

Where Columbus made his 
mistake was in not discover- 
Ing Florida and holding it. 

There isa surplus of 
9 . 
=,000,000 women in France, 
but some mean men will in- 
Sist that women are not a 
surplus but a liability. 


Between Trains 

DeETROIT, Micu.—After two days at the an- 
nual field convention of the Columbus Mutual 
Life Insurance Co. we know more about life in- 
surance than we thought we would ever know. 
Did you know that the death-rate under 50 is 
years lower than it was at the time of the 
American Revolution, but that the rate above 50 
is higher than ever? Evidently we take better 
eare of our children than we do of ourselves. 
The kids seem to stand living the pace better 
than Dad does paying for it. 

We also learned that the doctors are some- 
times wrong. At Springfield, Ill, the doctors 
examined twenty applicants in a flock some fifty 
years ago, of whom seven were rejected and 
thirteen were accepted. At last accounts the 
seven were all living and the thirteen were all 
dead. Evidently all the uncertainty isn’t in 
the lumber business. 


DENVER, CoLo.—It must be a year since we 
were in Denver, but we did not find the moun 
tains or anything materially changed. That is 
one of the disappointing things about life. We 
go away and leave some town flat on its back 
for a year, and we come back, and the street 
cars are still running (behind, of course, but 
still running), and the banks are still open and 
the hotels still operating, although we haven’t 
been near them for a year. 

However, it has its compensations. We 
called around at MePhee & MeGinnity’s and 
found that folks do not change, either. Still 
there have been changes, at that. Since we 
were here last the town of MePhee, Colo., has 
come into being, the company having built a 
brand-new sawmill and 116 houses, and already 
the place is a lusty lumber metropolis. The 
concern has spent about a million and a half 
dollars down there (we don’t mean $1,000,000.50 
but $1,500,000) and we wouldn’t be surprised 
some time to see MePhee in the National League, 
especially if the Cubs don’t do better. Inei- 
dentally the company has built a fine new paint 
factory right here in Denver. 

Will McPhee swiped Elmer’s SX and we 
drove around and saw some people that we 
knew jointly and severally, winding up at the 
Shirley-Savoy at noon and a ladies’ day of 
the Optimist Club, which was the real reason 
why this department was in Denver at this 
particular time. 

An epidemic of lumber yards has broken out 
in Denver recently, there now being about forty 
of them. We do not know how many of them 
are going to make a go of it, because we have 
not checked up to see how many of them have 
subscribed. 


A New House 


I never see 2 new house but that I stop and dream, 

Because I know that that house was someone’s cherished scheme. 
Long, long before the blue-prints showed rafter, wall or door, 

I know that someone softly had dreamed them long before. 
Though architects may plan them, though. earpenters may build, 
Although the little dwellings with furniture are filled, 

There never was a new house that once upon a time 

Was not a lovely vision, was not a hope sublime. 


I never see a new house, the newly spaded soil, 

But that I know that that house was built with earnest toil, 
With long and careful saving, with figuring, and tears— 

I never see a new house but that I count the years. 

For Father went without things, and Mother made things do, 
And even little children made sacrifices, too. 

So memory recalls them, the old, accustomed scenes, 

For we have built a new house and know just what it means. 


I never see a new house but that my heart is glad: 

Before they built the new house I know what dreams they had. 
For when they built the new house they all put something in, 
And sacrifice has made them a little closer kin. 

A little leaner Christmas, a little plainer fare, 

A little less amusement, and poorer clothes to wear, 

I never see a new house but these things I recall— 

And vet I know a new house is always worth it all! 




















Help for You 
in Building Up 
a Flooring Trade 


Flooring sales follow the line 
of greatest value. If you want 
to attract more flooring sales, 
you have to offer better values 
than your competitors do. 


And here is where we believe that 
Meadow River Oak Flooring can help 
you. Meadow River is made from 
famous West Virginia mountain grown 
oak which is generally recognized as the 
cream of the oak in the Appalachian re- 
gion. It has the soft texture, the close 
grain andtherefore the fine manufacture, 
the smooth surface, the beautiful finish 
that only a mountain grown oak can 
have. And these are factors that count 
with flooring buyers, that bring their 
business your way. 


Let us send you samples of 
Meadow River Flooring. 


THE MEADow RIvER LumBe_ER Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
—FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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Distributors 


OF LUMBER 
from St Louis 








BOECKELER 
LUMBER COMPANY 


ST. LOUIS 
Mo. 








RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


















HIGH GRADE 


%”" and 4%" CEILING. 
4%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

. Thus your credit loss for twelve months 
is determined in advance and nothing can 
| increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


_The American Credit-Indemnity Co. 
OF NEW YORK 

1045 II]. Mer.Bank Bld. 80 Maiden Lane 

Chicago, Ill. New York, N. Y. 


511 Locust St. 
| St. Louis. Mo. 



































NOTES FROM WASHINGTON 


To Draft Report on Grading Rules 


Members of the committee on bridges and 
trestles of the American Railway Engineering 
Association and the committee on timber of 
the American Society for Testing Materials 
will meet jointly at the Forest Products 
Laboratory, Madison, Wis., Sept. 22-24, to 
work out a detail draft of a report on grad- 
ing rules for lumber and timber. Dudley F. 
Holtman, construction engineer of the Na- 
tional Lumber Manufacturers’ Association, is 
a member of both committees and will be in 
attendance. It is to be a work session, and 
for this reason three full days were set apart 
for the meeting. While the subcommittee of 
the bridge and trestle committee which is 
going to Madison, in agreement with the 
American Society for Testing Materials com- 
mittee, adapted the substance of its report at 
the Atlantic City meeting in June, it is neces- 
sury to carefully rewrite the report in a form 
for the American Railway Engineering Asso- 
ciation Manual publication, and the work 
must be completed in time for submission to 
the full committee of that association in Octo- 
ber or November. Mr. Holtman prepared and 
sent to committee members data to be con- 
sidered at the Madison meeting. 

The line-up of the building construction 
committee of the National Fire Protection 
Association for the coming year has been de- 
cided upon, with C. EK. Paul as chairman. Re- 
vision of the association’s heavy timber mill 
construction specifications will be one of the 
important projects before the committee this 
fall. 

Mr. Holtman has received a letter from the 
American Wood Preservers’ Association, urg- 
ing him to accept the chairmanship of the 
committee on retailing treated forest prod- 
ucts. He declined the chairmanship, but ex- 
pressed a willingness to continue as a mem- 
ber of this committee. Mr. Holtman has been 
made a chairman of a subcommittee of the 
executive committee, structural division, 
American Society of Civil Engineers, which 
is to consider phases of lumber of special in- 
terest to civil engineers. 











Import and Export Figures 

Preliminary figures compiled by the Depart- 
ment of Commerce show that the total value 
of American exports in August this year were 
$383,000,000, compared with $339,629,653 in 
July. Imports in August were valued at 
$375,000,000, against $325,915,845 the month 
before. These figures are subject to change 
when full returns are in, but will not be ma- 
terially changed. 

On the basis of the tentative figures, for 
the eight months ending with August our 
total exports were $3,085,949,055, compared 
with $2,697,031,219 during the same period 
last year. Imports for the eight-month 
period this year were valued at $2,764,742,532, 
against $2,382,726,580 last year. These fig- 
ures indicate an increase in export values for 
the eight months this year of $388,917,816, 
and an increase in imports of $382,015,952. 


Wood Used in New Racing Planes 


Lumbermen will be interested in the new 
racing planes which the Curtiss Co. is building 
for the Army and Navy to compete in the 
Pulitzer cup race at Mitchel Field, Long Island, 
in October, in which wood is largely used. 


Its total weight, ready for the race, says the 
Air Service News Letter, will be only about 2,150 
pounds. Built on the monocoque principle, the 
body or fuselage of the craft consists of four 
longitudinal members of wood, supported by dia- 
phragms or bulkheads at regular intervals and 
covered with thin layers of wood veneer. These 
layers, in order to give the greatest strength pos- 
sible, are cut in narrow strips, approximately two 
inches wide, securely glued and tacked to the 
longitudinal members at an angle of approximately 
45 degrees to the center line of the fuselage. Suc- 
ceeding layers of this veneer are placed at an angle 
of 90 degrees to each other. The extreme strength 


of such construction as regards twisting and bend: 
ing is obvious. The wings and tail surfaces are 
built of wood, the ribs and spars being also coy- 
ered with thin strips of plywood. These strips are 
of two-ply spruce, about 3/32 inch thick. * * * 
Preliminary ground tests which have been con- 
ducted have proved the structure to be extremely 
strong, the successful loading in many cases hay- 
ing been carried well beyond the high required 


factor of safety. 
waa aa aaaaaaee 


Proposed Walkway Surface Code 


In connection with the proposed walkway 
surface code of the American Engineering 
Standards Committee, the bureau of standards 
has tested about fifty walkway surface ma- 
terials, including hardwoods and both flat and 
vertical grain softwoods. Lumber specimens 
tested so far are larch, pine, birch, beech, 
maple, tupelo, cypress and redwood blocks. 
The program is sponsored by the American 
Institute of Architects and the American So- 
ciety of Safety Engineers. The bureau re- 
cently submitted a tentative report to the 
manufacturers’ section of the committee at 
un all-day session. 


New Chairman of Central Committee 


WASHINGTON, D. C., Sept. 14.—The Depart- 
ment of Commerce last Saturday advised the 
Central Committee on Lumber Standards that, 
on the invitation of Secretary Hoover, John 
H. Kirby, well known lumber manufacturer of 
Houston, Tex., has agreed to serve as chairman 
of the committee in place of John W. Blodgett, 
Grand Rapids, Mich., whose personal affairs re- 
quire his retirement from the committee after 
three years of service. 

Mr. Kirby has served on the Central Commit- 
tee as a representative of the lumber manufac- 














JOHN H. KIRBY, JOHN W. BLODGETT, 
Houston, Tex. ; Grand Rapids, Mich. ; 


Chairman and Retiring Chairman, Respectively, of 
the Central Committee on Lumber Standards 


turers since it was created in 1922. He is presi- 
dent of the Kirby Lumber Co., one of the larg- 
est lumber manufacturing companies of the 
South, and has extensive interests on the Pa- 
cific coast. He is a director of the National 
Lumber Manufacturers’ Association and of the 
Southern Pine Association, is a past president 
of both these associations, and has been a lead- 
er in the lumber standardization movement from 
its inception. 

In accepting the invitation to act as chairman 
of the Central Committee on Lumber Standards, 
Mr. Kirby wrote Secretary Hoover: 

When a citizen has been drafted he has no choice 
but to respond and the greater his alacrity in that 
response, the higher the tone of his citizenship. 
I shall, therefore, do the best I can in these new 
duties to which you have called me. 

You have done so great a work for the lumber 
industry in this standardization movement, and 
in other respects, that I would be quite remiss as 
a lumberman if I did not undertake to show such 
appreciation of your great leadership in these 
matters as might be testified to by my prompt 
acceptance of the duties of this position. 

Other vacancies having arisen in the commit- 
tee, Secretary Hoover is now in correspondence 
with others interested in lumber standardiza- 
tion with a view to enlarging and completing 
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membership. Information before Mr. Hoover 
indicates that the vast bulk of the lumber pro- 
duction of the country is already in accordance 
with American Lumber Standards, with the re- 
sult that the ‘‘waste already eliminated,’’ as 
he puts it, ‘‘runs into millions yearly. What 
ever it may be, it is just as important to the 
public and the industry as a reduction of 
taxes.’’ 





IN THE REALM OF BUILDING 




















Hold Home Beautifying Contest 

PITTSBURGH, Pa., Sept. 15.—The home beau- 
tifving contest, held by the Valley Planning 
Association in East Pittsburgh, Turtle Creek, 
and Forest Hills this summer, was participated 
in by 100 people. Prizes have been awarded 
winners in each borough, the contest having 
been divided into four sections, front yard 
beautification, back yard beautification, porch 
decoration, and vacant lot beautification. Mem- 
bers of the Valley Planning Association served 
as judges. 


Architects and Builders to Meet 

CLEVELAND, OHIO, Sept. 15.—A public meet- 
ing for architects, realtors, builders and other 
allied interests will be held at the Hotel Cleve- 
land on Tuesday evening, Sept. 22, under the 
joint auspices of the Cleveland Board of Lum- 
ber Dealers and the Southern Pine Association. 
Grade-marking of lumber and other matters of 
interest to builders will be discussed. Mayor 
Townes and City Manager William R. Hopkins 
will be present at the meeting, at which a large 
attendance is expected. 





LUMBER TRANSPORTATION 











Hardwood Shipments to Western Points 


WASHINGTON, D. C., Sept. 14.—The Interstate 
Commerce Commission (Division 2) has post- 
poned the effective date of Fourth Section Order 
No. 9,137, covering hardwood lumber shipments 
to western point, from October 22 until Jan. 22. 
This order was issued in response to an applica- 
tion filed by Agent F. A. Leland for and on 
behalf of various carriers. Agent Leland also 
requested the postponement. 


Loadings Still Exceed Million Cars 


WASHINGTON, D. C., Sept. 16.—Loading of rev- 
enue freight for the week ended Sept. 5 totaled 
1,102,946 cars, according to reports filed today 
by the carriers. This was a decrease of 21,490 
cars under the week before when revenue freight 
loadings amounted to 1,124,436 cars, the greatest 
humber loaded during any one week on record. The 
decrease, compared with the preceding week, was 
due to a falling off in the loading of coal, grain 
and grain products, forest products, and ore. Mis 
cellaneous freight, merchandise and less than ear- 
load lot freight, coke and live stock, however, 
showed increases. 

Although this was the eighth consecutive week 
that loadings have exceeded the million car mark, 
the present heavy traffic is being moved virtually 
without car or locomotive shortage, there having 
been on Sept. 1 more than 162,000 surplus freight 
cars in good repair, and immediately available for 
service, as well as approximately 5,900 service- 
able locomotives in storage. 

The total for the week of Sept. 5 was an in 
crease of 181,643 cars over the corresponding week 
last year, and an increase of 174,030 cars over the 
same week in 1928. Labor day holidays were in- 
cluded in the corresponding weeks in the two pre 
vious years, 

Coal loading totaled 178,218 cars, a decrease of 
33,465 cars under the week before, but 28,273 cars 
above the same week last year. Compared with 
the same week in 1923, it also was an increase of 
25,196 cars. 

J Grain and grain products loading amounted to 
55.731 cars, a decrease of 953 cars under the week 
before and 9,265 cars below the same week last 
year. It was, however, 8,967 cars above the same 
week in 1923. In the western districts alone, grain 
and grain products loading totaled 41,327 cars, 
an increase of 724 cars over the week before but 
6.790 cars below the corresponding week last year. 





Forest products loading totaled 71,659 cars, 620 
cars below the week before, but 8,784 cars above 
last year and 5,393 cars above the same week two 
years ago. 

S22 e222 222422 
Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders by railroads are reported as follows: 

INQUIRIES—Baltimore & Ohio, 1,000 hopper car 
bodies; Illinois Central, 200 flat cars and 150 
stock cars; Louisville & Nashville, 500 box cars, 
500 gondola cars and 250 flat cars, all 50 tons ¢a- 
pacity ; railways in the Province of Buenos Aires, 
Argentine, 50 gondola cars, 50 flat cars, 100 stock 
cars and 200 box cars, all 30 tons capacity. 

Reparirs—Buffalo, Rochester & Pittsburgh, 300 
to 500 box cars, 40 tons capacity; Cambria & In- 
diana, 200 hopper cars at shops of the Cambria 
plant of Bethlehem Steel Co. 

OrDERS—Great Northern, 500, 50-ton general 
service cars with Bethlehem Steel Co.; Georgia, 
Florida & Alabama, from 275 to 285. single 
sheathed box cars, 40 tons capacity, with General 
American Car Co. 

CRA EERRERRABABAAZAS 


Lumberman Is Elected Commander 


WARREN, ARK., Sept. 14.—A retail lumber- 
man heads the Arkansas department of the 
American Legion. At El Dorado last Thurs- 
day morning, at the concluding session of the 
greatest and most enthusiastic convention of the 
Legion ever held in this State, Murray B. Me- 
Leod, of Warren, was honored by election to 
the office of commander of the Arkansas de- 
partment. 

Mr. McLeod, who is in his thirtieth year, 
having been born April 
14, 1896, is a thorough 
lumberman, having 
grown up in the busi- 
ness. His lumber expe- 
rience began with the 
Southern Lumber Co., 
of Warren, manufac- 





M. B. McLEOD, 
Warren, Ark. 
Heads American Legion 
of State 





turer, as clerk. In Au- 
gust, 1922, he organized 
the Southern Lumber & 
Supply Co., retailer, and 
is secretary and treas- 
urer of that concern, 
and also assistant sales 
manager and purchas- 
ing agent of the Southern Lumber Co. He is 
active in Hoo-Hoo circles, being past Vice- 
gerent Snark. 

Commander MeLeod entered the military 
service soon after the United States entered the 
war, being assigned to Camp Beauregard, La., 
as sergeant in Company I, 153rd Infantry; en- 
tered the third officers’ training camp at Leon 
Springs, Tex., and was commissioned second 
lieutenant in the tank corps. He then was 
transferred to Camp Colt, Gettysburg, Pa., and 
organized Company B, 303rd Battalion, tank 
corps. He was promoted to first lieutenant, and 
was with the first tank corps unit to go overseas, 
serving in the A. E. F. until Mareh 17, 1919, be- 
ing brigade adjutant of the 301st Brigade tank 
corps when discharged. 

He organized Herbert B. Martin Post No. 82 
of the American Legion, and has served in every 
office in the post. He was the first county Le- 
gion chairman of Bradley County, and served as 
executive committeeman from the district. 

The newly elected commander is a member of 
the executive committee and a director of the 
Arkansas Association of Lumber Dealers. He 
is a member of the Methodist Church, and a 
former director and treasurer of the Warren 
¥. M. €..A. 

In addition to the high honor bestowed upon 
him by his election to the office of departmental 
commander, Mr. MeLeod is to be married on 
Thursday of this week, to Miss Claudia Knowles, 
one of the most attractive and popular young 
women of Wilmar, Ark. The young couple are 
planning a bridal tour in the East, including 
stays at Boston, New York, Niagara Falls, 
Buffalo and St. Louis. 
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ON EVERY STICK 


Two 
Championships! 


There was recently con- 
ducted through the columns 
of several newspapers a con- 
test to decide the ownership 
of the oldest collar button in 
active service. 


The man winning the cham- 
pionship proved that he had 


worn his collar button 
through rain’ and _ snow, 
steam-heat and summer- 


heat, dress-clothes and over- 
alls, without fear or favor, 
since 1897. It is slightly 
worn on one side. 


We do not know what the 
button was made of, as 
HDE was not cutting lum- 
ber at that time, but it was 
evidently of a like durable 
material. 


But we can tell you about 
“Fifty-Clear.” “Fifty-Clear” 
is a factory grade of sap 
gum, cutting fifty percent of 
clear cuttings in No. 1 Com- 
mon. It will be more inter- 
esting to factories than col- 
lar buttons, as it means a de- 
cided economy in cuttings. 


We will be glad to tell you 
about it. 


Hillyer Deutsch 
Edwards, Inc. 


Hardwood Lumber 
Oakdale, Louisiana 
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Business Changes 


ARKANSAS. Newark —-B. A. Magness & Son. Morris, 
have bought the lumber and hardware business of 
Newark Lumber Co. and will continue under the old 
name 

COLORADO Denver -P.  G Conover discontinued 
the wholesale and commission lumber business. 


FILARIDA Bradentown—-Florida Lumber & Builders’ 
Supply Co.'s yard at Bradentown sold to Marshall 
Lumber Co 

Lakeland --Dugger Lumber Co., 
by Isbell line of yards, changing name to Florida 
Lumber & Mfg. Co James EE. Cochran, manager, 

Miumi— Neil FE. Hainlin, Wainlin Lumber Co., moving 
lumber yard to new location on N V. Second <Ave., 
where yard space has been increased and spur tracks 
are being built 

IDAHO. 
Lumber Co 
Co 

ILLINOIS Mattoon Home Mfg. Co. 
Homecraft) Specialty Mfg. Co. (Ine.). 

INDIANA. Indianapolis--Yards and mill of Beech 
Grove Lumber Co. purchased by Newcomer Lumber Co, 

IOWA Aplington -H. Dreyer jr. (Est.), 
by Reints & DeBuhr. 

Douds- McCrary Lumber Co 
Russell. 


recently purchased 


Nezperce Prairie Lumber Co. and Madison 
merged under name of Nezperce Lumber 


succeeded by 


succeeded 


succeeded — by De D. 




















ERE is another of 
the big mills with 
which our 


New Wholesale 
Department 


recently made arrange- 
Red Cedar t f hi ° di- 
aaiiio ments for shipping di 
nerdy rect to our customers. 
This mill is prepared to 
supply you promptly 
with 


THE SEIDEL 
LUMBER LIST 











Long or 
Short Leaf Pine 
Cypress 
Sitka Spruce 
Douglas Fir 
Washington 


Pondosa Pine 
Cal. White & 
Sugar Pine 
Redwood 


Oak Flooring o 
Maple vo d Pp 
Beech, Birch on Osa ine 
Try our new 
Wholesale Department 
direct from Mill Service. 
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LUMBER CO, 
St.Louis,Mo. 


For Sale— 


INDIANA 


and OHIO Hardwoods 


I want to move the following stock at once. Fine quality 
—all 3 months and better dry. Write me for prices. 
Scars 6/4 and 8/4 No. 2 Com. and Btr. Hickory 
Scars 4/4 No. 1 Com. and Btr. Plain Red Oak 

10 cars 8/4, 10/4 and 12/4 Elm 
10 cars 8/4 Soft Maple 
3 cars 10/4 Hard Maple 
Can take contracts from manufacturers. 


Also handle R. R. Ties and Timbers, 
Temporary and White Oak Piling. 


Chas. E. Neel, union city inp. 


Representing Several Mills. 
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Toledo—-Toledo TLaumber Co. changing name to Whit- 
aker-Peaslee Lumber Co, 

KANSAS. Howard sSenson) Lumber Co. sold to 
Keller & Tolman, of the Houston Lumber Co., Eureka, 
and will be continued with Mr. Tolman in charge. 

MICHIGAN. Wayland--H. A. Creager has purchased 
the interest of his partner, F. Suxter, in the 
Wayland Lumber & Coal Co. 

MINNESOTA. Lamberton 
to L. BP. Doliff Lumber Co, 

Wells--S. H. Bowman Lumber Co. and C. LL. Colman 
Lumber Co. have jointly purchased the Wells Lumber 
Co. and will divide the stock, 

MISSISSIPPI. Pickens - Nolan & Maris succeeded by 
National Lumber Co, 

MISSOURI. Polo Reported the J. M. Davis Lumber 
Yard will be taken over by North Missouri Lumber Co. 

Shelbyville Cotton Lumber Co. sold to North Missouri 
Lumber Co, 

Stoutsville Cotton Lumber Co, sold to Sparks-White 
Lumber Co., of Paris. 

NEBRASKA. Osmond and Wausa —Coleson-Holmquist 
Co. sold to H. W. Town, of Belvedere. 

NEW JERSEY. Newark —-Phineas G. Ross: moved to 
Bath, N. Y. 

-_ 


NEW YORK. New York 





Farmers’ Lumber Co. sold 


; Wholesale Luisber Dealers’ 
Corporation announce removal of main. office from 
Woolworth Building to the yard, 254-256 Greenpoint 
Ave., Brooklyn, 

NORTH CAROLINA, Statesville—-Kennedy 
Co. succeeded by Wineaid Veneer Co, 

NORTH DAKOTA, Starkweather--M,. Hl. Fessen & 
Co, sold out to Atlas Lumber Co., of Minneapolis, 

OREGON, Sundon Stout Lumber Co. has purchased 
the equipment of the Crown Timber Co. 

Corvallis— Ira’ Ellis has sold his sawmill at) Ever 
¢xreen, near here, to: MeKinley Duekworth. 

Kerry Kerry Timber Co. sold) sawmill, timber and 
equipment to K.-P. Timber Co. 

SOUTH DAKOTA Capa H. A. Looby succeeded by 
‘. K. Madsen, ; 

Menno-—Thompson Yards (Ine.)  sueceeded) by Fred 
V. Prezler, 

TENNESSER. Memphis Hatchie River Lumber Co.: 
H. J. Haralson sold interest to his partner, M. 2B. 
Kutsler, 

WASHINGTON. Milan Spokane Lumber Co. sold. to 
White Pine Sash Co, 

Montesano Israel Taylor sold interest in sash and 
door business of Taylor & Matthews’ Mfg. Co. to 
Vietor M. Matthews. 

Republic—F. M. Jarvis & Sons will remove sawmill 
to Snowden district. 

; WISCONSIN,  Baytield sayfield) Lumber Co. chang 
ing name to Bayfield Mfg. Co. 

WYOMING, Casper Keith Lumber Co. sold to Nico 
lavsen Lumber Co. 

BRITISH NORTH AMERICA 

ONTARIO. Guelph -Cockburn-Miller (Ltd.) granted 
charter as successor to Cockburn-Miller Co, 

Thorold--H. O. Babcock, of Niagara Falls, N. Y., 
has purchased the old) Foley-Rieger groundwood pulp 
plant, formerly owned by Beaver Products (Inc.). 


Veneer 


Incorporations 


ALABAMA. 
capital, $2,000, 

ARKANSAS. Little Rock—Geo, D, 
Co., increased capital to $25,000. 

DELAWARE, Dover—College Park Lumber & Supply 
Co., incorporated: capital, $100,000, 

FLORIDA. Jacksonville-—-Service Lumber & Supply 
Co., incorporated, 

Jacksonville Ricks Lumber Co., incorporated. 

Tampa—Tampa Lumber Co., incorporated; capital, 
$15,000, 

GEORGIA. Macon--Southern) Lumber Co., 
ated; capital, $10,000, 

ILLINOIS. 
corporated, 


Tuscaloosa— Lindsley Co., incorporated; 


Kelley Lumber 


incorpor- 


Aurora—-Fox River Pattern Works, in- 


Chicago-—-Elmweod Lumber & Supply Co. increasing 


capital from $32,000 to $75,000; changing name to 
Chas. Levy Lumber Co. 

Elgin. McBride Lumber Co., 
$25,000. 

Hartland—-Wylie-Shurtleff Lumber Co., incorporated. 

INDIANA. Franklin—Schaefer Mfg. Co.,  ineorpo- 
rated; capital, 25,000; chairs and tables. 

Gosport--Gosport) Veneer Co. increasing capital to 
$100,000, 

LOUISIANA, Baton Ronuge--Russ Lumber & Develop- 
ment Co., incorporated, 

New Orleans--Caribbean Lumber Co., 
capital, $25,000, 

MISSOURI. St. Louis—Brown Furniture & Lumber 
Co., incorporated; capital, $50,000, 

NEW JERSEY. Garfield---Teaneck Coal & Lumber 
Co., incorporated; capital, $125,000. 

Newark—Central Lumber & Supply Co., 
capital, $25,000. 

Newark— Newark Lumber Co., incorporated, 

Newark—H. H. Luke Sash & Door Co., incorporated, 

Salem—Green Bros., incorporated; capital, $125,000; 
retail, 

NEW YORK. Niagara Falls—Ayers-Witmer Lumber 
Co. increasing capital to $150,000. 

New York—Famous Chair Co., incorporated. 

NORTH CAROLINA, Roxboro—Leigh-Monroe Lumber 
Co., incorporated; capital, $100,000. 

Sanford—Makepeace Box & Lumber Co., incorporated; 
capital, $50,000. 

OREGON. Baker--Baker Moulding Co., 
eapital, $25,000; planing mill. 

Cottage Grove-—-Anderson & Middleton Lumber Co. 
increasing capital to $850,000. 


incorporated; capital, 






incorporated: 


incorporated; 


incorporated; 


Portland—kK. P. 
$100,000. 
Portland—W. F. Cox & Co., 
$10,000. 

PENNSYLVANIA. Mercersburg—Mercersburg Build- 
ers’ Supply Co., incorporated; capital, $25,000. 
VIRGINIA, Charlottesville— Virginia Creosoting Co., 
incorporated; capital, $20,600. 

WASHINGTON. Aberdeen -Evergreen Shingle Cor. 
poration, incorporated; capital, $5,000, 

Hoquiam-— Neff Lumber Co., incorporated: capital, 
$75,000. 

Olympia—Olympia Sash & Door Co., 
capital, $25,000, 

Spokane Columbia Cedar Co., 
$99,900, 
Tacoma 
$26,000, 
Seattle Snow Creek Logging Co. decreasing capital to 
S50 000, 

Woodland—-Woodland Hardwood Co., 
capital, $10,000, 

WISCONSIN. Oconto. Gardner Lumber Co., incor. 
porated; wholesale. 


BRITISH NORTH AMERICA 


ONTARIO. Renfrew—G. M. Franch (Ltd.), incor- 
porated; to manufacture lumber: erecting mill at Mile- 
age 15 one mile south of Canadian National main line, 

Sudbury--White & Plaunt (Ltd.), incorporated: gen- 
eral contracting business in taking out pulpwood and 
railway ties; W. B. Plaunt, president. 


New Ventures 


ALABAMA. Mobile-—Biebeck Lumber Co., 
began: wholesale. 

ARIZONA, Claypool—J. N. 
planing mill operation. 

Tucson—John M. Rush Lumber Co, 
branch: headquarters, Enid, Okla. * 

ARKANSAS. Little Rock—Arkansas Hardwood Prod- 
ucts Co. recently began: wholesale. 

Stuttgart--L. M. Moffett has purchased site and 
will move his mill here from Bayou Meto; will manu- 
facture hardwood; also retail wood yard. 

CALIFORNIA. San Franciseco—Furness Lumber Co, 
engaged in business at 1461 48th Ave. - : 

San Francisco—A. J. Becker Cedar Co, opening office 
in Chancery bldg. , ; 

San Francisco—Barg Lumber & Shipping Co. has 
engaged in business at 1 Montgomery St. 

FLORIDA. Dade City Highlands Mill & Construe- 
tion Co. recently began lumber and millwork mannu- 
facture, : 

Miami--Mead Bros. Lumber & Supply Co. 
began: retail. ; 

Tallahassee—J. J. Willie, jr., recently began; sawmill, 

GEORGIA. Ellaville--D. A. Sanborn recently began; 
sawmill. 

IDAHO. Sand Point-—J. R. 
gan; sawmill, 

ILLINOIS. Cairo—J. D. 
began: cooperage mfr. 

INDIANA, Crawfordsville) Ball & Elwell recently 
began; lumber. - 

Hammond—Gary Lumber Co., recently began: retail. 

Williamsport--Fox & Cole recently bgan: sawmill. 

KENTUCKY. Harrodsburg—Carter & Jarvis recently 
began: wmill. ; 

Lonisville—Hillerich & Bradsby Co. purchased build- 
ing and will remodel for baseball bat and golf club 
factory. ° 

LOUISIANA. Algiers- Gisch-Williams Hardware & 
Supply Co. Cnc.) opening hardware business in addi- 
tion to Iumber business recently purchased from Poy- 
dras Lumber Yard (Ine.). 

_ MINNESOTA. 
cently began. 

MISSOURI. 
business, 

MONTANA. 
yard, 

NEBRASKA, Endicott 
recently began: retail. 

Geneva—-Nye-Schneider-Jenks Co., recently began; re- 
tail. 

OREGON, Grants Pass—Oregon Woodworking Co. 
recently began; handle mfr. - 

Portland -H. M. Whetsel and C. W. Shunk opening 
offices in) Northwest Bank Bldg. as Columbia Pacific 
Lumber Co, 

TENNESSEE. La Follette--T. W. 
recently began; lumber mfr. 

TEXAS. Lubbock—Claube B. Hurlbut recently began. 

VIRGINIA. Lawrenceville—James Eaton and W. H. 
Caldwell, of Trenton, N. J., plan opening school furni- 
ture factory. 

WASHINGTON. Kalama——E. (C. Bottemiller engag- 
ing in logging and tie mill business as Indian Creek 
Logging Co. 

WEST VIRGINIA. New Cumberland 
ber Co., recently began. 

WISCONSIN. Baldwin—Heebink Lumber Co. will 
establish a sash, door and millwork plant here. 

BRITISH NORTH AMERICA 

SASKATCHEWAN. Willow Bunch—Imperial Lumber 
Yards (Ltd.), with head office in Moose Jaw, has 
opened new yard here, 


New Mills and Equipment 


COLORADO. Idaho Springs—George Keyes is build- 
ing « sawmill on the Mattie property on Chicago creek. 

FLORIDA. Nocatee—-King Lumber Co. planning to 
rebuild crate mill destroyed by fire with loss of $500,- 
0. 3 

GEORGIA, Bainbridge—Elberta Crate Co. has com 
pleted erection of a planing mill and will begin floor: 
ing and finish manufacture by Oct. 

SOUTH CAROLINA. Florence—Sparrow Lumber Co. 


Timber Co., incorporated; capital, 


incorporated: capital, 


incorporated; 
incorporated: capital, 


Hubbard Cabinet Co., incorporated: capital, 


incorporated; 


recently 
Clifford recently began 


opening new 


recently 


McDonnell recently be- 


Hollingshead Co, recently 








Minneapolis—Hales Lumber Co, re- 
Fairfax-—-C. J. Brandon, new lumber 


Kevin. Choteau) Lumber Co. will open 


Vanier Lumber & Grain Co. 


Minton & Co. 


Peoples Lum- 


erecting additions to plant including sawmill, planing 
mill and dry kilns; capacity, 50,000 feet daily. 


TENNESSEE. Chattanooga—Willingham & Co, plan 
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erection of two-story addition to lumber plant; cost, 
$12,000. } : 

Nashville—Gulf Red Cedar Co. will rebuild plant de- 
stroyed by fire with loss of about $50,000. 


Casualties 


ALABAMA. Prichard—Lumber yard of J. F. Cabler 
damaged by fire; loss, $10,000. 

CALIFORNIA. Oakland—-Sunset Lumber Co., loss by 
fire, $20,000. 

IDAHO. Coeur d’Alene—Coeur d’Alene Mill Co., loss 
by fire, $6,000; blacksmith shop and dry shed de- 
stroyed. 

ILLINOIS. Armstrong—Lightning caused a fire in 


Smith Bros. Lumber Yard with loss of $75,000. 

LOUISIANA. Monroe—North Louisiana Shingle Co., 
loss by fire, $5,000. 

MAINE. South Windham--Main building of L. ©. 
Andrews box manufacturing plant, boiler house, store- 
house for finished lumber, garage, and about 1,000,000 
feet of lumber destroyed by fire; loss, $300,000. 

NEW JERSEY. Englishtown—Englishtown 
Co., loss by fire, $75,000. 

North Bergen—P. B. Rendall & Son, loss by fire; 
interior of plant destroyed. 

NORTH CAROLINA. Leakesville—D. FE. 
Son, loss by fire. 


Lumber 


Moore & 


OHIO. Tontogany—E. G, Gill Lmber Co., loss by fire, 
$8,000. 
OREGON. Cottage Grove—Logging equipment of 


Anderson & Middleton Lumber Co. destroyed by fire. 

Dee—Blacksmith and car shops of Oregon Lumber Co. 
destroyed by fire. 
/ PENNSYLVANIA.” Mount Union—Mount Union Plan- 
ing Mill Co., loss by fire in planing mill, lumber yard; 
plant destroyed; will rebuild. 

SOUTH CAROLINA. Hartsville—G. E. 
Co., loss by fire, $6,000. 

BRITISH NORTH AMERICA 

ONTARIO. Hawkesbury—Hewkesbury Lumber Co. 
(Ltd), heavy loss by fire; 50,000,000 feet of lumber 
destroyed. 


New Sheds and Yard Improvements 
CALIFORNIA. Oakland—California & Oregon Lum- 
ber Co, will erect shed; cost, $25,000. 


IOWA. Laurens—Weart-Peaslee Lumber Co. erecting 
office building and sheds. 


Miller Lumber 


NEBRASKA. Loomis—Loomis Lumber Co. remodeling 
shed, 

OKLAHOMA. Custer City—-Marding 
erecting office building. 

Roosevelt—Home Lumber Co. building new office. 

OREGON. Marshfield-—-Coos Veneer & Box Co. build- 
ing two warehouses and sheds. 

TEXAS. Childress—Hays Lumber Co. completing erec- 
tion of yard buildings. 

San Antonio—San Antonio Lumber Co., W. H. Gaines, 
secretary, increasing capital stock and will expand 


Lamber Co. 


sheds und increase stock. 





Tacoma (Wash.) sash and door manufacturers 
report the demand still holding up well this week, 
with all the local mills operating at capacity. 
Orders are still heavy and are coming from all the 
principal consuming centers. Prices are un- 
changed. 

A sag in the business of Minneapolis-St. Paul 
(Minn.) district sash and door manufacturers this 
week is being lifted with business coming from the 
rural districts. After a summer unlike any other, 
in which business maintained its level almost to 
the end, a brief respite has given way to new 
orders coming from the country districts. Un- 
mistakable results from the marketing of the large 
crop are shown on the books of sash and door mills 
in the twin cities trade territory. One of the 
sash and door mill manufacturers said he believed 
the orders which had come to hand in the last 
few days was ‘merely scratching the surface” of 
what is in prospect for the mills in the next few 
months. This was not interpreted to mean that 
this manufacturer predicted a boom in the trade, 
but that he expeced a very substantial trade to 
continue throughout the remainder of 1925. Fall 
building is gathering impetus not only in the cities 
but in the smaller towns and in rural districts. 
Prices of the sash and door plants in the twin 
cities, and in that territory, while they are re- 
garded by manufacturers as being low, continue 
to be steady. 

Interior finish plants at Duluth, Minn., «re op- 
erating full time with their order books still well 
filled. Inquiry has shown improvement during the 
last ten days, and considerable new business was 
claimed to be in sight. The market is firm on 
both interior finish and sash and doors. 

Sales managers of Kansas City (Mo.) 
report that they still are operating their usual 
schedules and have orders enough to go on at 
that rate until Oct. 1 at least. The new business 
is in a little smaller volume. Sash and doors are 
in good demand both in the city and country, but 
prices still are weak, 


plants 


Sash and door business at Omaha, Neb., is re- 
ported holding up reasonably well. The city busi- 
ness has picked up somewhat, and country trade 
has just about held its own. It must be admitted, 
however, that orders from country dealers have 
not yet materialized to the extent that was hoped 
for. Prices are holding firm, but no actual in 
crease has taken place. Locally, the outlook is 
quite good, because of the large number of business 
buildings as well as public structures of one kind 
or another, including a number of new school 
houses, being erected. 

Millwork is holding up quite well in Columbus 
and central Ohio territory. Mills have booked 
considerable business and are operating to about 
80 percent of capacity. Suilding operations con- 
tinue brisk and this is reflected in the millwork 
business. Labor is plentiful at this time. Prices 
are not quite as good as earlier in the season. 

The Buffalo (N. Y.) door plants and planing 
mills report that some increase in trade has lately 
taken place and much building that was post- 
poned during the hot weather is being started. 
The prospects are that business at the mills will 
be on quite a little better scale during this month 
than it was last month. 


The Baltimore (Md.) 
tinue to report a 


sash and door men con 
fair measure of activity, with 


plants turning out special sizes obliged to run 
after regular hours to keep up with the work 
coming in. The competition in stock sizes con- 
tinues quite active, while the special work, as 
might be expected, yields more satisfactory mar 
gins of profit. There is every indication that the 
rest of the year will be characterized by a gratify- 
ing call for the products of the sash and door 
factories, and that perhaps new marks in point of 
volume will be set. 


Glass trade reports are to the effect that manu- 
facturers and jobbers are now being favored with 
a good demand from virtually all sections of the 
country. Some exception is noted in the south- 
west, as the result of unfavorable crop conditions 
due to prolonged drouth. With regard to trend 
of prices, a typical expression is as follows: 
“Virtually no one believes that there will be any 
further downward revision in the prices of either 
window or plate glass, because of the quite mate- 
rial reductions made in both these products some 
time ago.” 


Assumes New Advertising Position 


W. LD. Sawler, who for the last four and one- 
half years has been advertising manager of the 
Lehon Co., Chicago, manufacturer of the Mule- 
Hlide line of roofing and shingles, has resigned 
from that position to become advertising manager 
for the Morgan Sash & 
Door Co., of ‘Chicago, 
with factory at Oshkosh, 
Wis... and distributing 
branches in various 
cities. Mr. Sawler as- 
sumed the duties of his 








W. D. SAWLER 
Chicago, Ill; 

Who Becomes Advertis- 
ing Manager for the 
Morgan Sash & 
Door Co. 





new position on Monday 
of this week. 

Mr. Sawler is an en- 
thusiast with regard to 
cooperation with dealers, 
and in his previous con- 
nection his efforts were 
largely directed to help- 
ing retailers along mer- 
chandising and advertis- 
In his present connection with one of 














ing lines. 
the outstanding millwork concerns of the country 
Mr. Sawler no doubt will find ample scope for his 
talents in the direction of aiding dealers in mer- 


chandising Morgan products, as well as along 
other approved lines of advertising and publicity. 
Mr. Sawler has entered upon his new task with 
enthusiasm, and is firmly convinced that the busi- 
ness of making and marketing high-grade millwork 
is the “greatest ever.” 

His successor as advertising manager of the 
Lehon Co, is William A. McNamara, who has been 
connected with that company for something over 
four years, handling sales promotion work. 




















Four of 


Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 


Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 














Dry 
Hardwoods 


We now have a fairly 
good assortment of ship- 
ping dry Oak, Gum, Ash 
and Elm lumber. Nice 
quality Stock. Cut from 
famous Arkansas and 
White River Valley 
stumpage. Exclusive 
hardwood operation. Ex- 
ceptionally goodmill. Try 
us for real values in 


OAK-GUM-ASH-ELM 
THE 


BREECE 
“WHITE 


Manufacturing Co. 


ARKANSAS CITY, ARK. 


Chicago Lumber & Coal Co., 
St. Louis, Mo., Sales Agents 
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Cc LOUISIANA Co 


Real Values in 
Southern Hardwoods 





1 car 5/8 Qtd. Sycamore 

1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 
Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 





Sycamore Sap Gum 


1 car 4/4 No. 1 Com. Red Gum 
1 car 4/4 FAS Red Gum mm 





Red Gum 
Willow 


Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 











BUYERS will find our band sawn 

hardwoods well manufactured. 
Grades guaranteed under rules of 
National Hardwood Lumber Association. 


HARDWOODS 


We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 
BONITA, (Morehouse Parish) LA. 














HamM LC.R.R. 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 












We can most always furnish orders for 
SAWN RED bd 
a wuire. Oak Cross Ties 
Standard 6x8-8' 0” 


Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 














Icasieu long ]eaf ») 
ellowPine Lumber 














Manufacturers 


Short Leaf Pine and Hardwoods 











EVANSVILLE, IND. 


Sept. 14.--The hot weather that prevailed in 
southern Indiana, together with the long drouth, 
had a tendeney to hold back the retail lumber 
trade in the rural communities. Heavy rains fell 
in this section the last half of the week and with 
the drouth broken lumbermen expect there will be 
a better tone to the trade. General business con- 
ditions are looking up and wholesale lumber deal- 
ers and manufacturers are taking an optimistic 
view of the trade situation. 30th retailers and 
manufacturing plants are buying lumber liberally 
and prices are being well maintained. Dry stocks 
are reported to be rather low. Demand for hard- 
woods is improving and the outlook could not be 
better, according to the local manufacturers. ted 
gum is a little short, but the supply of most other 
items is said to be sufficient to take care of the 
immediate trade. Demand for common oak has 
been unusually heavy in the local market for the 
last week or ten days. The furniture market is 
active and furniture manufacturers sre buying lum- 
ber liberally. 

Veneer manufacturers in Evansville and other 
southern Indiana towns report that their plants 
ure operated on steady time. The trade outlook 
is better now, the manufacturers report, than at 
any other time this year. 


COLUMBUS, OHIO 


Sept. 14..—Hardwood demand shows” more 
strength both from retailers and factories. Deal 
ers are replenishing broken stocks in order to be 
in a position to take care of the fall building 
demand. Factories engaged in making automobiles, 
furniture, boxes and musical instruments are buy- 
ing in larger quantities. Prices are stronger. Dry 
stocks are not large and flooring especially is be 
coming scarce, 


ATLANTA, GA. 


Sept. 14.—-Hardwood production in Georgia has 
increased the last ten days as a number of mills 
have reopened after the temporary shutdown, but 
as demand has also increased at the same time 
there is little surplus hardwood to be found in the 
mill yards. Larger mills have noted a good in 
crease in inquiries from foreign buyers, especially 
Latin-American countries, and indications are that 
the latter half of September will show considerable 
improvement in export shipments from south At- 
lantic and Gulf Coast ports over the same period 
in August. There is an increase in the volume of 
orders from furniture factories, particularly from 
the North Carolina territory, and as the primary 
demand is for items in the better grades of gum, 
prices show a strong upward tendency. This week's 
quotations, however, are substantially the same as 
last week in all grades and dimensions. Box and 
crate manufacturers also are still reported fairly 
active in the market, buying principally common 
grades of gum. Automobile body makers and wheel 
manufacturers are increasing orders to some ex- 
tent, but for the most part they appear to be buy- 
ing cautiously. Oak flooring plants and manu 
facturers of sash, door and millwork lumber also 
are still buying heavily, and with a good fall 
building season in prospect should continue active, 


MILWAUKEE, WIS. 


Sept. 15.—For the first time in several weeks 
there were no price advances made in the Milwau- 
kee lumber market but the business transacted 
compared favorably with that done during the late 
summer season. There has been a good demand 
for hemlock ftom the city yards, with sales on 
common and better thick maple increasing. Con- 
ditions seem to warrant that the lumber market 
has reached a stable basis and that prices being 
quoted now will hold. There probably will be 
advances on some items on which the trade 
runs short if the mills continue their present 
policy of curtailing the production. The mills 
look for a good business to come from the rural 
sections within a short time as the farmers will 
soon have opportunity to make the necessary 
improvements to their buildings ete. Both city 
and rural yards are placing orders calling for 
immediate shipment, indicating their reluctance 
to carry large stocks, believing that the manufae- 
turers can supply them when they are in need. 
A shortage has already appeared on certain lengths 
and the yards which do not have this material on 
hand find it difficult to replenish the stocks. Floor- 
ing factories, furniture plants, and automobile 
body interests were more active in the market last 
week, and several good sales of hardwood were 
made to these industries. Manufacturers of flooring 
are covering on their requirements for stock and 


there is a better tone to the market for inch floor- 
ing maple. Although building in Milwaukee is 
reported to be smaller in volume than last year, 
vet a great number of dwellings, apartments, and 
business blocks are being erected. Millwork fae- 
tories here are rushed with work and have orders 
scheduled for three and four months’ delivery. 


CINCINNATI, OHIO 


Sept. 15.—While there has been some improvye- 
ment in the lumber business during the last two 
weeks, there is still a hesitancy about buying 
that serves to keep volume down and makes the 
market more or Jess uneertain. The reeent 
strength in gum and oak has been well maintained. 
Retail trade is active and stocks are low. 

The first regular fall dinner meeting of the Cin- 
cinnati Lumbermen’s Club has been called for the 
evening of Oct. 5.) The dinner will be held at the 
Business Men's Club of Cincinnati. State Senator 
S. 1. Lipp will be the principal speaker. 

Dewey Ammon has severed his connection with’ 
the Herbert Bauman Lumber Co. and plans to go 
into business for himself under the name of the 
Ammon Lumber Co. He will wholesale hardwoods 
and maintain offices in the Gerke Building, Cin- 
cinnati. 

Miles J. Byrrs, of the Byrns Bros. Lumber (Co., 
has been named to represent the Cincinnati Lum- 
bermen’s Club at the Golden Jubilee dinner of the 
Cincinnati Zoo. 

Hloward M. Sedgewick, president Hl. M. Sedge- 
wick Lumber Co., has returned from a three weeks’ 
trip through the central West. 


DETROIT, MICH. 


Sept. 15.—Demand for hardwoods in the auto- 
motive industry is somewhat improved, but buying 
is largely for immediate requirements. With the 
purchase of the American Body Co.’s plant in this 
city by the Chrysler Motor Co. as a means of 
affording manufacturing facilities for the produc- 
tion of bodies for the latter organization, a tend- 
ency toward increased output of higher-priced cars 
is noted. In addition it is increasingly evident 
from the order files that new models of closed 
cars in the higher price ranges are in strong de- 
mand. Curtailment of production usually inci- 
dent to the opening of the fall season has not yet 
developed in automobile and body plants. 

The wholesale market in softwoods shows little 
or no change, An improved trend in retail buying 
is reported in spite of the fact that building opera- 
tions have been slowed up by rains. Transit cars 
are quite numerous in this territory, but are being 
taken up without delay. 

Louis G. Erb, of the Erb-Kidder Co., Royal Oak, 
Mich., accompanied by Mrs. Erb, has returned from 
an extended tour through the West. 


MEMPHIS, TENN. 


Sept. 14.—Demand for hardwoods from the 
United Kingdom and other foreign sources fea- 
tured the southern market during the last week, 
Orders have been coming from all parts of the 
world in unusually good volume, and one large ex- 
porter reports that he accepted orders for 75 cars 
in one week, and more than half of the business 
was from countries other than the United King- 
dom, Export inquiries have been very heavy. 
There is a fair movement overseas at this time. 
August was a poor month for overseas business, but 
September is showing considerable gain in = ship- 
ments. 

The domestic demand continues good from all 
sources, There is no let-up in buying at this time, 
and the majority of .the consumers are eager to 
buy at present prices. Some few think that over- 
production will bring prices down, but statistics 
show that this is not the situation at this time. 
The latest report of the Hardwood Manufacturers’ 
Institute from 102 mills was that production was 
but 78 percent of normal, while orders and ship- 
ments were 88 percent of normal. This gives some 
idea of the status of the market, and it is admitted 
that it is in as good shape at this time as in any 
previous period. When orders and production are 
compared, it is shown that considerable lumber is 
being removed from the market and that over- 
production is not at this time feared. Many mills 
are only running part time. 

The furniture group is the best buyer. These 
interests are enjoying a nice business and are buy 
ing daily to cover the business now in hand. Some 
are anticipating their wants and placing orders 
for future delivery. The automobile people are not 


so active, but demand for new cars will soon result 
in a nice business, it is believed. The flooring 
people are also taking heavily of oak, the price of 
Which has advanced considerably. 


Other wood- 
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working plants are also taking a nice volume of 
hardwoods, especially the interior trim plants 
throughout the South. Other groups are taking 
their share of hardwoods. 

The supply of logs is good. Rains of the last 
few days have hindered loggers to some extent, but 
vet there are plenty of logs to meet the present 
demand and a fairly good surplus to handle the 
demand should the fall rains stop logging entirely. 
Log prices remain unchanged. 

James F. MecSweyn, president of the Memphis 
Band Mill Co., left this week for a motor trip to 


New York. He was accompanied by his wife, 
daughter, son and granddaughter. He will be 


gone several weeks, 

Charles Miller, who was formerly assistant sales 
manager of the Gayoso Lumber Co., is now with 
the Chicago Mill & Lumber Co. at St. Louis, Mo. 

Francis Ford, who was formerly with the Ken- 
tucky Lumber Co. at Sulligent, Ala., has accepted 
a position with the New York office of the Gideon- 
Anderson Co, of St. Louis, Mo. 


LOUISVILLE, KY. 


Sept. 15.—The general situation in the hard- 
wood market has shown no material change, there 
being a fair demand for lumber, while prices are 
holding firmly. Some concerns report improvement 
on poplar lumber, but this does not appear to be 
yeneral, as others have noted no improvement in 
demand, and prices are still unchanged. Quar- 
tered and plain red gum continue in good demand 
at advancing prices. Oak is steady and in very 
fair movement. Louisville prices are as follows: 
Inch stocks, quartered white oak, FAS, $125 to 
$140; common, $75 to $85; quartered red oak, 
FAS, $105 to $110: common, $65 to $67.50; plain 
white oak, FAS, $85 to $100; common, $60 to 
$62.50: plain red oak, FAS, $82 to $90; common, 
$57 to $60; poplar, FAS, $110; saps and selects, 
$75; common, $55; quartered red gum, FAS, $92, 
and common, $65; plain red, FAS, $90; common, 
$60; quartered sap, FAS, $58; common, $45; plain 
sap, FAS, $52; common, $34; walnut, FAS, $215; 
selects, $150: common, $100; ash, $90 and $55; 
chestnut, $105 and $57; cottonwood, $53 and $38; 
basswood, $85 and $55. 

It has recently become known that the control 
of the Henry County Lumber Co., at Eminence, 
Ky., has passed into other hands, the W. R. Wil- 
lett Lumber Co., Louisville, jobber, having sold 
its interest, secured some years ago. Hunt Jones, 
of Louisville, who has been living in Eminence and 
managing the company, has returned to the city 
to make his home. 


HOUSTON, TEX. 


Sept. 14.—The market remains about the same 
as last week, even though the local trade is lighter. 
There is a prevailing shortage of upper grades of 
southern pine, because the logs most mills are cut- 
ting will not make upper grades. Finish items are 
scarce and the market is firm. Low grades are off 
abit. Timbers are strong. Heart stock demands a 
“ood price because of the good demand for export. 


NEW ORLEANS, LA. 


Sept. 14.—-A fair week’s business, but not up to 
September expectation—that seems to be the com 
posite size-up, taking the southern woods together. 
While mill reports showed southern pine bookings 
decreased as compared with the preceding week, 
the sales offices reported brisk inquiry and pros 
pect of increasing orders. Cypress demand was 
sustained if not increased in volume for the week. 
The call for hardwoods continued of fair propor 
tions, with recent price advances held, but the 
price situation is not yet satisfactory, from the 
mill viewpoint. 

Col. W. H. Sullivan, vice president and general 
Manager of the Great Southern Lumber Co., at 
Bogalusa, has been spending several weeks with 
his brother, Frank T. Sullivan, at Niagara-on-the- 
Lake, Canada. He will attend the quarterly meet 
ing of the Great Southern company’s directors, to 
be held at Buffalo on Sept. 18, returning to Boga- 
lusa thereafter. 

teports of 





forest fires in the southeastern 
States, where drouth conditions prevail, have 
Prompted Louisiana forestry division folk to an- 
hounce a great reduction both in number of such 
fires and their acreage, in Louisiana this year as 
compared with last. Thus far, it is estimated, 
Louisiana has had less than one-fifth as many fires 
as last year, and only about one-tenth the area 
burned last year. Some timely rains over the State 
have helped the fire preventive work, but Forest 
Ranger G. M. Hennigan, whose district covers por- 
tions of Beauregard,: Vernon and Calcasieu par 
ishes, declares that the better codperation received 
from the land owners and the people living in and 
traveling through the timbered country, has like- 
wise been an important factor in keeping forest 
fires and fire losses down. 

The planing mill operated by the Cliff Williams 


Lumber Co. at Heidelberg, Miss., has been sold to 
R. H. Bonney of Enterprise, Miss., according to 
recent advices from Heidelberg. The purchaser will 
take over the plant Tn about sixty days, the Will- 
iams interests continuing its operation during the 
interval, to dress the lumber now on the yards. 
The plant has been in fairly steady operation since 
1920. 


HYMENEAL 


KLINE-SCOTT. In the presence of a brilliant 
gathering at Trinity Episcopal Church, Everett, 
Wash., Sept. 38, Edward Theodore Kline, of 
Kansas City, Mo., and Miss Marion Snow Scott, 
of Everett, were united in marriage by Rev. 
Edgar M. Rogers. Following the ceremony, 
there Was a reception and dance at the Everett 
Golf and Country Club. The bride is the daugh- 
ter of Mr. and Mrs. Arthur Albert Scott, her 
father being vice president and general manager 
of the Charles Nelson Co., owning and operating 
the mills of the Crown Lumber Co. at Mukilteo 
and the Puget Sound Mills & Timber Co. at Port 
Angeles. She was graduated from the Univer- 
city of Washington, Seattle, in 1924, and is a 
member of Kappa Kappa Gamma sorority. The 
groom is a son of Mr. and Mrs. Charles Kline, 
of Topeka, Kan., and a graduate of the United 
States Naval Academy at Annapolis, but re- 
cently resigned from the navy after service as 
lieutenant junior aboard the battleship Missis 
sippi. He is a member of the University of 
Missouri chapter of Kappa Sigma. Mr. and Mrs. 
Kline will reside in Kansas City. 


CHISHOLM-WISNER. Invitations are out for 
the approaching wedding of Miss Elizabeth 
Gardiner Wisner, daughter of Mr. and Mrs. 
Frank G. Wisner, of Laurel, Miss., to Alexander 
Field Chisholm, of Proctor, Vt. The marriage 
is to take place on Monday evening, Sept. 28, 
at 8:30, at St. John’s Episcopal Church, Laurel. 
These nuptials are of particular interest to the 
lumber world because of the prospective bride’s 
connection with one of the most prominent 
southern lumber families. Mr. Wisner, her 
father, is known throughout the lumber world 
as president of the National Lumber Manufac- 
turers’ Association and as treasurer of Fastman, 
Gardiner & Co., of Laurel. Miss Wisner’s 
grandfather, the late Silas W. Gardiner, was one 
of the founders of Eastman, Gardiner & Co., 
and one of the pioneers in southern lumbering. 
Miss Wisner is a graduate of Smith College. 
Mr. Chisholm is a graduate of Amherst. The 
young couple will make their home, after their 
return from a wedding journey about the mid- 
dle of October, in Winston-Salem, N. C. 


McIVER-McCORMACK. Miss Ruth McCor- 
mack and Charles W. Mclver were married 
Friday, Sept. 11, in Minneapolis, Minn., at Holy 
Name Church. The bride is a daughter of N. J. 
McCormack, Minneapolis representative of the 
Canadian Western Lumber Co. (Ltd.), and Mr. 
McIver is office manager of that lumber com- 
pany at Headquarters, B. C. The bride’s uncle, 
J. D. McCormack, is vice president and general 
manager of the Canadian Western Lumber Co. 
at Headquarters. After a trip through the 
Canadian Northwest, the couple will make their 
home at Headquarters. 


GRASSE-SHARPE. Mr. and Mrs. Oliver J. 
Martin, of Chicago, announce the engagement 
and approaching marriage of their niece, Miss 
Klien M. Sharpe to Joseph Ferd Grasse, of Mex- 
ico City, Mex. The wedding will take place 
Wednesday, Dec. 21, at San Antonio, Tex. For 
the last three years Miss Sharpe has been a 
valued employee in the Chicago office of the 
International Lumber Co. Prior to that time 
she was associated with Louis Wuichet (Inc.) 
for a period of three years. Mr. Grasse is sales 
manager for Bauer & Black, manufacturers of 
surgical supplies, in the Mexican territory. 


SWAIN-BILLINGS. Miss Mary Godloe Bil- 
lings, of Seymour, Ind., was married recently 
to Burton F. Swain, jr., of the Swain-Roach 
Lumber Co., Seymour, Ind., and are enjoying 
a three weeks’ honeymoon at Three Lakes, Wis. 


Upon their return they will make their home 
in Seymour. Mr. Swain is a graduate of the 
Wallingford School, Wallingford, Ct., and at- 


tended the University of Illinois. The bride is 
a graduate of the Mary Baldwin Seminary at 
Staunton, Va., and attended the University of 
Chicago. 

MEINZER-CURTIN. The marriage of Miss 
Macie Curtin, of Ft. Smith, Ark., to G. T. 
Meinzer, of Chicago, took place in St. Louis on 
Sept. 7. Mr. Meinzer was in the sash and door 


business for.sixteen years and is well known 
in the trade. For the last nine years he has 
been in the lumber dealers’ planning service 


line, with office at 431 South Dearborn Street, 
Chicago, and is manager in [linois and Mich- 
igan for the Architectural Publicity Bureau. Mr. 
and Mrs. Meinzer will make their home in 
Chicago. 
SR ARBLLGSAAAAG@Gj@G@“£{zAM“sS 

DEER HUNTING will be permitted on the Kai- 
bab national forest and game preserve in south- 
ern Utah from Oct. 1 to Nov. 30. The number 
of deer in the preserve is estimated from 20,- 
000 to 50,000. All hunting will be by Federal 
permit only. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the-Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








We can Daily 
Surface Capacity 
or Resaw. 100,000’ 


BRAND 


Poplar, Gum 


White Ash and Cypress 
and other 
SOUTHERN HARDWOODS 


Steam Treated 


KORN-CURED GUM 


a Specialty. 


The KORN Co. 


Sumter, S. C. 
Band Mills: Sumter, S. C. and Augusta, Ga. 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“‘Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 

















HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Timber Surveys and Plans 


_for the management of virgin and second 
growth timber on practical forestry principles. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension, 


o 
% 
G 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union ; 
Trust Building, Baltimore, Maryland 








-Get All the Facts => 


and then you'll see where it m7 
will pay you to sell our Y 


N. C. Pine &sine" 


Roofing 
seen’ Yellow Pine Roush and 


resse 





Car and Cargo Shipments. 


“ 
Ellington & Guy, Inc., a — Richmond, Va. 








QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 
Rowland Lumber Co., %°Y9ik: 


Virginia 
Operating John L. Roper Lumber Co. 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the es ing machine. 
lished by a practical woodwor ae who travel 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.5! 50, 
postpaid. 
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TACOMA, WASH. 


Sept. 12.—An invitation to all delegates to the 
annual Hoo-Hoo convention at Spokane to visit the 
Lumber Capital of America before returning to 
their homes will be presented by the representa- 
tives of the Tacoma Lumbermen’s Club at the con- 
vention. The invitation was extended at the reg- 
ular meeting of the club Wednesday noon. There 
has been some difficulty in the arrangements first 
made for the Tacoma visit and no recent word 
has been received as to when the visitors will 
be expected. The club also authorized the presi- 
dent to name an official delegation of three or 
more members to represent the organization at 
the convention. The Tacoma Chamber of Com- 
merce asked the club to name an official delegate 
from the organization to the fifth annual Washing- 
ton State forestry conference to be held at Seattle 
next month. President James G. Newbegin was 
chosen for this post. Most of the larger mills will 
also have representatives at the conference. A 
brief market discussion closed the meeting. 

A. L. Hubard, ?. L. White and A. Ohlson have 
organized a new firm known as the Hubbard Cab- 
inet Co. The company is incorporated for $20,000 
and will build a cabinet works in Tacoma. 

Resumption of the manufacture of a special type 
of matched flooring will be started next week at 
the new veneer plant built adjacent to the Ernest 
Dolge mill on the Hylebos waterway. The plant 
was burned to the ground last March and has 
been rebuilt. When first started the work was 
largely experimental but the operations proved 
sufficiently successful to warrant rebuilding and 
the new plant will start operation about Sept. 15. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Milwaukee 
dock, Arabia Maru, Japan, 250,000 feet (part 
eargo), and Chincha, Europe, 7,000 doors (part 
cargo). Tidewater Mill Co., Dorothy Wintermote, 
California, 650,000 feet (part cargo), and Daisy 
Gray, California, 175,000 feet (part cargo). Puget 
Sound Lumber Co., Dorothy Wintermote, Cali- 
fornia, 300,000 feet (completing) and Lake 
Frances, California, 50,000 feet (part cargo). De- 
fiance Lumber Co., Alabama Maru, Japan, 450,000 
feet (part cargo), and Phyllis, California, 200,000 
feet (part cargo). Baker dock, Floridian, Atlantic 
coast, 3,335,000 shingles, 6,635 cross arms and 
6,783 doors (part cargo), Jacoxv, California, 150,- 
000 feet (part cargo), and Mukilteo, California, 
175,000 feet (part cargo). Terminal dock, 
Dorothy Wintermote, California, 225,000 feet (part 
cargo), I’. J. Luckenbach, Atlantic coast, 2,500,000 
shingles and 200,000 feet lumber (part cargo), 
Paul Luckenbach, Atlantic coast, 800,000 feet 
(part cargo), Makiki, Wawaiian Islands, 750 tons 
box shooks and 200,000 feet lumber (part cargo), 
and Celilo, California, 50,000 feet (part cargo). 
St. Paul & Tacoma Lumber Co., Horace Lucken- 
bach, Atlantic coast, 725,000 feet (part cargo), 
and Dorothy Wintermote, California, 500,000 feet 
(part cargo). Portacoma docks, Daisy Gray, Cali- 
fornia, 75,000 feet (part cargo), Lake Frances, 
California, 200,000 feet (part cargo), and Dorothy 
Wintermote, California, 100,000 feet (part cargo). 
Wheeler, Osgood Co., Northland, California, 162, 
000 feet (part cargo). Dickman Lumber’ Co., 
Celilo, California, 85,000 feet (part cargo), and 
Daisy Gray, California, 225,000 feet (completing). 

The special committee of Tacoma lumbermen, 
acting jointly for the Tacoma Lumbermen’s Club 
and the Tacoma Chamber of Commerce, reported 
favorably on the invention submitted by P. G. 
von Hildebrandt, Chicago inventor, who developed 
a process for the manufacture of non-inflammable 
insulating building board from the waste products 
of lumber mills. Mr. von Hildebrandt appeared 
before both local organizations and told of his new 
process. 

The Evergreen Lumber Co.'s mill at Berrydale, 
10 miles north of Tacoma, was completely de- 
stroyed by fire last Sunday with an estimated loss 
of $100,000. The buildings and machinery were 
a total loss and much of the lumber piled in the 
yard was destroyed. The mill had a capacity of 
50,000 feet and was owned by A. Bent, of Seattle. 

The Lumbermen’s Improvement Co., a corpora- 
tion organized by a number of local lumbermen 
and which owns the site of the old Annie Wright 
seminary, will construct a $50,000 automotive 
building on the property, it was announced this 
week, 

Members of the Wheeler, Osgood Co. staff are 
taking part in a golf tournament which will be 
an annual event hereafter for a challenge cup pre- 
sented by President T. E. Ripley, now in London. 
The first round of the tournament was played this 
week and those remaining in the contest are 


Charles Palin, George H. Osgood, Herbert Ehricke, 


Mike Brindley, Freeman Hobart, W. C. 
and W. R. Ripley. 

Mrs. James W. Dempsey, widow of the late 
president of the Dempsey Lumber Co., and her 
daughter, Miss Dick Dempsey, left this week for 
New York from which port they will sail for 
Europe where they will spend the winter. 

A number of the logging camps in the Tacoma 
district which have been shut down during the 
summer months re-opened after Labor Day. There 
is little or no change in the log situation. No 
shortage exists but there is no large accumulation 
in the water, while the daily output is sufficient to 
supply the demands of the mills. 


SAN FRANCISCO, CALIF. 


Sept. 12.—Strengthening of the intercoastal 
lumber trade, particularly at San Francisco and 
California ports, was the outstanding feature of 
the Pacific coast charter market. last week, local 
marine department managers report here today. 
Rates from the California loading ports com- 
manded the $15.50 rate which figures an average 
increase of 50 cents over previous quotations in 
this district. The British Columbia condition was 
different, however, showing the average price to 
be about $14, business limited and very little ac- 
tivity. San Francisco-Australia remained = un- 
changed with rates at the $13 level. United King- 
dom and the Continent showed a slight change 
and no activity. The most recent rates here have 
been 33 to 35 shillings. Japan remained unchanged 
with $9.50 asked and $8.50 bid. 


Edward P. Ivory, trade extension manager and 
acting secretary-manager of the California White 
& Sugar Pine Manufacturers’ Association, is spend- 
ing the week in Madera, Yosemite and in the 
Tuolumne Valley district visiting mills and log- 
ging operations. Recent reports from this district 
are that business is such that extra forces have 
been put to work to care for the heavy increase 
in shipments. 

The Bethlehem Shipbuilding Corporation is 
building an oil tanker Deisel engine, said to be 
the largest motor of its kind in the world, in which 
125,000 feet of California sugar pine has been used 
for pattern work. The motor stands 33 feet high. 

J. A. Lowe, of Kansas City, assistant sales 
manager of the pine division of the W. R. Picker- 
ing Lumber Co., left this week for his home after 
a two weeks’ trip through the Standard Lumber 
Co.’s mills and logging activities in the Tuolumne 
district. 


Pine manufacturers look for a decided improve- 
ment in the box shook business during the next 
thirty days. Owing to cool nights the grape crop 
in the valleys has been delayed to such an extent 
that the peak of shipments is not expected to be 
reached before Oct. 10 to 15, while normally ship- 
ments are completed by Oct. 1. Prices for box 
shook are below those expected by many manufac- 
turers, due obviously to the low contract quota- 
tions made earlier in the season. 


BELLINGHAM, WASH. 


Sept. 12.—Cargo business will be heavier this 
month here, due to the resumption of shipments 
by the Puget Sound Sawmills & Shingle Co. D. B. 
Hawley, sales manager, says that the company’s 
first cargo shipment in several months will be 
made on Sept. 14, when the steamship Alvarado 
will arrive for 400,000 feet for California. Other 
steamships due at its docks this month are the 
West Ison, which will lift 500,000 feet for China, 
and the Charles I’. Cramp, which will load 600,000 
feet for the Atlantic coast. Vice President J. G. 
Earles says that the company’s camp at Concrete 
will ship an average of twenty-five cars of logs 
daily.. It will operate two sides for some time 
and then add another side. He reports that in 
the area that will be flooded by power interests 
following the completion of a dam at Concrete his 
company has felled 20,000,000 feet of timber. The 
lake will begin forming about Oct. 1. The Puget 
Sound Sawmills & Shingle Co. is now employing 
more than 300 men in its camp and mills. 

President Harold W. Hunter, of the Campbell 
River Lumber Co., declared this week that his 
company will soon be shipping thirty to thirty-five 
ears of logs to Bellingham daily. The Heaton- 
Olsen camp will be idle for a month pending the 
removal of equipment to another site. The St. 
Paul & Tacoma Lumber Co. will add a second side 
within a few days. All the camps of the Bloedel 
Donovan Lumber Mills are operating except the 
Alger plant. It is closed for an indefinite time. 
The Fobes Logging Co. has resumed activity in 
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Wickersham district and is shipping eight to ten 
ears of logs daily to Bellingham. 

The cargo movement for September will be larger 
than that of August. This week’s business fol- 
lows: Bloedel Donovan Lumber Mills, steamship 
P. J. Luckenbach, 5,000,000 shingles, Gulf of 
Mexico; steamship McKenny, 500,000 feet, Florida ; 
steamship Commodore (loading), 1,500,000 feet, 
Hawaii; steamship Mystic, 3,000,000 feet, Atlan- 
tic coast; barkentine EZ. R. Sterling, 1,000,000 feet, 
Australia. Morrison Mill Co., steamship Makiki, 
1,000,000 feet of box shooks, Hawaii. 

The first pulp from the Fidalgo Pulp Co.’s plant 
at Anacortes, the first factory of its kind in north- 
western Washington, was made this week. The 
factory is producing twenty tons of pulp daily. 
Bellingham business men today discussed at a 
juncheon plans for securing a paper mill for this 
city. The luncheon was given by the Bellingham 
Bay Improvement Co. Bellingham will get the 
industry if it meets certain conditions. 


SEATTLE, WASH. 


Sept. 12.—Among the fir mills, interest is in- 
creasing in the plan for the grade marking of 
lumber. When the subject is again placed before 
the operators at the October meeting of the West 
Coast Lumbermen’s Association in Tacoma, it is 
probable that fifty or more mills will be ready to 
adopt the scheme. The final design for grade- 
marking will be submitted for adoption at that 
meeting. 

One of the first among the American people to 
receive word that PN-9-1 was safe with all on 
board was Robert B. Allen, secretary-manager of 


the Bible. Very likely I’m the only ‘Zemro’ on 
the face of the earth.” 


COOS BAY, ORE. 


Sept. 12.—Logging operations during August im- 
proved more than expected, it is learned from 
Southern Pacific statistics which are kept by the 
Marshfield agent, who reported that log shipments 
from the Coquille Valley to the bay increased 270 
ears last month. These figures showed 400 car- 
loads shipped in August and 130 in July. These 
do not include the Smith-Powers shipments which 
are handled by the logging company’s own trains 
and run from 40 to 120 ears a day. 

The Japanese steamer Hakushiki Maru, which 
loaded here for Japan, took 1,850,000 feet of 
squares and other lumber from the Smith terminal 
and Stout Lumber Co.’s docks, sailing for Grays 
Harbor to complete its cargo. The Stout Lumber 
Co. in October will ship from Coos Bay 750,000 
feet of redwood lumber to Japan. The lumber is 
being shipped here from the C & O Lumber Co.'s 
docks at Brookings, where it had accumulated 
while the mill was operating. The shipment will 
be the first redwood to go foreign over Coos Bay 
docks. The Stout company’s mills at North Bend 
worked Labor Day to get out orders for vessels 
then in the bay. Through reconstructing its two 
burners recently, the company lost two weeks of 
cutting and ran behind on orders. 

The Oregon State public service commission 
rendered a decision against the Middle Fork Boom 
Co. which filed new schedules for booming and 
driving logs for private parties through its series 
of splash dams on the middle fork of the Coquille 























The Red River Lumber Co. recently opened this modern 1,100-seat theater at Westwood, Calif. 
Picture programs of a very high standard are shown every night and six afternoons a week. A 
large and modern system of air washing, cooling, heating, and ventilating has been installed, 
and the lighting and electric stage equipment is of the most up-to-date type. All exterior walls 
and partitions are built without studding, 3-inch cedar plank being used between posts with wide 
rough siding outside and ceiling inside in addition to the interior finish. Paneled walls finished 
in oak, walnut and shades of French gray give a handsome interior. A large pipe organ, played 
by an expert organist features each program. W. B. Laughead, who writes and draws ‘‘ Paul 
Bunyan’? and other Red River advertising, designed the building and manages its operation 





the West Coast Lumbermen’s Association. Follow- 
ing an automobile tour among the fir mills Mr. 
Allen had returned to his residence here on Thurs- 
day, and being an ardent radio expert he at once 
tuned in on KHU. The instrument caught a 
Musical program at Honolulu, when suddenly a 
voice broke in, announcing excitedly that the plane 
had been found. Fully an hour passed before the 
broadcasting stations along the Coast picked up 
the news. In this one experience, Mr. Allen feels 
that he is amply repaid for his zeal as a “fan.” 


E. Z. Brown, in charge of the timber-shipping 
deck of the Oregon-American Lumber Co., at Ver- 
nonia, Ore., was in Seattle the other day, talking 
over old times with Gordon H. MacDonald, of the 
American-Pacifie Lumber Co., reminding him that 
he began his business career as checker under 
Brown at Ashland, Wis. More than twenty-five 
years ago, Mr. Brown was sales manager for the 
Stearns Lumber Co., at Odanah, Wis. The “Z” 
in his name stands for “Zemro,” marking him as 
unique among the numerous Brown family. ‘Don’t 
know where my father picked up that name,” he 
remarks. ‘I've never found its replica, even in 


River. The concern filed its higher schedule in 
June and objectors brought about a public hear- 
ing in August. An order was issued that allowed 
from $1.50 to $2 a thousand feet, according to 
distance of service rendered. The schedule the 
company wanted adopted was somewhat higher 
and the small operators declared they could not 
afford the added expense. 


LOS ANGELES, CALIF. 


Sept. 12.—“Bank clearings show an iné¢rease of 
16.8 percent for August over the corresponding 
period of last year, and postal receipts for August 
this year were $593,077.69, as against $588,653.43 
for the corresponding month last year. August 
retail sales were 5 percent greater than those of 
July which was unusual and, in turn, 3.5 percent 
greater than for June.’”’ This is a report published 
by a local organization whose business it is to 
know business conditions at all times, and while 
it directly has nothing to do with the lumber 
market, yet these conditions indirectly have a 
bearing on it. Reports emanating from the agri- 

















Help Builders 
Save Money 


You can do it when you handle 
Goldsboro N. C. Pine lumber be- 
cause its soft, easy working qualities 
reduce carpenter time and labor. 


Dealers also save money because 
Goldsboro N. C. Pine is naturally 
suited to all building purposes. You 
can therefore obtain all items you 
need from one source. 


Why not try a car or two now? 


Johnson & Wimsatt 


WASHINGTON, D. C. 





GOLDSBORO 
N. Cc. PINE 




















NOW in Position 
to Supply 
a Few More Dealers 


Having recently added to our 
sources of supply, we are out for 
more business from retailers. 


Let’s have your inquiries. 
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KANSAS CITY, MO. 
CHICAGO, ILL. 
DETROIT, MICH. 
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QZ  R. A. Long Bidg., 
111 W. Washington St., 

Ford Building, 

















YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 


QUALITY—SER VICE—SATISFACTION 
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Keep Your Stock Always 
Clean and Bright 


There is nothing which’ clinches 
orders quicker than high quality Oak 


flooring, finish and trim which is not 
shop worn. 
McMinnville service enables you to 


order these three items in small quan- 
titics and more often. We ship mixed 
cars of any quantities you need to keep 
your assortments complete. 
McMinnville flooring, finish and 
trim are manufactured from Cumber- 
land mountain soft textured Oak tim- 
ber. You know there is none better. 


Order a trial car today and then note 
how easily it sells. 








F YOU use BOX SHOCKS or cut 
if to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(Idaho White Pine 


Pondosa Pine 


Delivered 
Prices «Engelmann Spruce 
Anywhere. | Mountain Red Cedar 





| Mountain Hemlock 


Sullivan Creek Lumber Co., Ltn. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 























Cummer Gypress Go. [ 








Mills: Jacksonville and Sumner, Fla. 


ene LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


Sales Office, 300 Madison Ave., New York City 











WARREN AXE & TOOL CO. 


» 
SS 


WARREN, PA. x 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


Lidell smal 4 
i tcoahiemeambanasiemsammamtttadbemacmaeieer aaa 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





cultural country surrounding Los Angeles are that 
the Southland is experiencing one of the greatest 
crop years, in point of money return, that it has 
ever known. ‘That this will be reflected in the 
lumber trade is the opinion of many local dealers. 
With the entire district already feeling the effects 
of better business conditions, the lumber trade, is 
also coming in for larger and more frequent orders. 

Sam T. Hayward, of the Hayward Lumber & 
Investment Co., has returned from a three month's 
trip to Europe. 


PORTLAND, ORE. 


Sept. 12.—That the fir lumber business is hold- 
ing up fairly well is the consensus of the whole- 
salers here, and it is said that but for a rather 
light foreign demand business would be active. 
The foreign demand, however, has shown consider- 
able improvement the last few weeks. Pine busi- 
ness is reported active. 

A severe electrical storm Jast Sunday afternoon 
did considerable damage in the central part of 
the State. At Black Butte, on the eastern slope 
of the Cascade Mountains, in the Deschutes na- 
tional forest, the observer, Mrs. McKinney, counted 
70 distinct hits by lightning in the pine trees, but 
the rainfall was so heavy that the fires gained no 


headway. The storm was the worst recorded in 
Oregon for many years. 
Kk. T. Allen, of the Western Forestry & Con- 


servation Association, appeared before the con 
vressional public Jands commission in session here 
this week and asked for governmental aid = in 
fighting forest fires on lands outside of the na- 
tional forests. The hearings dealt largely with 
the problem of leasing grazing lands. 

After expending about $50,000 in repairs, the 
plant of the St. Johns Lumber Co., at the foot 
of Burlington Street, will be placed in operation 
by its new owner, the Beaver-Linnton Lumber Co. 
The repairs will be effected in about sixty days. 
The plant was damaged by fire in April, 1924, and 
has been running in a small way since that time, 
The plant was purchased this week by the Beaver- 
Linnton Lumber Co., of which A, G. Peterson is 
president ; Peter Connacher, vice president; Cor- 
win S. Shank, of Seattle, secretary ; and Wallace 
Peterson, treasurer, The majority of the stock is 
owned by the Anderson estate of Seattle. The 
Beaver-Linnton Lumber Co. recently lost its old 
plant at Linnton through fire. 

The Prendergast Co., specializing in railroad 
material, has enlarged its Portland offices and 
moved to the fourteenth floor of the Northwestern 
sank Building, and added to its force here a buyer, 
Ik. H. Clarke, who for the last three and a half 
years has been with the George T. Mickle Lumber 
Co., of this city. HI. P. Edward is the western 
manager for the Prendergast Co., the home offices 
of which are in Marion, Ohio. Mr. Edward was 
made western manager over a year ago. 

I. B. Minor, of the Western Conifer Lumber 
Co., is back in his offices again after having under- 
gone an operation for appendicitis. 


VANCOUVER, B. C. 


Sept. 12.—Activity in Atlantic coast trade is 
giving just the right edge to the lumber industry. 
Irom the way it looks at this time, this condition 
will continue for the next sixty days. This is all 
the more satisfactory because the export lumber 
trade is not what it might be, nor anything like 
what has been expected. Japan and Australia are 
still mighty disappointing factors. The Atlantic 
trade is fixing the pace and the price too, to a 
large degree. Taken together with the rail trade 
both east and south, the Atlantic market, with 
its large capacity for absorbing “common” is a 
much sought trade. The effect of the two de- 
mands, both of which take chiefly the same speci- 
fications, excepting for special timber orders, has 
been to clean up yard stocks to a degree not ex- 
perienced for some years. The accumulation of 
side cut which is bound to accompany steady cut- 
ting on heavy specifications for export, has all 
been cleaned up. No yard stocks are left. More 
than that the “odd lots” bane of the conscientious 
stockkeeper have been cleaned out, too. 

The Prairie Provinces have “come back.” Not 
in a runaway market tone, but in good volume and 


steady buying. This trade has opened up even 
carlier than expected, and is looked to be good 


for at least six weeks more, if it does not hold on 
fairly well all winter. The benefit to the mountain 
mills in giving them an outlet for their vard 
stocks closer home has been most marked, 

Wheat harvesting is finished with yields and 
quality on the whole turning out well, it is re- 
ported, This port is watching the crop conditions 
from two viewpoints—three in fact. The grain 
men are watching for the westward movement of 
the wheat, which gets the benefit of the reduced 
freight rates beginning Sept. 15. The belief is 
that the volume of the 1925 crop to come here 
for export will be at least 100,000 bushels. That 
is four times last season’s Pacific movement, and 
nearly twice the 1923-24 western movement, when 


55,000,000 bushels of western Canada’s wheat crop 
came to the Pacific ports for export. The second 
point the prairies are being watched from is that 
of the wholesale trade, which is looking to ship 
more merchandise to the three Provinces than ever 
before. The lumber trade is the third. They see 
for the first time in five years prospect of re- 
establishing the prairies as a regular factor to he 
counted on in the year’s lumber business. 

It may be that hopeful signs and encouraging 
business are making the local mills independent 
on price, but the fact is that the quotations here 


average $1 to $2 high in comparison with 
Washington. No logging camps are extending 


their operations to full seasonal capacity.  Re- 
duction in stocks of good logs is beginning to be 
noticed, and the storage booms are showing signs 
of having been picked over. Upcoast camps, which 
have been at about 75 percent capacity since re- 
suming after the fire season, are now up to 100 
percent. All operators are arranging to carry on 
at capacity for the next few months. 


SPOKANE, WASH. 


The market is strong at the current 
price quotations with demand and volume good 
for this season. <A bullish feeling is preyalent. 
Weather conditions are ideal for drying and woods 
work. 

Announcement was made yesterday by T. J. 
Itumbird, president of the Weyerhaeuser Sales 
Co. that F. J. Hughes, representative of the com- 
pany at Omaha, has been appointed assistant dis- 
trict manager with headquarters in Chicago and 
that M. W. Williamson, representative in St. Louis, 
has been appointed assistant district manager with 
headquarters in New York. These gentlemen will 
serve as assistants to R. G. Keizer who is the 
district manager for the eastern division which 
includes both New York and Chicago. Mr. Hum- 
bird returned Tuesday from an eastern trip of 
several weeks, 

George Fortier, sales manager of Sandpoint Lum- 
ber & Pole Co., at Troy, Mont., states that its 
mill will cut over seven million feet of Idaho 
white pine this year, in addition to Pondosa pine, 
fir, larch and cedar. Demand has been very good 
and the company looks for satisfactory market 
conditions during the remainder of the year. In 
addition to producing lumber and white pine lath 
the company also gets out a great number of cedar 
poles for telephone and power lines and piling. 

The J. Neils Lumber Co.’s mill at Libby, Mont., 
has just changed over four of its kilns to the 
duplex system Northwest blower kiln, and is in- 
stalling three additional boilers, according to Man- 
ager Walter Neils. The company’s production and 
stock on hand this year have just about kept pace 
with its normal business. 

While” the residential and remodeling program 
in Yakima, Wash., has kept at a normal rate 
during this present year, there have been several 
large fruit warehouses constructed, according to 
General Manager A, H. Huebner, of the Cascade 
Lumber Co. Crops have been good in the valley 
and the company has had a good demand for boxes, 
although prices are only fair. 

A. Hl. Stevens, vice president and sales manager 
Irwin Lumber Co., Erie, Pa., spent last week with 
the company’s local representative, Frank D. Moon, 
of this city. Mr. Stevens left Monday for Port- 
land, Tacoma, Seattle and Vancouver, B. C., on a 
six weeks’ buying trip. 


ABERDEEN-HOQUIAM, WASH. 


Sept. 12.—-The water front showed greater ac- 
tivity last week than at any other period during 
1925. Twenty-two vessels were loading in the 
harbor at one time, but with seven vessels de- 
parting the number today is fifteen. Loading for 
California are the Point Loma, of the Hart Wood 
Lumber Co., at Schafer Bros.; J. B. Stetson at 
Wilson Bros. ; Yellowstone at.Donovan Mill No. 1; 
F. S. Loop at the Port Terminal; Daisy Putnam 
at Eureka Cedar Lumber & Shingle Co.; Multno- 
mah at FE, C. Miller Cedar Co.; and Charles Chris- 
tensen at the American mill. Loading for Japan 
are the Clyde Maru at the Eureka Cedar Lumber 
& Shingle Co.: Iwatesan Maru and Hakushika 
Maru at the Port Terminal; Hokkai Maru at the 
Grays Harbor Lumber Co. For the Atlantic sea- 
board: Sulanierco at the North Western Lumber 
Co.; Albert Jeffress at Eureka Cedar Lumber & 
Shingle Co.; A. L. Kent at Grays Harbor Commer- 
cial Co. The Norwegian steamer Remus is at the 
Aberdeen Lumber & Shingle Co.’s plant loading for 
South America. 

A channel deep enough to allow the largest 
vessels entering Grays Harbor to berth is being 
dug by the port of Grays Harbor dredge at the 
mill now being constructed for Neff & Merrill on 
the site of the old National plant. 


Sept. 12. 


The Evergreen Shingle Corporation has been 
organized with an office in the Finch Building, 


Aberdeen, to handle the sales of the Schafer Bros. 
Shingle Co., Joe Creek Shingle Co., Ripley Cedar 
Co. and other mills in Grays Harbor County. 
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WINNIPEG, MAN. 


Sept. 14.—Lumbermen report that business con- 
tinues to be exceedingly quiet, although in some 
districts where threshing has been fairly well com- 
pleted, business has shown improvement. This is 
particularly true in Manitoba points where harvest 
was somewhat earlier than in Provinces farther 
west. Wholesalers report no change in prices and 
it can well be expected now that there will prob- 
ably be no further advance for the next few 
months at least. The mills, particularly on the 
Coast, are pretty well caught up with their back 
orders and are naturally anxious to secure fur- 
ther bookings, but retailers seem somewhat in- 
clined to withhold from making any purchases ex- 
cept for what is absolutely necessary. Unquestion- 
ably there will be a brisk fall business, but the 
retailers, generally speaking, are not looking for 
a great improvement in volume until next spring. 
Great optimism is being shown in view of the 
Government crop report which has just been re- 
leased and which estimates that the crop in west- 
ern Canada this year will yield, approximately, 
291,000,000 bushels which is 130,000,000 bushels 
more than was harvested last year. 

Secretary F. W. Ritter, of the Western Retail 
Lumbermen’s Association, reports that its building 
department is still kept very busy, which indicates 
that considerable figuring is going on for fall busi- 


KANSAS CITY, MO. 


Sept. 15.—The break in the weather last week 
brought relief to lumbermen here who had begun 
to worry over the effects of the dry and hot 
weather on country trade. A good deal of corn 
has been damaged throughout the middle West and 
pastures were badly burned, but the rains which 
began the middle of the week stopped further 
damage and probably will bring back to the mar- 
ket some of the retailers who had dropped out. In 
spite of the weather, however, trade last week 
held well up to the average of the previous six 
weeks and sales managers think it will continue 
good for the rest of this month at least. There 
is a little better demand from eastern retailers, 
and industrial consumers of pine, fir and cypress 
are placing a fair volume of business. Railroad 
purchases at present are largely for repair mate- 
rial. 

One of the largest crowds which has attended 
any of the tournaments played in the Douglas Fir- 
Yellow Pine golf tournament last Friday, which 
the Douglas Firs won by a margin of 13 strokes. 
Ed MeLain, with an 85, was the low man. After 
the play, the Firs were the guests of the Yellow 
Piners at dinner at the Mission Hills Club. 


DULUTH, MINN. 


Sept. 14.—Sales officials of the sawmill compa 
nies and jobbers are generally expressing gratifi- 
cation over the extent of the inquiry for and buy- 


ness. 


ing of all classes of northern pine lumber. A 
feature that is coming in for comment is the 
demand from yards over North Dakota. Ship 


ments of mixed carlots of lumber are going for 
ward to them in increasing volume as a_ result 
of the heavy movement of wheat and other grains 
to the markets and the good returns being real- 
wed by shippers. Some sawmill companies admit 
that their shipping departments are swamped and 
that they are being obliged to ask for from ten 
days to two weeks’ time to fill orders. There is a 
shortage of No. 4 northern pine common boards, 
The market is, however, generally long on No. 5 
boards. Demand for the lower grades of northern 
pine lumber is active, with box manufacturers 
coming into the market more freely. Good orders 
have been placed within the last few days and 
substantial shipments have been going forward to 
Milwaukee and Chicago and other middlewestern 
points. Eastern inquiry for lots of mixed northern 
pine lumber that will aggregate two cargoes, were 
received here this week. Interest in the lath mar- 
ket is well maintained by retail yards. The market 
is firm throughout the northern pine lumber list, 
with the price tendency upward in some items. 
One of the interior mills has, in fact, announced 
an advance of $1.50 in No. 1 northern pine boards, 
and of 50 cents in No. 4 boards, due to low stocks. 

©. A. MeDonald, of the McDonald Lumber & 
Timber Co., has returned from an eastern trip, 
taking in Buffalo. New York and Boston and other 
New England points, where he found an improyv- 
mg inquiry for lumber, with the trade looking 
for an active demand during the fall. 

The Burns Lumber Co. is preparing to celebrate 
the thirtieth anniversdry of its opening retail 
yards in Duluth. Steady expansion in its opera- 
Hons has been experienced during that period. 

Herbert S. Robb, representative of the New- 
begin Lumber Co. in Duluth, reported a good in- 
Miry for western timber with prompt deliveries 
Specifled in nearly every case. He found that 
buyers have in some cases been ready to pay $6 


to $7 more for cars taken from the transfer yards 
rather than wait forlmill shipments. 


TORONTO, ONT. 


Sept. 14.—Wholesale lumber dealers in Ontario. 
after analyzing their business results for July and 
August find. as a general rule this year, that 
business took on a little better tone for that 
period. It is also the general report that the 
holiday season during the latter part of August 
and early September, together with the Canadian 
National Exhibition at Toronto, interfered with 
business activity, and trade has been quiet for 
four weeks past. Most wholesalers report that 
prospects are for a fair fall trade, even possibly 
a little quickening of the demand. It is not ex- 
pected that such an improvement in the demand 
will make any difference in prices. They are ex- 
pected to hold their own, having settled down 
on a basis which is less than the cost of produc- 
tion in most cases. The above situation applies 
in regard to all lines of white pine, red pine and 
spruce in eastern Canada. So far as the West is 
concerned, the market is inelined to be firmer 
than the market for eastern products, and the 
demand is fair. Any material inerease in the 
price of western stocks, however, is quickly re- 
flected in the market by a decided decrease in 
buying. 

A large party of Quebee Province lumbermen, 
accompanied by their wives and families, spent a 
delightful week end recently at the Rawdon Fish 
& Game Club, on the invitation of J. I. LeBel, 
wholesale lumber dealer, of Montreal. The party 
numbered eighty-five, largely made up of. citizens 
of Montreal. The club house is situated on Lake 
Morgan, in the Laurentian Mountains. about 55 
miles from Montreal. A movement is on foot to 
convert the club into a lumbermen’s fish and game 
club. The guests spent two days at the club house 
and enjoyed splendid fishing, boating, dancing, 
swimming ete. 

The annual field day of the employees of Aus- 
tin & Nicholson (Ltd.). was recently held at Dal- 
ton Mills, Ont., with a good attendance, and a 
fine program of sports. 

(. A. Govan, director and secretary of Cox, 
Long & Co. (Canada), Ltd., Montreal, took up his 
residence at Montreal, and assumed charge of 
the Montreal office on Sept. 1. 


SHREVEPORT, LA. 


Sept. 14.—The southern pine market seems to 
have slowed up somewhat during the last week. 
Demand for No. 2 center match, No. 2 shiplap, 
common boards and No. 2 dimension has been olf 
considerably, and about the only factor that has 
prevented a decline has been the correspondingly 
slowed up production and shipments, due to ini- 
gration of labor toward the cotton fields. The 
demand for oil field timbers also has dropped off, 
due to the unprecedented slump in oil prices and 
the consequent reduction in drilling of new and 
wild-cat wells. On the whole demand seems to 
have slumped, but the slump in production and 
shipments has been just about enough to offset 
that for demand, which, with one exception, has 
had the effect of causing the prices on various 
items to mark time. The exception has been lum- 
ber in the upper grades, finish, B&better flooring, 
casing and base ete. These items have been ren- 
dered very scarce as compared with the produe- 
tion of lower grades of southern pine because of 
the unusual amount of drouth killed timber from 
which the production of finish and No. 1 common 
boards has been practically nothing, instead of the 
usual 30 to 40 percent from virgin pine logs. The 
production of uppers in old field and second growth 
virgin pine is very small, resulting in a great 
scarcity of uppers and #& sharp advance in price 
There has been an advance of from $3 to $5 a 
thousand feet in finish, both smoke and steam 
dried, in the last thirty to sixty days, and the 
market on this item and all items produced from 
clear strips is very firm. 

Weather conditions last week were not favorable 
to production. Heat records were broken and the 
long dry spell added to general discomfort. Rain 
and a change in temperature came the latter part 
of the week and has afforded general relief 
throughout the entire South. Labor is still very 
searce at the mills and this condition is now 
growing worse at east Texas mills where the 
gathering of cotton is several weeks behind that of 
Louisiana and Mississippi. Not much relief in 
this is expected until some time in October. Cars 
are being supplied fairly well. 

The hardwood demand is improving, though 
there is not much change in prices. 

The Good Pine Lumber Co. of Louisiana (Ine.), 
operating a single band and gang mill at Good 
Pine, La., is adding an additional side to the 
present mill, making it a double band and gang. 
All of the new equipment, consisting of a 9-foot 
band mill, log deck machinery, live rolls with 






Co PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 











Retail Business 
Is Different NOW! 


Fast freight service on lumber makes it 
needless to carry large stocks, PROVIDED 
you have a reliable buying and shipping 
service. 


We buy the kind of stock you want, at 
reasonable prices, and then see it is shipped 
as wanted. It’s a good service for you—and 
you'll find it pays to have an Ambassador at 


T acoma The Lumber Capital 


of America 
% Billings Lumber Co. 
AMBASSADOR A. G. Chase 














The Polleys 
Lumber Co. 


Pondosa 
Pine 


D Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Manufacturers of 


one enmemammaa 


Missoula, Mont. 











23 YEARS 


of successful manu- 
facturing and whole- 
saking has given us 
an acquaintance and 
prestige that guaran- 
tees satisfaction. 


Yard Stock 
Shed Stock 
Timbers 
Dimension 
Car 
Material 
Send us your inquiries. 











Collections by Retail Lumber Dealers 4. s<res 


of letters 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
business. ‘These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 
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Co PACIFIC COAST Co 


2x4 


No. | or No. 2 Common 


S48 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18° if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 

















REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg , Chicago, III. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 
H.G. Grabow, 1035 N. Topeka St., Wichita, Kansas 


Rush Orders 


Because we know 














from personalcon- Get our 
tact with 100 mills instant ' 
their output and attention 


lowest prices. 
Ask Advance! 


Advance Lumber Co. 


309-310 Lindelle Bldg., 
SPOKANE, WASHINGTON 











ALIFORNIA 


WHITE PINE 











Our soft, light lumber, 


cut from high altitude H. B. Hewes, 


; . President 
timber, offers big val- = w. 7. Virgin. 
ues in Vice-President 

R.W. Downman 


J.W.McWilliams 


BO X, S HO r C.D. Terwilliger, 
and CLEARS ‘oat | osha 
F. E. Walker, 
Asst.Sec.& Treas. 


Clover Valley Lumber Co. 


| LOYALTON, CALIFORNIA | 


C7mtL ge Suc 
ANU aclurors of igh rade 
S price and Sir Lumecr 
Sacoma, Vaashin glon. 


Try us next time. 









cant flipper and transfers, together with the neces- 
sary conveying and transmission equipment, in- 
cluding an 18x24-inch Filer & Stowell engine, will 
be furnished by the Filer & Stowell Co., of Mil- 
waukee, Wis. This mill is one of a chain oper- 
ated by the William Buchanan interests of Tex- 
arkana, Ark., who also own the Tall Timber Lum- 
ber Co., Good Pine, La., and the Grant Timber & 
Manufacturing Co., Selma, La., the equipment in 
all of which was furnished by the Filer & 


Stowell Co. 
MACON, GA. 


Sept. 15.—There has been rain during the last 
week in practically all sections of the roofer pro- 
ducing territory. This has been beneficial to the 
roofer manufacturers, as it has broken the long 
drouth and relieved the fire hazard. Several mills 
have had small fires during the last six weeks, 
which consumed some dry lumber. Air dried roof- 
ers, going to the New England and the central 
western markets, sell at $20.50 for 6-inch, and 
$21.50 for 8-inch and wider. Mills that have at- 
tractive freight rates to Florida are getting $21 
to $22 for 6-inch, and $22 to $238 for 8- and 
10-inch. Mills that formerly marketed all their 
output in the eastern and western markets are 
now turning their attention to the South. Several 
manufacturers are shipping their entire output 
into Florida. The only handicap they are ex- 
periencing is the embargo south of West Palm 
Beach on the Florida East Coast railroad, which 
has, however, issued permits for shipments beyond 
West Palm Beach, effective Sept. 14. 

The demand in the other sections has not re- 
sponded as much as expected, but with mill prices 
stiff, it is expected that buying of air dried roofers 
in the Kast and central West will soon get under 
way. Two-inch dimension in Georgia and Alabama 
via the Louisville & Nashville railroad is moving 
almost entirely into Florida. Prices are high and 
eastern buyers have found it impossible to meet 
the prices paid by Florida buyers and have gone to 
other sections for their dimension requirements. 
Several of the larger Florida wholesalers are pay- 


LAKE CHARLES, LA. 


Sept. 14.—-Lumbermen in this territory are much 
encouraged over the trend of the southern pine 
market. During the last two weeks bookings haye 
been unusually heavy, not only from the _ retajj 
trade but from wholesalers as well. In fact, the 
increase in orders has been greater than at any 
time since early last winter, and with fairly favor. 
able weather there should be a continuance of the 
present activity throughout the fall season. 

There has been very little increase in produc. 
tion. Some mills are operating on heavier sched- 
ules, but because of the scarcity of common labor 
there has been very little change so far. Heavy 
rains fell last week and now that the mill ponds 
are again full there is every reason to expect 
an increase in production. Shipments have also 
lagged behind the normal mark for the last two 
weeks, there being an unusually strong call for 
cars in the present movement of crops. 

Demand is fairly general and orders are coming 
in freely not only within this State but from 
Texas and Oklahoma. Flooring and finish con- 
tinue to top the list and on these items prices have 
again strengthened. Lath have advanced further 
and remain in strong call, but are very scarce, 
Timbers are still in good demand both for export 
and domestic consumption. Shiplap and ceiling 
remain in good demand and there is a better mar- 
ket for both Nos. 1 and 2 dimension. Prices 
generally have shown greater strength. 


NORFOLK, VA. 


Sept. 14.—While there was a good demand for 
some North Carolina pine items last week, busi- 
ness is not developing to the extent that many 
would like to see. The mills have a good stock of 
lumber on hand, being short on only a few items, 
but are disposed to hold firm for their last lists, 
even though these embody advances, believing that 
it will not be long before buying will be brisk. Re- 
ports since Aug. 16 show actual production to be 
in excess of orders booked and under this condi- 
tion it is rather difficult to maintain higher prices, 








The photograph shown above stands as a testimonial to the loading efficiency of the Great Southern 


Lumber Co., of Bogalusa, La. 


Lumber & Tie Co., of Chicago, to be used by the Illinois Central Railroad Co. 


These two cars are loaded with grain doors for the Mummert 


Car No. 124224 


contains 1,804 grain doors or 41,492 board feet of lumber while car No. 118,392 contains 1,830 
grain doors or 42,090 board feet, both cars containing 83,582 feet of lumber 





ing $24, mill, for 2x4-inch 16-foot, and $2 more 
for 18-foot. Other items are priced accordingly. 
Kiln dried shortleaf finish also is moving fairly 
well, with prices for 4/4, 6- to 12-foot at $42.50 
for the B&better grade. No. 1 common and C sells 
for about $10 less. 


WARREN, ARK. 


Sept. 14.—-There has been some falling off in 
demand for Arkansas soft pine. Prices, however, 
have remained firm throughout the entire list and 
advances made on list some time ago have been 
maintained. Orders from dealers have shown the 
larger decline, although inquiries have held up in 
good volume. Industrial business is good. Car 
material is moving in small quantities at fair 
prices. Mill stocks are still somewhat broken 
and are slightly under midyear inventory. Pro- 
duction this week has been normal. Shipments 
have been heavy and on a par with production, 


although new business fell slightly under both 
production and shipments. <A good rain in this 


section: has been beneficial in checking forest fires. 
Small mill production in this vicinity has been 
somewhat reduced by the cutting out of two small 
mills. Labor has been somewhat scarce the last 
week, due to the movement of men to the cotton 
fields. 

The hardwood market is somewhat stronger, 
prices being firm with slight tendency to advance. 
Red gum, No. 1 and better, is moving freely, as 
are also better grades of oak and sap gum. Hick- 
ory remains quiet 


The demand for 4/4 edge No. 2&better, both 
band and circular sawn, is improving slowly and 
good circular sawn stock is rather scarce with 
price advancing. Four-quarter edge No. 3 continues 
quiet and is likely to remain so for a while longer. 
Kour-quarter No. 2&better stock widths have been 
more active in both band and circular sawn stock. 
In band sawn lumber, solid cars of 414- and 5-inch 
widths sell rather freely while other widths are 
ealled for in mixed cars. Good circular stock }s 
vetting scarce and buyers are disposed to offer 
more money for quick shipment. Four-quarter No. 
3 stock widths have not been active but should be 
moving better before very long. Prices are lo 
likely to go any lower. Five-quarter and thicker 
edge No. 2&better, including stock widths, ha‘ 
been more active during the week and inquiries are 
more numerous. 

Sales of 4/4 edge No. 1 box rough during the 
week were light. Box makers in Norfolk and if 
the East seem to be well covered and are delayins 
buying as long as possible with the hope of keep 
ing prices from advancing. Demand for this item 
dressed and resawn is improving. Considerable 
air dried stock is being offered and buyers are jn- 
clined to use some of this if of good width and 
bright. Four-quarter edge No. 2 box has been 
moving a little better, especially in dressed and 
resawn, but rough stock is very quiet. Four-quar 
ter No. 1 stock box sales have been light during 
the week, due in large m-asure to mills not having 
much stock to offer. JI'vtices are strong and any 
further improvement in demand will influence 
higher quotations quicaly. Four-quarter No. 4 
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stock box has been quiet in both rough and 
dressed, though some 6-inch dressed is being sold. 
Since the recent price advance, demand seems to 
have quieted down. There is a great deal of No. 1 
air dried stock box being offered but box men are 
wary of this because of stain feature. So much 
is offered and so insistently that prices have weak- 
ened. Four-quarter box bark strips rough and 
dressed have been quiet. Demand for hardwoods 
in this section is improving. 

,The demand for flooring, thin ceiling, partition 
ete., last week was not heavy. There is some 
activity in 214-inch face No. 2&better and No. 3 
flooring and these items appear to be scarce with 
prices at a higher level than a short time back. 
If the shortage continues acute buyers will, it is 
thought, begin to pay more attention to 3- and 
31,-inch widths. Seven-sixteenths-inch ceiling also 
shows more life although prices vary a great deal. 
Kiln dried roofers have not been very active but 
should be moving well very shortly. Millmen are 
not worrying as they are selling their stock box 
right along in the rough at good prices. Air dried 
roofers have not been very active in the East but 
recent reports are that much stock is being used in 
the southern States, so that mills are again talking 
of higher prices, 

On Sept. 1, F. H. Doyle became associated with 
M. McKann & Co. (Inc.), of this city, in charge 
of its hardwood department. This company for- 
merly has been handling shortleaf pine almost ex- 
clusively, but has decided to enlarge its facilities 
and will handle hardwoods, catering principally to 
furniture, interior finish and box factories. 


ATLANTA, GA. 


Sept. 14.--The increase in the volume of  busi- 
ness enjoyed by the retail yards in Atlanta and 
throughout Georgia the last two weeks is the fea- 
ture of the southern pine market. Dealers in 
smaller towns and communities report active buy- 
ing. with business the best it has been in months, 
and a very active fall season in prospect, due to 
the fact that farmers are expected to do much 
more building this vear than usual. Most of the 
larger dealers in Atlanta also report a steady im 
provement in retail vard business, with an excel 
lent fall outlook. Items used by the building 
trades are in principal demand, including ceiling, 
flooring, dimension, kiln dried finish, roofers ete. 
Prices are stable. DB&better ceiling, 1x4-inch, is 
about $49 to $50: No. 1 common, $44 to $45; No. 
2 common, $22 to $23. B&hetter pine flooring, 
1x4-inch, is $47 to $48; No. 1 common, $41, a de- 
cline of about $1; No. 2 and No. 8 common still 
average $21 and $12 to $13, respectively. The 
1x3-inch is unchanged in price, except B&better 
flat, which is off about $3 to $4, and No. 2 com- 
mon, which is off about $1. The price for B&bet 
ter flat in this size is around $55; No. 1 common 
averaging $43; No. 2, $17 to $18, and No, 3, $12. 
Roofers also are about the same, with mills in 
the Georgia territory reporting orders on file that 
will insure steady production for some weeks. No. 
2 common 1x6-inch roofers average around S21 to 
$21.50; No. 3 common, $17.50 to $18. 


LAUREL, MISS. 


Sept. 14.—The general outlook for business is 


exceedingly bright. Orders are coming in with 
much more freedom than for some time. Inquiries 


continue very strong and the mills are heavily 
oversold. Stocks are very badly depleted. The 
lath situation continues to manifest a great deal 
of strength. The hardwood market has an upward 
tendency and the prospects for business during 
the coming fall and winter are most encouraging. 
The most active items are red gum and oak. Sap 
gum is being sought after, but without any price 
advances, Poplar is still holding its own. 

Laurel is such a lumber center that anything 
that affects its civie life bears direct relation to 
the lumber world. The erection of a proposed 
handsome $225,000 school building is of intense 
interest to its townspeople. While the plans for 
the building have not yet been drawn, it is under- 
stood that every effort will be made to hasten its 
construction so that it will be completed in the 
spring. 

Walter H. Bailey, son of John W. Bailey, vice 
president and manager of Eastman-Gardiner Hard- 
wood Co., left Sept. 5 for High Point, N. €., to 
represent this lumber concern in Virginia and in 
North and South Carolina. He is a graduate of the 
1925 class of the University of Alabama and one 
of Laurel’s most popular young men. 

John M. Bissell, general manager of the Mara- 
thon Lumber Co., with Mrs. Bissell and their 
daughter, Elizabeth, returned to Laurel last Fri- 
day, from an extenstve motor tour to Wausau and 
Plum Lake, Wis., where they were guests of Mr. 
sissell’s father, W. H. Bissell and other members 
of the Bissell connection. Miss Elizabeth Bissell 
will leave Oct. 1 for her first year at boarding 
school, going to Rosemary Hall, Greenwich, Conn. 

Mrs. Charles Green, with her son, Gardiner, 


and her daughter, Anne, reached home recently 
from an all summer’s stay in Ridgefield, Conn.. 
Lake Placid and New York City. Gardiner Green 
leaves soon to enéer Lawrenceville School at 
Lawrenceville, N. J. 

Dawson W. Winn, sales manager for Eastman. 
Gardiner & Co., is on a business trip to the east 
coast of Florida. Philip S. Gardiner, of Eastman. 
Gardiner & Co., and his son, Lyon Gardiner, of 
the Eastman-Gardiner Hardwood Co., left last 
week for a trip to Detroit. 


JACKSONVILLE, FLA. 


Sept. 14.—There have been no marked changes 
in the southern pine market during the last week. 
Orders continue to exceed production and are com- 
ing in with sufficient volume to lend encourage- 
ment to a general increase in output, but on ac 
count of shortage of common labor very few of 
the mills have been able to increase production 
above normal. 

The embargo situation in Florida is of the 
gravest concern because of the effect it will un- 
doubtedly have upon the markets within the State. 
which under normal transportation conditions will 
consume every foot of lumber produced within its 
borders. The Florida East Coast Railway is still 
embargoed south of West Palm Beach, and no 
permits are being granted insofar as lumber and 
other building materials are. concerned. Stocks 
at the yards on the lower east coast are negligible, 
and the demand is most active. Several of the 
mills have accumulated millions of feet 
awaiting shipment to these markets The small 
mills are the most vitally affected as they must 
ship their product as fast as manufactured in 
order to continue to operate. Effective at mid- 
night Sept. 12 the Florida East Coast Railway 
placed an embargo against several retail yards 
at both Palm Beach and West Palm Beach. The 
Seaboard Air Line Railway has placed an embargo 
against all carload shipments destined to Tampa, 
except company material. It seems the yards on 
the lower west coast bought in advance of their 
immediate requirements not expecting the mills 
to make quick delivery, which they have been able 
to do on account of not being able to deliver to 
the east coast, resulting in a congestion at the 
yards in the Tampa section. 

Demand for shed stock from the North and East, 
while somewhat improved, is not of a large volume. 
With the exception of flooring, most orders are 
for mixed cars. Owing to embargoes, sales made 
to the Florida yards were less than for several 
weeks. Need of stock is urgent, but shipments 
can not be made to the section that under normal 
transportation conditions consumes over 50 per 
cent of that produeed by Florida mills. Large 
stocks are reported at several of the mills, which 
are sold, awaiting shipment. Planing mills in 
southern Georgia report a local demand. 
Prices seem to be on a firm foundation. B&better 
t-inch flooring sells at $47 to $48; No. 1 is steady 
at $42.50; No. 2 sells at average of $21; No. 3 
moving slowly at $12.50. <A number of orders 
have been booked by Florida mills for Florida ship- 
ment as soon as possible at $59 to $60 for 3-inch 
B&better; No. 1 is firm; No. 2 for eastern ship- 
ment brings $17 to $17.50; No. 3 is not being 
ordered, and prices are steady. B&better 6-inch 
is quoted at $46; No. 1, $42; No. 2, $26. 

Florida demand for %-inch ceiling was very 
light, and most orders were for No. 2. Prices are: 
B&hetter, $48; No. 1, $43; No. 2, $22 to $23. Re- 
milling plants report no decided change in market 
for thin ceiling. Most shipments are being made 
on mixed orders to southern yards. Drouth in 
north Georgia and the Carolinas has had serious 
effect on business from that section. Prices of 
ys-inch are: 3&better, $36; No. 1, $32; No. 2, 
$19. Prices of y-inch are: B&better, $26; No. 1, 
$22; No. 2, $12. A small amount of partition is 
moving on mixed orders at firm prices. 

Sales of bond siding were light and were limited 
to yards on the upper east coast and the interior. 
All of the mills that make this pattern have full 
order files but can not make shipment on account 
of the rail embargo. Prices are steady. <A few 
sales of novelty are being made for shipment to 
the central States. Stocks unsold are small and 
prices quoted are: B&better, $47; No. 1, $42; 
No. 2, $27; No. 3, $14. 3evel and square edge 
are both slow sellers. Most sales are on mixed 
orders for southern yards. Number 2 square eage 
brings $14. 

Air dried roofers have been in strong demand 
this week. Several extra large orders were placed 
for all widths to be shipped as quickly as possible 
and besides there was a good volume of orders 
booked for one to four cars. Average price is $20 
for 6-inch and $21 for the wider widths. An 
occasional sale is made at 50 cents over these 
prices. Florida demand has fallen off considerably 
on account of the embargo situation, but orders 
from the East and central West made up the 
difference. Weather conditions have been ideal 
for some time and the mills have good stocks of 
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dry boards in their yards. All mills are running 
full time and are optimistic. Southern Alabama 
mills are shipping large quantities to the yards in 
Ohio and Indiana at $21 for 6-inch. The price 
of longleaf kiln dried stock is firm. Shipments 
are light and only a few orders were booked on 
account of the embargo in the principal consuming 
sections 

B&better and “C” rough and dressed finish, kiln 
dried and bright, is moving well on mixed orders, 
and prices obtained are satisfactory. B&better 
rough 4/4 by 6- to 12-inch sells at $43 to $44. 
Specified widths, S4S, bring $50 for 6-inch; $55 
for S-inch; $60 for 10-inch and $65 for 12-inch. 
Florida demand is very urgent for shortleaf, but 
shipments are being held up to some sections. 
Inquiry from the North and East is larger and 
shipments are being made right along to the in 
land cities. Number 1 D4S boards are jin fair 
demand at $40 for G-inch. Number 2 boards are 
bringing good prices and the Florida mills are 
well supplied with orders for shipment as soon as 
possible. Number 3 boards are not so strong in 
demand, but the price is firm. 

There is an acute shortage of small framing in 
all the yards at Fort Lauderdale and in the Miami 
section. They have large orders placed and the 
mills have the stock ready but can not make 
shipment on account of the embargo. One large 
mill in west Florida has orders for a solid train- 
load to move to the Miami section. <All longleaf 
mills have full order files and could easily sell 
ahead for sixty days. Plank is being purchased 
from the mills in Alabama and Mississippi for 
shipment to southern Florida yards. Large di- 
mepsion and timbers are in fair demand from the 
Mast for shipment by boat. Shortage of labor on 
the docks is holding up shipments. Prices show 
no material change. 

Railroads in this territory are purchasing fair 
amounts of large sizes in both pine and cypress 
at prices in keeping with what is being paid for 
other stock. Car building companies are buying 
sparingly and only for repair work. 

Iixport business is good, especially in timbers, 
which have advanced $3 during the last two 
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South America. Bookings are being made for late 
September and October delivery. 

Mills in this section can not supply the demand 
for lath. Large consignments of fir lath have 
been received here and at Tampa. 

The Suwannee Manufacturing Co., located at 
Dennis Street and the Atlantic Coast Line Rail- 
road, announces that its mill, completion of which 
has been anticipated for some time, is now in 
operation, The Yates molding machine, just in- 
stalled by the company, is said to be the only one 
in the South of its kind. It is made to mill spe- 
cific moldings, and the members of the firm  be- 
lieve that it will be an innovation in its line. 

J. S. Farish, triffic manager of the Georgia- 
Florida Saw Mill Association, has been appointed 
chairman of the lumber committee of the Southeast 
Shippers’ Advisory Board. 

J. Meade Tolleson, president of the Big Indian 
Lumber Co., Avon Park, Fla., was a Jacksonville 
visitor today. He reports a full order file. 

A. L. Combs, formerly manager of the Washing- 
ton Manufacturing Co.’s_ retail yard in Wash- 
ington, Ga., is the new manager of the Coard 
Lumber Co.’s yard at St. Augustine, Fla. Mr. 
Combs is a young man of much lumber experience 
and is an enthusiastic association worker. 

T. B. Watten, president of the T. B. Hatten Co. 
(Ine.), of Los Angeles, was a Jacksonville visitor 
last week. Mr. Hatten is a large wholesaler of 
sash, doors and hardwood veneers in California. The 
purpose of his visit to Florida is to look over 
the situation here relative to establishing a ware- 
house and branch office in this State. He expected 
to investigate Tampa’s facilities for a warehouse 
but he is very much impressed with Jacksonville 
and indications are that he will locate here, 

If. H. Andrews, of Jackson, Miss., for many years 
with the Enochs Lumber & Manufacturing Co., has 
resigned to come to Florida as superintendent of 
the Townsend Sash, Door & Lumber Co, 

The Florida Industrial Co., largest timber land 
holder in Florida, has joined the Florida Dense 
Long Leaf Pine Manufacturers, according to an- 
nouncement by Acting Secretary Kendricks. The 
KJorida Industrial Co. has cutting contracts with 
several large south Florida mills and has offered 
to pay into the treasury of the pine manufacturers 
10 cents a thousand for the lumber cut for its ac- 
count by the contract mills. This will greatly 
increase the income of the association and help to 
continue the good work of advertising undertaken 
several months ago. 


BEAUMONT, TEX. 


Sept. 14.—-There were no noticeable changes in 
the southern pine market Jast week.  Millmen econ- 
tinue optimistic and freely predict another price 
advance. They say all conditions point to such 
an advance and letters they have received from 
all parts of the country bear them out in their 
belief. Mills are refusing to oversell on staple 
items; most of them being long on odds and ends, 
but decidedly short on staples. Timbers continue 
in good demand, with railroads and exporters tak- 
ing all the available supply. 

The hardwood market was somewhat quieter last 
week, but gains already recorded were holding. 
There was a good demand for flooring oak. Dry 
stoeks of this wood are being taken as fast as they 
become ready for shipment. Sap gum, while slow, 
shows firmness in common and FAS. Red gum is 
No. 2 common gum is dull. Buying is 
more aetive, but recent increases in production 
have a tendency to retard further price advances, 


TUSCALOOSA, ALA. 


Sept. 14.—No. 1 common southern pine fram 
ing is in fair demand at attractive prices, and high 
grade shed stoek is moving at good prices and as 
rapidly as accumulated. Common boards and No. 
2 and better dimension are about the same as 
last week, both as to price and demand. This dis- 
trict has had good rains during the last week and 
this will enable several small mills to renew opera- 
tions, after being closed down on account of water 
searcity. llowever, the gathering of crops, es- 
pecially cotton, has drawn the labor from the small 
mills to the farms, and this feature is interfering 
with production. Both large and small mills seem 
to be well supplied with orders, and little shading 
in quotations is in evidence. 


OMAHA, NEB. 


Sept. 14.—-City trade is just about holding its 
own. Farmers are doing a little more repair work, 
but so far have not shown any great desire to 
do much new building. Business over the State 
seems spotted, partly caused by some sections 
having a good crop and others a light one. Col- 
lections with rural dealers have been good.  Dur- 
ing the last week practically the whole State got 
rain. A promising trade feature is the decision 
to enlarge and build school houses and other public 
buildings, not only in the cities and towns, but 
the country districts as well. 


SCaAree, 


BALTIMORE, MD. 


Sept. 14.—A very encouraging statement ag 
to conditions in the rift flooring industry and ip 
the production of other stocks from Alabama 
southern pine is given by Morris P. Spector, sales 
manager for the E. E. Jackson Lumber Co., which 
has its offices in this city and operates big mills at 
tiderwood, Ala. Mr. Spector said that practically 
all of the current year the distribution had run 
ahead of the production, with the result that the 
stocks in hand at the mills had been considerably 
reduced. No important price increases had been 
made, Mr. Spector added. 

The quarterly meeting of the Baltimore Lumber 
Exchange Bureau of the Baltimore Association of 
Commerce was held this evening at the Merchants’ 
Club and brought together the members for the 
first time since the beginning of the hot weather, 
Besides routine business various matters of ex- 
ceptional interest were taken up for considera- 
tion. 

Wilbur F. Harrison, of Greenleaf Johnson & Son, 
Wholesale yellow pine distributers, returned early 
last week from a trip of more than two months in 
[Iurope, in the course of which he visited various 
countries, but centered especially upon Germany, 
where, at Hamburg, Bremen and other cities, he 
got in touch with prominent members of the trade. 
He succeeded in booking much business of a desir- 
able sort and was well satisfied with the results of 
his trip, the second he has made. 

Francis K. Read, of the Ryland & Brooks Lum- 
ber Co., wholesale North Carolina pine dealer, is 
back from a journey of about six weeks to Europe, 
where he went to look up the possibilities of 
placing American stocks of lumber. 


PITTSBURGH, PA. 


Sept. 15.--Some wholesalers report a decided 
further improvement in the tone of the lumber 
market in the last week, especially in chestnut, 
which continues to advance with an active market, 
In the last three months, chestnut has advanced 
over $5 a thousand, on an active demand which 
covers all parts of the country. A swing to chest- 
nut by manufacturers of furniture is indicated 
by the increased demand for this wood at Grand 
Rapids, South Bend, Buffalo and Jamestown. 
Chestnut lath are practically out of the market 
since the last advance of 50 cents. Retailers re- 
port an active demand for red gum, which has 
Lecome searce, and is being used as a substitute 
for mahogany in house finishing, show cases etc. In 
some quarters in the wholesale trade, advances of 
$1 to $2 a thousand in southern pine boards 
are reported. The southern hardwood market con- 
tinues firm. A fair demand continues for Idaho 
white, Pondosa, California white and sugar pines, 
activity being especially noted in the No. 2 common 
and lower grades. Fir is active, especially in 
clears. The lower grades of hardwoods are moving 
particularly well. Shipments generally are coming 
out fairly well, though not up to par, there being 
delays on some items. Retailers report that the 
outlook for fall home building continues good, 
With many plans being figured. 

The Pittsburgh Builders’ Exchange plans a drive 
for one hundred new members during the week 
beginning Monday, Sept. 28, and ending Monday, 
October 5.) The committee consists of R. K. Coch- 
rane, chairman; O. E. Lysle, W. S. Diggs, W. EF. 
HTatch, and S. I. Hass. If the goal is attained the 
exchange will have more than five hundred mem- 


bers. 
BOSTON, MASS. 


Sept. 15.—-As the third quarter of 1925 draws 
to a close New England lumber distributers find 
that their business already booked this year has 
surpassed in volume the entire year’s business in 
1924. Prices of many lumber lines reflect the 
increasing confidence of producers and distributers 
and the general belief that the prospects for fall 
business are exceptionally good. The late August 
advances on eastern spruce frames are firmly held 
and some confident producers are already talking 
about another advance of $3 in the near future. 
The tone of the market for provincial random is 
firm throughout at 50 cents to $1 above mid- 
summer levels. Strong prices now are quoted on 
lath. This lumber item again has justified its 
reputation for abrupt changes. Shingles are quiet 
but prices are being maintained. A very heavy 
business has been done this season in west Coast 
fir and some big shipments are expected to arrive 
during the next two months. Prices are firmly held. 
A feature of the local market is the strength of 
southern pine flooring prices and the very evident 
independence and confidence on the part of sellers. 
Hardwood merchants speak very encouragingly of 
the present situation and fall prospects. The gen- 


eral opinion is expressed that prices are certain 
to advance, suddenly and radically if there should 
be heavy rains in the South in the near future 
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and gradually if the weather continues to be favor- 
able for hardwood lumbering. 

3oston’s July exports of forest products were 
yalued at $101,066, including lumber, $5,937 ; man- 
ufactured wood, $90,239, and wood pulp, $4,890. 

The Greek steamer Maria Stathatos from Van- 
couver and Port Alberni, B. C., and the Norwegian 
steamer Torvanger from New Westminster, B. C., 
have arrived with 3,343,912 feet of fir and hemlock 
and 8,000 bundles of hemlock lath for distribution 
among local dealers. The Blanchard Lumber Co., 
3oston and New York wholesaler, is handling a 
substantial part of the shipments. The only arri- 
yal of provincial lumber by water reported last 
week was the British schooner W. N. Reinhardt 
with 340,596 feet of spruce seantling, plank and 
poards from Albert, N. B., for the Shepard & 
Morse Lumber Co. 

There has been practically no cessation in the 
record-breaking volume of building construction 
in New England territory. Already this year, it is 
stated, the building industry has accomplished 
more than was done during all of 1924. Nearly 
every retail lumber dealer who is interviewed re- 
ports that he has handled more lumber so far this 
year than ever before since he began business. Not 
withstanding the heavy volume of business and the 
generally good reports regarding credits and collec- 
tions, dealers are adhering to a cautious policy. 
Stocks are being held down to reasonable limits. 
speculative buying of lumber is rigidly avoided 
and the trade is in a pretty healthy condition 
throughout. 


MINNEAPOLIS, MINN. 


Sept. 15—The Northwest’s big money crop is 
pouring into market with resultant effect upon 
the lumber and other industries. Last week was 
characterized by new evidences on all sides that 
the remainder of 1925 will bring the year’s total 
business to a volume at least normal. ‘This is a 
conservative viewpoint taken by leading Jumber- 
men in the territory. 

Already distributers and manufacturers of north- 
ern pine, hardwoods, red cedar shingles and north 
ern white cedar and sash and door mill products 
are feeling a stimulus to trade coming out of the 
rural districts. What the rural communities are 
contributing is making trade more buoyant in the 
cities. A September of accelerated trade is in 
prospect, following closely on the heels of the 
natural deflation of trade in the late summer. 

Northern pine manufacturers are moving a large 
quantity of their products, and it is going to the 
entire trade territory. Orders placed in some 
cases were for future delivery, although the bulk 
of the business is for immediate delivery to meet 
urgent demands. This is true of the retail and 
manufacturing trade. 

ted cedar shingles offered in transit cars in this 
territory quickly are absorbed in the trade chan- 
nels, indicating that production is on an eyen keel 
with demands. 

Hardwood manufacturers enjoyed a better busi 
ness Jast week, although there were no sharp up- 
turns. The business is regarded as satisfactory, 
with prospects excellent. 

To the distributers of northern white cedar poles 
and posts business came from unexpected sources, 
showing that the new prosperity has penetrated 
with telling effect. Small power companies and 
independent telephone companies are taking a fair 
volume of short length poles, while the retailers 
are inclined to take on a larger amount of posts, 
although they are conservative and buy only for 
immediate needs, with few exceptions. 

While there is a gradual tendency to break away 
from hand-to-mouth buying in this territory, there 
are reasons to believe that many of the retailers 
and industrial users of lumber will cling to this 
practice as a permanent institution and manufae 
turers and wholesalers of lumber are resigned to 
that situation, making adjustments in their plans 
to meet it. By far the greater number of cus 
tomers can not be induced to buy for anything 
except business which virtually already is assumed, 

The Jumber industry in the Inland Empire is 
regarded as ‘‘very satisfactory, with prospects for 
further expansion,’ according to Hf. K. Brooks, 
seneral manager of the Brooks-Scanlon properties 
at Bend, Ore., who is in the Twin Cities for a 
business conference with executives of the com- 
pany. The company at Bend produced 15,000,000 
feet of lumber, operating the plant on a three-shift 
basis in August, aceording to Mr. Brooks, and 
Virtually all of this lumber went immediately into 
the commercial channels of distribution through 
the various branch offices. Mr. Brooks said that 
the rains in the West have reduced the danger from 
fires in the forests. He predicted there would be 
little or no great danger the remainder of the year. 

Mills in the Pacific Northwest are working, in 
Many cases with three crews, and are turning out 
4a great volume of lumber, but the difficulty is that 
they are not obtaining prices which make the pro 
duction as profitable as it should be. This was 
the observation of H. S. Gilkey, of Pendleton & 
Gilkey, who just has returned from a visit in the 


producing districts of Washington and British 
Columbia. There has been a good demand for the 
lumber from the Atlantic district and California 
has been a good consumer of lumber. Business 
from Japan has not been as great as had been ex- 
pected, he said, while Australian buying has 
tapered down. The fact that Canadian mills have 
a larger amount of ship bottoms available is a 
factor which gives them an advantage over Amer- 
ican mills, he said, in competition for the Califor- 
nia and Atlantic trade. 

S. A. Foster, jr., of the S. A. Foster Lumber 
Co., Lincoln, Neb., who was in the Twin Cities 
market last week, forecast that business would be 
good in Nebraska this fall and winter. He believes 
the lumber companies will share liberally in this 
better condition. 

J. W. Elliot, of the Crystal Springs Lumber Co., 
Hot Springs, Ark.. manufacturer of  shortleaf 
southern pine, which is turned largely into mold- 
ings, interior finish and frames, said the _ busi- 
ness had been good with his company this year, 
with prospects for better eastern trade. Mr. 
Killiot has been in the Twin Cities for a few days 
on his way home from a vacation spent at one of 
Minnesota’s northern lakes. 

Announcement is made that the Fullerton Lum- 
ber Co., of Minneapolis, has discontinued its retail 
yard at Kaylor, S. D. 


PHILADELPHIA, PA. 


Sept. 14.—The market for the last few weeks 
has been decidedly active, both wholesalers and 
retailers professing complete satisfaction with the 
volume of business. Building operations through- 
out the entire city and suburbs are continuing in 
full swing, with a consequent demand for lumber, 
especially in hardwoods. Industrial conditions, 
judging by reports from numerous lumbermen, are 
not at all what they should be. There is quite a 
depression in this market. Prices are generally 
holding firm, though advances are expected in 
west Coast fir, shingles and hemlock, and in long- 
leaf southern pine. In native and southern hem- 
lock. several sizes are being marketed at a lower 
price than west Coast lumber, and consequently 
making better sales. Demand for white pine has 
shown a slight falling off in the last week, The 
lath field is going strong, with a heavy demand. 
Eastern spruce lath showed an increase of 75 
cents, with prospects of going still higher as 
Canadian stocks diminish. Freight rates hold 
firm, with prospects of advancing in October. The 
opinion of most prominent lumbermen is that the 
fall season this vear will far exceed in volume of 
business that of last year. 

Jersey lumber dealers are doing practically one 
of their best season’s business. Building in south- 
ern Jersey continues unabated, with constant new 
developments and reclaiming of waste lands, as 
well as urban construction. With hardly any 
exceptions, lumbermen in this vicinity express 
coinplete satisfaction with the volume of business 
they are doing, and are optimistie of still further 
business in the fall. The State has contracted 
for several more excellent roads, along which new 
developments will rapidly be undertaken, Homes 
in this section are of a type that employ wide use 
of lumber, a factor that is greatly expanding the 
business. 

Charles I. Felin & Co. (Ine.) are opening a 
new yard at Rising Sun and Adams avenues. 

The business of Thomas PB. Hammer, lath mer- 
chant, is greater than ever before. Recently he 
received 18,000,000 lath and has 9,000,000 more 
en route to him. 

A. W. Weidenfeld recently purchased the Book 
myer interest in the Janney Lumber Co. and now 
owns the entire stock of that concern. 


BUFFALO, N. Y. 

Sept. 14 Building permits last week numbered 
160, with costs of $323,200, which is below the 
average of last month. 

The Buffalo Sash & Door Co. held open house 
on Sept. 9 to celebrate the completion of its new 
warehouse at Northumberland and Bailey avenues. 
Many of the city’s retailers were present and were 
well entertained, The officers of the company are 
A. I. Reckhow, president, and Clark W. Hurd, 
secretary and treasurer. 

Thomas If. Wall, vice president of the Buffalo 
Hardwood Lumber Co., has been confined to the 
house by illness during the last week, and is ex- 
pected to be away a week or two longer before 
returning to business. 

Charles N. Perrin was here from the West last 
week to attend the funeral of Edward Atwater, 
treasurer of the Massey-Harris Co., Batavia, who 
was a brother-in-law of C. N. and W. A. Perrin. 

Orson E. Yeager and his two sons, Arthur J. 
and Orson E., jr., have returned from a week’s 
visit to the family home at Moscow, Pa. 


F. V. Ford, of the Gideon-Anderson Co., hard-- 


wood manufacturer at St. Louis, was a visitor 
here a few days ago. 

Sernard Brady. George M. and George J. Zim- 
mermann are enjoying vacations in Canada. 
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”ANDS ALONE 


“SKOOKUM” Brand Shingles 
are making a name for themselves 
among lumber dealers, builders and 
contractors. 

“SKOOKUM)” is getting special 
attention because these shingles are 
cut from live Red Cedar logs that 
have not been robbed of their better 
sections for other uses. The com- 
plete log goes into Skookum brand 
shingles. 

The dealer who is looking for a 
shingle that he can recommend and 
that gives his customer a better 
value at a fair price will find that 
shingle in Skookum Brand. 


Let us put your name on our mailing list 
to receive our lists. No obligation. 





Bucoda Shingle Company 
BUCODA, WASH. 


SKOOKUM Manufacturers and 
Wholesalers of Shingles. 











H.B. Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


Red Cedar Shingles. 
MIXED CARS 


from 
Minnesota Transfer 
Yards or our 


Granite Falls, Wash. mills. 
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We Sell Yellow Pine 
Fir, Pondosa Pine 


Send us your Stock Lists, especially odds and ends. 
Don’t forget that old pile in the back of the shed. 
We know wher2 to sellit. Turn your waney edge 
shorts into Dollars and Cents. 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 











Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 


Conway Bidg., CHICAGO, ILL. 








HUTCHIN Lumber and Douglas Fir, 
Storage Co. Yellow Pine, 
Saw Mill, Band Resaw and Planing Mill White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 


Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 











‘10 BUY 
or SELL 
TIMBER 


Intelligently 
You Must Have An 


ACCURATE CRUISE 


Trained Judgment and Exper- 
ience at Your Service 


Drolet & Steenson 


| Timber Estimators 
| 108 South LaSalle Street, CHICAGO 
| 


Southern Office, - - - Tuscaloosa, Ala. 








The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 









representa- 
tion you 
ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Established 1857 
Engravers Vlate Makers 
1108 South Wabash Avenue 


SOTEEL COMPANY 
PITTSBURGH. PA 
€.K.HARRIG PLOHER BUILOING 

SALEO AcaN® CHICAGO 


Die Embossers 


CHICAGO 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical ounienien who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 
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J. E. Carroll, sales manager of the Major-Sowers 
Mill Co., Hattiesburg, Miss., was in Chicago this 
week calling on the trade. 


W. W. Brown, of the W. W. Brown Lumber 
Co., left last week for a trip among the Wiscon- 
sin mills. He will be gone about two weeks. 


O. R. Schramm, sales manager of the Grays Har- 
bor Commercial Co., Cosmopolis, Wash., was ex 
pected to arrive in the city the latter part of the 
week, 


(. W. Parham, of the C. W. Parham Lumber 
Co., Memphis, Tenn., was in Chicago this week 
calling on the trade and looking over business 
conditions 


W. Paul Shook of the John H. Shook Lumber Co, 
spent four days last week, including Labor Day, 
in Washington, D.C. We made the trip primarily 
in interest of his company’s business. 


YT. O. Metcalfe, of the Mummert Lumber & Tie 
Co.. and family returned last week from the Coast 
where they have been spending the last three weeks 
Visiting near Seattle at the home of Mr. Metealfe’s 
mother. 


Jack Jacobsen, purchasing agent for the North 
West Side Lumber Co., has just returned from a 
trip through Mississippi and Missouri where he 
has been visiting a number of mills. He was gone 
a week, 


Charles J. Harris, Chicago representative of the 
Winton Lumber Co., western pine operator, with 
general sales office at Minneapolis, and wife have 
returned from pleasant vacation spent in South 
Dakota. 


Ki. A. Smith, of the Smith Lumber Co., southern 
pine manufacturer and wholesaler of Red Bay, 
Ala., was a visitor in the local market this week. 
Mr. Smith went on to Detroit where he will eall 
on some of the Jarge consuming interests. 


Howard He. Spaulding, vice president of the Lake 
Independence Lumber Co., with his) family, has 
been spending his vacation at the family summer 
home at ITarbor Point, Mich. He expects to re- 
turn to Chieago the latter part of this month or 
the first of next 


V. J. Ruhmer, of the National Lumber & Cedar 
Co., Park Falls, Wis., was a business visitor in 
the city this week. Mr. Ruhmer reports that his 
company did a, good volume of business during 
August and that bookings for the current month 
are quite satisfactory. 


W. R. Depew, sales representative of the Inter- 
national Lumber Co. in the Michigan territory, 
was in Chicago a few days of this week conferring 
with EK. W. Kettlety, general sales manager of the 
International Lumber Co. Mr. Depew makes his 
headquarters in Grand Rapids. 


John Hansen, of the John Hansen Lumber Co., 
and family returned last week from IIlamlin Lake, 
Mich., where they have been vacationing for the 
last month. Mr. Hansen's outing was partially 
marred by an injury he received to his hand 
shortly after arriving at Hamlin Lake. 


R. R. Bailey of the W. T. Bailey Lumber Co., 
Virginia, Minn., while calling on the trade here 
last week, reported that the northern pine mills 
are doing a good volume of business and their 
stocks are in excellent shape. Mr. Bailey arrived 
in the city last Friday and left on Monday. 


Il. B. Hewes, vice president of the Louisiana 
Red Cypress Co., New Orleans, La., and president 
of the Clover Valley Lumber Co., Loyalton, Calif., 
was in Chicago this week conferring with LL. E. 
Hooper, jr., manager of the Louisiana company’s 
Chicago office. Mr. Hewes was returning from a 
business trip to California. 


Frank J. Mullen, of Seattle, Wash., was in Chi- 
eago this week, looking after matters connected 
with his plan for locating on the west Coast a 
great concentration and distributing yard for the 
benefit of retailers in eastern and middle West 
territory. Mr. Mullen reports that he has _ his 
plans well laid out and hopes soon to have this 
new business going in good shape. 


His many friends will regret to learn that C. I. 
Sehwartz, a popular retail lumber dealer of Naper- 
ville, Ill, has been compelled by illness to go to 
West Baden Springs, Ind., for treatment. Mr. 
Schwartz is quite active in a number of the retail 
lumber organizations, as well as in civie affairs 
in his community, and his many friends wish for 
him a speedy and complete recovery. 


J. W. Kurth, jr.. president Vernon Parish Lum- 
ber Co., of Kurthwood, La.. left this week for 
another trip to the west Coast. Mr. Kurth spent 
several weeks on the Coast early in the summer, 
It is probable that he will make some investments 


in timber in that section. Another well known 
southern pine operator who is now on the west 
Coast is M. J. Ragley, formerly of Ragley, La. 


An unregistered AMERICAN LUMBERMAN key ring, 
No. 1.456, was found at the Edgebrook Golf Club 
last Thursday by L. E. Coughlin, 1142 Columbia 
Avenue. Mr. Coughlin explains that he discovered 
the keys in the pocket of his golf ,togs where they 
had evidently been placed by mistake. The owner 
may secure his property by getting in touch with 
Mr. Coughlin at the above address. 


Kk. T. Prickett, president of the Tri-State Lum- 
ber & Shingle Co., who has been spending the last 
month in Chieago, left Thursday for Detroit, where 
he will confer with R. H. Van Dorn and W. C, 
McDonald of the company’s Detroit office before 
returning to Kansas City. Mr. Prickett plans to 
make the return trip by auto, going by the way of 
Indianapolis. 


Maurice M. Wall, of Buffalo, N. Y., who re- 
cently retired from the lumber business, will be a 
candidate for mayor of that city in the primaries 
for the election in November. Mr. Wall was for 
many years an officer of the Buffalo Hardwood 
Lumber Co., and a well-known member of the 
trade. On his campaign committee are two lum 
bermen, Harry L. Abbott and George J. Zimmer- 
mann. 


Frank M. Call, of the James W. Sewall office, 
Oldtown, Maine, has returned from an cight 
months’ cruising trip around the northern penin- 
sila of New Foundland. Mr. Call’s work has been 
in the vieinity of St. Anthony on Hfare Bare where 
Dr. Grenfell’s famous hospital is located. Salmon 
fishing is unrivalled in that section, he reports, 
and the country is well worth visiting if only for 
lishing and hunting. 


Announcement Is made that L. M. Zimmer has 
een appointed general sales manager of the Linde 
Air Products Co., of New York City. and of the 
welding gas division of the Prest-O-Lite Co, (Ine.), 
succeeding L. M. Moyer, who resigned Aug. 1 Mr, 
Zimmer has been in the employ of the Linde com- 
pany nine years, during that time rising from the 
position of junior salesman to this most recent ap 
pointment as general sales manager. 


Announcement has becn sent ont from the ygen- 
eral offices of the Central Coal & Coke Co.. Kansas 
City. Mo. that effective Sept. 14, FE. B. Hazen is ap- 
pointed general sales agent, Jumber department, 
office, Keith & Perry Building, Kansas City, Mo., 
vice J. WK. Wesson resigned. Mr. Hazen formerly 
was prominently identified with the west Coast 
lumber industry and is a Jumberman of long expe- 
rience both in the sales and executive depart- 
ments, ; 

Frank H. Campbell, special representative of 
the Redwood Sales Co., San Francisco, Calif.. was 
in Chicago again the latter part of last week. He 
was on his way west, after having spent some time 
doing missionary work for the redwood industry 
in the South and East. Redwood is rapidly gain- 
ing popularity in territories in which heretofore 
it has not been known. Mr. Campbell and_ his 
associates are much gratified with the work that 
has been done so far in introducing this splendid 
wood into new territories. 


John Hf. Shook Lumber Co. has become the ex- 
clusive Chicago representative for the Pioneer 
Lumber Co., Elrod, Ala., manufacturer of virgin 
short leaf pine. The Pioneer Lumber Co. is owned 
by the same interests as the Sumter Lumber Co., 
Electric Mills, Miss., and likewise is under the 
general management of D. H. Foresman. W. M. 
Nichols is resident manager and sales manager for 
the Pioneer company. With this new connection, 
the John H. Shook Lumber Co. now exclusively 
represents in Chicago mills producing over seventy- 
five cars of lumber a day. 


James G. Wallace, of the Wallace-Ballord Lum- 
ber Co., Minneapolis, was in Chicago last Friday, 
en route home after an enjoyable vacation trip 
in Europe. This was his first trip to Europe. and 
Mr. Wallace was greatly interested in all of the 
countries he visited. He was accompanied on this 
trip by a sister and a niece, and they visited 
England, France, Belgium, Germany, Italy, and 
Seotland. Everywhere he went, Mr. Wallace found 


the people busy and as a rule cheerfully going 
about the work of relieving the tremendous burden 
Jaid upon them by the war. 
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Consolidates Office 


The Thomas E. Coale Lumber Co., of Philadel- 
phia, Pa., has consolidated its St. Louis and Chi- 
cago offices by moving its entire St. Louis organ- 
ization to this city where it is nicely located in 
a spacious building at 1138 Lake Shore Drive. 
R. M. Morris, formerly in charge of the St. Louis 
offices, has been made manager of the consoli- 
dated offices. Carter H. Manny, who represented 
the company in Chicago prior to the change, will 
continue in charge of city sales of car and railroad 
material and will assist Mr. Morris in the man- 
agement of the business. 


Resigns to Accept New Position 

Cc. F. Carney has resigned his position as secre- 
tary of the Acme Lumber & Shingle Co. and has 
become associated with George A. Hoene in the 
George A. IHloene Lumber Co. in the capacity of 
secretary. Mr. Carney tendered his resignation 
to the Acme organization 
on Sept. 12 and is now 
installed in his new con- 
nection. 

It is worthy of particu- 
lar note that Mr. Hoene 
and Mr. Carney have 
worked side by side in 
the lumber business, with 








Cc. KF. CARNEY, 
Chicago ; 

Secretary George A. 

Hoene Lumber ¢ 





several different — firms. 
for a period of eighteen 
years. Mr. Carney ac- 
quir d his first experi- 
ence in the industry 


when he became asso- 
ciated with the Edward 
Hines Lumber Co. After 
serving eight vears in the 
buying department of this company, he became 
connected with the Chicago office of the Inter- 
national Lumber Co. in November, 1915, remain- 
ing there for a period of nine years, the last two 
of which he was sales manager. His period of 
service with the International Lumber Co. was 
terminated about a year ago, when he joined the 
Acme Lumber & Shingle Co. Mr. Carney has a 
wide acquaintance among the retail and industrial 
trade, which will prove a valuable asset in his new 
connection, 





Hardwood Inspections Decline 


Original inspections for the month of August, 
made by the National Hardwood Lumber Associa- 
tion, show a marked decline according to the 
official bulletin for September recently issued. 
Total inspections were 21,404,758 feet, of which 
18,415,613 feet was the work of the salaried staff 
and 2,989,145 feet was fee service. Reinspections 
were made on 344,215 feet. 

Commenting on these figures the bulletin says: 
“These figures show a sharp drop from the range 
of those for the preceding month of July, but this 
development falls in naturally enough with the 
usual characteristics of this particular month. Its 
records have never been very strong; in fact, as a 
rule have shown a dip in the level maintained for 
every one of the last dozen years, whether the 
level was high or low. ‘There is promise of greater 
activity for the current month.” 


Credit Extension Made Safer 


The Lumbermen’s Credit Association, realizing 
that many of its new subscribers have been in the 
habit of referring only to reference books or spe- 
cial reports as the basis of credit granting, because 
of previously using credit information services of 
reference hooks and special reports only, or spectal 
reports only, and also because of carelessness of 
its old subscribers, has placed a special notice on 
the front cover of its August 1925 Reference Book 
directing the user to special instructions on an 
inside page. .These instructions call the user’s 
attention to the importance of consulting the lat- 
est supplement and semi-weekly change sheets fol- 
lowing the supplement, in passing upon a credit 
risk, as they may contain an entirely different 
rating from that which is printed in the book, or 
arating may be withdrawn. 

Being the only agency furnishing these change 
sheets semi-weekly, this association desires that 
its subscribers get full value in using its service. 
This feature has been highly developed because 
credit information contained in a reference book 
which has been revised thirty to sixty days prior 
to publication would not be safe to use in passing 


upon credit risks where substantial amounts are 
involved, as is always true with lumber shipments. 

The association has record of cases where sub- 
seribers have saved amounts running into thou- 
sands of dollars, simply by watching the semi- 
weekly change sheets for items affecting accounts 
they already had on their books or concerns they 
were about to sell. It is not infrequent that a 
subscriber is able to stop a shipment in transit, 
after receiving a warning, from the change sheet, 
thereby preventing a loss of hundreds and some- 
times thousands of dollars. 

It will therefore be seen that credit granters 
who fail to check up on the very latest information 
are taking a grave and unnecessary risk, for the 
latest information is right at their finger tips if 
they are using Clancy's Red Book Service. 

The fall edition of the Red Book has recently 
been distributed and subscribers who have not re- 
ceived theirs are requested to inquire at their local 
express office and to notify the association at its 
main office, 608 South Dearborn Street, Chicago, 
if book is not there. 


Entertained at Luncheon and Golf 


Ilerman H. Hettler of the Herman H. Hettler 
Lumber Co. entertained a group of friends at a 
volf party and luncheon Tuesday, Sept. 15, at the 
Chicago golf course at Wheaton, Ill. The fifteen 
gyolfers who partook of Mr. Hettler’s hospitality 
pronouneed him an ideal host. 

George J. Pope was medalist in the golf play 
with a net seore of 83. Fred H. Burnaby was see 
ond low man with a net score of S7. Those who 
competed in the golf play were Fred H. Burnaby, 
August Maxwell, George J. Pope, E. A. Thornton, 
If. If. Hettler, Louis Wuichet, J. L. Lane, James 
Miksak, Walter Rinn, John Hansen, C. Hk. Worees 
ter, C. N. Woollett. L. T. Walker, Fred Boles 
and B. F. Masters. Two groups of prizes donated 
by the host were won by Messrs. Pope, Burnaby 
and Maxwell and = Messrs. Walker, Rinn = and 


Thornton. 
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Advantages of Machine Made Elbows 


Announce ment is made of the recent purchase by 
the Kirk & Blum Manufacturing Co., of Cincin- 
nati, Ohio, the well known manufacturer of blow- 
ers, fans and dust collecting systems, of the Rob 
ertson patents and machinery for manufacturing 
one-piece elbows. This elbow is made out .of a 
single piece of sheet metal, as its name implies, 
rolled into a cylinder and then crimped by a spe 
cial machine. This crimping produces an elbow 
of extraordinary strength, having only a single 








Kirk & Blum 
machine made 
elbou 


seam to be soldered. Every 
elbow is perfectly round by 
reason of machine accuracy 
in making. There are no 
rivets used, a particular 
feature, for in blower work 
in which these elbows are 
specially used, it is usually 
the rivet heads that wear 
away first by abrasion, 
weakening the pipe and 
causing leaks. 

The Kirk & Blum ma- 
chines turn out one of 
these strong, long wearing, 
perfectly made elbows in about the time it would 
take a man to cut his metal to make one of the 
hand made elbows. The comparative rapidity of 
elbow production on these machines brings the 
cost down to considerably less than that of a hand 
made elbow. 

In commenting on this matter, S. W. Kirk, of 
the Kirk & Blum Manufacturing Co., says: 


“If the average sneet metal shop would check 
the actual cost of making elbows in labor alone, as 
we have done in our sheet metal department, hand 
made elbows would be found to be a dead loss in 
comparison with the superior quality of the ma- 
chine made producc at its actually lower cost. We 
feel that in securing the former Robertson patents 
and machines for elbow making, and producing 
these elbows in standard sizes at a price that is 
economically advantageous to the sheet metal shop, 
we have taken a step that is of sound benefit tu the 
sheet metal trade.” 

The Kirk & Blum Manufacturing Co. will manu- 
facture one piece elbows not only for its own large 
requirements but for the trade in standard sizes. 
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Let These Firms 
Sell Your Lumber 


You'll find the firms below 
selling on commission basis 
offer you the most econom- 
ical method of lumber distri- 
bution available. And they 
offer you responsibility, too, 
for they are all members of 
the National Association of 
Commission Lumber Sales- 
men, which stands squarely 
for a just and prompt settle- 
ment of all claims or surren- 
der of membership. 


Get in touch with these firms. 
They will save you money. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (wédds 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 


$32 So. Michigan Ave., Chicago, Il. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


Other members of association are 
invited to join in this advertising. 
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It’s a gruesome thought, that 
Stab in the back, but that is just 
the way that Fire often strikes— 
in the dark—from behind. 


With ample insurance in the Lum- 
ber Mutuals, with our record of 
prompt settlements and our finan- 
cial resources, you know that the 
stab cannot be fatal, and, even be- 
fore the ruins are cold, you can 
begin to plan confidently and 
definitely for the future. 


It is to the material profit of any 
lumberman, in lower cost and bet- 
ter protection, to carry your in- 
surance—all of it—through the 
Lumber Mutuals. We offer at 
cost the best insurance a lumber- 
man can buy. 


Write any of these companies for 
special folder—‘The Stab of Fire” 
and for further information about 
the advantages to you of insurance 
with the Lumber Mutual Companies. 


Associated 
Lumber Mutuals 


Pennsylvania Lumbermens Mutual] Fire In- 
surance Co., of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 


Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 














Sawmill Industry in France 


WASHINGTON, TI). €., Sept. 15.—-Consul Raymond 
Davis in a report to the Department of Commerce 
states that the sawmill industry in northeastern 
France appears to be in a eritical condition and 
sees its log supply menaced by exportation. In 
1928 and 1924 the exportation of logs was almost 
double the prewar figures. 

“In the regions of the northeast,” says Consul 
Davis, ‘“‘sawmills frequently lack raw material, are 
closed in consequence and the markets upset. Par 
ticular demand for hardwoods has been shown, es- 
pecially for oak, and four times the amount of 
fifteen years ago is now being taken from the 
French forests. 

“A report of the Jocal sawmill syndicate was 
approved and adopted by the local general assem 
bly and the authorities asked to intervene for the 
protection of the French sawmill industry.” 

As a practical measure of protection the levying 
of an export tax on logs has been suggested. 
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American Navy Visits Australia 
[ Special correspondence to AMERICAN LUMBERMAN ] 

MELBOURNE, AUSTRALIA, Aug. 8.—America in- 
vaded Australia a fortnight ago, and without fir- 
ing a shot captured the whole community. Seven- 
teen years ago a big slice of what we folks eall 
“Unele Sam’s” navy had a brief spell of aequaint- 
ance with this country and got nicknamed “the 
white armada,” because the hulls were in that 
virtuous tone. The title “armada” sticks, and was 
freely applied to the present extensive representa 
tion of the United States’ ocean guards. The 
aptness of the description may be doubted because 
the intent is peaceful, a common commingling of 
souls and hearts and speech, without the fear of 
fractures which centuries may never mend. 

It was not exactly the best season of the yvear 
for the loosely-clad navy lads to quit their steely 
homes and the wide wastes of ocean for the flagged 
sidewalks of Melbourne. Winter broods in grey 
garments in these latitudes for several months, and 
his breath has the iey drifts of the south-Antarctic 
about it. Still, the lads in blue cheerily put up 
with it-—because the Australian hospitality was 
unlimited, warm, and enduring. When thousands 
of them, smart, straight and smiling marched 
through the decorated streets, amid the friendly 
salutes and cheers of the citizens, not only were 
their own hearts happy, but so were the tens of 
thousands of Australians who formed the banks 
of the striking, living stream of a great nation’s 
strength and pride, not arrogant pride, but the 
peaceful pride which comes of a sheer love of life 
and industry for their own sake. 

After that introduction, Melbourne let itself 
go in its efforts to entertain the “boys in blue’ 
and their gallant commanders and officers. The 
round of festivities included automobile runs to 
points of beauty and interest, races, dances, thea 
ters, and innumerable receptions at the citizens’ 
private homes for nearly a fortnight. 3ut per- 
haps the most impressive of all the attentions 
paid to the men from the United States: Navy was 
that of the common people; these were remarkable 
for their warmth and enthusiasm, and were not 
surpassed by the attentions paid to their own 
Empire Navy here a year ago. From the Prime 
Minister, Mr. Bruce, down to the poorest citizen 
the greatest possible kindnesses were bestowed 
upon the navy boys—‘‘Gobs” as they were humor- 
ously called in the comic papers; and talking of 
comic papers, the Australian artists excelled them- 
selves in clean fun about the great visit. The 
theaters reflected public opinion in lavish decora- 
tions and additions to their programs, saturated 
with American sentiment and atmosphere, while 
the latest American music, both grave and gay, 
found frequent places in the programs. 

And now they have gone. The great cruise to 
Australia is over, and they are somewhere around 
the shores of New Zealand, reveling again in al- 
most boisterous receptions and entertainments. 
Politically, Australia regards the visit as most 
significant of a peaceful understanding between 
the English-speaking races, and as a gesture to 
those who think of disturbing the quiet waters of 
the Pacific a timely and impressive one. 

That the last year was one of depression in 
Australian building has been referred to more 
than once in these notes. Nothing illustrates it 
better than a return just placed before the writer 
by a leading timber merchant. This shows that 
in 1923 over 10,000 buildings were erected in this 
city and suburbs; in 1924 the figures were passed 
by several hundreds, but for the financial year 
ended June, 1925, the number had decreased to 
7,000, or not more than 1,000 of the average for 
a dozen preceding years notwithstanding a very 


big influx of population. This diminished number 
of buildings is being utilized by the protagonists 
of higher duties as a reason why the Government 
should yield to their prayer at once. An immense 
amount of talk has been indulged in on this tariff 
question, and at last the Federal Government has 
made it an important fixture for debate in the 
forthcoming session. 

The strictest precautions are. being taken to keep 
the proposals dark, but a rumor is around that 
at least 50 percent more will be added to the 
duties on sawn softwoods from overseas, making 
the nominal rate $1.25 per 100 square feet. 

There is much depression in the internal saw- 
milling business in this State. Inquiries here re- 
veal that a large number of country sawmills are 
closed down allegedly owing to lavish importation 
of softwoods, and as on previous oceasions of the 
writer’s visiting this city it is very noticeable 
how the softwood frame house dots the landscape 
in preference to the local hardwoods. The = con- 
tractor clinches his reason for the preference by 
saving that he can build four softwood houses in 
the time it takes to build three hardwood houses, 
and that is a big consideration in the high prices 
ruling here for homes. To illustrate—a 4-room 
brick or stone cottage of fair average quality and 
fittings rules at $7,500, and a frame house of four 
rooms at $2,000 to $3.000, according to locality. 
These prices are often more than double the ruling 
rates in Western Australia. 


British Lumber Market Prospects 


WASHINGTON, D. C., Sept. 14.—Mowatt M. 
Mitchell, acting commercial attaché at London, 
cables the Department of Commerce that the 
British lumber market is taking large quantities of 
north European softwoods. The American lum- 
ber business is slow, with hardwoods still slack 
and stocks heavy. Mr. Mitchell adds that sum- 
mer is normally a slow season in the lumber mar- 
ket there, and that the trade is hopeful of a vigor- 
ous revival during the next two months. 

A cable from ‘Trade Commissioner Stevenson, 
Johannesburg, states that building is) brisk in 
South Africa, lumber supplies ample and competi- 
tion keen. 

Consul FE. I. Nathan cables from VPalermo that 
active building in that Italian city is expected to 
increase importation of building materials. This 
year’s imports of American Jumber show an in- 
crease of 20 to 25 percent over 1924. 
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German Market for American Woods 

WASHINGTON, D. C., Sept. 14.—W. E. Nash, as- 
sistant trade commissioner, Hamburg, reports to 
the Department of Commerce under recent date 
that “Old Father Rhine’? more than any other sin- 
gle factor is responsible for the lumber trade be- 
tween the United States and Germany. Freight 
rates on the Rhine are cheap, notably for heavy 
bulk goods, while similar rates on German rail 
roads are relatively high. Thus logs and_ pitch 
pine planks shipped from Savannah or New Or- 
leans to Rotterdam, Holland, can be laid down 
cheaper at Dusseldorf, Cologne, Frankfurt or Lud- 
wigshafen-Mannheim than logs and pitch pine 
planks shipped from East Prussia or Breslau. 
What applies to the Rhine applies also, although 
to a lesser degree, to the Weser and the Elbe, that 
is to the districts of Hamburg and Bremen. 

“Expressing the same fact in other words,” says 
Mr. Nash, “it can be said that the great bulk of 
American lumber imported into Germany, or at 
least the bulk of pine, fir, spruce and other sott- 
woods imported, are used in western and northern 
Germany. soth banks of the Rhine, the Ruhr, 
Westphalia and the sea coast as far inland as 
Hanover, are included in this market region. In 
the south and east, Czechoslovakian and Polish 
competition comes into play, and in the north, 
Seandinavian and Baltic competition. 

“Rates quoted recently set a price of 136 marks 
plus 6 marks duty, or a total of 142 marks a 
cubie meter for North Carolina pine ¢.i.f. Frank 
furt-on-Main, and a price of 115-125 marks plus 
20-25 marks railroad freight, or a total of 135-150 
marks a cubic meter for northern or German Bal- 
tie pine. Exclusive of quality, this gives a price ad- 
vantage to North Carolina pine. 

“Kor American Douglas fir there are said to be 
opportunities in south Germany at present. For 
American hardwoods there is less competition in 
Germany than for softwoods and consequently bet- 
ter chances of sale. 

“For the great bulk of American lumber, how- 
ever, it is price consideration that restricts mer 
chandising. 


“As to quality. it is certain that most German 
dealers prefer American lumber. Discoloration, 
knots and other defects are said to be reduced 10 
a minimum therein.” 
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The following f.o.b. mill prices are taken from sales made during week ending Sept. 12 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- ties- sas 
andria, burg, City, andria, burg, City, andria, burg, City andria, burg, City, 
La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. 
Flooring Bevel Siding Dimension, SIS1E Dimension, SIS1E 
3” EG B&better.. 80.17 77.95 83.19 1,x6” B&bette “s Sa ee me 30.25 an SEG scewtces aus 
1x wetter 17 77.95 rage 2x6 — P a. . 30 25 26.99 93.00 27.68 one" 13 
-4 “ Pee ce) “nano ite 52. i ie ae ee ease se wes av. 56.81 5300 8” nae carer ee oc nee 
No. 2 36.34 34.75 Ceiling WG 2.5. 30.23 Saar an ne 
fede ob. ot.ie . ‘ . ‘ 
FG L&better. 34.46 58.69 | 394x4” B&better 38.00 36.82 a a or 8 ee — 
antes : 3. 69 as 0) 3395 No. > 
Dy eee cece ce eee ees 46.05 wee 1 06 ae OR apg Hp eS Ge, WT wced. 
NGs Bess Sex. 47,23 pe Been eee 1.00 7 Sn ge | ce Other lets. 35.62 
No. 2. 18.47 ,x4 = — wee es ag 12 yee eae 1x10”, 14&16’..... Baers: 
Ixt” EG B&better. Ny 2 85 1. oe a Other lgts 38.40 
DS Cercae cers many lamar ea: 5 & No. 2 (10 to 20’): 
FG B&better.. 46.64 46.06 Partition 10’ to 20°. BO.9L ..... cee iS ........ Re as aa 
| alee Ixt & 6” Bé&better. ..... «..... 48.39 See R, DP ccexdns 1 yen eeee 3.50 22.50 22.81 
No. 1 Saas 41. ‘00 St ree No. 2 25.00 27.25 See 8 cac<es No. 3 (all lengths): 18.00 17.03 16.81 
NOs 2eivct nevne SEO Oe | (, ene 13 i. eee ee 8.04 7 i. 
ae re remmenans «Mapes Berner Casing and Base IS & 20° SSI vesdac PD 2...- 18.09 
” > . " - sKbhetter: ‘ . 
mG’ No; 2, CC, M.. 21.55 y _ ii  gg.01 66.92 = 1 2. BEA “vadca: “scene Longleaf Timbers 
— : ” 76 75.86 AI 5 RP icesuns 9.2 No. 1 Sq. E&S S4S, 20’ and under: 
Drop Siding oe ae Nae Jar b = I  gcceaws 30.00 29.29 gu a Bi eee s ; : i oe 27.80 
. en - + imi amps i) oe eee 31.83 31.94 Breet aseacee eens 33. 
Ixf or 6” B&hbetter. 47.07 45 60 AG B&better 1S & 20 55.00 31.81 Se he oe 36.58 
a 1.... eet he pepe 40 1° ESS SR vecccec. cscs <css> (OR 2x12". 10° 33 59 Ww” 16.58 
No. ae 26.75 22.62 29.09 1 Ue & 2 “See. Be Secs Sek “neat 3.52 bts se ee eees - 
= « ” liens 75.37 aS 24.00 33.31 IO Giisscvddaceds seuss ocus SO 
Finish “ae ee TO. snc 37.00 38.17 Shortleaf Timbers 
B&better rough: Fencing, 1S & 20 wees 38.51 No. 1 S48, 20° & under: 
inti to 10° ....... 50.00 ..... No. 3, 386", 906 ccc GROG occa cae 10? 020°. SOO Voces acces Sr oes anna,” evden ee 
PRIOR KCC eas? once: 77.00 Other Igts. ..... . 33.15 | No, 2 GS og. cays saunas ness See 
GME Seu cckeesd “eases 50.00 1x6”, 16’... 39.86 : sy eee 25.00 20.00 23.77 V4” coc ccccceece: 
Te a 50.00 ..... CPI ccs. ences 37.78 Wik ken 22.00 21.00 22.88 Plaster Lath 
EID vivo ccewns 65.00 No, 2 (all lengths): ~— — " (ee 25.00 22.00 24.79 Rie Se SO, Wiiasnia asa 587 5.4 
nears sateen: ; 1x6" 220002) SAS 21.65. 19°82 2 Se ee ee Oe ot 4.10 
1x6 RO Es bccda 99.00 aes No. 3 (: ae leneths): ; ; eer, Sea eee aes pe Byrkit Lath 
SE 53.381 56.24 7 anil 10.00 12.26 206", WO ce eccee cacee veess 18.31 = a Sere rene sacs SS 
BEE Sere. aay, 53.68 58.49 yao a7 | ne | | ee 18.34 & and 10 16.33 
Qn ace a ‘ BO scenes 17.72 14.37 om porate SB anm@ 1 2 cccccsess 
BE oles cae ee 54.27 59.93 NGPA eau seway axaws 20.25 a” , 17.48 
z _ = 12’ and -longer...... 
xp ond 10”...... 66.00 57.31 66.55 Boards, sis | or - $2s 18 & 20’... 25.00 20.60 23.75 M al 
IO a oe, 67.50° 71.70 70.49 | No. 1 10” to 20°. ..... 24.00 -. ateria 
1x4 to 12”...... YS.00 be 8 OUner TMts. tice en ciais 33.41 ox 8”. 10° (All 1x4 and 6"): 
SAMO aon us ass 7 1x10”, 14 and 16’ 37.00 ..... ae See eS Seen we B&better, 9 and 58 00 
BIS ea ee err et 79.95 Other Igts. ..... <cocw Se ey STORES, 1 “< i «ones eccce ON 
ee, errs 6.11 x22", 14: omh WO. GEAG one cece: me ee | ove ee ee ae as 
6/4 & 8/4x8”..... 61.74 Other igte: ccic. cccu SRO ng ee ren py a iaae ae 5, So A 39 50 
6/4 & 8/4x12".... 1. ‘sss 78.79 | No. 2 (all 10 to 20’): 2x10", 10) esses sees 17.00 a ee eae 
” 99 95 99 5 29 QT el eteracee, sends 23. Do ww eee see coee see : 
C surfaced: Pee. Ao sseeers a 2 y fo. 2, random. ..... 16.81 
1x6 to 12” 1.78 ei (| ere ... 23.48 21.90 cre No. 2, ran 
+ hndlecliaacety arsine 43.75 BRIO occ dcuce. 8.41 24.39 28.68 * 18 & 20'.. ..... 25.03 Car Sills 
ot, SOMONE Ley .... 55.00 | No. 3 (all lengths) 2x12", 10"... ee. WAT ,.... S48, SqE a 2¢’ 38.00 
BE istoeek rh ho 42.50 48.00 DER. weckakstaowex scene 17.61 16.31 Rae a walakus ; Up to 9”, 34 to 36 35. 
in} and 10” .....: 46.50 58.91 WONG sence ct enue 19.22 17.31 16° ..... —_ cee ~ Stringers 
SE  sacas en cces 53.50 60.00 WES wrdaceawaass ocaces 18.90 18.00 IS & 20’.. 31.00 24.63 29.00 | gom brt., 7x16 & 8x16” 
o BOE. Civincvrace weees 41.75 No. 4, all widths and ca a nedwlaale adie 15.04 No. 1 " 
OP eM Neacehecye ecco 44.75 TORMOEM ivcosken- cious neat 8.39 2x6 13.26 Rough, 26 to 2S8’.. 62.00 
Jacksonville, Fla., Sept. 14.—Following is the recapitulation of f.o.b. mill prices obtained in this territory for the two weeks ended Sept. 12: 
Week ended— Sept. 12 Sept. 5 Week ended Sept. 12 Sept. 5 Week ended— Sept. 12 Sept. 5 Week ended Sept. 12 Sept. 5 
Flooring Siding Boards Boards 
Ix4 B&better ......... $48.42 $47.43 | Bond, 1x6” , B&better— No. 2 common 
No. 1 com.......: 46.13 41.00 ge a el ala oe Coe. rere 50.00 ..... ix 8 Shiplap ............ 21.70 
INO. 2 COM... cic cc 22.13 20.90 = sits _— “aha ge ad ais ti Le ‘ 1x 3) D4S eee ee ee 19.50 aa 1x10 & up S2S...... 2? OO ne 
ING: 3 GOM:...n cic oes acess 12.50 Novelty, 1x6’ ES GeEetEe vce ccvneawe wees 14.00 ae 
1x3 B&better 57.53 53.74 PNG CONN 2s o@ obraee meio ae 38.00 ESO Pees faces cake ons 55.00 ore No. 3 common 
Nay Gan... 42:88 ING: 2 COME So ce wieia wecun 26.00 1x10 D4S ..... eee 53.75 oe eee Ix 8 Shiplap ........ 7. eee 
NO. 2 COME. cc cece cs 17.82 17.06 Square edge, %x6” e rege aes i igucaiby man atti: ante atehrks : : 
INO. S. COMBS 2. caeks aac 11.50 INGE CE COMB cs cece ae Sees Fe aladdin! eoiey send elapheace dasaiialtahaiaici Longleaf Dimension, No. 2 & Bet- 
EXO INO 2 COMM cocsek ane ees 26.00 Noe 2 COM «2025000: 15.00 15.00 1x 6 to 12 rough short ce ter, D4S 
oo ree SGP? sada 10 to 20°- Straight cars 
Ceiling Partition No. 1 common— 2x4 De i 29.09 
DOOM wai s.a¥:s aca wis 12.50 1x4 No. 2 com......... 17.00... Ae canes aes MOO” -cc.05: ace rh ages inn an OF 
B&better 2.2... 33.25 0... eaves i ‘ oe 
Bé&better 29 95 ooTers NO. 2 common L 
Bee es ee eee ee ath, Std. 4-Foot 
NG. EF COM. ..... 25.00 $26 INO. 2 CON. 6.056 sce 21.50 21.00 ip ts C87 |. peer aperers (ol es 
INO: 2 GON. 66 6 ccs 14.00 INO: 2 COM ccc ewees PRO ° sees Re GR kb wawsi'ce cas 24.33 25.00 NO. 3. SICCi nee dak cds 4.75 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Sept. 11: 
Flooring Finish—Dressed Dimension S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” B&better “0” No. 1 No. 2 alae sank aunts Se 
cae we -Aul eg rc @ = } , ‘ 1.240 PLL.0 PLHLde 
1, gis eure ER PRE ae ee oe or $72.00 1x4 ee ee ae 62.50 $54.00 12: 14.. 36, 36; #2: 24. 16. 38, Ix s” 25, 00 24 0 18.00 
Bé&be Te, EN Se $81.00 70.50 IX6 & BY... eee eee 67.75 58.25 16 20) 16 2») 1x10” a z 24.00 18.25 
Fo RGmsSeRie rere eee ENS 68.50 | 1%: boy, Statens << on 6S" | omen aanee te Smee See tC 
2]. we poh as Giga cane oe era. Sens 25.50 28.00 2x 6” 21.50 24.00 Ceiling and Partition 
oo . 1144, 114, 2”x5, 10, 12 73 2700) 29:00 2x. 8” 29°50 25-00 9g 
+ meedeahacneanen 54.00 50.25 F 28.00 29.75 2x10% 25.00 9 26.75 “" 5” , i 
1 CME GeGe an Seas pres 43.50 40.00 Fencing and Boards 29.00 21.50 2x12” 27.00 28.50 ( fg. ’ ‘le. Clg. Part. 
Pe, tay Fey ele otese =: aden es 23.50 24.00 No. 1 No.2 No.3 B&better .$40.00 $42.25 $46.50 $50. 00 
WE bioveicw wes 34.00 $17.50 $15.00 : hy ey. Reena 18.00 “23. 1) 
Moldings Ee METS ones 1675 Casing ané Base 
“ eee fi cin ae warns 35.00 23.75 18.00 B&better Lath : 
1%” and under. .27 percent discount POLO -rudseeas 38.25 24.00 18.25 ER Go ass wdsdids wa vewawacnns $73,50 No.1 No. 2 
1%” and over...22 percent discount BRER ssaeie we 50.00 27.00 20.00 REO Sciseetiecnenevuvuaeme 78.25 «x11 Oe ek dw tees $6.00 $4.00 
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Norfolk, Va., Sept. 


NORTH CAROLINA PINE 





14.—The following prices for North Carolina pine have been obtained f.o0.b. Norfolk: 


Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
V/4 eee eee e eee eee eres yee? apa ue: = 020.00 | Lath, No. 1.$ 6.00@ 6.25 Roofers, 6”.$26.50@27.50 D4S 6”.$52.00@57.00 
Th ee 54.50@57.50 — 34.00@36.00 = 25.00@25.50 —.....@. No. 2. 3.75@ 4.25 8”. 27.50@ 28.50 8”. 54.000 59.00 
Sf a ee 58.00@61.00 36.00@38.00 25.50@26.00  .....@...., Factory, 2”. 28.00@381.00 10”. 28.50@ 29.50 10”. 56.00@61.00 
NVA oso Samiacareewseek 61.50@65.00 39.000 41.00 Se NE ata Sizes, 2”.... 21.000 26.00 12”. 30.00@31.00 12”. 62.00@68.00 
Rough, 4/4 ee ; ex mas oo . 
2 er 54.00@56.00  37.00@39.00 27.00% 28.00 — 22.50@23.50 Finished widths- No. 2 & better No. 3 No. 4 
Oe ccc sacinsadsaneee 56.00@58.00  40.00@42.00 — 28.00@29.00 — 23.50@24.50 Flooring, }3x2% and 3” rift........ $77. 00@80.00 .....@..... scene ac sals 
‘(Or 62.000465.00  44.00@47.00  29.50@30.50  24.00@25.00 21%, 3 and Be Sececes 48.00@56.00 $38.50@43.00 $23.50@25.50 
Bark strips, Nos. 1 & 2.$31.00@33.00 Bark strip partition, Ceiling, 37 on. eesccceseseccreccces 28s 50@30.50  24.00@25.00 16.00@17.00 
Box ....... 12.50014.00 Nos. a $41.00@44.00 She 5 sipiteractes eared anoicesdieeiclela-5ik) 25.50@27.00 17.00@18.00 
Cull red heart..........<% 10.00@11.00 Partition, 13” 


49.00@57.00 39.50@44.00 24.50@26.50 





Duluth, Minn., Sept. 15.—There is 
CoMMON BoaArRpbs, Roucu— 

8’ 10’ 12° 
$57.00 $62.00 $62.00 





63.00 69.00 71.00 
68.00 75.00 75.00 
40.00 47.00 49.00 
43.00 50.00 50.00 
48.00 57.00 57.00 
31.00 33.00 32.00 
31.00 33.00 33.00 
32.00 34.00 34.00 


For all white ‘oe Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 


For S1 or 28, add 75 cents; SiS1B, add $1; . resawed, add $1. 
shiplap, 8’ 


Drop siding, grooved roofing and O. G. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 — StUurF, etme” 


NORTHERN PINE 


an advancing tendency in some items, but the market remains firm. 


FENCING, RouGH— 


and up, add $1.50. 
Well tubing, 


Quotations f.o.b. Duluth are: 


14&16’ 18’ 20° 6’ 8’ 10,12&14’ 16’ 18&20’ 
$62.00 $65.00 $65.00 SG Se kek kaes wesstess $52.00 $55.00 $60.00 $62.00 $61.00 
66.00 71.00 71.00 Cg aaa pene INS 37.00 41.00 42.00 44.00 44.00 
70.00 15.00 75.00 PND Tab oh ais Soka a sa 26.00 28.00 29.00 30.00 30.00 
47.00 53.00 55.00 OS Bicig ita esae een 50.00 53.00 55.00 61.00 63.00 
47.00 53.00 55.00 INO; ewweitn si uwrewanns 32.00 38.00 39.00 45.00 47.00 
52.00 60.00 63.00 DUD OB huste Seren ealers ec 27.00 27.00 29.00 30.00 29.00 
ee ee No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 

34.00 34.00 34.00 5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
$21. S1 or 2S, add 75 cents; S1S1E, add $1. 


Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
D&M and beveled, add $2. 


. 74 , 7 ” 90’__ 

$30.00 $30.00 $29.00 $31.00 $23.00 $83.00 ee . 4” 6” 
ox 4”....$26.00 $28.00 $30.00 ; 33. ; ; " 2 
2x 6”.... 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00  latalcataedlaidhdateaaese ‘7 “ue tia th ee 
2x 8”.... 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 py Shane secennneeetee a6 us: - om 36. 
2x10".... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 | cri tttttttttttttt ; 
2x12”.... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
2x14”.... 37.00 38.00 40.00 42.00 40.00 40.00 00 43.00 


43. 
No. 2 piece stuff, $3 Iess than No. 1; pine, rough, deduct 75 cents; 


or S4S, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


D&M grades. 





Siding run to O. G., 


$2 a thousand extra; product of the strip as it 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Sept. 14.—The following cross 


tie prices prevail f.o.b. St. Louis: 
Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face.....$1.45 $1.25 
No. 4, 7x8”, 8”, 8-inch face...... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 .85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 245 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


a h Bridge 

Ties Plank 

WUDIEC OBE 6 i6is5o540s050000%euleee $42.00 $41.00 
Pe OE css caae een eenseren 39.00 37.00 





CALIFORNIA PINES 


San Francisco, Calif., Sept. 12.—The following 
are average prices, Sept. 6 to 12, of California 
pines, f.o.b. mills, those on common being 1-inch 
stock only: 


California White Pine Mixed Pines 


Nos. 1 & 2 clr. .$ 5 25 Common— 
4 Belect ...sse6 2.75 ae: Gees $ 44.25 
DD BBIOCE ..is0000 trae DO. oe Neweseus 29.50 
No. 8. clear..... 60.25 INO: 1B) sce0sese 20.75 
Inch shop ..... 33.75 ee eee 17.00 
NO, 2 SnOD...2.. 49.00 No. 1 dimen. 19.50 
No. 2 shop...... 32.50 No. 2 dimen. 17.00 
No. 3 shop...... 23.00 SIMNIDOTA. o.2055% 26.25 
C&btr., short... 39.00 peveled siding— 
Dé&btr., short... 43.00 B&btr, me 
Shop, short..... 24.75 "I ners 35.75 
Panel, %” a.w. 83.25 DD aiasscweaue 28.00 
Debtr., Sta...» 49.50 
Bhop; Stas ..c.s. 31.25 Douglas Fir 
: 2 Co a ee $ 50.50 
Sugar Pine No. 3 clear..... 32.25 
Nos. 1 & 2 clr. 7 4 Com., 4/4 a.w.. 15.75 
C select ....... Com., 5/4 & up 17.75 
D select ....... 65.25 Ties & timbers. 26.00 
No. 3 clear..... 80.25 Dimension ..... 16.25 
Inch shop ...... 40.50 
No. 2 BROOD. 645 $3 Cedar 
4 4 dad paged Miscellaneous ..$ 24.50 
No. 3 clr., std hg _— 
Shop, std. .... 5 ined een — 
White Fir 5/4 & 6/4 a.w.$ 21.00 
SRD: osebs sees $ 52.25 
No. 3 com. & Lath 
Dit: <ccaesseon 18.75 Mixed —- 
No. 4 com...... 14.00 PD... Pine ecmvwiee $ 6.25 
No. 1 dimen.... 24.25 No. > Miowe te 4.25 
No. 2 dimen.... 16.75 NOY Bickecseas a4 
Be Gihwienae 1.75 
Export White. fir- 
Australian ..... $ 58.50 NOs Woncuso eeu 6.00 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 15.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 
Boards, S2S 


No.2 No.3 

com. co 
BMG GAAS AND MLN fp nui arwchty oie rel otc wien $33.00 $18.00 
DKS Wb: NO UES esau a5 de Wie Kseso Sineiete our 34.00 20.00 
Ee ge BS | eR eee ape eens 28.00 20.00 
EERE). OO NO- 26 60ers ssscs cea ce asnws 29.00 21.00 
ixis” and wider, 10 to: 16? 6 6.ésss-<0 34.00 24.00 
No.4 No.5 
com com 
ae ANG PAGEL eosiaaucieaawawacus $16.00 $ 9.00 

Selects, S2S 
“B&btr ” ic heed | 
ix 4”, 6” and 8”, 10 to 20’ .....$78: 00 $66.00 $45.00 
RRA scape sowanxdais ks vienen 87.00 77.00 57.00 
ERS SncecucanessabeeukKeienen 93.0 88.00 67.00 
1x13” Bnd WIGEY. «6656600000 98.00 93.00 72.00 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 
S/S: ONG WAGE so... v:0:4.0:0.0-4.0:0:8 98.00 93.00 76.00 
Shop, S2S, f.o.b. Chicago 

No.1 No.2 No.3 
fr GAG GE ei ci duaek ieee $60.00 $45.00 $35.00 
Bie nix iecauecankasaweeeeaGes 70.00 55.00 35.00 
Above prices are for shipments of No. 3 and 
better, shop. For straight cars of specified 


grades, add $5. 


Spokane, 
prices f.o.b. 


Wash., 
mill: 


Sept. 12.—Following are 


PONDOSA OR WESTERN PINE, 16-Fr., INCH— 

No.1 No.2 No.3 No.4 No.5 
ee are ite erga $42.50 $34.00 $19.00 ..... «see.- 
Me socecoiae Taree S500 S600 (ZOU icase wesies 
Be a a enatacneblore's 43-60 (SOOO B2OBO cease  seos's 

Be avave etic-s/aite 41-50 S000 ZOBO cece  saiwce 
Be ncaa chee 45:00 S000 29:00 sc0ss scass 
eMac Ae. (ceeke  Ceueds $16.00 $8.00 
WESTERN is INE SuHop, S2S— 
Factory 

C No.1 No.2 No.3 Com 
& 6/4. a 50 $50.50 $33.50 $23.50 ..... 
re aa 0.50 60.50 43.50 23.50 ..... 
BGR aw een en Reis Mersiten SMe en A wrerkare 28.25 
IDAHO WHITE PINE, 16-FootT— 

No.1 No.2 No.3 No.4 No.5 
a abeon anes oy OD FET.00 FAEGO .ckce — cvces 
Be as acrace ela UN a, Mee rrr 
Be caine Siatarees 39°00 S500 ZOO seéns “eee 

WS wsteeeue as 52.00 - ae 
ee” eaietsiasaks 71.50 PUN “ZOU cater cease 
POMEL se kwees aka eames $18.50 $8.00 
WHITE Fir, 6 To 20-Foot, INCH— 

i 6” 8&10" 12” 4”&wdr. 
No. 1 & 2....$28.50 $25.50 $26.50 $27.50 ..... 
IO: Sicsscn acs 19.50 20.50 21.50 22.650 ..... 
BUG): Rascruwea sates  siacaa cee Gare $16.50 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBBRMAN] 
Portland, Ore., Sept. 15.—The following are 
prices for mixed cars prevailing here today: 





PINON RUG | ccububa desu Sasa ws Sabie Gareaiere $78.00 
Ec cole F< Urea Re ee 67.00 

Bevel siding, ee Reha eceute aa ebaie dices -- 30.00 
5-56 Sb i'gis oes eisceieibet sto. eipnis 31.00 

OR. sv cinkenewe - Aan Seensusience 4.25 
Factory stock, 1 SS Geaialigi wa cakwoin moet aise hese 30.00 
14,” cee passe Se eeeuien so aniew 33.00 
ee peeKendewesins <oac A 

i wns wip ibis anoles w Sion sie a ain ios 

Box lumber, ee 19.50 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohlo, Sept. 15.—The following are 
average wholesalers’ carlot prices today f.o.b. 


Cincinnati: 
Shingles 

Best Primes Economies 
Bet stele chindeo eae Kee $5.70 eee 
 aeemiaicine 5 nin wise Aree 6.7 4.85 $3.90 
BS ashenaeasabecsa cou ee 6.95 5.45 4.30 
DO ckvsiss shpereeeecEee 6.95 5.45 4.30 

Lath, 4-Foot, 3¢x1!/-Inch 

ENO? Biswawanisaticciee $8.90 DUO) ic aban owe late ake $7.90 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 12.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





TUSEPS: SEALS, °C/ 2iisicccsc ees x _ 28 ey goes 85 
TiStra: Stars, O/2acs:. ccsces 
Petre: ClOOUS «.hvcenceaceeee 380 3 3 
a ee 3.19 3.95 
ROUBOIS 6:60 9:56:50 o0iesio 8S cate 2.77@2.81 3.80@3.85 
POTICCUIONG siosidscescaees 3.54@3.58  4.80@4.85 
First Grades, Rite-Grade Inspected Stock 
TOXtre. “Stare, 0/28 6sscssscees $2.28 $2.85 
WISCTA: Stare, 6/2. s6000 veews 2.44 3.05 
Extra clears 2.80 3.50 
Perfects, 5/2 ae ‘Giak 4.00 
PRIRCMES ec ccnvcvanresaseas 2.84@2.88  3.90@3.95 
Pervections  <6606 seccees 3.98@3.61 4.85@4.90 


Second Grades, Standard Stock 


Common: stars, 6/2 <0 60-0669 302 $1.15 
Common stars, 5/2........ 1.08 1.35 
COMMON: CIEATS: .cicccciccces 200 1.95 


British Columbia Stock, Seattle Market 


XXX Songiian) Bisset Sate e ahaa aeerere e508 /e $3.65 
PE. CAN Ao) cian weceiec «$8.80 4.15 
PIUPOEAS 6. ice's cc cs-es Sratalaeate 3.49 4.80 
PPOTIOCTIONB | <.6iinoomnd'n 5060: 3.68 5.00 
XX 6/2 16” agen) . Ber ecciay 1.60@1.70 
xm 5/2 16” a ee 1.43 1.80 








) 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., Sept. 16.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low vailing 
prices aie prices 


Vertical Grain Floorin 
1x4” No. 2 clear .......-..$45.00 $57.00 $39.00 


UNO 'O Cincweceeweues nos 30.00 23.00 27.00 
Slash Grain Flooring 
1x4” No. 2 and better..... 31.00 28.00 29.00 
ING Ce Svneecewewaw uae. een enue 
1x6” No. 2 and better..... 37.00 36.00 36.00 
ING id bcecvudcnetivens 31.00 27.00 Pe ree 
Stepping 
No. 2 clear and better..... 67.00 65.00 65.00 
Finish No. 2 — better 
Tee Ns ins ikcia seca 00 56.00 56.00 
Casing and base.......... 80:00 rer ere 
Ceiling 
56x4” No. 2 Clr. & Dtr..s.. 29.00 28.00 28.00 
IGS SO en urcidaweenerena 25.00 20.50 21.50 
1x4” No. 2 clr. & btr..... 29.00 yt | ar 
ING IS tinianamnwe eee 24.00 23.00 23.00 
Drop Siding 
1x6” No, 2 cle: & Dtr...c 36.00 33.00 35.00 
ING: S GI: es ccicciaces 29.50 28.00 28.50 
No. 1 Common ens: and Shiplap 
Tes ANG: WOO. cocacciwcecews 8.50 16.50 16.50 
BELA” c.ieieeecoreed aves aR wer 19. 00 MEU © Saude 
Dimension, No. 1 Common S4S 
SAM OF A Re eas 5 cic eo stere 17.00 16.00 16.00 
Plank and Small Timbers, No. 1 Common 
an 4, 32 0: 36" SAS c....2< 2 21.50 19.50 19.50 
S12” 32 tO 16" SaBicccc.s:. 23.50 ye: ee 
Timbers, 32’ and Under, No. 1 Common 
CRO SEE 565s uirese weaent ome 9.00 ri rr 
Shop 
¢/4 Vertical erain S28 NO. Beicceccccsce cic $35.00 
5/4 & 8/4 Vertical grain S2S No. 1......... 34.00 
4/4 Panel stock, heavy vertical grain, kiln 
dried S4S— 
SBGICGE GN DCC. c. ok kk ciccecesuseces 40.50 
BGR 2 ea hela aire alae actu mere Rear ae 30.50 
8/4 Door stock, rough green— 
SGICCE ANG HOClOR. oo6cccvcckccesnesnns < 39.00 
ING: © cvawocincnnce sewn easeces aceeneda ae 
UGG Se. ee da ca K ew PORE RK Oe ORO EEE 16.00 
4/4 to 12/4 Vertical grain S2S No. 1....... 35.00 
1% Vertical grain, rough green 
MOIOCt GUE BETLCE: oc iccccdcisceseensews 35. 00 
PORES, Wee ate na ali wae sa ok awe a a eae eee 25.00 
TU Oe alco chloe ct ah whee fad hae Soe keh 15.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Sept. 15.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


TOO” NGG 1 GLOBE occ n ns he case sc ens eveneunss $48.00 
MO, 2 GUGM ec odie ca cenceedssecrsuaceacms 43.00 
ING: © ClOBE ccc cacctccecccecedecesmannes 28.00 
1x3 and 1%” No. 2 clear and better........ 45.00 
ING, & GIG occccsccincae he deneus 35.00 
Slash Grain Flooring 
ix4” No. 2 clear and better......cscscceens 29.00 
INO GiClGEE 2 ince a bebsnevecnvcweesnares 24.00 
1x6” No. 2 clear and better........ccccoees 36.00 
INO. O ClORE cccccuciiscevivavncdssecads 28.00 
Vertical Grain Stepping 
1% and 114” No. 2 clear and better........ 64.00 
; Finish P 
No, 2 Clear Bid. DGClOR Ss 66.6 cis cisededee’s 55.00 
Ceiling 
S6s4” No. 2 clear and Detter... cscecccs caus 29.00 
ING SCIGUE 2 -4eeicce canna encawe eames 22.00 
1x4” No. 2 clear and better... .c.c-cccsecs S900 
ING SO CIOGE ceca ce svevenanetereneswnene’s 24.00 
Drop Siding and Rustic 
EEG” NG. 2 OME DOLESE <6 ccccccccccicdencees 36.00 
INGlG. th CHOP cc adaasaecace Rees aweereeney 28.00 
Boards 
INGs Lb dewanieakeenepeenceee + eeireweas $16.00@ 18.50 
NOD cowtiiccdece eeeeansenseces ceanmcuenaseans 11.00 
Dimension—2x4-Inch, S4S a 
Wes i Bova 12" cn uc cw eenaces cawen dunes 17.50 
DUO (2 Bie unarest nus earoneesetsedersaveacuanws 12.00 
Timbers 
MONE 0 cd Gu ae ns Roceuvoe Nes ees ee waren a 18.00 
GEG” Grid IALWOT. 6 ioc cicic ceca cseacicevensseve 19.00 
Miscellaneous Items 
CAaNfOrniad, TADGOM o600c cece srcvvvciscccnes 15.00 
Ry IAG, OG e cise dew ccaneecleccwarcevaursss 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Sept. 15.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $20, $16 and $12. 

Red fir: $17, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 


Everett, Wash., Sept. 12.-Log quotations: 

Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one perce nt of lumber logs. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 

Tank FAS Selects Shop Box Peck 
4/4”...$118.50 $103.50 $ 71.50 $46.50 $34.50 $34.50 
5/4”... 123.50 108.50° 81.50 58.50 36.50 34.50 
6/4”... 126.50 111.50 84.50 61.50 36.50 34.50 
8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 


10/4”... 141.25 125.25 98.25 75.25 ..... ..... 
12/4”... 141.25 126.26 98.25 75.25 ..cce ooe.. 


16/4”... 146.25 1380.25 103.25 80.25 .. see 47.50 
Common, S$1S or S2S to 13/16-Inch, 8- to 20-Foot 
No.1 No. 2 No. 3 No. 4 


BES césewes - $52.50 $41.50 $32.50 $28.50 
eG cesses -- 52.50 43.50 34.50 28.50 
BS ssacisnss 52.50 41.50 34.50 30.50 
ERI vencwcucs 54.50 45.50 35.50 30.50 
BEES”  svivecsces 61.50 50.50 36, 50 30.50 


No. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 
Cle. Brt. .A B Cc D 
1x4 to 10”. ‘oe $ 99.00 $ 94.00 $84.00 $74.00 
EMlA  <ésewes 111.00 107.00 102.00 92.00 81.00 
For 5/4 and 6/4 in D grade, add $3; for 8/4, add 


$5.75.. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/2-Inch, — Lengths 
A Cc D 
3624, 5 OF 6s. cc cs $49.25 $15.7 75 «= $41.75 = $28.75 


Bungalow Bevel Siding, 8-Inches Wide 
— — veto <7 —From 5/4 Stock— 


C&btr. A B C&btr. 

$53.75 $45.75 $43.75 ie dia, ileal eae 
64.75 55.75 538.75 5” $71.25 $62.25 $60.25 

dine innuae “waaese %” 71.25 62.25 60.25 


Lath, 4-Foot 


WEP si cinnmisnkerreensawiad ian’ $9.00 $8.00 

RED CYPRESS, OLD GRADES— 

Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com. com. 


4/4 aa 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
G/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 .... 185.00 120.00 95.00 
12/4 .... 135.00 120.00 95.00 


16/4 «(ae “Ramee TQQGR c<aecs.. «cass 
Gente, ea No. 1 com. No. 2 com. Peck 
1x4, aD So Gee oe wucwawced $53.50 OS err 
EMEA wakewdvendena amen 60.50 GEOG. swear 
1 ag aes eeeiedeesae Reet wietsd $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com. com. 
MEBs soced $ 85.00 $64.00 $43.00 $37.00 $32.00 
Tt Saree 95.00 69.00 55.00 39.00 33.00 
Lo eee 95.00 69.00 55.00 41.00 33.00 
a 100.00 76.00 60.00 42.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
BRIG. ssctancns $75.00 $44.00 $37.00 $29.00 
BRCS. cccwaceas 75.00 44.00 37.00 29.00 
BMG cecodeews 77.00 44.00 38.00 29.00 
POPE -ssewesins 85.00 54.00 41.00 31.00 
E” FANGOW cecccacas i aet0e i weees 27.00 





Cincinnati, Ohio, Sept. 15.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


— Selects, rough Shop 
y LP ee err rere rere re $70.00 $46.00 
s MR SSCS TUEE RETA ea eee 80.00 58.00 
Chia as saat s Hise Lane asaaneads 83.00 61.00 
OL ee ee ey 91.00 68.00 
Common, Rough— No. 1 com. No. 2 com. 
| ae random widths and lengths. $51.00 $41.00 
Finish, S1S or S2S— 
Clear 
Heart A B ¢ D 
EM4 ‘tO 34%. cicc $104.00 $99.00 $92.00 $82.00 $72.00 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, ee No.1 Rand. widths 


Sel. Shop No.1 No. 2 
ic Geerrere $7585 $60@65 $37@42 $33 $25 
5@6/4 .... 80@90 T70@T5 52@58 38 27 
OLE Fxsiawawe 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
Ix 6 and SS einlaniiiee 00 $33.00 
BIG BERS 6 oc cakcdcnuaeeaes 47.00 30.00 


St. Louis, Mo., Sent. 14.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 

GIG csavesutane $116.75 $ 68.75 $48.75 $32.75 

SA cudacadaaens 121.75 78.75 60.75 34.75 

Le, PEP CCEC EE 123.75 81.75 63.75 34.75 

7. errr ere 131.75 94.00 71.50 33.50 

NOLe sca sawncadae 136.75 102.75 Tae) (a whee 
BOS” waccnudewud - 1386.75 102.75 Cae. «axéea 
NOP ccccecsedaes 141.75 107.75 vs eres 
GCM PANGUU OIE 0 va we ccdecedacdeccceaannans $24.75 
Common Rough— No. 1 No. 2 No. 3 
1x4—10” ....... ddededawuac $52.75 $43.75 $31.75 
EMER awcdededsacaesadananes 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


+ esac ™ 
1x4—10” . $104 00 $ 99 00 $ 92. 00 $ x 00 $72.00 
BENE acaccas 110.00 108.00 110.00 90.00 79.00 
BONO wccaaes 127.00 122.00 112.00 104.00 ..... 
BRIG ccecees 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
ee cduadededaacaadeawass $74.75 $65.75 $63.25 
BURN da diseddddsucwadcacee 79.75 70.25 68.25 
a Siding— A B Cc D 

diddudageadawnd $48.50 $45.00 $41.00 $28.00 
venanue CYPRESS— 
Factory— No.1 No.1 No.2 

FAS Select shop com. com. 

LL EPEC E ERT $ 75 $60 $38 $31 $26 
GfA Se cunaues 80 63 50 35 29 
eee Oe 80 65 52 35 29 
 )k ererre: 85 70 55 37 30 
i /< Seer 105 80 70 pee 
Boards— No. 1 com. No. 2 com. 1” vandeus 
BIG? caddeaneduans $42.50 SCG tié wt ws 
RWG weadcudeca waa 42.50 i eee 
EMIG achkdewacaduns 43.50 » ee 
MEA ccasecawasced 53.00 | rrr 
WGC TRIE cccccdaauéseae 0 86=—S hk $23.00 





REDWOOD 


The following are the prevailing redwood prices f.0.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/-Inch, S1S1E 
Clear. 46 A ted = bd 
3°-7’ 8'-20’ 3°-7’ 8'-20’ 3’-20’ 


Ae Kiehweneeee $24.25 $34.25 $20.25 $30.25 $23.25 
Se, we waemaes 29.25 39.25 25.25 35.25 27.25 
OF cuanasancas 26.25 36.25 22.25 32.25 26.25 


Bungalow Siding, S1S1E, 4 to 20-Foot 
%x8 %x8 %xl10 %x8 %x10 %x12 


ClEOP 6 xen $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
a) : lee 35.25 42.25 51.25 64.75 66.75 68.75 


prams Drop Siding 


Clear heart ‘A”’ B”’ 
nae .ucécanmuvaacetes $49.25 $43.50 $37.75 
ae cy i Mee ee 45.50 40.75 34.75 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S2S, 8’ to 20’ 

1” 14x1%” Qo” 24%” 3” 4-6” 
5” to 12”.$43.50 $57.50 $53.50 
14” & up. 53.50 62.50 63.50 

$75.00 $73.00 $77.00 

Wide Clear Finish, “All Heart,’’ Rough or S2S, 

Random, 8-20’ 
+” 14%4x1 4," on a 4” 5” 


14”.. $107.50 $116.50 $115.50 $126.00 $131.00 $134.50 
16”. 112.50 121.50 120.50 131.00 136.00 139.50 
18”... 117.50 126.50 125.50 136.00 141.00 144.50 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 
22”... 127.50 136.50 35.50 146.00 151.90 154.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 137.50 146.50 145.50 156.00 161.00 164.50 
28” | 142.50 151.50 150.50 161.00 166.90 169.50 
20”... 147.50 156.50 155.50 166.00 171.00 174.50 
14” & 


wdr. 112.50 121.50 120.50 131.00 136.00 139.50 
Add for S48, $6; add for Faces lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 








W idth— 6” ad 10” 19” 6-12” 
Thickness— 

Me ccecdvdedaewcadauad $107 $107 $108 $109 $107 
WO  wadiuend dela taaaaee 111 112 113 114 «29112 
Finish, Rough, S2S or S4S 

Clear “‘All Heart’? — a ‘Ss ~ 
1-inch— 3-444’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
Se sn awwes $50.50 $60.50 7 50 $42. 50 $49. 50 $63.50 
, are ee 50.50 60.50 eo 42.50 49.50 69.50 
| a eee e 59.50 69.50 ote 51.50 58.50 73.50 
6” ....... 5250 Ge 32°50 44.50 51.50 69.50 
Se ciacans 69.50 74.50 84.50 59.50 64.50 73.50 
RQ pacctwons 79.50 84.50 88.50 69.50 74.50 78.50 
Ra weuiciass 81.50 86.50 90.50 71.50 76.50 80.50 
a to°@.... GSO GEGe c.s<: 42.50 49.50 ..... 
GANS sic cewes SEGG ncaa cacaus 76.50 
14% to 1% inch— 
} seaeere ee $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
oY hata eaea 55.5 65.50 87.50 47.50 58.50 78.50 
alee fe 74.50 93.50 61.50 71.50 88.50 
lo er 57.50 67.50 89.50 51.50 61.50 80.50 
i a eee 78.50 81.50 93.50 73.50 76.50 88.50 
| grec 90.50 93.50 97.50 85.50 88.50 92.50 
Rn wacuean 92.50 95.50 99.50 87.50 90.50 94.50 
3to 6”... 55.50 65.50 ..... 47.50 68.50 ..... 
Gittida os aoa cae ere 87.50 
2-inch 
| i eT $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
: Ree eee 54.50 64.50 86.50 46.50 53.50 73.50 
Oe eras-oa 63.50 73.50 90.50 55.50 62.50 79.50 
ae 56.50 66.50 86.50 48.50 55.50 73.50 
ee a aaraeas 73.50 78.50 90.50 69.50 72.50 79.50 
Re ovcawss 87.50 92.50 96.50 79.50 82.50 86.50 
i tery hier 89.50 94.50 98.50 81.50 84.50 88.50 
3 to 6”... 54.50 64.50 .... 46.50 53.50 ..... 
ONG I ne eeade oases OVE. cs aekes 82.50 
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Cincinnati, Ohio, Sept. 15.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
QUARTERED WHITE OAK Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 Tal 8/4 
4/4 5 /4&6/4 8/4 Uy UA eee -.@... $ 95@105 $ 95@105 DAS wicsccccsve GO@ ide @ 75 $ T5@ 80 
ie 9 No; 1 Com... .... ers (i 65@ 70 65@ 70 NO. L-COM... .. 42@ 45 47@ 50 47@ 50 
FAS $135 @145 $145@ 155 ere fe No. 2 com..... ...@... 85@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 33@ 35 
eS OO ) Va ° 9@12 MAPLE— 4/4 5/4&6/4 $/4 10&12/4 16/4 
No. 1 com..... Si@ 90 VOM V5 95100 RAG - . op om os 
No.2com..... 45@ 50 54@ 59 55@ 60 ng MTS Rd dal ee acne eke a eae > &-GS.. § a BG 00 | aR 1OO 
Sound wormy. 43a 45 52a, D7 nda 60 No. 9 aie Se gee et ee ete 38 see y A oa @ o 5@ 27@ 00 
DRI es OMI Gass ernie alam tis iaial-ereerce 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QUARTERED RED Oak WHITE ASH— 
UAT. o6:c,00088% $110@115 @... _@... BDIATS.. ‘se. 90's crip sie ib 6 amie one veo 55 PROMOS i te $110@115 $125@130 $155 @160 
No. 1 com 60@ 65 “@.«. oe NO: FT COM.ADENBEL 5 6:0100. 5105 3 5.0% 5O0@ 5d 70 75 T@ 80 100@105 95@100 
No. 2 com..... 40@ 45 _@... _@... DADs: ee MORI slice nace Sb ee dra eee re 30@ 32 33@ 38 38@ 43 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK 
Penis & chee Sele $105@108 $1154125 $130@140 VALLEY HARDWOODS 
Selects f $O@ $5 SOM Yt ee ? ‘ 
i ge p98 bt 7 aon 4 70@ 76 Cincinnati, Sept. 15..-Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 45@ 49 GuM— 4/4 5/4&6/4 8/4 COTTON WOOD— 4/4 5/4&6/4 8/4 
No 3com..... 21@ 23. 22@ 25 23@ 26 Qtrd. red: ’ ” ave Bam £2 ¢ RAG 
Sound wormy.. 43@ 48 55@ 60 55@ 60 FAS .......$ 85@ 90 $ 90@ 95 $ 95@100 ta oe rh | +e: 
be No. l com... 60@ 65 65a TO TOM Td ? » sch da pe aed ee a > toe 
Basswoop - No, 2°COM. «++ 30@ 32 32@ 34 PC ae 
Qtrd. red, sap no aefect : 
ough veeeeeee BF TO@ TS §$ Lp SO $ hy. “4 MSA c 5 ween ee 54 59 64 QUARTERED WHITE OAK— 
No. 1 com..... eo Se ee No. 1 com... 40 42 ° 47 ee $120@125 $125@130 $130@135 
No. 2 com..... 28@ $i 33M OS BS@ 43 Plain red: taleeite hi ne 90@ 95 95@ 100 100@105 
CUESTNUY RD) sae e' 83 8S KS 2 90M 95 No. 1 com... .. T0@ 75 75@ 80 80@ 85 
FAS ..... $105 5@110 $1151: 20) $1254130 ao 1 com. 55a 60 60a 65 65@M TO No. 2 com..... 40@ 45 45@ 50 50@ 55 
Rb Se SY SNE EE TM, BB Mtn gage coe 05... a... | Qranremy tay OaK— 
Sd. wormy and i Plain FAS 6” s ays = tk BAS ...+.+5..$105@110 HOD cbr EMD ess 
Cy On. ota@ BB 22a BD 33@ 3D _& wider... 50@ 595 9 GO 99 @ 60 No. 1 Com... 65@ TO 5 A ae 
Re seek y No. 1 com... 32@ 35 Sy 3S 40@ 43 No. 2 com 35@ 40 @ a 
Sd. wormy and ag es ST) » > oR Ox OF BE eee ee ee ee slat dh ad Paar #0 © 
Coes pee No. 2 com... ‘22@ 2 4a 26 25@ 27 : 
better ...... 35@ 37 37@ 39 39@ 40 | MarLe— : PLAIN WHITE AND RED OAK— 
Spot worms N. (1) te eee ar $ 8O@ S85 $ 95@100 $105@110 
SiRCH D., log run. .$ 40 $55 $60 PICIOCER: oo cae 60@ 65 65@ TO TO@ TH 
J ee $115@120 $1204 125 $125@130 Sorr ELM— 4/4 5/4 6/4 8/4 No, 2. COM. 6... 5O0@ 5d 55@ 60 60@ 65 
No. 1 com. and ie \ ee $63 $65 $65 $70 ING. 2 COI. «5.0.5 35@ 38 40@ 45 45@ 50 
“—: ee ee 67@ TFT Ta T7 T2@ %T7 No. 1 com.... 45 48 48 5D No. 3.com...... 20@ 22 22@ 25 25@ 30 
No. 2 com..... 33@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 82@ 34 388@ 4: 43@ 48 
Present values f.o.b. Lower Michigan mills are as follows: Cincinnati, Otis, Sept. 6.—The following are 
average wholesalers’ carlot prices, Cincinnati 
—— PN inc No. 2 No.3 FAS a No. 1 No. 2 No. 3 base, on ‘“‘soft texture’ poplar, from Virginia, 
eae Selects com, com. com. eine - S Selects com, com. com. West Virginia, Kentucky and Tennessee, and on 
4/4 $ 65@ 70 $ 55@ 60 $ 45@ 47 $28@30 $23@25 | 19/4 110@115 90@ 95 80@ 8 50@55 ..@.. Mississippi Valley poplar: 
5/4 W@ 75 60@ 65 48@ 50 30@32 24@26 16/4 125@130 110@115 100@105 55@60 ..@.. Sorr TEXTURE— 4/4 5 /4&6/4 8/4 
6/4 75@ 80 65@ 70 53@ 55 35@37 25@27 | Wy) Maps FAS $ 98@105 $105@112 $105@112 
8/4 85@ 90 75@ 80 60@ 65 40@42 ..@.. Tie one a ii Saps & select. 722@ 77. 82@ 88 82@ 8s 
10/4.  95@100 + 85@ 90 70@ 7 45@50 ..@.. 4/4. 75@ 80 65@ 70 50@ 55 33@35 15@17 ay 4 os Se ‘ oe 5 
2 = ad 5/4 85@ 90 70@ 75 55@ 60 35@37 16@18 No, 1 COM. ..:. HO@M 55 65@ 70 TO@ 75 
BEECH 6/4 90@ 95 75@ 80 65@ 70 35@37 16@18 No. 2 com, A.. 36@ 38 42@ 45 45@ 48 
5/8 No. 2 common & better 33@36 12@14 8/4 95@100 80@ 85 T0@ 75 38@40 18@20 No, 2 com. B.. 25@ Dar 27@ vy 283@ 20 
4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 | 1097/4 110@115 100@105 85@ 90 40@45 23@25 7 sy . 
5/4 10@ 7% 60@ 65 45@ 50 30@32 18@20 | 4274 120@125 110@115 95@100 45@50 26@28 | VANE’ — $ 87@ 92 $ 92@ 98 $ 98@103 
6/4 75@ 80 65@ 70 50@ 55 35@37 18M@20 | 1474 135140 125@130 105@110 50@55 ..@ lt ee Sad BB BR ot tee 
8/4 85@ 90 = 75@ 80 60@ 65 40@42 1820 | 1674 150@155 140@145 120@125 50@55 ..@.. as. Ss tea foe oe 
Bircu— - No. 1 com..... 45 48 52 5: 55@ 66 
- <i. iene — MAPLE Pinta STock— No. 2 com. A.. 338@ 35 37@ 40 40@ 42 
st loOlis 900 85 bs G8 32035 18—20 £11.@.. +..@...  50@ 53 30033 20@23 No. 2 com, B.) 25@ 27 26@ 28) 27@ 30 
6/4 110@115 90@ 95 60@ 65 37@410 18@20 on ld --@... @ so 32@35 = 22@25 
8/4 115@120 95@100 TO@ 75 40@45) ..@...] SOFT MAPLE— a © 
10/4 120@125 100@105 80@ 85 50@55 ..@.. 4/4 70@ 7% 60@ 65 45@ 50 28@31 18@20 POPLAR BEVEL SIDING 
12/4 125@130 105@110 85@ 90 50@55 ..@.. 5/4 85@ 90 70@ 75 55@ 60 36@38 20@22 Cincinnati. Onis. Gent. 1%6.—The following are 
16/4 140@145 120@125 110@115 ..@.. ..@.. | 6/4 90@ 95 75@ 80 60@ 65 38@40 20@22 emg es Re er ce: walsigage «se Dima 
Sorr ELM— ‘ ¥ 8/4 100@105 90@ 95 75@ 80 40@45 20@22 average wholesalers’ carlot prices, Cincinnati 
4/4. 65@ 70 50@ 55 40@ 45 28@30 20@22 | END Driep Waite MarLe— base, quoted on poplar bevel siding: —" 
5/4 75@ 80 55@ 60 45@ 50 30@32 22@24 4/4. 115@120 ...@... 90@ 95 ..@.. ..@.. a ae No.1 No.2 
6/4. 80@ 8 60@ 65 50@ 55 33035 22@24 5/4 120@125 ...@... 95@100 ..@.. ..@.. = Cleat Select bape — 
8/4 9@ 9 W@7 60@ 65 40@45 ..@. 6/4 125@130 °::@.:. 100@105 1:@.. Li@.. | 8 wees eee. os ae Ea he 
6 GUS OO TO Te OE «B.. | 8 ORS 8. EOE 6G. Te ae le Oe 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Lowievilie, Ky., Sept. 14—~—The poplar siding 
No.1 No.2 No.3 No.1 No.2 No.3 market is firm, with prices steady, quotations 
FAS Selects com. com. com. FAS Selects com. com. com. : SARE a a wa 2 ens 
AsH— — f.o.b. Louisville being: 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4 70@ 75 ...@... 45@ 47 25@28 19@21 Clear Select No. 1 com. No. 2 com. 
5/4 110@115 95@100 67@ 70 38@40 21@23 5/4 80@ 82 ...@... 50@ 53 30@32 20@22 | 6-inch.....$ 58 $46 $32 $22 
6/4 115@120 100@105 80@ 85 45@48 23@24 6/4 83@ 85 aoe 55@ 60 32@35 20@22 S-ineh.....< &§ 5S 42 30 22 
@125 5@ 5@ 90 5 y 8/4 85@ 90 ...@... 50@ 65 @ @23 “ANC s:0:0:0. 
8/4 120@125 105@110 85@ 90 50@52 23@24 60@ 65 35@40 21 4- h 50 40 24 18 
Bass woop— a + AY ---@... ne he ak ed . ei . 
2 12/ 100@105 Diss 5@ 50@5 A ee 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 z = si 
es 72@ 75 62@ 65 50@ 53 30@32 22@24 wy "on san meow men men HARDWOOD DIMENSIONS 
8@ 80 68@ 70 58@ 60 34@36 23@25 5G@ 5 59@ 6 @3: a i t. 16.—Actual sales of clear short 
vs GOS FO BOG bee .8..) fi 22s ate ate ae oe masteaes dsmensiion, songie aud Sivuh seni at 
eae 5@ § @ §& 50@ 65 @ I : - : 
ce catia a 8/4 90@ 95 80@ 85 65@ 70 40@45 20@22 the same price as oak, were made f.o.b. Chicago 
5/4 113@115 93@ 95 58@ 60 38@40 20@22 | 10/4 100@105 90@ 95 75@ 80 58@60 ..@. this week at the following prices: 
6/4 116@120 96@100 60@ 65 40@45 20@22 | 12/4 110@115 100@105 90@ 95 63@65 ..@. Furniture stock— Plainoak Gum 
8/4 120@125 100@105 75@ 80 45@50 20@22 Sorr MAPLE— DRM elk h Sas bad + ROE ROR SARS $50.00 48.00 
10/4 125@130 105@110 90@ 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 eNO! raisins ececewawtemenete+e™ 55.00 60.00 
IRIE. ve@ens 2esOses SBbWI00 1.0. cs 5/4 75@ 80 65@ 70 50@ 55 32@35 21@23 2 rr errr ry 65.00 60.00 
Sorr ELM— 6/4. 80@ 8 70@ 75 55@ 60 35@40 21@23 RM lak piece ohivrelsis76 vec KRIS 75.00 65.00 
4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 85@ 90 75@ 80 60@ 65 40@45 21@23 BEBO Sika assheiscos 65 40S SLele-eo5 80 80.00 70.00 
5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 Oak— Chair stock— 
6/4. 80@ 8 70@ 75 55@ 60 32@35 23@25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”....... «oe. 55.00 55.00 
8/4 85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 100@105 80@ 85 65@ 70 40@42 22@24 136x4” ond Wider &. 39" occcccce se 60.00 60.00 
10/4 95@100 85@ 90 70@ 75 50@55 ..@.. 6/4 105@110 85@ 90 70@ 75 44@46 22@24 2x4” ang wider X 19" vccecscsves 75.00 70.00 
12/4 100@105 90@ 95 75@ 80 55@60 ..@.. 8/4 110@115 90@ 95 BO 80 47@50 23@25 PRE b.s.6c0 ewe eeienewee anes 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMuLock Boarps, §81S— HEMLOCK, No. 1, S1iS1E— 

f 10-14’ 16’ 18-20’ 8-16’ 10-14’ 16’ 18-20’ 22-24’ 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” 7 pe bey 00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
ix 6” 29.50@30.00 29.50@31.00 32.00@32.50  35.00@35.50  31.00@31.50 2x 6” @28.00 28.50@29.00  30.50@31.00 33.00@35.00  35.00@36.00 
1x 6” 31.50@32.00  32.50@33.00  34.00@34.50  37.00@37.50  33.00@33.50 2x 8” 39. B0G30. 00 30.00@32.00  31.50@32.00  33.50@35.50  35.00@36.00 
1x10” 32.50@33.00  33.50@34.00 35.50@36.00  38.00@38.50  34.00@34.50 2x10” 29.50@30.00  32.50@33.00  33.50@34.00  35.00@37.00  36.00@37.00 
1x12” 33.50@34.00  34.50@35.00 36.00@36.50  39.00@39.50  35.00@35.50 2x12” 30.50@31.00  33.50@34.00  34.50@35.00  36.00@38.00 37.00@38.00 


For merchantable S1S, deduct $3 from price? of No. 1; for No. 


2, deduct $5. 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 


wider, $18@20 
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| , HARDWOOD FLOORING | 
Beco heirigy Sept. 14.—The following is asummary of Chicago/Cleveland average hardwood Sales by Michigan and Wisconsin flooring mills 
prices ee during the week ended Sept. 8, as reported to the Hardwood Manufacturers’ of maple, beech and birch flooring, D&M, as _ re- 
Institute: ported to the Maple Flooring Manufacturers’ As- 
sociation, averaged as follows, f.o.b. ears flooring 
mill basis during the week ended Sept. 12: 
RED GUM TUPELO RED OAK-CONTD HARD MAPLZ BIRCH MAPLE Clear No. 1 Fact 
‘ os ———— es ae i No. actory 
quartered Plein s3N1D Me Pere (i $58.85 $34.60 
- EL ee re ke Guage  ««ses 
: OM” a's 3 ah atebaw ere 90.28 70.46 39.80 
Chgo Slev Chgo Clev Chgo Clev Chgo Clev Chgo Clev mv wie Pee eT ee T8438 TZ17 a ae 
NBS si wrae rw aren | Se ee 37.00 
fio, 1 Com & Jels 15-17" Box Boards Firsts & Seconds Fi <1” 59! ; 
iii a ORIG oe wh ecae: GEOG) Llacews asteas 
44 76,75 gsi] 4/4. 60,00 se, ||5/8 68,78, |] S/4 ne 109,75]| 4/a dea, 25 w st ardsee eaves CEOS tees teens 
' Firsts & Seconds 3/4 80,25 *.. || Mo, 1 Com é Sela” No. 1 Yom @ Sela BEECH , 
quartered 3/4 39,25 .,.||4/4 83,00 110,50 6/4 55,50|| 4/4 72.25 en ng ee 
Firsts & 5eoonds 4/4 40,75 42:28 5/4 104;50 122,50|| 10/4 *** 65°00 eo a. Rpore” VISeaee tea 
4/4 102,75 ,,,||No, 1 Com & Sels 6/4 107,75 124,75||No, 2 Common ° BUCKEYE ee 
so 4/4 34,50 ,.,|| 8/4 123,75 132,75|| 6/4 33,50 — 3 sscueness er ee 
4/4 62,25 eoe|| No, 2 Common No, 1 Com & Sels ai is No, 1 Com & Sel i $1.04 63.54 
5/4 68.25 4..1| 4/4 29,50 ,,.|13/e 31,75 SOFT ELif y me NE ee anon van ana OD ea ee 
6/4 69,50 20. 1/2 sates | SS exe, BO TP i kieeenss: wee) onde gas 
8/4 68,55 a WHITE OaK 98 43.25 se || No, 1 Com & Sels pil eee eee 
Plain quartered aie 39°25 73.90 a ae * 
a e ° 6/4 49,00 Firsts & Seconds FI oo 
rirsts & 3econds Firsts & Seconds 5/4 69,00 12 a 
: ; eee 4 49,5 2 
4 mae. te st 70, 50 “on hig She gato oS OAK RING 
e eee ‘ eee 8 7 / c a The f ying ar rer i i 
No, 1 Sou & Sels 5/8 88,75 20. iol 2 jeune a ae ae it +9 > abe he following are average prices, Memphis base, 
5/8 42.82  aeoll 4/4 194,00 166,78] 5/8 26,75 a, corromwoop ae ee ee ee ee 
$4 rg oc oh ag 176,25|| 4/4 41,25 Pkt Near nae 12/4 123:2 ac Sept. 5, as reported by the Oak Flooring Manufae- 
567 eee 00 177,75)| 5/4 42,75 ese || 15-17" Box Boards 16/4 135,25 turers’ Associati 
6'4 66, 25 eee 8/4 166,50 187,00/Bound Wormy 4/4 76,25 ps, oe ee eee urers’ Association : 
8/4 72,00 4.,||No, 1 Com & Sels 4/4 28,50 ee. || Firsts &Seoonds || 1/2 46,25 
saat S/2 87.75 egg|[ 5/4 98.79 SILI 4/4 97,500. 4/4 69,50 32. HexE ig” 18x24" Ext” Kxe 
5/4 38,25 330 se/4 $4.00 is POPLAR wes Conia bois” oie ee, ee ee ee ee ee ee ee 
‘oond Wormy —— 4/4 41.75 8/4 78°50 eee Ge EEGs wwe s eee. © ‘eaeen See .ieeac 
4/4 : ” . eee . eee Sel. qtd. wkr.... TYI.SS 86.46 
SAP GUx / -" oT 7 naar Box Boards CHISTNUT we pa eee Clr. pr wis aac 79.78 cam 37.62 65.41 
P ain 4/4 eco 126,25 —— . — Clr. pln. re 9 24 5 59. 
quartered Firsts & Seconis |Firsts & Seconds ein eae oe fT = po - G921 S296 58.10 59.39 
Firsts & Seconds 3/8 56,75 eee || 4/4 .00 116,25|| firsts & Seconds 4/4 44-50 $6.00 Sel. pin. wht.... 61.37 76.24 47.14 49.36 
5/8 50,00 .,.|| 1/2 63,25 85,25||5/4 109°00 126-85]| 4/4 103,54] 5/4 55:00 66.2 “gl sant el —— a a ee 
3/4 33.25 oe 5/8 76.00 92:25|| 8/4 oo 129°25 5/4 eee 127 35 6/4 63°00 ae°as No. 1 common... 49.38 62.52 24.16 25.62 
as pes oes ff $5.50 106,25 tir see 135,25] No, 1 com'& Seis’ 8/4 65,50 70,75 No. 2 common... 17.28 15.17) .. 
rly . eee . “e eee 159,25 4 5,5 f ele | i aa LN GED 
6/4 69.25 ,.,]| 5/4 109,50 120,00}h6/4 151,00 sh ove Saal aie sane Mex1hh” x2” Yexlh” 2” 
84 67.5) 9 eve BO /4 eee 70,50|] 4/4 36,00 , AXL” "x2" Yexl! fs X2 
Su. eeel] 6/4 107,75 120,00|Baps 6/4 71.25|| 8/4 49.50 =<¢ , = a 
No, 1 som & 3els 7/4 ce. 128,25]| 4/4 vee 88,75|| No, 2 Common || No, 2 Comn Sel [ipa <fe rea wooen #49 —= 
sie 52,00... || 8/4 awe, 75 128;50|fo, 1 Com &'Sels * 4/4 32,75|| 4/4 27.75 Cir. pin. wht.... $83.42 79.13 ..... 79.92 
4/4 46,50 ,, || No, 1 Com & Sels 4/4 56,75 64,75||Mo, 3 Common —~ 6/4 41,50 [3% Clr. pln. red.... 73.25 
ye yi V2 7. bo 1 ge 4/4 og. 26,25]| Boxing — Sel. pln. wht.... 6254 G6821 ..... 62.99 
ye sive «Still b/s Seize i2|Paja “S000 cee5l] 47a, assole 7? tt | XO TD common pp ny ~ A a 
3/4 58°50 see ll a4 62200 . 3/4 eee tan No. 1 common... 36.07 ly) re 34.64 
Plain 4/4 65,25 71,50]10/4 66,75 ee — = 
ise 20x Boards s/4 71.25 84.25|No, 2 A Common ~” BASSWOOD 
° cee 4 77,75 87,001| 4/4 37,00 359,25 
ed ~~ a, Pree 87,00 of, 38,85 eee || No, 1 Com & Sels OAK FLOORING STRIPS 
° Pred | oe ommon o, 2 B Common 4/4 
12" & War, F,A,S, 4/4 43,50 49,25]|4/4 28,50 i Chicago, Sept. 16.—The jing are 
4/4 66,5 cool] 3/4 ee (98,25 Hf 30,00 mm 3YC AMO RE ene egg aa perme sl 
Firsts & Jeooms 6/4 oe 63,25|No, 2 Conmon ose PRE prices, f.o.b. Chicago, on ;x2-inch square edge 
5/8 45,25 wee || 8/4 *2°) 632251] 374 se. 39450 Plain oak strips, weight estimated at 1,250 pounds a 
3/4 = 48,25 eoe || No, 3 Common 6/4 eee 48,25]] No, 1 Com & Sels thousand feet 
4/4 55,75 ...|| 4/4 28,25 25,75 4/4 39,25 sti Thi 
5/4 60,50 <c-|| $/4 21225 25,50 ASH , sete aa eek _ 
e/a 61.75 soo as Seber _— : Qtrd. Plain Qtrd. Plain 
3/4 68,00 me é/i .., 95,25|Firsts & Seconds owe (3) ae ey $125.00 $78.00 $112.00 $75.00 
Yo, 1 Com & Sels Sound Wo 4/4 89,50 114,25]| Firsts & Seconds Sap clear ....... ROUGE © Ncaces ~decaaa 
5/8 28,25. |] 4/4 34,25 58,75||6/4 117,00  °.,|| 444 60,00 = aN 85.00 67.00 85.00 67.00 
4/4 87.75 al] 6/4 ae 65,00 t/a 136,75 42, || Mo, 1 Com'4 Sels . No. 1 
40, pees 4 136,75 seell 4/4 COMES ca ecece cae 538.1 
ve en vs apr Pe USS Ry ’ oftz00 ae AMNION fou ies scauerurcadenaeedaaawases $38.00 
No, 2 Common io, 1 Com & 3els "- 4/4 27,50 
ve 25,00 se] quartered 5/8 43,50 oe ; ss 
° eee irsts & Second 
s/ 2725031] Firat 4 Segonte || 4/4 S450 64,80 UAGHOLIA BLACK WALNUT 
No, 1 Com & Sels 6/4 65,25 77,00 Cc inci i i 
eatin siti Oe Vacs a” sit — oe ss - & She Cincinnati, Ohio, Sept. 15.—The following are 
P evaaunaniest Ho, 2 Common ° eee today’s prices of American black walnut f.o.b. 
Quartered 4/4 52,50 Cincinnati: 
Jo, 1 Com & 3els No, 3 Common be 
4/4 39,50 oe, 474 23.75 me FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
115; 8/4, $120@125. 
No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 
St. Louis, Mo., Sept. 14.—Current quotations on southern hardwoods f.o.b., St. Louis. HARDWOOD LOGS 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 Memphis, Tenn., Sept., 14.—Following are av- 
Qtd. red: ; QuarTereD Rep Oak— erage quotations on logs in Memphis, and at 
SD eiaaces $ 87@ 88 $ 87@ 89 $ S7@ 89 ere $105@110 $120@125 $130@135 | Points in the Memphis territory, based on aver- 
No. 1 com... 58@ 60 63@ 65 65@ 66 No. 1 com..... 65@ 68  70@ 72 75@ 77 | age dimensions, 14-inch and up in diameter, and 
No. 2 com... 32@ 33 35@ 37 37@ 38 NO. 2 COM. <<<: 44@ 46 5O@ 53 57@ 60 12- to 16-foot in length: 
trd. red, S.N.D.: 
Qtrd. red, S.N.D ene Mase em PLAIN WHITE OAK— Delivered ome aise 
No.1 com. & | ae ae BAS 2 3@ 84 108@110 118@120 Memphis ‘territory 
apes 42@ 43 45@ 46 45@ 46 eS ee ee ariety— , 
No. 2com... 25@ 26 28@ 29 30@ 31 iad 56@ 57 64@ 65 68@ 70 Sap om - ene 
Posaitnn No. 2 com..... 36@ 37 39@ 40 42@ 44 | Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
in red: ; No. 3 com..... 20@... 24@ 26 24@ 26 | Gum ............. 20.00 to 22.00 12.00to 14.00 
"5 po oe eG pid = o7¢ SY Sound wormy.. 3#81@ 32 48@ 49 55@ 57 POPIAF ....ccccse. 27.00 to 33.00 20.00to 26.00 
NO. ‘om... %20@ |% 2 ts 7) 6h 
Lt gee 2he ae 86 puarn Rep OaK— ET 20.00 to 22.00 12.00 to 14.00 
was ; FAS ..... 81@ 82 98@100 108@110 Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
ras : 50@ 51 — 54@ 55 No. 1 com. ‘and eo oe Hickory (12” & up) 25.00 to 35.00 17.00 to 27.00 
No. lcom... 33@ 34 35@ 36 39@ 40 Sel. ........ 54@ 55 60@ 62 65@ 68 Logs are classified by buyers here roughly as 
No.2 com... 21@ 3@.. 33.50 No. 2 com..... 35@ 36 38@ 40 42@ 44 | No. 1 and 2, and the foregoing price range is 
ekerrat was were es oO ‘Sicilia — to cover the average prices paid for 
} — oth. 
\ ye Oe ctdsiedine’s 88 90 100@105 105 
No. 1 com..... 330 38 36 37 awiee Saps and sel.. 62@ 65 72 75 73 a The difference in variation as between deliv- 
No. 2 com..... 29@ 30 33@ 34 ...@. No. 1 com..... 47@ 48 49@ 50 51@ 52 | ered prices and f.0.b. prices is based on the dis- 
tee -+-@. No. 2 com. A 33 34 ¢ tance the logs are hauled, and the weight of the 
Quart Ww 0. com. A.. 36@ 38 37@ 38 H 
: BRED WHITE OAK— No. 2 com. B.. 27@ 28 30@ 31 31@ 32 | timber. Oak, ash and hickory are drawn from 
PRS os oor Soy 120@122 135@140 150@155 wider distances; while gum, poplar and elm can 
No. 1 com. and Sort MAPLE— be profitably drawn into Memphis only from 
 etenewanassgs 70@ 72 82@ 84 90@ 95 Log run ...... 38@. 55@ 60 65@ 70] nearby points. 
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NORTHERN PINE 


MINNEAPOLIS, MINN., Sept. 15.—With the 
market stable, demand for northern pine in the 
last week was marked by placement of orders 
for future delivery by some large retail and 
industrial concerns. There is, however, no gen- 
eral disposition to break away from the hand- 
to-mouth buying in this territory. 


BUFFALO, N. Y., Sept. 15.—The northern 
pine market is helped to some extent by the 
strength shown in other woods. Mills report that 
they have been getting in more orders lately 
from consumers and retailers who have been 
allowing their stocks to run down. A larger 


amount of activity now prevails in the box 


trade. 


30STON, MASS., Sept. 15.—Large and im- 
portant orders for northern pine are scarce. 
3uying is for immediate needs and prompt ship- 
ment. Retail dealers are entering the fall with 
generally light stocks. Inquiries for mixed cars 
and an occasional straight carlot are being re- 
ceived from industrial users. Prices are steady 
for medium and low grades but high grade stock 
is firmer. 


NEW YORK, Sept. 14.—Shipments are just 
about maintaining the average that prevailed 
in August. Prices have not picked up apprecia- 
bly in the face of a favorable market, and at 
present levels no great activity in northern pine 
can be expected. 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 15.—The call for 
spruce frames has been increasing gradually 
since the recent advance of the base quotation, 
which is now firm at $42. There is a fair trade 
in Provincial random at firmer prices. There 
is little scantling to be had now for less than 
$34 and if the average lengths are 15-foot the 
price is $35. Boards are comparatively quiet 
at steady prices. Quotations: Dimension, rail 
shipments, f.o.b. Boston, 8- to 20-foot; 8&-ineh 
and under, $42; 9-inch, $43; 10-inch, $44; 12-inch, 
$46. Provincial random, 2x3 to 2x7, $34@35; 
2x8, $37@38; 2x10, $39. Covering boards, 5- 
inch and up, $33@34; matched, clipped, 10- to 
16-foot, $88@40. Furring, 1x2, $34; 1x3, $33. 


NEW YORK, Sept. 14.—A slight improvement 
in the eastern spruce situation was reported 
today, occasioned by the arrival of shipments 
from Canada. Lumber is selling readily enough, 
but still prices are not on a basis to attract 
much attention from millmen on the other side 
of the border. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Sept. 15.—Demand 
for white cedar products in the last week has 
been normal, although the trade has been 
spotted. tetailers are hesitant to buy except 
where they actually see consumption ahead. 
Retail stocks of posts are low. Independent 
telephone and some of the smaller power com- 
panies are taking a fair volume of short poles. 


HARDWOODS 


CHICAGO, Sept. 16.—While hardwood con- 
sumers continue to pursue their hand-to-mouth 
buying policy, demand is steadily improving and 
in some instances a tendency is noted for in- 
dustries to buy in larger blocks. Demand from 
the automotive interests is on the upgrade and 
gum and birch are moving in good volume to the 
furniture factories, although the latter group is 
proceeding cautiously. There is a good call for 
oak and maple from the flooring plants and box 
manufacturers continue active. Millwork plants 
are also in the market. Prices on southern hard- 
woods are extremely firm with the common 
grades advancing. 


INDIANAPOLIS, IND., Sept. 15.—Hardwood 
business continues good in this territory in spite 
of the vacation the first day of last week which 
cut down sales somewhat for the week. The 
furniture factory demand is picking up gradual- 
lv. The demand for gum is particularly strong 
from this source and some jobbers find it rather 
difficult to fill orders. Prices on gum are strong. 
The demand for walnut, oak and similar woods 
for this industry also is good. Flooring factories 
are curtailing orders and production; the execu- 
tives say they will not carry large stocks 


through the winter. Demand for hickory and 
ash and other woods for the automobile in- 
dustry is picking up somewhat. The local fac. 
tories are operating on larger production sched. 
ules than a month ago. Retail demand is about 
at a standstill. Construction is declining some. 
what. 

NEW ORLEANS, LA., Sept. 14.—Hardwood 
demand, while of fair proportions, is not yet up 
to the desired volume and prices continue un- 
satisfactory. The advances on red gum hold, 
however, and quotations in general have a firmer 
tone. Production is increasing somewhat. 


KANSAS CITY, MO., Sept. 15.—There is more 
inquiry coming into hardwood offices here and 
prices are on a firmer basis. The big consumers 
are buying, but apparently not very far ahead as 
yet. Smaller consumers keep up a brisk volume 
of orders and retailers still are in need of floor- 
ing and finish. Gum prices are considered stiff 
on a good many items. 


ST. LOUIS, MO., Sept. 14.—Activity in south- 
ern hardwoods weakened somewhat during the 
week, a small decrease being noted in the 
amount of business booked and in the number 
of inquiries received. Mills hold firm to prices. 
Demand, mostly from wholesalers, covers a 
varied assortment of items. 


CINCINNATI, OHIO, Sept. 15.—The hardwood 
business is somewhat better. Prices have been 
generally steady, the recent increases still hold- 
ing. 


COLUMBUS, OHIO, Sept. 14.—Increased ac- 
tivity is reported in the hardwood trade. Retail 
huving holds up well, and demand from factories 
is also better. While buying is still from hand 
to mouth, orders are Jarger and there are in- 
dications of a movement to increase stocks. 
Hardwood flooring is the strongest item. Or- 
ders booked and shipments of flooring far ex- 
ceed production. Prices of oak at the Ohio 
River: 

No. 1 No. 2 No. 3 


FAS com. com. com. 
Quartered <...s.82 $155 $90 $55 — 
Pe ust urcrnscorers ie 6 105 75 50 $29 


JACKSONVILLE, FLA., Sept. 14.—The hard- 
wood demand is not quite as good as a few 
weeks ago, production having been increased 
to some extent. However, the furniture fac- 
tories and flooring plants are taking a good 
volume of oak, red gum and sap gum. The best 
demand is from the furniture factories at North 
Carolina: 


BALTIMORE, MD., Sept. 14.—Demand _ for 
hardwoods has increased. Determined effort is 
still required to land business, but users seem 
disposed to place orders with greater freedom. 
and some stiffening in quotations is noted. Along 
with the domestic situation, the foreign demand 
is improved, and the movement on firm orders 
is definitely larger. 


MINNEAPOLIS, MINN., Sept. 15.—Manufac- 
turers of wood products are buying in fair 
quantities and some are stocking up. Birch 
is moving in larger quantities and there is a 
tendency toward strengthening of price. This 
is true, as in the case of other northern hard- 
woods, despite stiff competition from the south- 
ern species. 

BUFFALO, N. Y., Sept. 15.—The hardwood 
demand is somewhat better, and activity is 
being well distributed over the list. Oak and 
poplar are among the leading woods, with prices 
about steady. Red gum is strong and sap gum 
is developing more strength. The former wood 
is about the strongest in the list and mill stocks 
are scarce, 


NEW YORK, Sept. 14.—There are a number 
of items in the hardwood list that are actually 
scarce, and for all lumber there is a steady 
demand from industrial sources as well as the 
building trade. The market now is a far better 
one than New York has seen in the last twelve 
months. Oak and maple flooring hold very fm 
in price and demand is exceptionally good. 


BOSTON, MASS., Sept. 15.—Cheerful reports 
are given by all hardwood wholesalers this week. 
Some are quite optimistic regarding prospects 
for fall trade. A feature last week was dis- 
tinct improvement in demand for red gum, for 
which some wholesalers now quote $103 for 
inch, FAS. <A pretty fair volume of flooring 
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orders are being booked for prompt delivery. 
Active inquiries for No. 1 common oak flooring 
are going unsatisfied because it can not be se- 
cured for early shipment. Quotations on floor- 
ing, 13/16x2%-inch clear: Beech, $82; birch, 
$84@86; maple, $98.50@103.50; oak, white, plain, 
$94.50@101.50; selects, $84.50@86.50. Quotations 
on inch are ee from last week. 

OMAHA, NEB., Sept. 14.—Slight increases in 
hardwood prices have given the market a de- 
cidedly healthier tone. Red gum, FAS, has 
shown the greatest increase. The price on in- 
dustrial woods is very firm while demand is 
steady. Increased demand has strengthened the 
oak flooring market, while maple fiooring de- 
mand is much lighter. 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 16.—While the retail yards 
are buying Douglas fir in fair sized quantities, 
the market lacks any snap, and demand for this 
time of the year may be characterized as light. 
Uppers, which have been strong for nearly two 
months, are weakening and dimension prices are 
soft. 

NEW YORK, Sept. 14.—The fir market con- 
tinues to show improvement, with an abnor- 
mally heavy demand from suburban districts, 
principally Long Island, New Jersey and West- 
chester. Distributers report sales exceed arri- 
vals. Prices continue firm. 


BUFFALO, N. Y., Sept. 15.—Prices in fir re- 
main about the same in most items as several 
weeks ago. Some dealers have been looking for 
declines in common grades, but these have 
shown considerable firmness. Mills have a fair 
amount of business on hand, and are running to 
capacity. Flat grain uppers are scarce. 


BOSTON, MASS., Sept. 15.—Fir trade is of 
very fair volume and prices hold firm. Consider- 
able lumber is reported to be in transit and some 
prospective buyers are holding off for lower 
prices. Ordinary schedules of dressed fir are 
quoted $34.50@35, ship’s tackle, Boston for mill 
shipment. As much as $385.50 has been recently 
secured for dilicult orders. The bulk of the 
trading in No. 1 common fir boards is at $30. 


KANSAS CITY, MO., Sept. 15.—Country yards 
are buying a good deal of fir, and in some sec- 
tions demand has increased a little for general 
yard stock. City yards are buying mostly upper 
grade stock with a strong emphasis on flooring. 
Prices here have been firm. Not a great many 
transit cars are offered. 


INDIANAPOLIS, IND., Sept. 15.—Demand for 
Douglas fir is fair. Local jobbers report a fair 
demand still coming from rural yards, but city 
demand has dropped off. <A large volume of 
inquiry from the retail trade continues to fea- 
ture the market and with low stocks on hand 
and the fall construction season just well started, 
jobbers believe the end of the month will see 
more active buying. Prices are firm. 


OMAHA, NEB., Se ‘pt. 14.—There has been a 
greater demand for fir uppers than for common 
grades. The eastern part of the State has been 
buying more than for several weeks. Orders in- 
dicate a better situation for the near future. 
Prices remain steady. 


SAN FRANCISCO, CALIF., Sept. 12.—There 
is an abundance of fir orders, and the supply 
is falling slightly below demand. tecent price 
advances are being maintained. Creosoted tim- 
ber orders on hand are sufficient to take care of 
the next sixty days’ output. 


CYPRESS 


NEW ORLEANS, LA., Sept. 14.—Mill group 
reports show shipments leading for the week, 
with orders second and production third. De- 
mand, while fair, is not up to expectation for 
September. Current buying is for immediate 
needs only. Prices are unchanged. Shipments 
and deliveries are prompt. Mill stocks are in 
food assortment. 


CHICAGO, Sept. 16.—Fall trade in red cypress 
IS not developing as rapidly as producers and 
distributers expected. While there is a fair 
movement, industrial buving is light and the 
country vards are buying cautiously as farm 
consumption has shown no marked expansion. 
\ fair amount of inquiries is being received 


from agricultural sections, however, and there 
is a possibility the movement may increase later 
on. The eastern trim interests are the most 
active buyers at present. Prices are steady. 


KANSAS CITY, MO., Sept. 15.—Cypress de- 
mand is quieter than for some weeks, with both 
city and country trade showing a falling off, 
while industrial demand remains about the same. 


NEW YORK, Sept. 14.—Good cargoes were un- 
loaded here the last week and the movement of 
lumber is better than normal throughout the 
metropolitan district. Prices are very firm, but 
there have been no recent upturns. 


BUFFALO, N. Y., Sept. 15.—Cypress is doing 
fairly well in this market and some wholesalers 
report that their sales have picked up quite a 
little in the last few weeks. Prices remain 
firm. 

BOSTON, MASS., Sept. 15.—The New England 
cypress business does not aggregate more than 
a fair volume. Dealers call for needed yard 
items, and industrial consumers also buy only 
for immediate wants. Prices are pretty well 
spread. There is this week a range of $8@16 
in the prices quoted by different yellow cypress 
mills on FAS, of $9@13 on selects, and of $6@10 
on shop. The general tendency of red cypress is 
distinctly firmer than the yellow variety. 


CINCINNATI, OHIO, Sept. 15.—Cypress has 
been fairly active with an increase in demand 
from rural centers. The trade expects an active 
market for the next month or six weeks. 

INDIANAPOLIS, IND., Sept. 15.—Red cypress 
ccntinues to sell readily, but there is little de- 
mand for yellow cypress. The bulk of the 
demand comes now from rural dealers. where 
buying has been on a larger scale than for 
years. City yards purchased rather heavily the 
last of August and are not buying to any great 
extent now. 


JACKSONVILLE, FLA., Sept. 14.—The cypress 
demand is good and Florida yards are taking 
all of the lower grades as fast as produced 
The eastern market is buying uppers in good 
volume and prices on all items are firm. Most 
mills are entirely sold up on box and peck, and 
the local trade is taking this item as fast as 
produced, in most cases green from the saw. 
Labor is scarce and wages high. The car supply 


is ample. 
HEMLOCK 


CHICAGO, Sept. 16.—Local distributers of 
hemlock report the movement to the country 
yards of Michigan and Wisconsin as well sus- 
tained with buyers accepting recent advances 
without question. Prices are steady at $3.50 off 
the Broughton list. 


NEW YORK, Sept. 14.—Eastern and western 
stock is in good demand, but Pacific coast lum- 
ber is selling in far greater volume. Good ship- 
ments in part cargoes have arrived of late and 
have been disposed of quickly. Retailers are 
fairly well stocked, but seem willing to take on 
more without asking concessions. 


BOSTON, MASS., Sept. 15.—Hemlock is only 
moderately active. Country yards are moving a 
comparatively good volume for lighter construc- 
tion work. Prices are steady. <A _ substantial 
volume of western hemlock is reported on the 
way with cargoes of fir. Clipped boards, eastern 
lengths, are $32@33. Nova Scotia boards are 
on offer at $33. Random boards are slow at 
$30@31. 


BUFFALO, N. Y., Sept. 15.—The Pennsylvania 
mills have advanced hemlock quotations during 
the last week, making the base price here $37 
This step is reported to have been taken be- 
cause of the stronger market developing in 
building lumber generally. The Michigan mills 
have not changed their prices of late, these 
having been advanced a number of weeks ago 
Mill stocks are depleted. 


WESTERN PINES 


CHICAGO, Sept. 16.—Demand for western 
pines continues light with the retail yards show- 
ing little interest regardless of prices quoted 
Yard items have weakened about $1 but shop. 
in spite of a light movement, is well held at 
recent levels. 


SAN FRANCISCO, CALIF.. Sept. 
continues to improve, 
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Simonds plates and ten- 
sion are also big factors 
in the 
of this saw. 


years. of success” 


Write for catalog and 


prices. 


SIMONDS SAW AND STEEL COMPANY 


FITCHBURG. MASS 
BOSTON, MASS 


MEW ORLEANS. LA SAN FRANCISCO CAL 


LOCKPORT. N.Y SEATTLE. WASH 


CHICAGO, ILL 


MEMPHIS TENN MONTREAL. QUE 


DETROIT. MICH LONDON. ENGLAND VANCOUVER. 8 


NEW YORK CITY PORTLAND. ORE ST. JOHN NW. 8 
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The Perfect 


Watchclock System 
for Large Plants 


DETEX 


“BOSTON” 


The Detex Boston costs less in the long run than any 
other watchclock system—and, properly installed, it will 
last as long as your buildings. Installations in the 
General Electric plant and many others have been in 
continuous use 25 to 40 years without interruption and 
at incredibly low up-keen cost. Detex Boston offers 
several distinctive advantages over all other systems: 
one unit permits any number of watchmen (up to 60) 
to register simultaneously, on one record: A _ super- 
visor or foreman of watchmen can tell by a glance 
at the record just where any or all the watchmen are 
at any time—or annunciators can easily be connected 
which indicate registration without opening the clock. 
Let us give you the full story of this superb system. 
Write for literature 
DETEX WATCHCLOCK CORPORATION 
4145 Ravenswood Ave., CHICAGO 

74 Varick St. 25 Beach Street 

NEW YORK BOSTON 





Magneto Type 
Watchclock System 









DETEX Watch- 
clock Systems 


Alert Portable 
Patrol Portable 
Newman Portable 


Eco Portable 








ae 


e 

Dependable Wire Rope 

The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 















| Established 1857. 


| A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 


Denver 
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on the upward trend. All price advances have 
been maintained. There is an abundance of 
business in upper grades, and commons are 
moving as fast as they are obtained from the 
mills. Due to the depletion of retail yard stocks, 
rush orders predominate. Pine box material is 
strengthening. 


NEW YORK, Sept. 14.—There are no bargains 
to be had in any items of Idaho and other In- 
land Empire stocks and the market is firmer 
than for months. Mills are short on some items 
and this condition is being reflected here. Ship- 
ments are coming through rapidly. 


BUFFALO, N. Y., Sept. 15.—The western pines 
market holds steady, with strength displayed 
in shop grades. The woodworking plants are 
generally busy and are buying more freely. Re- 
tailers are buying only as stocks are needed, 
and country trade is checked by wet weathe 
Mill shipments are not as prompt as a little 
While ago. 


BOSTON, MASS., Sept. 15.--Local distributers 
of western pines report good current demand 
and firmly maintained prices. The present 
tendency of quotations on Pondosa pine is dis- 
tinctly upward. There is a very good call for 
No. 2 common at last week’s range. Both deal- 
ers and industrial users are showing encourag- 
ing interest in Idaho white pine and prices are 
well maintained on the basis quoted last week. 


KANSAS CITY, MO., Sept. 15.—Industrial con- 
sumers appear to be hedging a little on western 
pines as the season advances and there has not 
been quite so much demand for yard stock. 
Prices quoted here are firm. 


OMAHA, NEB., Sept. 14.—Small orders and 
prompt deliveries have featured the western 
pines market the Jast week. Prices remain 
firm. Demand has not come up to fall expecta- 
tions as the farmers are doing mostly repair 
work and very little new building. Some small 
towns, however, report good business with larger 
and more frequent orders. 


REDWOOD 


SAN FRANCISCO, CALIF., Sept. 12.—Red- 
wood continues to show a slight increase in sales 
and shipments, both of which are slightly above 
production. There has been an increased de- 
mand from southern California, and export busi- 
ness has made a noticeable gain. Western busi- 
ness has shown a decided picking up, while de- 
mand from the eastern States is normal. There 
has been no change in prices. 


KANSAS CITY, MO., Sept. 15.-—-Most redwood 
orders are coming from retailers, who appear to 
want siding and lath more than anything else. 
There is some industrial inquiry, but orders fol- 
low slowly. 

BOSTON, MASS., Sept. 15.—Hastern wholesal- 
ers are looking for a good fall trade in redwood 
ut steady to firm prices. The first two weeks 
of September have brought a little better busi- 
ness than was offered in this territory in August. 
Good deliveries are being made from eastern 
storage stocks. Retailers are calling for mixed 
cars of yard items and there is a fair volume 
of moderate requisitions from industrial con- 
sumers, 


NORTH CAROLINA PINE 


BOSTON, MASS., Sept. 15.—North Carolina 
pine demand is not especially active and there 
are few large and important orders being placed, 
but retail dealers and industrial consumers are 
making replacements. Prices for rough edge are 
steady. Band sawed stocks, 4/4 under 12-inch, 
is $61, and circular sawed rough edge is offered 
around $57. The local market for roofers is 
no more than steady; sales of 8-inch air dried 
are reported at $31.50@32. Shortleaf flooring is 
very firm, and further advances have been an- 
nounced by several producers. The lowest 
prices reported accepted last week for 1x4 are 
$79 for B&better rift, $64 for C rift, and $58.25 
for B&better flat. The low range for B&better 
partition, 11/16-inch, is $55.25. 





BUFFALO, N. Y., Sept. 15.—The North Caro- 
lina pine demand has improved a little, as 
many retailers have been running short of stock 
and have found the market showing a stronger 
tendency. Six-inch roofers are $31. 

NEW YORK, Sept. 14.—The market could 
absorb a good deal more lumber than is coming 
in, but it seems rather difficult to speed ship- 


ments up above the average of the last few 
weeks. Yards are poorly stocked with North 
Carolina pine items and a number of them are 
in the market. Roofers and flooring are in ex- 
ceptional Gemand for early fall. Prices hold 
firm. 


BALIMORKE, MD., Sept. 14.—While some North 
Carolina pre mls are curtailing production, 
and a few have shut down, the output, accord- 
ing to the available barometers, is running large, 
and shipments are up to, if they do not exceed, 
production, Stocks here remain high, but most 
yards have rather low stocks. Prices are firm. 


SOUTHERN PINE 


CHICAGO, Sept. 16.—There is a fair volume of 
southern pine being sold but demand is notably 
lighter than it was in August with no signs of 
immediate expansion. Most of the retail vards 
have sufficient stocks to meet current demand 
and buy only to fill in. Although the larger 
mills are holding firm to their lists, prices on 
some items are weakening. Transits are ac- 
cumulating and are being moved at concessions. 


NEW ORLEANS, LA.—Sept. 14.—Mill reports 
indicate a moderate decline in bookings for the 
week, with production practically stationary and 
a slight gain in shipments. For the week ship- 
Inents led, with production second and orders 
third. Local reports indicate active inquiry, but 
an apparent tendency on the buying side to hold 
out against price advances. Items that are 
searce ard needed, sell readily at mill quota- 
tions, however, and the larger mills hold firmly 
to prices, 


ST. LOUIS, MO., Sept. 14.—Sales of southern 
pine were about the same as the week previous. 
There were considerable orders for mill ship- 
ment which, though badly mixed, were at satis- 
factory prices. Prices are good and demand 
strong for most items of No. 1 common dimen- 
sion, Demand was heavy for 2x6-inch No. 1 
common S48, a!so on most items of No. 2 com- 
mon and better dimension. Straight No. 2 
dimension is still weak with the possible excep- 
tion of 2x4’s and 2x10’s. There is good call 
for 4x4 No. 1 S1S and 4x4 No. 2 common and 
better S48. The industrial trade is using large 
quantities of Ix!- and 1x6-inch No. 2 common 
and better S25 or No. 2 common and_ better 
S4S. Prices of ceiling, flooring, siding etc.,. 
ure good, Mills are short on most shed items. 
Transit lists are small. 

, 

KANSAS CITY, MO., Sept. 15.—Southern pine 
orders continue in a large volume and well dis- 
tributed, with demand from eastern territory 
better in the last week. The rains over the 
middle West and the Southwest last week are 
expected to hold up country trade which showed 
some signs of falling off. The city yards are 
showing no let-up yet in their requirements. 
Demand for flooring, finish and boards is good 
and prices on the upper grades are firmly held. 


INDIANAPOLIS, IND., Sept. 15.—Demand for 
southern pine continues good, especially from 
rural yards, where there appears to be more 
actual business than has featured these yards 
for several months. tural yard dealers report 
that the end is not yet in sight and that given 
a late fall, the farmers will do a considerable 
volume of construction that will bring up the 
total volume of the year to a respectable mark. 
City yards are not buying as readily as they did. 


CINCINNATI, OHIO, Sept. 15.—The southern 
pine market is fairly active, with considerable 
buying in spots. Prices are steady. There is 
some future business coming to hand, but this 
is limited in volume. 

NEW YORK, Sept. 14.—Prices on lumber and 
timber hold very firm and demand is good. Some 
mills are short of stock and wholesalers are 
having trouble getting orders filled promptly. 
A number of large contracts requiring pine tim- 
ber are pending and will add to the activity 
in the next few weeks. Flooring prices are firm 
and sales numerous and sizable. 





BUFFALO, N. Y., Sept. 15.—The southern pine 
market is strengthening, dimension being es- 
pecially strong. Good grades of flooring are 
also strong, having been advanced in the last 
few weeks several dollars in some items. Trade 
is spotty, with some localities not doing much 
in the building line, while others are quite busy, 
with retail stocks depleted. 

BOSTON, MASS., Sept. 15.—With the excep- 
tion of roofers the market for southern pine is 
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_—_ 
firm. Demand is fair. Purchases are being oe 
made cautiously and are confined generally to 


nearby requirements. Longleaf flooring is very 


al Tove Da 992 
firm and the general price tendency continues 4 li c tae < onemaer £9, 2058, 
upward. Sales of 1x4 are reported up to $90 for Read alien, Seman, 9 Aas Sis 
B&better rift, $70 for C rift, and $62.50 for B& i eR a See eee ee we 
petter flat. Partition is very firm and sales of e nega coin pot eg cancel eeecniaaniadl tlie 
B&better, 11/16-inch, are reported up to $61.25. 1S Have ‘Just finished enleading yours No. 10117 and am 


well pleased with the stock. 
SHINGLES AND LATH Letter e Yours truly, 


— ass » 7 Thornton Lumber Co., Thorr ’ “Xas. 
MINNEAPOLIS, MINN., Sept. 15.—Transit WW. H. Seowd. ‘ piscina: 


cars of red cedar shingles, being offered in 
small numbers, are quickly disposed of. This is 
taken to indicate that there are no large supplies 


of the shingles in the hands of the dealers. 
Geirs are 91.76; cliemn, 36.54, willl baste, ne i ar O d nother 


KANSAS CITY, MO., Sept. 15.—Demand for 





shingles holds up well, with country yards con- A re-order 1s one of the best evidences of sat- 
tinuing to place most of the orders. Clears are : . 

held at $3.10 and stars at $2.70, with some mills isfaction that we know of. The company that 
asking 5 cents more. Lath demand also is good, : - 
with prices unchanged. Southern pine lath are wrote the above letter had barely finished un 
in largest demand; western pine, redwood and loading our car. They liked the stock and 1m- 
fir following. Siding demand also is good, with ‘ 

western pine mills getting a large business and mediately placed an order for another car. Let 


ee ee ee ee ee us demonstrate that we can satisfy you as well 
ST. LOUIS, MO., Sept. 14.—The shingle market as we did the Thornton Lumber Co. 
remains steady; extra clears quoted at $3.25, . , 
mill base, and $4.76, St. Louis; extra _ stars, *Angelina and Calcasieu 


$2.75, mill base, and $4.09, St. Louis. The num- 


ber of inquiries and volume of business show 
pee LONGLEAF YELLOW PINE 


COLUMUBS, OHIO, Sept. 14.—While there is 
not much increase in shingle demand, there is a ° 
firmer market. Buying is well distributed be- Timbers, Yard and Shed Stock. 
tween dealers in rural and urban communities. 
Dealers find stocks low and broken and buying 
to replenish them is the rule. Red cedar extra 
clears sell at $4.85; extra stars, $4.25. There is 
a fairly good demand for British Columbia 
XXXXX at $5.85. Receipts from the Pacific 
coast ure adequate for current needs. Lath trade 
is quiet and prices are slightly weaker. 


NEW YORK, Sept. 14.—West Coast shingles 
sell well, even though yards generally are fairly 
well stocked, Prices are firm, with no recent 
changes. Lath prices are steady, and demand 
for eastern spruce is satisfactory. Some whole- 
salers are unable to meet customers’ orders. 
Fir lath demand is good. 


BUFFALO, N. Y., Sept. 15.—The_ shingle 
market is stronger, particularly in higher-grade 

















stock, in Which prices are up about 5 cents. mene 
Quotations are: Washington red cedar XXXXX, One end Angelina County Dressed Shed. 
$5.66; clears, $4.96; stars, $4.31; British Colum- rT , 

bia XXXXX, $5.91. Buying is not brisk, but has f tember Ca hit oe saline af tae ee 

lately shown some improvement, as retailers L dled separately by each company. 


desire to cover their needs for fall trade. 


BOSTON, MASS., Sept. 15.—Shingle trade has Angelina County Lumber Co. 


picked up a little this month. Retail dealers 
are buying only for current requirements. White KELTYS, TEXAS 
cedar extras are $4.50@$5; clears, $4@4.50. Red 
cedars are very firm despite the slack buying; 


the best makes of British Columbia XXXXX are Vernon Parish Lumber Co. 


quoted $5.96@6.01 for railroad shipments. The 








lath market has continued to gain strength and KURTHWOOD, LA. 

most sellers have advanced prices another 24 

cents during the week. The current range on %¥ ANGELINA COUNTY STOCK IS NOW GRADE- MARKED. 

eastern spruce lath is $7.25@7.50 for 1%-inch, 

and $8.25@8.50 for 1%-inch. Recent advances new 





have stimulated interest in west Coast lath. 





INDIANAPOLIS, IND., Sept. 15.—Shingle de- 


rds, busines ie tat win be eonsineraty 1 Qe Million Feet sui sires Whi 
more than it was during the same period last ne 10n ee and Sel. Plain te an e 


year. Red cedar shingles are very popular and 


i” i. inp Prager scoigarnel hygiene nage par cut from fresh selected logs of the finest virgin timber grown in the 
rs. § Ie Ve é ex spring f see ° 3 
& trend back taward the wood uhinale and thal South, is now from 4 to 10 months dry and ready for shipment. 


efforts will be made to repeal some of the many 
restrictive ordinances against the wood shingle 
in the smaller industrial cities. 


The stock is excellently manufactured by our new Our price for September acceptance and ship- 
and modern band mill, cut full uniform thickness, ment on 
well edged and trimmed, will average 8” and better 


OMAHA. NEB ein ‘ ; alii: seit. tia in widths, and run 60% or more long lengths, and 4/4 No. 1 C&S Plain White Oak, regular stock, $48.00 


mand is good with prices firm. There has been dried with 9 stickers to the 16’ tier, is uniformly 4/4 No. 1 C&S Plain White Oak 8” and wider, 50.00 
a slight increase in the order files from the straight, flat and bright. 4/4 No. 1 C&S Plain Red Oak, regular stock, 46.00 
country districts, but city business remains The texture is similar to the Arkansas stock, and ‘4 No. 1 C&S Plain Red Oak. 8” ae 
quiet. There has been no price change in sid- our best trade comes from the foreign and domestic 4/4 No. ” , 8" and wider, 48.00 
ing, which is only’ moving fairly well. furniture manufacturers. F. O. B. cars mill. 

NEW ORLEANS, LA., Sept. 14.—Cypress A li H daw d ¢ 
ae are enjoying better call, notably in nge Ina ar OOo Oo. 

souisiana and adjoining States where good cot- W 
ton yields enable farmers to finance repairs and (Successors to H. G. Bohlssen Mfg Co.) E ING, TEXAS 








construction. The improved shingle demand ap- 
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“NEARWHITE” Pays 
Dealers Extra Profits 








OME of our good dealer friends 
tell us that they can get an extra 
dollar or two profit on Nearwhite 


without a bit of trouble. 
how well builders, carpenters and 
contractors like it. 


SUMTER LUMBER CO. 


ELECTRIC MILLS, MISS. 
E. E. HALL, Sales Manager 


That’s 





— 




















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





Special Sawing in 
NORTHERN HARDWOODS 


It will pay factory men who are interested in buy- 
ing their hardwood requirements as favorably as possi- 
ble to let us figure on sawing their needs to order. In 
this way remanufacturing costs can be greatly cut and 
final costs reduced. Our quality trees, careful manu- 
facture and inspection insure you dependable stock. 


We invite your inquiries. 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 














pears to be coming principally from the rural 
South. Prices are unchanged and well held. 
(‘vpress lath sell readily at unchanged prices and 
there is a continued active call also for pine lath. 


MAHOGANY 


BOSTON, MASS., Sept. 15.—Continued im- 
provement is noted in demand for mahogany. 
Some nice contracts are being closed with piano 
and talking machine plants. The chair and 
furniture trade is picking up appreciably. The 
interior finish trade is good and inquiries for 
radio set trade are more satisfactory. Recent 
price readjustments of $5 to $15 have made 
some grades and sizes very attractive. 


CLAPBOARDS 


BOSTON, MASS., Sept. 15.—Clapboards are 
beginning to receive a little more attention from 


retail dealers, who have light stocks. Some 
large dealers are negotiating important con- 


tracts for direct mill shipment, but the bulk of 


this trade is in moderate assortments for quick 
delivery by wholesalers. Eastern spruce clap- 
boards are firmly held at $110@115 : thousand 
for clears, 4-foot, and $120 for extras, as offer- 
ings are light. Interest in west Coast clap- 
boards is increasing and prices are strong. Re- 
cent business is reported at $382@35 in red cedar 
clapboards, clears, 3%-foot to 6-foot, and at 
$35@38 for western spruce of the same specifica - 
tions. These quotations are on the basis of a 
thousand square feet. 


WORKMEN excavating for the new Philadel- 
phia Subway have uncovered long lines of 
Colonial water mains made of hollowed tree 
trunks. These have undoubtedly been under 
ground over a hundred years, and were in use 
for a long time. In spite of this, the wood 
is in perfect condition and shows no signs what- 
ever of decomposition, affording proof of the 
longevity of wood. 





OBITUARY 











CHARLES |. JAMES, one of the leading lum- 
bermen of Baltimore, Md., and an official of the 
Gjreat Southern Lumber Co., which operates the 
big plant at Bogalusa, La., died very sudden , 
on the afternoon of Sept. 9, at Tower Hill, his 
home at Catonsville, a Baltimore suburb. Mr, 
James had arrived at the place only a short 
time before with a new automobile, which he 
wanted members of his family to try preparatory 
to acceptance. They took a short run down 
the road, and on their return they found him 
dead on the front porch, presumably from an 
attack of heart trouble. Mr. James was _ born 
in Baltimore on Dec. 24, 1856, and was a son of 
the late Henry James, in his time one of the 
leading members of the lumber trade, and a 
pioneer in the yellow pine business. The father 
ranked with those who took up the development 
of North Carolina pine in its infancy and at- 
tained conspicuous success. He also became in- 
terested in banking and rose to the position of 
president in one of the largest national bank; 
of Baltimore. Charles I. James, along with his 
brothers, one of them being Norman James, now 
president of the James Lumber Co., of Balti- 
more, elected to follow the business of the 
father, for many years managing his company’s 
plant at Williamsport, Pa. In those days that 
city was a big white pine center and much 
money was made in the business. When the 
white pine timber supply dwindled, Mr. James 
turned to other fields, and in connection with a 
group of capitalists organized the Great South- 
ern Lumber Co., which took up a great timber 
tract in Louisiana. To secure an adequate sup- 
ply of competent labor, the corporation estab- 
lished the town of Bogalusa, which has grown 
to be a place of 30,000 or more inhabitants. The 
corporation, as is generally known, not only 
turns out Jumber but has undertaken develop- 
ment of other enterprises such as a pulp plant, 
creosoting laboratory, ete., until the activities 
of the Great Southern have become perhaps the 
most complete in the country. In all of these 
ventures Mr. James showed 4 deep interest and 
they had his cordial coéperation. He was es- 
sentially a man of large ideas, as shown by a 
characteristic remark of his to a friend: ‘‘f 
never cared to go into anything I couldn’t get 
busted in.”’ 

Mr. James had various financial interests, 
along with his lumber trade relations. He was 
always cordial without being effusive, with a 
quiet and courteous manner, and was easily ap- 
proached. He lived simply, but none the less 
took part in the social life of his native city, 
holding membership in the old Maryland Club, 
and being for years identified with the activities 
of the Elkridge Club. He was a member of the 
Episcopal Church. He was one of five brothers, 
three of whom survive, and he also leaves four 
sisters, besides his wife and a daughter. ‘'l'wo 
of the brothers, the late Nathaniel W. James 
and Norman James, were also interested in the 
lumber business, Nathaniel having been the head 
of the James Lumber Co. of which Norman is 
now president. Norman James a few days be- 
fore his brothers’ demise sailed for Europe, after 
spending a good part of the summer on the 
Maine coast. 


M. PAUL PHILLIPS, president of the Steel 
City Lumber Co., of Birmingham, Ala., died 
recently at his home in that city very suddenly. 
Although Mr. Phillips had been suffering from 
heart trouble for more than a year no fear of 
his death had been held and the attack which 
ended his life came while he was in bed. Mr. 
Phillips went to Birmingham from Baltimore 
in 1905 and a few years later established the 
Steel City Lumber Co. there, of which he was 
president until his death. He was a nephew of 
the late EK. E. Jackson, governor of Maryland 
and prominent lumberman. He was 52 years 
old. Besides his lumber interests Mr. Phillips 
took an active part in local affairs and was vice 
president of the park and recreation board of 
Birmingham, a member of Kiwanis, Southern, 
Allied Arts and Country clubs, and an active 
worker in the South Highlands Methodist Church 
of that city. He was a generous giver to all 
philanthropic enterprises and donated $50,000 to 
the library at Birmingham-Southern College 
which bears his name: ‘The M. Paul Phillips 
Library.’’ The memorial chimes of his church 
were also donated by him as were chimes at 
Salisbury, Md., his birthplace, given in honor 
of his parents. Mr. Phillips leaves a widow, 
two brothers, Hugh J. Phillips, of Washington, 
and J. Carroll Phillips, of Colorado; one sister, 
Mrs. Irwin Blount, of Brooklyn, and a double 
cousin, Arthur J. Phillips, who is vice president 
of the Steel City Lumber Co. The Birmingham 
city commission and the park board passed 
resolutions of regret following Mr. Phillips’ 
death and business at the city hall was sus- 
pended during the funeral, city employees at- 
tending in a body. 


HON. GEORGE H. BRADBURY, of Selkirk, 
Man., passed away recently after a long illness. 
Mr. Bradbury was born in Hamilton, Ont., and 
educated in Ottawa. For many years he was 
manager of the North West Lumber Co., with 
head office at Winnipeg, and mills at Selkirk 
and Lake Winnipeg. In 1908 and 1911 he was 


elected to the House of Commons, and in 1917 
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was appointed a member of the Canadian Sen- 
ate. He served during the Northwest campaign 
of 1885 with the rank of captain. He was 
gazetted lieutenant-colonel of the 108th C.E.F. 
in November, 1915, and recruited 1,250 men in- 
side of 60 days. Col. Bradbury spent some time 
overseas during the Great War and while in 
France was stricken with a serious illness. He 
returned to Canada in December, 1916. 





CHARLES EDWARD STUART DIXON, for 
many years connected with the lumber business 
in San Diego, Calif., died recently at his home 
there from an apoplectic stroke. Mr. Dixon 
was born in Canada and was in his 66th year. 
He went to San Diego more than forty years 
ago. For many years he was bookkeeper and 
cashier for the West Coast Lumber Co., and 
after that concern went out of business he be- 
came connected with the San Diego Lumber Co., 
remaining there until his death. He was one 
of the early members of Hoo-Hoo. Surviving 
him are his wife, two sisters and a brother. 


WILLIAM KEENE PEALE, manager of the 
Memphis Lumber Corporation, died at the Bap- 
tist Hospital, Memphis, Tenn., on Saturday 
afternoon, Sept. 12, after an illness of one week. 
He was 54 years of age. He had been employed 
by the Memphis Lumber Corporation for more 
than five years and was well known in retail and 
wholesale circles of Memphis. He is survived 
by his widow, three children, two brothers and 
two sisters. The funeral was held from the resi- 
dence Sunday afternoon. Mr. Peale had been a 
resident of Memphis for the last eleven years. 


MRS. B. F. McCORMICK, mother of Joe M. Mc- 
Cormick, of Orlando, Fla., and of J. Will Mc- 
Cormick, of Deland, Fla., died after a long ill- 
ness at the home of her daughter, Mrs. Letton, 
in Paris, Ky., on Aug. 16. Funeral services 
were held at the old home place in Mt. Sterling, 
Ky., with interment in that city. Mrs. McCor- 
mick spent. last winter in Florida visiting with 
her two sons. They were both en route to her 
bedside but death came shortly before their 
arrival. 

WILLIAM CORBETT, 63 years old, who for a 
number of years conducted a retail lumber busi- 
nesS at 133 West Highty-fourth Street, New 
York City, died at his home in that city last 
Saturday, Sept. 12. 3urial took place Sunday 
in Mount Olivet Cemetery. Mr. Corbett was 
born in Ireland and had lived in New York forty- 
six years, having spent his entire business 
career in lumber. He is survived by a daughter, 
Mrs. Esther Donnelly. 


MRS. DORA THEARLE HAWLEY, wife of 
Albert P. Hawley, vice president of the Burns 
Lumber Co., and the Black Hawk Lumber Co., 
of Chicago, died at her home in this city on 
Tuesday, Sept. 15. Besides her husband, Mrs. 
Hawley is survived by four children and a sister. 
Services were held at the home of one of her 
daughters in Evanston. 


TRIBUTE TO E. S. MINER 

The death of E. S. Miner, noted in last week’s 
issue of the AMERICAN LUMBERMAN, took from 
the city of Bethany, Mo., one of its most highly 
honored and valued citizens. The mayor of 
Bethany issued the following proclamation, an 
unusual tribute to a fellow-citizen: 

E. S. Miner, one of Bethany’s leading citizens 
and lumber merchants, died at his home in 
3ethany, Harrison County, Missouri, at eight 
o'clock p. m. on Tuesday, September 8, 1925. 

For the last forty-five years Mr. Miner has 
lived among us, and during all of that time has 
been one of the best, untiring, progressive, char- 
itable and faithful citizens of Bethany, and one 


of the leading lumbermen of north Missouri, 
ever striving for the betterment of the com- 
munity, mingling in close fellowship with his 


fellow citizens, giving freely of his time, talent 
and money. He has done more than his share 
to help build up Bethany and Harrison County 
—a man of whom we had every reason to be 
proud—and his death is a great loss to the entire 
community and business world. 

His beloved wife, Ermina Miner, preceded him 
to the great beyond, having passed away Jan- 
uary 22, 1924, leaving to mourn their loss two 
daughters, Mrs. Edwin Crossan and Mrs. George 
C. Zingerle, two grandchildren and two great 
grandchildren; one granddaughter, Charline 
Crossan, having died January 26, 1915. His 
loved ones have the sincere sympathy of the en- 
tire community in the loss of their loving father. 

Mr. Miner was a good citizen and a friend to 
all with whom he came in contact and was 
greatly loved by all. No citizen or friend could 
be more missed than will E. S. Miner. He leaves 
a vacancy in our midst which cannot be filled. 

And now that he is with us no more, I, Wil- 
liam Roleke, mayor of the city of Bethany, Mo., 
in order that due and proper respect and honor 
may be shown to the memory of this good friend 
and citizen, earnestly request that all business 
houses close from 10 a. m. until 12 o’clock noon, 
on Friday, September 11, 1925, and ask that all 
friends and citizens join in paying the last trib- 
ute to the memory of our beloved friend, E. S. 
Miner. WILLIAM ROLEKE. 

Mavor of the City of Bethany, Mo 





Moore 


Dry Kilns 


are drying all kinds and 
classes of stock at plants 
all over the country. We 
will be glad to give you 
the benefit of our modern 
facilities and 46 years 
experience. 










< Flexible Tube h 


Thermostat Bulb 
Steam Valve 





Adjustment Weight 
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Automatic Temperature Regulator 


Control by means of hand operated valves 
is unsatisfactory. A forgetful operator may 
cause great damage to the kiln contents, or 
loss of time in drying process. 

Control by means of Automatic Tempera- 
ture Regulator insures against the very com- 
mon trouble of kilns overheating and injur- 
ing stock during the later drying period,when 
the lumber becomes very hot and is nearly 
dry. Lumber, dried under such control, 
comes thru the kiln evenly and thoroly dried 
in minimum time. 


Write for prices and detailed information. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. * 


J 





2 Fully Equipped Plants. ~~ North Portland, Ore. 








Center 


This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers be- 
cause they give a steel center line 
draught through the entire train. 


cost. 
the needs of lumbermen. 


difficult logging operations. 
Write for Complete Catalog Today. 





Hemming oxic. 8-Wheel Trailer 


The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insure long wear at rock bottom maintenance 
They are especially designed to meet 
That’s why so 
many of them are in use today on the most 


HEMMING WAGON FACTORY, Meridian, Miss. 


oo? 








SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 3%4”’ x 10” or 4’’ x12’, long sleeve 
malleable. 
WHEELS 34’ diameter, with 5”, 6” or 8” tire. 
BOLSTERS 4”xil”, 6 fong; side bars, 4’’x6’’; 
center bar, 414’’x6)4”,, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’’, 5’long; reach,4’’x6’”,11’long. 
CAPACITY 10 tons. 





























haces 





TROUBLE AND LITIGATION 


COLUMBUS, O10, Sept. 14.—-Upon the applica- 
tion of Anton J. Baumann, one of the owners of 
the F. Baumann Sons Co., retail lumber dealer 
und millwork manufacturer at 181 West Main St., 
Columbus, Ohio, Attorney Lyle Sandles was named 
receiver and qualified under a bond of $5,000. The 
company was founded forty years ago by F. Bau- 
mann and is thus one of the oldest retail con- 
cerns of Columbus. Upon the death of F. Bau- 
mann, his three sons, Anton J., Arthur J. and 
August W., operated the company as a corpora- 
tion. Dissension among the brothers has caused 
business difficulties and the receivership was 
brought about for liquidation of the company’s 
affairs. Liabilities are fixed at about $15,000 and 
assets are said to be more because of valuable real 
estate holdings. 





3ELLINGHAM, WASH., Sept. 12.—Judge W. P. 
Brown, of the Whatcom County superior court, has 
appointed W. B. Whitcomb, of this city, receiver 
for the Chinn Lumber Co., of Seattle. The ap- 
pointment was made on petition of Paul Webb, an 
accountant, who says that the company owes him 
$1,500 and that its obligations exceed $225,000. 
For many years the company has logged in What- 


com County. shipping to Bellingham. Its  presi- 


dent is FE. B. Chinn, of Seattle. 


HENDERSON, N. €., Sept. 14.--The Home Build- 
ers’ Manufacturing Co., of this city, has filed a 
petition in voluntary bankruptcy, according to an 
announcement. It is said that the assets will 
amount to $19,000 and the liabilities, $32,000. The 
Home Builders’ Manufacturing (Co. operates a re- 
tail lumber yard and planing mill at Henderson. 


EIGHTY-EIGHT pieces of lignum vitae, weigh- 
ing in the aggregate a half a ton,-will be used 
for the bushings of the four stern tubes of the 
steamship Malolo which is now being built for 
the San Francisco-Honolulu run at Cramp’s 
Shipyard, Philadelphia. Lignum vitae has been 
found far superior to any other material for 
the lining of the stern tubes of ocean-going ves- 
sels. The wood after being soaked in oil is 
placed in the tubes so that the end of the grain 
or a cross section is the bearing surface against 
the face of the revolving propeller shaft. 
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Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted, 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received dater will be placed 
under heading Too Late to Classify. 














WANTED-—-TO BUY 
SZaled shavings and sawdust. Must be dry material. 
Address “EL. 28,"’ care American Lumberman. 


























WANTED—TO ENGAGE THE SERVICES 
Of an experienced, capable and successful hardwood 
salesman to manage hardwood sales department. Our 
business covers Northern Pllinois, Southern Wisconsin. 
An excellent opportunity for a man of the right sort. 
Address “RR. 60 care American Lumberman. 


WANTED—EXPERIENCED SHIPPING CLERK 








For retail lumber yard in Chicago. 
Address “RR. 47, cure American Lumberman. 
WANTED 


Sash, door and interior millwork 
and biller into mill. Give 
rience 

Address “R. 43,7 care American Lumberman, 


WANTED—EXPERIENCED MANAGER 
Man qualified to manage retail vard and bank in a 
small town in Nebraska Must be first class in every 
respect and take financial interest in both yard and 
bank. 
Address “RR. 40,’’ care 


detailer 
state expe 


lavout man, 
reference and 





American Liimberman., 
WANTED—YOUNG LADY STENOGRAPHER 
Must have lumber experience for Chicago office in the 

loop. State age, experience, ete., in first letter, 
Address “R. 39,"’ care American Lumberman. 


STENOGRAPHER AND BOOKKEEPER WANTED 








Lady. Retail lumber yard in Southern Michigan. Ex- 
perienced and reference required. 
Address “R. 38," care American Lumbermian. 





WANTED: LUMBER INSPECTOR 


By middle west sash and door factory. Must thor 


oughly understand grading California and western pine 
shop. Steady employme nt No traveling. 
Address “R. 32,’’ care American Lumberman. 





WANTED—GENERAL SUPT. 

For Mill Work Plant. About fifty (50) men, 

knowledge of architectural details, and 

them out economically. 

Atlantic State. Write, 
and salary desired, 

Address ““R. 18,’ care 


Must have 
ability to carry 
Plant well equipped in South 
viving experience, age, ability 


American Lumberman. 





WANTED—SASH AND DOOR FOREMAN 
In special millwork factory, only first-class man wanted, 
THOMASVILLE VARIETY WORKS, Thomasville, Gu. 


WE NEED TWO FIRST CLASS MEN 
Who can do drafting, listing of plans, and millwork 
estimating. Do not apply unless you are sure you can 
qualify. NATIONAL SASH & DOOR COMPANY, P. O. 
sox 1550, New Orleans, Louisiana. 


WANTED 
Man thoroughly experienced to operate 
pacity of approximately five 
qualifications. 
Grand Rapids, 








kilns with ca 
hundred thousand ft. State 
Address NICHOLS & COX LUMBER CO., 
Mich. 


WANTED—PLANING MILL FOREMAN 
Northern Mill requires first-class planing mill foreman 


competent to keep up machines and file resaws. Steady 
year around operation. 





er Location in town with good 
schools, good living conditions. Give age, references 
and salary wanted in first letter. 
Address “R. 10," care American Lumberman. 





: WANTED—A COMPETENT AND 
Experienced man to act as building superintendent in 
a large sash and door jobbing house in an eastern state. 
Work would include the overseeing of shipping and re- 
ceiving. Give experience and references. 

Address “RR. 9,"" care American Lumberman. 


, MURPHY 


AD My ues 


of uiie fe piie 1 eee torrie 
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WELL KNOWN MANUFACTURER 
Of southern hardwoods is seeking very high-class man 
to manage Chicago office. Wish to locate right man for 
immediate connection. Also want a mun to handle our 
product in Michigan territory. felieve these are gen- 
uinely attractive opportunities for right individuals. 
Address “RR. 54,"’ cure American Lumberman. 


ESTIMATORS 
For sash, doors and millwork. Must be experienced on 
special and deteil construction. Prefer knowledge of 





Cost Book ‘A’? and retail practices. Positions perma- 

nent, location central and in most rapidly growing 

city. Positions to be filled about October Ist. 
Address “RR. 7,’ care American Lumberman. 


ee 























WANTED—SALESMEN 
To sell southe - Rae and gulf red cypress lumber on a 
commission bas 
ELM CITY LU MBER COMPANY. New Bern, N. C., 


WANTED—LUMBER SALESMAN 
For industrial and railroad trade by Chicago wholesaler, 
Must have yellow pine selling experience in Chicago, 
Salary and commission. Stute age, experience and 
references, 

Address “R. 36,’’ care American Lumberman. 
WANTED—PRODUCING COMMISSION MEN. 
3v reliable Pacific Coast wholesaler of fir, spruce, hem- 

lock and pine. Cater to all classes of trade. 
Address “Rh. 22."? care American Lumbermin., 











WANTED 
An experienced millwork estimator. Must be capable 
of taking, listing and pricing quantities from all classes 
of blueprints Our work ranges from the ordinary resi- 
dence to public and. office buildings. Cost Book ‘‘A’’ 
experience preferred. VPermanent position for first class 





man. In writing, give age, salary expected, past expe- 
rience, and where now employed. 
Address “Po 19."" care American Taimberman. 
WANTED 


Capable millwork estimator. Must have Millwork Cost 

Bureau Certificate. Good personality and experienced 

in meeting trade and selling Location Central Indiana, 
Address “Pp. 16," care American Lumberman. 


WANTED 
Special Millwork Concern desires services of thoroughly 
competent and experienced estimator. 
Address “Pp. 26," care American Lumberman. 


PERMANENT POSITION FOR 
MILLWORK DETAILER AND BILLER 
Must be experienced, rapid and accurate; must be c¢a- 
pable of taking quantities and details from plans, meas- 
urements on the job, billing and making cutting tickets 
for mill. State age, experience, salary expected, and 

where now employed, 
Address “Pp, 38,” care 








American Lumberman 


WANTED—PLAN SERVICE MAN 
Not over forty years of age, with architectural ex- 
perience who can supervise local work and has had ex- 
perience or is interested in the further development of 
a omail order department devoted to the sale of semi- 
assembled medium priced homes. This is an opportunity 
for an energetic, intelligent man with sales ability. 
Correspondence confide ential. Location southern Indiana. 
Address “PP 14,’ care American Lumberman., 


WANTED—WOMAN STENOGRAPHER 
Experienced in lumber sales and bookkeeping depart- 
ments. Prefer one who ean handle correspondence with- 
out much dictation. Give age, experience, reference 
and salary wanted. 

JOHN J. ANDERSON LUMBER CO., 
4500 W. Chicago Ave., Chicago, Il. 
WANTED 
Experienced detailer and biller for 
terior finish factory: 
COMPANY, 











sash, door and in- 
steady position. Address HYDE- 
Ridgway, Pa. 





COMMISSION SALESMEN. 


West Coust manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives, 


High-class references 
territory. 


Address “"h. 23,’" care 


required and given. Exclusive 


American Lumberman., 


SALES AGENT 
For five old established manufacturers and shippers of 
yard and industrial stock. Needs one salesman each 
in Western New York and Central Pennsylvania.  Ex- 
clusive both ways.  Profit-sharing basis. Address P. Q, 
BOX 368, Bath, N. Y. 


WANTED HARDWOOD LUMBER SALESMAN 


For Ohio, Indiana, Illinois and Michigan territory. Want 








man familiar with northern and southern hardwoods, 
Write fully regarding past connections, ability, ete. 
Address “RR. 50,’’ care American Lumberman. 





SALESMAN WANTED 
We want to contract with a responsible company to 
saw und deliver to them on sti¢ks at railroad this win- 
ter one million feet East Tennessee soft texture poplar, 
two million feet soft texture white oak and two hun- 
dred fifty thousand feet chestnut, of our own timber, 
We are a large active operating company, own both 
mills and stumpage (in fee) and can make an attrac- 
tive proposition to substantially interested people. 
Address “RR. 26," care American Lumberman. 


WANTED 

By reliable Pittsburgh wholesalers several live wire 
salesmen covering retail vard trade and industrial con- 
cerns in Western Pennsylvanian, Ohio and West Virginia. 
Satisfactory territory can be arranged, Those having 
established trade given preference, Commence now or 
January Ist. Give age, reference, experience and salary 
expected in first letter, 

Address “Hh. 12,’ cate 





American Lumberman, 


WANTED—HARDWGOD LUMBER SALESMAN 


One who is acquainted with the New York and New 





England territory. In answering state experience and 
salary expected, 
Address “RR. 49," care American Lumberman,. 





SALESMEN WANTED 
Thoroughly experienced building material salesmen 
Eastern, Central Western, South Eastern and ‘Texas 
territories, 
Address “Rh. 8"? care 


American Lumberman., 





WANTED—BY YARD IN SOUTHEASTERN 

mun to solicit business, look after collections 
Must be a good all-around lumber- 
American Lumberman. 


Wisconsin, 
and wait on trade. 
man. Address ‘*P, 28,’? care 





WANTED—MACHINE HAND 
First ii on sash and doors. Must be union man. 
Addres ae a4)” 4 eare American Lumberman, 
WANTED—E EXPERIENCED 
jund resaw filer who can operate resaw and 
Apply THE MARKERT MANUFAC TURING CO., 
x. 


Syracuse 





planer. 





WANTED 
Six first-class bench men, two good machine men, for 
woodworking factory. No labor trouble, steady work, 


THOMASVILLE VARIETY WORKS, Thomasville, Ga. 
WANTED—FIRST CLASS MILLWRIGHT 
For band saw and planing mill. State experience and 
wages wanted in first) letter. 
Address “RR. 37," care American 


WANTED 
An experienced machinist for sawmill and railroad lo- 
comotive repairing. Steady work for right man. 
Address ‘R. 3,’? care American Lumberman. 


WANTED—STOCK CUTTER 
On Interior Finish, also sand Re-Saw Filer who can 
operate Re-Saw and Planer Apply 
THE MARKERT M: ANU PAGTU RING CO., 
Syracuse, N. Y. 


WANTED—FIRST CLASS 
Moulding machine operator on interior finish, also shaper 
and bench hands. Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 


WANTED—MACHINE MAN 
Thoroughly competent to handle door sticker, boring 
machine, tenoner, etc. Must also be able to lay out 
odd doors and machine complete. 
GOSHEN SASH & DOOR CO., 





Lumberman, 

















Goshen, Ind. 





WANTED—PLANING MILL FOREMAN 
For plant in Texas. Give full details in first letter. 
NAYLOR COLLINS CO., Wichita Falls, Tex. 


WE WANT THE SERVICES OF 
Two real he-lumbermen, retailers with rounded out ex- 
perience not too old, in possession of some means as 
proof of fact that they have been and are successful. 
Our proposition = be attractive to the right fellows. 
Address 4,”"" care American Lumberman, 




















WANTED—COMMISSION SALESMAN 
To sell North Carolina and southern pine on commis- 
sion. Write for further information. 
HANKS LUMBER COMPANY, New Bern, N. C. 


WANTED—SALESMAN 
To sell by mail and telegraph industrial trade 
or any kind of specials. Must reside here. Satisfac- 
tory salary and commission to producer, [Expect you to 
have a built-up business and show us what you can do 
and have done in specialization. None but experienced 
with ideas need apply. BOX 442, Andalusia, Ala. 


MANAGER—CHICAGO OFFICE WEST COAST 
Manufacturer and wholesaler wants salesman familiar 
with Chicago yard trade, State salary. Give references. 

Address “Pp. 9,” care American Lumberman. 


A WHOLESALE LUMBER CONCERN 
With headquarters in Philadelphia, specializing in gulf 
red cypress, Idaho, California and Oregon white pine, 
desires a representative to travel throughout Eastern 
Pennsylvania, to commence between October 1st and 
November Ist. No inexperienced man need apply. 

Address “M. 23,’’ care American Lumberman. 
SALESMAN 

To sell for large wholesale concern with good standing 
and established trade. Northern Ohio territory. Must 
be experienced in selling white pine, yellow pine and 


crating 











cypress, State age, education and experience. Refer- 
ences. 
Address “M. 5,’’ care American Lumberman. 





WANTED—YELLOW PINE SALESMAN 
For Detroit territory to represent well known manu- 
facturer and wholesaler, handling all items of yellow 
pine for industrial and yard trade. Good salary and 


commission. Must be capable producer. Write us fully 
regarding past connections, ability, ete. Correspondence 
confidential. 

Address “L. 7,’? care American Lumberman. 





























EXPERIENCED INSPECTOR AND BUYER, 


Of hardwvods, foreign and domestic and northern soft- 
woods, desires position at once with reputable firm of- 
fering opportunity of advancement and some assurance 
of permanency. Married man. Excellent references. 
Address “L. 9.’’ care American Lumberman. 


WOODS—RAILROAD SUPT. 
Wants position; hard or softwood operations; capacity 
for work unexcelled; understand the business thoroughly; 
will make investment if agreeable. No. 1 reference. 
Address “E. 18,’’ care American Lumberman. 











POSITION WANTED 
Al combination engine man and loader man. 
sider contract from ramps to mill. 
nished. 


Will con- 
References fur- 
care American Lumberman. 


Address ‘‘R. 34,’’ 
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